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Pesiome

OcHOBHaTa mHeJl Ha HACTOSALIOTO M3CJIEIBAHE € Bb3 OCHOBA Ha IPOYYBAHE Ha
CBITHOCTTA, (YHKIIMUTE U UKOHOMHUYecKara poiisi Ha e-CRM cucremure, na ce paskpusr
TEXHUTE BB3MOXHOCTH 32 YCHBBHPIICHCTBAHE HA BPH3KUTE C KIMEHTUTE HAa (DUHAHCOBUTE
MHCTUTYLIMU U JIa C€ TPEIOKU MOJIeNl Ha Ou3Hec HH(POPMAIMOHHA CUCTEMA, 00CTy>KBaIla
B Hall-roJjisiMa CTENEH TOBAa B3aMO/IEHCTBUE.

3a mocturaHeTo Ha Taka (opMyiHMpaHara IeJl € HampaBeH ONMUT Ja Ce pemiar
CIICZIHUTE 3aJa4M:

1. Jla ce pa3kpue CHIIHOCTTA, TEXHOJOTHYHUS M PyHKIMOHaneH ooxBar Ha CRM
cucremuTe Karo 110 1 e-CRM cucremute B 4acTHOCT.

2. Jla ce u3cieaBaT HEOOXOOUMOCTTAa, MKOHOMUYECKUTE U HEUKOHOMHUYECKUTE
edextn oT BHepsaBaHeTo Ha -CRM cucrema B 6u3Heca.

3. Jla ce ycTaHOBAT OCHOBHHTE IPOOJIEMH TPU pa3pabOTBaHETO, BHEAPSBAHETO U
excrutoaranusaTa Ha e-CRM cucremure.

4. la ce mpoy4yd W aHAIM3UpPa PaA3NPOCTPAHEHHETO U ChCcTOosiHMEeTO Ha e-CRM
CHCTEMHUTE BbB (PMHAHCOBHUTE opranu3anuu B P. benrapus.

5. la ce mpemmoxku MoJien Ha ychBbpiieHCTBaHa €-CRM cucrema, mpuiioskuM B
Hall-roJyiiMa CTENEH B MPEANPUATHUATA OT CEKTOpa.

6. Ha ce nabenexxat Mepku 3a nomyssipuzupane Ha e-CRM cucremute B Opanima.

7. Jla ce mpencTtaBAT W IpyrH WHOBAaTUBHH Mojnenu Ha mnpuiaraHe Ha CRM
CUCTEMHTE.

Te3arta, KosATO ce 3amMTaBa €, 4ye B CIOXHATa Ma3apHa CUTYyalMsl, B KOSITO BCEKH
KJIMEHT € KPUTUYHO BaXEH 3a yclexa Ha [aJeHO NpeanpusTHe, OpraHu3aluuTe OT
(uHaHCOBHSI CEKTOp TPsIOBA Ja ce CTPEMST Jia MOA0OPAT B3aUMOOTHOILIEHUATA ChC CBOUTE
KIIMEHTH C 1IeJ TAXHOTO 3abpKaHe 3a MPOABDKUTENIEH NIEpUo]l OT BpeMe. B ycnoBusTa Ha
nuppoBa HKOHOMHMKAa M IOBCEMECTHOTO U3MOJ3BaHE Ha VIHTEpHET, YCIEHIHOTO
B3aMMOJICICTBHE C KIMEHTUTE € HEMHCIUMO 0e3 M3rpaKJaHeTo Ha MOAXOJAIIa CIPSMO
HY)XKIUTe Ha OpaHma u 1o0pe (yHKIMOHMpallla eJeKTPOHHA CHCTeMa 3a yNpaBieHHE Ha
B3aMMOOTHOUIEHMSITAa C KIMEHTUTE, KOSITO OU JoBena /10 CTpaTernyeckd MpeauMCTBa 3a
BHE/IpSIBAINATA ST MHCTUTYIIUS.

OOexkT Ha wu3cCjIeIBaHe ca EJIEKTPOHHUTE CHCTEMU 3a YIpaBJIEHHE Ha
B3auMOOTHOIIeHUATa ¢ KineHtute (e-CRM cucremu), a mpeaMer ca Bb3MOXHOCTHTE 3a
NpUJIOXKEHNE, YChBBpIICHCTBaHE u pasButue Ha €-CRM cucremurte karto OuzHec
WHPOPMAIIMOHHN CHCTEMH, HACOYCHH KBM YIpaBJICHUE Ha BPB3KUTE C KIMCHTUTE Ha
(UHAHCOBUTE MHCTUTYITUH.

Hacrosmara moHorpadus ce Oasupa 3amurteH Ha 25.04.2013 r. B CronaHcka

akagemus "JI. A. llenos"- CBuioB Ha 3acenanne Ha HaydHo )Xypu qucepTalluOHEH TPy Ha



TeMa ,,YCHbBBpPIICHCTBAHE Ha  €JIEKTPOHHUTE CHUCTEMH 3a  yOpaBlieHHE Ha
B3aMMOOTHOUICHUSTA C KJIMEHTUTE BbB (DMHAHCOBHS CEKTOD .

KarouoBn aymm: cuctemu 3a yrnpaBjieHHE Ha B3aMMOOTHOLICHHSTA C KIUEHTHUTE,
CJIEKTPOHHM CHUCTEMH 3a yHpaBJICHHE Ha B3aUMOOTHOILIEHHUSTA C  KJIUEHTUTE,
MH(OPMALIMOHHH TEXHOJIOTHH BbB (PMHAHCOBUS CEKTOp, OM3HEC HH(OPMALIMOHHA CHCTEMA,

apXUTEKTypa Ha MH(POpPMAIIMOHHATA cUcTeMa



Abstract

The main goal of this study is to reveal the possibilities for improving relationships
with customers of financial institutions by studying the essence, functions, and economic
role of e-CRM systems, and to propose a model of a business information system that serves
this interaction to the greatest degree possible.

To achieve the defined goal, an attempt was made to solve the following tasks:

1. To reveal the essence, technological and functional scope of CRM systems in
general and e-CRM systems in particular.

2. To investigate the need, economic and non-economic effects of implementing an
e-CRM system in business.

3. To identify the main problems in the development, implementation, and operation
of e-CRM systems.

4. To research and analyze the distribution and status of e-CRM systems in financial
organizations in the Republic of Bulgaria.

5. To propose a model of an advanced e-CRM system that is applicable to the greatest
extent in the sector's enterprises.

6. To identify measures to popularize e-CRM systems in the industry.

7. To present other innovative models of CRM system applications.

The thesis being defended is that in a complex market situation where every customer
is critical to an enterprise's success, financial sector organizations must strive to improve
their customer relationships in order to retain them for a long period of time. In the conditions
of a digital economy and the ubiquitous use of the Internet, successful interaction with
customers is unthinkable without the construction of an electronic customer relationship
management system that would lead to strategic advantages for the institution
implementing it.

The object of research is electronic systems for managing relationships with
customers (e-CRM systems), and the subject is the possibilities of application,
improvement, and development of e-CRM systems as business information systems aimed
at managing relations with customers of financial institutions.

This monograph is based on a defended dissertation on topic "Improvement of
Electronic Customer Relationship Management systems in the financial sector” defended on
25.04.2013 at the D. A. Tsenov Academy of Economics - Svishtov at a meeting of the
Scientific Jury.

Keywords: customer relationship management systems, electronic customer
relationship management systems, information technology in the financial sector, business
information system, information system architecture
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YBog,

Cucremara 3a ympaBlieHHE Ha B3aUMOOTHoUIeHUWsTa ¢ kiuenture (Customer
Relationship Management System — CRM System) e 6u3nec uHpOpMaIlMoHHa CHCTEMa OT
tuna GpoHT-oduC, KOATO CbOUPA, ChXpaHsABa, 00pabOTBa, aHATU3UPA U EKCTIOPTUPA IsU1aTa
HalM4YHa MH(pOpMaUs 3a KIMEHTUTE Ha mnpeanpusthero. EnekrpoHHara cucrema 3a
ynpaeiieHue Ha B3aumoorHoureHusta ¢ kiauenture (Electronic Customer Relationship
Management System - e-CRM) ce nepunupa kato nogMHOKecTBO Ha TpaauimonHara CRM
cucTeMa, Mpu KOoeTo ce m3nons3Ba MHTepHeT Karto o0ma KOMYHUKAIIMOHHA TaTgopma U
cpeza 3a OChIIECTBSIBAaHE HA B3aUMOJICHCTBUETO C MOTPEOUTENINTE.

@DUHAHCOBUAT CEKTOp HMMa 3HAYUTEJCH MOTeHLMal 3a BHeapsiBaHe Ha €-CRM
CHCTEMHUTE C LIeJl YChBBPIICHCTBAHE HAa BPB3KUTE C KIMEHTHTE, KOETO ce 0o0ycnaBsi OT
HSIKOJIKO OCHOBHHU (DaKTOpa: NPOMEHUTE B IMOTPEOMTENICKOTO TOBEACHHE, NMPH KOETO
HETPEKbCHATO HApacTBAT HM3MCKBAHMATA M JKEJIAHUSATA Ha KIMEHTHUTE U CE YBEIMYaBa
TOTOBHOCTTA UM JIa IPOMEHSAT 00CTyKBallaTa T HHCTHTYIIHS;, HApacTBaIaTa KOHKYPEHIIHS
B CEKTOpa, B pE3yJTaT Ha KOETO NPEIANpUATHITAa B OpaHIIA OlepHpaT B YCIOBUSATA Ha
HACHTEHHU Ta3apH U YBEIMUYEHA KOHKYpeHTHA 00p0a; HOBUTE CTPYKTYPHHU M OM3HEC MOJICIH
B cekTopa. ToBa Hajara opraHu3alyuTe Ja YIPaBIsaBaT M0 HOB, OJ00PEH HAYMH BPH3KUTE
CbhC CBOUTE KJIMEHTH, C L€J Ja TU 3ama3saT 3a NPOABIDKUTENICH MEPUOJ OT BpeMe OT €IHa
CTpaHa U J1a OTTOBOPSAT Ha HAPACTBALIUTE UM HH()OPMAIIMOHHH OTPEOHOCTH, OT Apyra. 3a
OCBIIECTBSIBAHETO HA Ta3W LI, peAnpHsITUsiTa ciensa aa BueapsaT e-CRM cucrema.

OcHoBHaTa meJ Ha H3CJIEIBAHETO € Bb3 OCHOBA IPOYYBAHE Ha ChHIIHOCTTA,
¢yHKuMUTEe W MKOHOMHYeckara pons Ha e-CRM cucremurte nma ce pasKpuaAT TEXHHTE
BB3MOKHOCTH 32 YCBHBBPIICHCTBAHE HA BpPB3KUTE C KIMEHTUTE Ha (UHAHCOBHUTE
WHCTUTYIIUH U JIa C€ MPEJUIOKU MO Ha On3Hec MH(POPMAIIMOHHA CUCTEMa, O0CITyKBaIla
B Haii-TOJIsIMa CTETIEH TOBa B3aMO/ICHCTBHE.

3a mocTUraHeTo Ha Taka (opMynMpaHaTa 1LIeJ € HalpaBeH ONUT Ja Ce pelaT
CIIETHUTE 3aJa4H:

1. Jla ce pa3kpue CHITHOCTTA, TEXHOJOTHYHUS M (QyHKIMOHaneH ooxBar Ha CRM
cucremuTe Karo 1510 1 e-CRM cucremute B 94acTHOCT.

2. Jla ce wm3cieaBaT HEOOXOTUMOCTTAa, MKOHOMHUYECKHTE W HEUKOHOMHYECKUTE
edexTn oT BHepsaBaHeTo Ha -CRM cucrema B 6u3Heca.

3. Jla ce ycTaHOBAT OCHOBHHTE IPOOJIEMH TpU pa3pabOTBaHETO, BHEAPSBAHETO U
excruroaranusiTa Ha e-CRM cucremure.

4. la ce mpoy4Yd W aHAJIM3UpPa Pas3NpPOCTPAHEHHETO U chCcTosiHMEeTO Ha e-CRM
CHCTEMHUTE BbB (PMHAHCOBHUTE OpraHu3aiyu B P. benrapus.

5. la ce mpemmoxxku MoJien Ha ychBbpiieHCTBaHa €-CRM cucrema, mpuiiokuM B
Hal-TOJIsIMa CTETIEH B MPENNPHUATHATA OT CEKTOpA.

6. Jla ce nabenexxat Mepku 3a nomyssipuzupane Ha e-CRM cucremute B OpaHima.



7. Jla ce mpeacraBAT W APYrd WHOBATUBHM Mojenu Ha mnpuiarane Ha CRM
CUCTEMHUTE.

Te3arta, KosATO ce 3amMTaBa €, Y€ B CJIOXHATa Ma3apHa CUTYyallMsl, B KOSTO BCEKH
KIMEHT € KPUTUYHO BaXKEH 3a yclexa Ha [aJeHO NpeInpHsTHe, OpPraHu3alMUTe OT
(buHaHCOBHSI CEKTOp TPSOBa Ja ce CTPEMST Jia MOA0OPAT B3aUMOOTHOILIEHUSATA ChC CBOUTE
KIIMEHTH C LIeJ TSXHOTO 3aJbpKaHe 3a MPOABDKUTENICH EpUol OT BpeMe. B ycnoBusra Ha
nuppoBa HKOHOMHKA M IOBCEMECTHOTO U3MON3BaHE Ha WHTEpHET, YCIEHIHOTO
B3aMMOJICICTBHE C KIMEHTUTE € HEeMHCIUMO 03 M3rpakKJaHeTo Ha MOAXOJAIIAa CIPSMO
HY)XJIuTe Ha OpaHma u qo0pe (yHKIMOHMpAIla eeKTPOHHA CHCTEeMa 3a yIpaBlieHHE Ha
B3aMMOOTHOUICHUSTA C KIMEHTUTE, KOSITO OU JoBela /10 CTpaTernyeckd MpeauMCTBa 3a
BHEJpSABAILATA Sl HHCTUTYLIHS.

OOexkT Ha wuU3cCjeIBaHe ca EJICKTPOHHUTE CHCTEMH 3a YIpaBlIeHHE Ha
B3auMooTHolIeHusATa ¢ kimeHTure (e-CRM cucremn) kato yact oT mH(pOpMaIMOHHATA
uH(pacTpyKTypa Ha MPEeANpUATHATa OT GUHAHCOBUA ceKTOp Ha P. bbiarapus.

IIpenmet Ha u3cieBaHe ca Bb3MOKHOCTUTE 32 IPUIIOKEHUE, YCHbBBPIIICHCTBAHE U
pa3Butue Ha e-CRM cucremute karo 6u3zHec MH(POPMALIMOHHU CHUCTEMH, HACOYCHH KBM
yOpaBlieHUE Ha BPB3KUTE C KIMEHTUTE Ha THPrOBCKUTE OaHKH, 3acTpaxOBaTEIIHUTE,
OCUTYPUTEIIHUTE, IEHCUOHHUTE PYKECTBA, 3[paBHU (OHI0BE, OPOKEPCKUTE KBIIU U AP.

B pazpabotkara ce n3mon3Bar cieHUTE MeTOAU Ha u3cienBane: onucanue Ha CRM
u e-CRM cuctemure; aHanu3 Ha CbCTABHUTE €JIEMEHTH Ha cUCTEMaTa M CUHTE3 Bb3 OCHOBA
Ha Pa3KpUTUTE BPH3KHU U B3aUMOJCHCTBUS MEXAY TE€3H €IeMEHTH; QyHKIIMOHAJICH aHAIN3
Ha pasriekaaHara Ou3Hec MHPOPMAIIMOHHA CUCTEMa; UHIYKIIHS; NEAYKIIHs; MOJEIUpaHe
Ha ycbBbpuIeHcTBaHA e-CRM cucrema 3a puHaHCOBUS CEKTOP; CUCTEMEH MOIXOI.

HayuynoTo u3cneaBaHe ce OCHOBaBa Ha IpoyuBaHe, oOxBamamo 24 (uHaHCOBU
UHCTUTYLIUH, B T.4. 9 GaHku, 11 3acTpaxoBaTenHu Apy*kecTBa, 1 371paBHOOCUTYPHUTEJIECH
doHI U 3 TpeAnpusATHS OT KaTeropus ,,Jpyro”, IpoBeAEHO B nepuoaa roHu-asryct 2011
roauHa. M3non3BaHuTe MeTOA0J0IMHU HA U3CIIE/IBaHE Ca: AaHKETHO NTPOyYBaHE Upe3 aHKETHA
KapTa, chIbpXkam@a 36 BbIOpOca 3a YCTAaHOBSABAaHE TEKYIIOTO chcTosiHMEe Ha e-CRM
cucTeMaTa B M3CIEIBAHOTO MPEANPHUATHE U 8 ONMLMOHHU BBIPOCA 32 WACHTU(DUKALMS HA
OpraHu3alUATa; JIMYEH Pa3roBOp C YINPaBUTENM U JUPEKTOPU Ha IMOJpa3/eieHus Ha
U3CIIEeIBAHUTE UHCTUTYIIUH.

B nocnencrBue pesynrature ca aHaIM3MpaHM C TMOMOINTA Ha CHELHaTU3UpPaH
aHanmuTHueH codTyep - SPSS um ca mpencraBeHun BBB BUJA Ha TaOJIMIM M KPBrOBH U
CTBJIOOBUIHM Uarpamu ¢ nomoinra Ha MS Excel.

B uscnenBaneTo ca npueTH cieIHUTE OTPaHUYEHUS:

Axkuentupa ce Ha e-CRM cucremure u te ce pasraexaar karo Bua CRM cucrema.
B Ta3u Bpb3Ka B rbpBaTa riasa ce oopbia BHUManue Ha CRM cuctemMuTe JOKOIKOTO Te ca

ocHoBarta 3a pazsutue Ha -CRM cucrtemure.
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[IpoBeaeHoTO MpoyuBane oTpassiBa cbeTosiHueTo Ha e-CRM cucremute 10 M. aBrycT
2011 r. m He oOxBaIa MPOMEHUTE, HACTBITUIIM CJIe] TO3U TIEPHO/I.

Hacrosmusat tTpya B ChAbPKATETHO-CTPYKTYPHO OTHOIICHHUE CE€ ChCTOM OT TPH
IJaBH.

B mbpBaTa riraBa ce u3cienBa ChITHOCTTA HAa YIPABJICHUETO HA B3AMMOOTHOIIICHHUSTA
C KJIMEHTUTE KAaTO KOHIICTIHS, cTpaTerus, prtocodus u OusHec MHPOPMAIIMOHHA CUCTEMA;
neUHUpAT Cc€ OCHOBHUTE IIEJH, 3aJaud, (DYHKIMH, aApXUTEKTYPHH W TEXHOJIOTMYHH
eJeMeHTH Ha cucTtemara; audepeHmupar ce tunoBere CRM cucremu, m3Bexnma ce
onpeneneHue 3a e-CRM cucrema u ce mocoyBaT Bb3MOKHOCTUTE 3a HEHHOTO MpUJIaraHe B
OusHeca.

BbB BTOpara riaBa ce akIEHTHpPa BBPXY HKOHOMHUYECKATa MOTPEOHOCT OT
BHenpsiBaneTro Ha €-CRM cucremuTe B opraHu3anuure, HEOOXOAMMOCTTA OT TAXHOTO
MpujIarale, MpakTHYEeCKUTE TOJI3U U e(PeKTH 3a OM3Heca OT pealM3uPaHEeTO Ha TOIXO0IH 32
YCHBBPIICHCTBAHE HA B3aWMOJEWCTBUETO C KIHMEHTUTE. B [MombiHEHHE Ha TOBa ce
aHaJM3UPAT OCHOBHUTE MPOOJIEMHU MPU pa3pabOTBAHETO, BHEIPSABAHETO U CKCILJIOATAIMATA
Ha e-CRM cucreMu u ce mpaBAT NPEMIOKECHHS 3a TIXHOTO paspeliaBaHe, upe3
M3T0JI3BaHETO Ha HOBHU MEPCIICKTUBHU BapUaHTH HA CHCTEMATa.

B Tperata rnaBa ca npeacTaBeHH pe3yATaTUTE OT MPOBEIECHO aBTOPOBO MPOYYBAHE
3a pasnpoctpanenuero Ha €-CRM cucremute BbB puHaHCOBUS cekTop Ha P. Bviarapws,
APXUTEKTypHUTE U  (QYHKIUOHATHUTE MM  OCOOCHOCTH, HWKOHOMHYECKHUTE H
HEMKOHOMUYECKHTEe €(QEeKTH W TMO0J3M OT TMPUIAaraHeTo WM, BB3BPBHIIAEMOCTTa Ha
uHBecTuIMATa. [lpennmokeHu ca Moaenu 3a YCHBBPIIGHCTBAHE Ha CcHUCTEMaTa H
UHTETpaIuaTa i ¢ HeHTpoBeTe 3a 00paboTka Ha AaHHHU. ONHUCaHU ca Bb3MOXKHOCTUTE 3a
NOMyJIsIpU3NpaHe Ha MPUIIOKEHUETO B CEKTOpA U ca JaJIeHU MPENOPbKYU 3a pelllaBaHeTo Ha

Pa3KpUTUTE OT U3CIICABAHCTO HpO6HeMI/I.
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[naBa nbpea: CuctemMu 3a ynpaBieHUEe Ha B3aMMOOTHOLLEHUATA C
knuentnte (Customer relationship management - CRM) -
XapaKTEPUCTUKA, apXUTEKTYPa U TUNOBE CUCTEMMU

1.1. YnpaBneHWeTo Ha B3aMMOOTHOLLEHUWATA C KIMEHTUTE KaTo
KoHuenuwua, ctpaterna, punocoduma n bmusHec MHGopmauMoHHa cUCTema

1.1.1. OnpeaeneHue, NOHATUE U CHLUHOCT

[TonaTueTo ynpapieHHe HAa B3aMMOOTHOIICHUATA C KJIMEHTUTE HaBJIM3a B HAyKaTa U
NpaKTUKAaTa Mpe3 AEBETAECETTe TOAMHU Ha JIBaJECEeTH BEK 1 MHOTO Obp30 Habupa CBETOBHA
nomyJsipHocT. He3aBucumo nanu roBOpHM 3a KOHIEMIHUS, CTPATETUsl MM KOPIOpaTHBHA
¢mrocopuss, CRM mokazBa HOB HauWMH 3a M3TpakKAaHe Ha Ou3HeC, (HOKyCHpaH BBPXY
KEJIAHWSTA U MIPEATTOYNTAHUATA HAa KJIMEHTUTE Ha MPEIIPUATHETO.

Konnenuusata CRM He pasmiexnaa mnpogaxOWTe KaTo OTHEICH aKT MEXIy
[IpojiaBay WM KyIlyBad, a KaTo OpeanLia OT TPaH3aKIUH, T.€. KaTO HEIIPEKbCHAT IIPOLIEC, B
KOWTO ca aHraKUPAHHW BCHUKM CITY’KMTEIH HAa KOMIAHMATA Tipojasau’. To3u mpoiec Haii-
o0umo Moxe na ObAe pas3feieH B TPU IOCIEAOBATEIHO CBbpP3aHU (a3u: MapKETHHT,
poax6u U 06CITyKBaHE?,

CRM ce cTpemu 1a ocurypH Bpbh3Ka MEXY OTACIHUTE, 00CITYKBAIIM BCHYKH aCTIEKTH
Ha B3aMMOOTHOILICHUTA C KIMEHTHUTE, C 1]l Ja 3aTBBPIU BPB3KHUTE C Hali-TIEYETHBIINTE
KJIMEHTH U J1a OrPaHWYM B3aUMOJEHCTBUETO CH C T€3H, KOMTO i HocAT 3aryou. Crnopen
Siebel®, CRM e enun ot cmocoduTe 3a MaeHTH(QUIMpPAHE, IPUBIMYAHE M 3aJbPKAHE 32
NPOJBIDKUTEIICH MTEPHO/T HA Hali-3HAYMMUS aKTHB Ha IPEANPUSTHETO — HETOBUTE KITHMEHTH.
ToBa ce moctura 4pe3 JOCTaBsSHE HA “TOYHHUTE TPOIYKTH WIH YCIYTH Ha “‘TOYHUTE”
NOTpeOUTeNH, Upe3 “TOYHNTE” KaHAH, B “TOYHOTO” BpeMe | 3a “TOYHM" pasxomu”.

Konnenmnusra ce wu3rpaxina M pa3BuBa Ha OCHOBaTa Ha IEPCOHATU3UPAHUS
MapKEeTHHT, NPU KOWTO CE€ W3MOJI3BAT MEPCOHATU3UPAHM TEXHOJIOTMHU U c€ HU3paboTBar
WH/IMBUYaTHU TIOCJTaHUs 3a BCeKW oTaeneH kiueHT. CRM konnenmusta € opueHTHpaHa
KbM YCTAaHOBSIBaHE W TOJIbpKaHE HA JIBJITOCPOYHU W B3aWMOM3TOJIHHU OTHOIICHHS C
KIIMEHTUTE 4Ype3 Ch3JaBaHe U pasNpeiesisHe Ha Mo-ToyisiMa Jo0aBeHa CTOMHOCT 3a
JIOCTaBYMKa M KJIMEHTA Ha MapuTeTHa ocHOBAa. HacoueHa € MpHOPUTETHO KbM JIOSITHUTE U
PEHTAa0MIIHN KIMEHTH, Th KaTo MMEHHO TE€ OCHTYpsBaT BHCOKAa BBH3BPBIIAEMOCT Ha

BJIOKCHUTC 3a MPUBJINYAHCTO W 3aABPKAHETO UM CpEACTBA. Ts ce CTpEMHU Oa IMMOAYMHU Ha

! Crannmupos, E. Vipapjienue Ha Bpb3KHUTe ¢ KMeHTHTE. Bapha, 2007. c. 54.

2Teopruesa, C. ChiiHoCT 1 npuiioxenus Ha onepatusaus CRM. // IFOmuaumuc, 2006, 6p. 4, c. 36.
3 What is CRM? < http://www.sdg.es/en/crm.htm> 17.12.2012 .

4Vaynosa, I0., Bacuiesa, b. Yipasnenue Ha kauecTBoTO. Bapha, 2002. c. 252.
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OTIpENIeJICHN TpaBHia OTHOIICHHSTA MEXIy TPEJIOKUTENN W KIMEHTH, KaTo Bpb3KaTa
MEXLy TAX IIeJT€HACOUEHO Ce YIpaBIaBa’.

Ot apyra ctpana, CRM mMosxe na ce ompezenu KaTo OM3HeC cTpaTerusi, HACOYCHA
KbM MpPHUIOOMBAHE M YIPABJICHHUE HA BPH3KUTE C HAW-IIEHHUTE 32 KOMITAHUSATA KIMCHTH.
VrpaBieHHEeTO Ha B3aUMOOTHOIICHHSTa C KIMCHTUTE M3HCKBA IOTPEOUTEIICKU
opueHTHpaHa OusHec (uiocodus u Kynrypa 3a moJIbpkaHe Ha €(EKTUBHU IMPOIECH B
06nacTTa Ha MapKeTHHTa, NpojaxouTe U 06cmyxkBaHeTo®. CTpaTermyeckara mepcreKTuBa
3a CRM 06u noamomMorHaga HeroBoTo Mo-3a16JI0049€HO pa3OrpaHe 3a possiTa My B IIpolieca
Ha OTKPHUBaHE, ONTHMHU3HUPAHE, PA3BUTHUE U 33 /bp)KaHEe HAa TOTPEOUTEITUTE U B JIOCTABSIHETO
Ha [EHHOCT KaKTO 3a TAX, TaKa M 32 BCUYKU 3aWHTEPECOBAHU JIMIIA M TPYIU B M OKOJIO
KOMIaHuATa' .

Y1paBieHHETO Ha B3aUMOOTHOIIICHUATA C KIMCHTUTE HEe € (QYHKIMS Ha OTICITHO
HOJIpa3JIeICHUE Ha KOMITAHUATA, @ Ha IPEANPUITHETO KATO II5I10.

Pa3paboTBanero Ha ctparerust 3a CRM tpsi6Ba na ce Bb3nprueMa Kato
IpOIIeC, YUETO OCHIICCTBABAHE € HEpa3J/IejlHa YacT OT oOIlara CTpaTerusi Ha OuW3Heca U
ChOTBETHATa opranu3anus. [1o chiecTBO TOBa € pabOTEH IUIaH 3a JOCTUraHe Ha IEIUTE 110
Ch3/IaBaHe, MOIbPKAHE W Pa3BUTHEC Ha B3aMMOM3TOJHU BPB3KH C kimeHTHTe. CRM
cTpaTerusita OOMKHOBEHO ce OOBBP3Ba ChC CTpATETHsl HA MO-BUCOKO WEPAPXUYHO HUBO,
HampuUMep CcTpaTerusra 3a OOCIy)XBaHE Ha KIUEHTUTE WM oOljara KOpHopaTWBHA
cTparerus®.

Excneprure or Gartner Group® onpeznensr CRM karto nsnocTHa KoprnopaTHBHA
OM3HEC cTparerus, MPOSKTUPaHA Ja ONTUMH3UpA MPHUXOIUTE, MevandaTa U KIMEHTCKaTa
YIOBJIETBOPEHOCT, 4Ype3 OpraHM3MpaHe Ha JEeHHOCTTa Ha NPEANPHUITHETO OKOJIO
HOTPEOUTENCKUTE CETMEHTH.

Heiin u ®mnoy'® paspaGorsar T. Hap. cTpaTermuecka pamka 3a CRM, kosTo
MOKa3Ba BPb3KaTa MEX/1y CIEIHUTE MPOLECH:

1. IIponec Ha pa3zpaborBaHe Ha crparerus. [IporechT € KpUTUYEH 3a YCHEIIHOTO
npunarane Ha CRM, 3amoro CRM ctpaterusita TpsiOBa nga Oblle CHHXpOHHM3MpaHa C
ISUIOCTHATa OU3HEC CTpaTerus Ha OpraHu3alusTa.

2. TIpouec Ha cb3/1aBaHe Ha CTOMHOCT. MiMa Tpu OCHOBHU €JIeMEHTa, KOUTO TpsiOBa
na ce JepuHMpaT: CTOMHOCTTA, KOSATO MOXeE Jla Ce Ch3JajJe U JOCTaBM Ha KIUEHTA;
CTOMHOCTTa, KOSITO KOMIAHMATAa MOXE Ja MOJIy4YH OT KJIMEHTAa; CbBMECTHO Ch3JaJieHara

CTOMHOCT.

5 Cranumupos, E. VipapjieHue Ha Bpb3KuUTe ¢ KiueHTuTe. BapHa, 2007. cc. 55-65.

® Tompson R., What is CRM. <http://www.crmguru.com.>

" Teopruesa, E. Crpareruuecka pamka 3a npunarane Ha CRM. // Hxonomuvecku uscnedsanus, 2007, 6p.
3, cc. 94-116.

8 Crannmupos, E. Vipapjienue Ha Bpb3KHUTe ¢ KMeHTHTE. Bapha, 2007. ¢. 204-205.

® Three Steps to Create a CRM Strategy. <http://www.gartner.com>

10 Payne, A., Flow, P. A Strategic Framework for Customer Relation Management. // Journal of Marketing,
2006, Vol. 69, p. 171.
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3. IIporiec Ha UHTErpaIMs HA PA3IUYHUTE KOMYHUKAIIMOHHH KaHa. EQUH OT Haii-
BaxHute nporecu B CRM, 3amoro Toi u3nons3Ba pe3yaTature oT OW3HEC CTpaTerusTa u
mpoleca Ha Ch3/1aBaHe Ha CTOMHOCT U M NMPEBPHIIA B KOHKPETHH JEHHOCTH, KOUTO 100aBSIT
CTOMHOCT KaKTO 32 KOMITAHUATA, TaKa U 3a KJIUEHTA.

4. Ilpouec Ha ynpasieHue Ha nHdopmanuara. Toil BkitouBa chOMpaHe, ChbXpaHeHHe,
aHAJIM3 U U3IOJI3BaHE Ha JaHHUTE 3a KJIUEHTA.

5. Ilpouec Ha orleHsABaHE. 3aBbpIIBAl] €Tall, KOUTO MOKa3Ba J0 KakBa CTEMEH ca
MMOCTUTHATH ILIeJIUTe OT BHeApssBaHeTOo HAa CRM.

3a opraHuzupaHe U HUHTETpPUpPAaHE HA OTJEIHUTE E€JIEMEHTH Ha CTpaTerusita 3a
yIIpaBJICHUE Ha B3aUMOOTHOIIIEHUsATA ¢ KineHTute Mak, Maiio, u Kap pa3paboTsar 1. Hap.

9911

“CRM puamanT”"", nokasan Ha ¢ur.1.

CFM HacokH
CEM en3na

VrpaeresEHe Ha OPOAVETH /

Omeska Ha
obcIyHEaHE

ETHEHTHIC

CerMeHTanHe Ha
KIHEHTHTR

CRM peiinocT

VIpaeneHHE Ha
EAHAIHTE 33

npoJaxba

Vipasnenwne HA

KK

OprasHzanng VimpaeneHHe Ha Ipolieca Ha

NpOYHEAHE HA KTHEHTHTE

Kyarypa

CRM daza

IT / cHeTeME

®ur. 1 CRM muamant!?
Nstounuk: Mack, O., Mayo, M., Khare, A. A Strategic Approach for Successful CRM: A
European Perspective. // Problems and Perspectives in Management, 2005, 2.

Astopure'® 060cobsasar Tpu papauma Ha CRM crparerusta: CRM susus; CRM
oeiitnocmu; CRM 6aza. Ha Bcsiko OT TAX ce pasriexja ChbBKYIHOCTTA OT €JIEMEHTH Ha

CTpaTcCrusiTa.

1 Cranumupos, E. Yipasnenue Ha Bpb3KuTe ¢ KinueHTuTe. Bapna, 2007. c. 236.

12 Mack, O., Mayo, M., Khare, A. A Strategic Approach for Successful CRM: A European Perspective. //
Problems and Perspectives in Management, 2005, 2. p. 100.

13 Tak Tam.
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CRM su3uama onpenens OCHOBHUTE HAMPABIICHUS 3a Pa30MpaHe HA YIIPABICHUETO
Ha B3aMOOTHoIIeHUATa ¢ KiueHTuTe: CRM Hacoku; olieHKa Ha KJIMEHTHUTE; CETMEHTALINS.
CRM Hacokute GopMyaupar OCHOBHHTE WHHUIIMATHBH Ha KOMITAHHMATa B 00JIacTTa, B
KOHTEKCTa Ha KOPIIOpaTHBHATA CTPATETHSI.

CRM oeithocmume ce npunaraT B paMKHUTE Ha T. Hap. “IIMKBJ OT IEUHOCTH’, KOHUTO
BKJIFOYBA: YIIPABJICHUE Ha Tpolieca Ha MPOyYBaHe Ha KJIMEHTUTE; YIIPaBJICHUE HA KAaHAJIUTE
3a npoaax0a; ymnpaBlIeHHE Ha MPOIYKTH / 00CTy>KBaHE; YIpaBJIeHNE Ha )KM3HCHUS IUKBII
Ha knuenTa (OKLK).

CRM 6azama ocurypsiBa HEOOXOAUMHUTE YCIOBHS 3a YCIEIIHOTO M3MBJIIHCHHUE Ha
TOPETOCOYCHNUTE JCHHOCTH: OpPTaHU3aIlMOHHA CTPYKTYpa; HH(POPMAITMOHHU TEXHOJIOTHU U
CHUCTEMH, CUCTEMH 3a yIpaBjcHUE Ha 0a3u JaHHHW; KOPIOpAaTUBHA KYyJTypa, OpUCHTHpaHA
KbM KJIMEHTA | JIp.

Cnensa na orbenexum, ye CRM crparerusita He OuBa Ja ce orpaHMyYaBa caMoO B
paMKUTE Ha OpraHM3allysITa U J1a € OpUEeHTUPaHa KbM MpoAakOaTa Ha CTOKU M YCIYyTH Ha
HEHWHUTE MOCTOSTHHU KIMEHTH. J[oOpo pelieHne € crparerusra Ja ce M3rpajd Taka, 4ye Ja
croco0CTBa M 3a NMPUBJIWYAHETO HA HOBHU KIIMEHTH, KOMTO JIO0 TO3M MOMEHT ca OWJIM U3BBH
MOJIC3PCHUETO Ha KOoMIaHusATa. ToBa Hamara paspaborBanero Ha CRM crparerusra ma
CTaBa B KOHTEKCTa Ha BB3MPUETUTE MAPKETHHTOBH CTPATETMM HAa OpraHu3alusaTa 3a
uaeHTU(UIIpaHe, TPUBJIMYAHE U 3aIbpKaHe Ha MOTCHIIMAIHUA KIIMCHTH.

OT Ka3aHOTO JIOTYK MOXE /Ia C€ HallpaBH €IHO OCHOBHO pPa3rpaHUYeHHe MEKIY
CRM konnenmusata 1 CRM cTparerusra: KOHIEIHATA ChAbPKa B ce0€ CH HIIM MOJKE Ja Ce
peanu3upa MOCPEACTBOM pas3lIMYHU CTpaTerud. ToBa, Ye eqHa KOMIIAHWS € BB3IpHUena
npunnunure Ha CRM, T.e. konnenmnusra 3a CRM ce e mpeBbpHana B 4acT OT HeliHaTa
KOpIOpaTUBHA KYITypa, HE O3HAYaBa, Y€ Ta3u KOMIaHUS 33AbJHKUTETHO IIe UMa yCIenIHa
CRM crparerus,

[IpenmpusTHeTo, KOETO >Kelnae Ja BHEIPH CcTpaTerusTa 3a YIpaBiCHHE Ha
B3aMMOOTHOIICHHSTA C KIMEHTUTE, MPeAn BCUYKO TpsiOBa na Bp3npueme CRM kato cBos
KkopnopaTuBHa ¢uiaocodusa’®. IleHTparHO MACTO B Hes 3aeMa KIMEHTHT C HETOBHTE
HYK]U, JKeTaHUs, IPETeHIIMU U U3ucKBaHus. Llenta e na ce uzcneaBaT moTpeOUTEICKUTE
MPEIMOYNTAHUS U aJIeKBATHO J1a UM C€ OTTOBOPH, KaTO C€ MPEJI0KH TOUHUSAT MPOIYKT Ha
TOYHOTO MSCTO B TOYHOTO BpeMe Mo yAoOeH 3a kineHTa HauuH. CaMo OpraHu3alfure,
BB3npuenu CRM ¢unocodusra, momyyaBaT MaKCUMAIHO A00pU Pe3yITaTH.

Enna ot upeute Ha ¢Qumocoduara 3a ympaBieHHEe Ha B3aMMOOTHOIICHHSTA C
KIIMCHTUTE € Ch3JaBaHC Ha €IWHHA 0a3a OT JAaHHM 3a KJIMCHTUTE, JOCTHIIHA 3a BCEKU
CIyXKHTENl TI0O BCSIKO BpeMe. AKO HSIKOH OT CIyXHTEIUTe OTCHhCTBA WM HaIycKa

opraHu3anuAaTa, Ipyu HAJIMYNUC HAa CANHHA 62[38., HECHHUTC KOPIIOPATUBHU JAaHHU CC 3alla3Bar,

14 Cranumupos, E. Vripasnenue Ha Bpn3kute ¢ Knuenture. Bapna, 2007. ¢. 55
15 Teopruesa, C. CRM: 3a kakBo crasa Bbnpoc. // FOmumumuc, 2008, 6p. 6, c. 28.
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a mporeckT Ha paboTata ocraBa HempekbcHaT'®. CRM ¢mimocodusra wuHTErpHpa

NPUIOKECHUST W TPOIeCH B O0NACTUTE, AMPEKTHO CBBP3aHU C KIMEHTa (MapKETHHT,
nponaxOm u 0OCHy)XBaHE), C IeJl BB3MOXXHO Hai-BCEOOXBATHOTO OOCITy)XBaHE Ha
knuentute!’. ToBa JaBa OCHOBAHME Ja Ce HANpPABM M3BOABT, Y€ OT IVIEHA TOUKA Ha
cinyxurenute B Te3u otnenu, CRM e mpenu Bcuuko Om3Hec mHGOpPMAIMOHHA CHCTEMA,
KOSITO peajiu3upa Ha MpaKTHKA KOHIEMIMATA 32 YIPABICHUE Ha B3aUMOOTHOIICHUSTA C
KJIMCHTUTE, U3I0JI3BaliKi ChBPEMEHHUTE WH(POPMAIIMOHHN TEXHOJIOTHH.

WNudopmanusra 3a KIMEHTUTE, TOTy4YeHA TPU KOMYHUKAIUATA C TSX, CE MPEBPHIIA
B OCHOBHO KOHKYPEHTHO IPEIUMCTBO, KOETO 3acWiiBa pOJISATa HAa YIPaBICHHETO Ha
B3aMMOOTHONICHUSATA C KITUCHTUTE, PEATU3UPAHO YPEe3 Pa3IMUYHU TEXHOJIOTUYHHU PEIICHUS B
obnacrra.

TexHosorHsATa MMO3BOJISIBA J1a CE ABTOMATHU3UPAT PA3IMYHUTE JCHHOCTH, KOUTO HMAT
NpPSKO OTHOIICHWE KbM TOTPEOMTENs: MapKETUHT, MPOoJakOM W oOciyxBane. Upes
pa3InYHUTE KOMYHHKAIIMOHHH KaHAIH MPEIIPUATHETO ChOMpa TaHHH, KOUTO 00paboTBa U
ChXPaHsBa, a MO-KbCHO U3I0JI3Ba MPH MOCIICIBAIIMS KOHTAKT C KIIMEHTa. BCEKU KOMIIOHEHT
OT TO3W MPOIEC MOXE Jla ObJe 00E3MeUeH TEXHOJOTHYHO B 3aBUCUMOCT OT IIEIHTE U
NOTPeOGHOCTHTE HA KOHKPETHATa KOMIaHusA L,

B To3u cmucbn CRM uH(popManuoHHATa CHCTEMa MOXKE Jla Ce MPEJCTaBH KaTo
HA0Op OT MOJCHCTEMH, KOUTO IT03BOJISIBAT:

» na ce crOupa uHpopMaIus 3a KIMECHTHTE;

» Ia ce chXpaHsaBa u 00paboTBa MpeaocTaBeHaTa HH(pOpMaIIHs;

» uHpopmanuara Jga ObJIe EKCIOpTHpaHa B JPYrH NPWIOKCHUS WM TPU
HE0oOXO0IMMOCT J1a Ce MPEI0CTaBs B y00€H 3a MOI3BaTeNnuTe i BHI .

t20 onpenensir CRM kato npuiioKeHue, U3M0J3BaH0 3a

B T103u cMucwa or Microsof
ABTOMATU3UpaHEe Ha MPOJAKOCHUTE M MapKETHHTOBHUTE (YHKIMHM W 3a yIpaBJICHHE Ha
CHIEJIKUTE U 00CTY»KBAaHETO B PAMKUTE Ha OPraHH3aALUATA.

Jla ce pgame €IWHHO CTAHOBHUIINE, OTYMTAMKH BCUYKH TJIEAHH TOYKH KAKBO
Npe/ICTaBIsBA YIPABICHUETO Ha B3aMMOOTHOINCHUATA C KIMEHTUTE, € CJIOKHA 3ajadya.
TpynHoctta € mopoacHa ot (akTa, 4e B eauH win Apyr konteker CRM moxe ma ce
BB3MpHEMe 1O pasnudyeH HauwH. CrefBa 1a OTOENC)KUM, Y€ € HEBB3MOXKHO Ja ce
npeHeOperue eaHa WM Jpyra CTpaHa OT CBIIHOCTTa Ha TOHSITHETO, 3a Ja ce pasbepe
HAIBJIHO HETOBHAT CMHUCHI. Hemmciumo e ma ce um3rpaxkima codryepHa cucrema 0e3

no3HaBane Ha ¢uinocopusta Ha CRM u 0e3 scHO neduHMpaHy cTpaTerus U KOHIEIIHS 3a

16 dunocoduara 3a CRM. <http://www.infoserv.bg/index.php/bg/infoserv-lib-menu/34-crm/102--crm-.html>
04.10.2010

Y Teopruesa, C. ChigHoCT 1 npuiiokenns Ha oneparusaus CRM. // FOmunumuc, 2006, 6p. 4, c. 36.

18 Teopruera, C. CucteMuTe 3a YIIpaBICHUE HA B3aUMOOTHOIIEHUATA C KIUeHTH. // FOmuaumuc, 2006, 6p.
3, c.22-23.

19 Pamsen, M. Ynpasnenue otHomenusmu ¢ kanentamu. 2001 <http://www.e-
commerce.ru/biz_tech/implementation/management/crm.html>

20 http://msdn.microsoft.com/en-us/library/gg309295.aspx, 17.12.2012 .
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HelHoTO npunarane. Eto 3amo Bep6anos u apyru®! nepunupar CRM karo chueranue Ha
Ou3HeC cTpaTerus M ONEPaTUBHU JCHCTBHS C 1Len UAeHTU(dULMpaHe, MpUBIMYAHE,
3abpKaHe U Pa3BUTHE HA KJIMEHTH, HOCEIIHN BUCOKa Tedanba, upe3 eeKTuBeH U epukacexn
MEHUKMBHT Mpe3 LeHsl ,,)KU3HEH IUKBJI Ha KITUEHTA.

Or Ka3aHOTO J0 TYyK MOXeM Ja 0000muM, Ye YIPABICHUETO Ha
B3aMMOOTHOUICHUSTA C KJIMEHTHUTE € ISUIOCTHA (puitocodus 3a LeIeHacoueHO OCTaBsIHEe Ha
KJIMEHTa B IEHTbpa Ha KOPIOpAaTMBHATa TMOJUTHKA, OTYUTANKU HETOBUTE HYXK[IH,
MPEIIOYNTAHUS U KeJlaHus, KOSITO HaMHUpa OTpakeHue BbB Bh3npuerata CRM konuenuus.
CRM xoHuenuusra ce pealusupa upe3 CTpaTerus, oTpasspaila yIpaBlIeHUETO Ha OHE3U
IIPOLIECH, KOUTO Ca MPSIKO CBBP3aHU C KIIMEHTUTE Ha MPEANPUITHETO, @ HEHHOTO (PU3UYECKO
MPOSIBIICHUE € U3rpaJieHaTa U BHEJPEHa B IPEIpUATHETO OU3HeC HH(POPMAIIMOHHA CHUCTEMA

34 YIIPAaBJICHUC Ha B3aUMOOTHOMICHUATA C KIIMCHTUTC.

1.1.2. CtpaTerMyecku ueam n sagaym

Cucremara 3a yrpaBlicHHUE Ha B3aMMOOTHOIICHHATA C KIIMEHTUTE CE BHEIPSIBA, 32 J1a
U3IBJIHA CTPATETMYECKUTE LM HAa OpraHU3alusATa, CBbP3aHHU C B3aUMOJCHCTBHETO C
HEHHUTEC TOTPEOMTEIHN, peaJu3upalld C€ Ype3 M3MBJIHCHUETO Ha IPEIBAPUTEIHO
OIpeie/ICHH 3a/Iavu.

Hemnte ot nmpunaranero Ha CRM cucremara ca 00SKT Ha HayYHHUTE M3CIICABAHUS
Ha MHOecTBO aBTopH. Criopen CTOYH M APYruZ?, ca HalHUIE JBE OCHOBHHU IIEIH, KOHTO
oOycnaBar Hyxjata oT npuiarane Ha CRM ununmaruBara:

» HeoOXOJMMOCTTA Jla c€ MOCPENIHAT HAPACTBAIMTE HYK/IAM HA KJIMeHTUuTe. B
to3u cmuchba CRM cucremata ce u3mon3Ba, 3a J1a ce OpraHU3UpaT pPeCcypcuTe Ha
MPEINPHUATHETO CIPSIMO HAIIPABEHUTE MOPHUKH;

» HEoO0XOJMMOCTTa OT NMO-BHCOKA MPOM3BOIUTETHOCT NMPH YNPABJIEHUETO HA
Bpb3KkHuTe ¢ KianeHTute. CRM cucremure mo3BoisiBaT Aa ce aBTOMATHU3HpAT JEHHOCTH,
KOUTO TIPeJId TOBA Ca Ce U3BBPILIBAIHN PHYHO.

CorinacHo Tomebn?® ocHoBHuTe e Ha CRM uHHIIMaTHBATA Ca:

> J1a ce YIOBJIETBOPSIT MOTPEONTEINTE;

> J1a ce YBeJIMYAT PEHTAOWIHNTE BPBH3KHU € KIUEHTHTE;

> J1a ce 3aIbPIKAT PEHTAOWIHNTE KJIHEHTH;

> J1a ce Ch31aaT KOHKYPEHTHH MPeIuMCTBA.

2l Bup6anos, P, lllnmmanos, K., Kpaesa, B. u ap. MadopManuosny TexHonoruu B ousneca. ®abep. 2009.
c. 156.

22 Stone, M., Woodcock, N., Macthynger, L. Customer Relationship Marketing: Get to Know Your
Customers and Win Their Loyalty. 2nd Ed, 2000 Great Britain Clays Ltd, pp. 85-98.

23 Thompson, B. Successful CRM: Turning Customer Loyalty into Profitability, 2004.
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Jlpyru aBropu kato Moac u Hokc? cmsrar, ue mesmte Ha CRM cucremure,
BHEJIPEHH B cpepara Ha yCIyruTe, ca NO-Pa3niyHy OT FOPENOCOUEHUTE:

> HAMAJsBAaHE HAa Pa3XOAMTe W YyBeJHYaBaHe HAa MNPUXOAUTE H
PEHTAOMJIHOCTTA;

> nudepenuuanus Ha ycayrara. [pexnpustuero uznonszsa CRM cucremara, 3a
Jla pasrpaHdyy CBOSATA OM3HEC JCHHOCT OT Ta3W Ha KOHKYPEHTHTE, MPEIIaraiku yHUKaIHA
yCiyra, W3MOA3BAlKM MHOXKECTBO KaHAJIM 32 KOMYHHUKAIMs M M3IPAXKIANKM IIMPOK M
BCEOOXBATEH MOIJIE BHPXY HH(OPMALUATA 32 KIHEHTA;

> MOCTHraHe HA YAOBJETBOPEHOCT OT CTPAHA HA KJIMEHTA, C LIeJl IOBUIIIABaHE Ha
HEroBaTa JOSITHOCT;

> mogoGpsiBane Ha ycjayrara Karo usio. Opranusanusra TpsOBa Ja Ch3Jaje
eexTUBHO U e(hMKACHO OOCIYKBAHE HA KIMEHTHTE, U3MOI3BANKA MHTErPUpaHaTa OU3HEC
vH(bOpMAIMs U BH3MOXKHOCTUTE HA CHCTEMATa 3a €IMHHO IUIAHWpaHE M yIPaBICHUE Ha
pecypcute Ha npeanpusitueto (Enterprise resource planning - ERP).

Cnopen I'puiinébpr?® ocrosuute nemu, nocrapenn npea CRM cucremara ca:

> yBeJlMuaBaHe HA NPHUXOAMTE OT NMPOAAKOM, [OCPEICTBOM I0-100para CH
MH(POPMHUPAHOCT U BUCOKHMTE CTUMYJIH, KOUTO Ch3/1aBa 3a CBOMTE KIMEHTH;

> HaMAJIsIBaHE HA Pa3XoAuTe 3a NMpoaaxom. KoMnanusara TpsbBa 1a M3IOI3Ba
HOBMTE TEXHOJIOTHH, 3a Jla HaMaJld Pa3sXoJAUTe 3a aBTOMATU3MpaHE Ha MPOAAXKOHWTe U Ja
110100pH €(DEKTUBHOCTTA OT BIIOKEHUTE YCHIINS;

> 3ama3BaHe HA THProBCKHTE MpeacraBuTesicTBa. Opranusanmsara TpsaOBa Ja
IPOCIIEsBa U KOHTPOJIMPA MPOJAKOEHUTE MIPOLIECH, J1a CIIEIU 3a TAXHOTO M3IIbJIHEHHUE, J1a
MOTHBUpA ¥ KOMIIEHCHPA CBOMTE THPIOBCKH INPEICTABUTENHM MPH HEOOXOIUMOCT, J1a UM
JaJie Bb3MOXKHOCT JIa 3aTBBPIAT CBOUTE TO3HUIINH;

> yBeJHYaBaHe HA MPOU3BOAWTEIHOCTTA HA THPrOBCKHTE MNPeICTABHTEIN.
[peanpustreTo TpsiOBa Ja HaMajiM CTBIKHTE [0 MPOCIEAsBaHE W OTrOBOp Ha
HOTPEOUTENICKUTE 3alTUTBAHNS;

> yBeJiHYaBaHe HA BH3MOKHOCTHTE 3a Mevaada, MoJMOMaraiku mpoueca Ha
npoaax6a ¢ mo-mxo6pa nH(opMaIys, ¢ e Ja C€ OCHIIECTBAT MO-TOJSIM OPOi CIEITKH.

26 CTpaTernueckuTe 1enu Ha BHeapsisaneto Ha CRM

CeriacHo Kum, Cy u Xyanr
CUCTEMATa C€ Pa3JeiiAT B UETUPU KaTErOpUU:

1. IoxoOpeno no3HaHue 3a KJIMeHTAa. V3pa3sBa ce B: chbOMpaHe Ha MOAXOAIIATA
KJIMEHTCKa MH(OpMaIHs;, aHAIM3MpaHe Ha JaHHUTE 3a KIMEHTHUTE; MPUA00UBaHe Ha HOBU

KIINCHTH, O6y‘-ICHI/IC Ha NepCcoHalia U YCbBbPIICHCTBAHC HA YMCHUSATA MY, I'IOI[O6p}IBaHC Ha

24 Ryals, L., Knox, S Cross-Functional issues in the Implementation of Relationship Marketing trhough
Customer Relationship Management. // European Management Journal, 2001, Vol.(19)5, pp. 534-542.

% Greeenberg, P. CRM at the Speed of Light: Capturing and Keeping Customers in Internet Real Time.
Berkeley: Osborne/McGraw-Hill. 2001.

% Kim, J., Suh E., Hwang, H. A Model for Evaluating the Effectiveness of CRM using the Balanced
Scorecard. // Journal of Busines Interactive Marketing, 2003, 17(2), pp. 5-19.
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TEXHUKHUTE 32 yNPABJICHHE HA B3aMMOJICHCTBHETO C MOTPEOUTENUTE; MOACUTYPSIBaHE HA
00cITy)KBaHETO.

2. IMo-no6po B3ammopeiictBue ¢ KiaueHTa. OCBIIECTBSIBA C€ Ype3: aJIeKBAaTEH
OTTOBOP Ha MOTPEOUTEIICKUTE JKEJIaHUs, MHTErpalys Ha OM3HEC MPOLIECUTE; MOA00psIBaHe
Ha yIPaBJICHHETO HAa KAaHAIUTE 3a B3aMMOJICHCTBHE; MAaKCUMH3UpaHe Ha €()eKTUBHOCTTA OT
OTIEPALIMKTE HA MPEAIPHUATHETO; IEPCOHATM3NPAHE HA TIPOIYKTUTE U YCIYTHTE.

3. IToBummaBaHe Ha KJMeHTcKaTa cToiiHocT. [locTura ce ype3: moBuiaBaHe Ha
Oposs Ha 3aabpKaHUTEC  KJIWEHTH; YyBeJIWYaBaHE Ha I[edanbara, moJoOpsiBaHE Ha
00CcITy’)KBaHETO HA KJIIMEHTA; M3TrPaK/IaHe Ha IIPUBJICKATEIHA BUPTYyaJHa OOIIHOCT.

4, HapacTBaHe Ha mNOTpeOHMTEJICKATAa YIOBJeTBOPeHOCT. OcChIIecTBsIBa Ce
MOCPEJICTBOM: MOI00OpsIBaHE HA KA4eCTBOTO Ha 0OCITYKBaHE; Ch3JlaBaHe HAa TPalHU BPB3KU
C KJIMEHTUTE.

Cropen Jaiik?’ npeanpuaTusTa BHEAPABAT CHCTEMH 3a yrOpaBlieHHEe Ha
B3aMMOOTHOILIEHUATA ¢ KIMEHTHUTE, 3a Ja U3IIBJIHAT CJICIHUTE LEIH:

> MojeJHpaHe HA CTOMHOCTTA M PEHTA0MIHOCTTA HA KJIMeHTuTe. M3nonssaiiku
CRM cucremara, opraHuzamnusaTa MOXe Jia ONPEAC/IM Hal-IIEHHUTE CH KIMCHTH W JIa TH
OTJENIM OT OHE3M, KOMTO HE MOraT Jia BB3CTAaHOBSAT BIJIOKCHUTE B TMPUBIMYAHETO UM
CpeICTBa, HE3aBUCUMO OT o0eMa Ha MOKYNKuTe cu. PenTabuiaHocTTa TpsOBa 1a ce OTYUTa B
J'BJITOCPOYEH ILIaH, 3alI0TO € Bb3MOXKHO KJIMEHTHT Ja ObJe HEU3TOJIEH 3a KPaThK IMEPUO.
OT BpeMe, HO Ja ObJIe IEPCIIEKTUBEH, KOETO TO IIPaBU MHOTO IICHEH 3a MPEANPUITHETO;

> 3aabp:KaHe HA KJIHeHTHTE. To € TACHO CBBP3aHO C M3ACHSABAHE HA IPUYMHUTE
3a HalyCKaHe Ha KJIMEHTU M CHOJIEIsIHE Ha OTIOBOPHOCTTAa 3a TOBA MEXIY BCHYKH
nojipa3jieNieHus: Ha opraHuzanusara. llenta e na He ce momyckar MOJOOHU CUTYyallud B
Oblenie u a ce 3aIbpKaT KIUEHTUTE 32 MAaKCUMAIHO IBIBI MEPUOA OT Bpeme. Beuuku
MEpKH 3a 3ama3BaHe Ha KIMEHTUTE ce 0OOCHOBaBaT OT MPABHIIOTO, Y€ 3aAbpPKAHETO HA
CBHILIECTBYBAIIUTE KIUEHTH € MHOTO IMO-PEHTA0MIIHO OT MPUBIUYAHETO HA HOBH;

> OoChblleCTBABAHE HA KPbCTOCAHH NpPoaakou’® W mpopaxbu ¢ go6aBena
CTOIHOCT?®, Upe3 KOUTO ce yBEnM4aBaT IPUXOJUTE OT MPOAAK0a Ha KIMEHTHUTE;

> NMpOrHo3upaHe HA MOTPeOMTEJCKOTO MoBexeHne. To moMara ja ce Onpeaeiu
cienBallata IMOKyNKa Ha KiueHTa. OChIIECTBSIBA CE€ HAM-ueCTO Ype3 TEXHOJIOTUSTa
U3BJIMYaHE Ha 3HaHUsI OT JaHHU (data mining), kosTo mo3BoJIsiBa J1a Ce MpeACcKaxe ObICI0TO
MOBE/ICHNE Ha KJIIMEeHTA, Bb3 OCHOBA Ha MPEIUITHUTE MY JeicTBuUs. Pa3Oupaiiku cienpaiaTta
CTBIIKA HAa TIOTPEOUTENS, IPEANPUATHETO MOXKE J1a B3eME BaXKHU MAPKETHHTOBU PEIICHHUS

Ha Ta3u OCHOBA,

2 Dyché, J. The CRM Handbook: A Business Guide to Customer Relationship Management. 2001. p. 31.

28 KpbcTocaHaTa npojiax0a e Tasu, PU KOETO MOKYIIKaTa Ha e/IHa CTOKA € 00BbP3aHa ¢ MPEIUILIHA MOKYyNKa
Ha JIpyra CBbp3aHa C Hesl CTOKa

29 [IpomakOara ¢ m00aBeHa CTOMHOCT ca Ta3y, IPH KOATO KINEHTHT 3aKyIlyBa CXOAEH IIPOAYKT, C TO3H, KOMTO
JKeJlae U My € HeoOXOIUM, HO C TIO-BUCOKO Ka4eCTBO M MO-BHCOKA ICHA.
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> mepconaausamus. ToBa € CHOCOOHOCTTA JIa C€ MHAMBHIAYAIU3UPAT IPOAYKTHTE,
YCIIyTUTe ¥ KOMYHUKAIIMUTE Ha 0a3a 3HAHUETO, IOBEICHUETO W TMPEANOYUTAHHATA Ha
KIIMEHTUTE B PEaTHO BpEMeE.

Bb3 ocHOBa Ha Taka MPEJICTABCHUTE CTAHOBHIIA, MOXEM Ja M3BEJICM OCHOBHHTE
cTpaTerm4yecKH IeJIH, KOUTO cjie/iBa Ja u3nbiiHsaBa Beska CRM cuctema, a ”MEHHO:

1. YioBneTBopsiBaHEe Ha HAPACTBAIIUTE KJIMCHTCKH JKEIAHUS U HYKIH.

2. IlomoOpsiBaHe Ha MKOHOMHYECKUTE PE3yJITaTH OT JCHHOCTTA HA MPEANPHUATHETO,
Yype3 yBeIHYaBaHe Ha IPUXOJIUTE, TPOU3BOIUTEIIHOCTTA U OPOsl HA PCHTAOMITHUTE KIIMCHTH,
Y HaMaJIsIBaHE Ha Pa3XOJMTE IO OCHIIECTBABAHE Ha MPOIAXKOUTE.

3. IlomoOpsiBaHe Ha KAYECTBOTO HA MPEIaraHUuTe MPOIYKTH M YCITYTH.

4. TlepcoHanu3upaHe Ha NPOAYKTHTE, YCIAYTUTE W OOCIY)KBAHETO Ha KIUCHTHTE,
4pe3 MPOrHO3UPaHEe Ha MOTPEOUTEIICKOTO IMOBEACHHE.

5. 3agpprkaHe HA PEHTAOMIIHUTE KJIIMEHTH 3a MPOIBIDKUTEICH TIEPHUOJ] OT BpeMe.

Peanu3upanero Ha Taka IIOCTABEHHTE CTpPaTErMYCCKH IIEJIM CTaBa 4pe3
U3IIBJIHEHUETO Ha MHOKECTBO 3a/auu oT ctpaHa Ha CRM cucremara. Hayunara oGuiHoCT
BB3MpreMa MEeHHETO Ha Ilenbpe, Pomxbpe u Hoph™®, koeto akuenTHpa BEpXY cIeIHNTE
yetupu 3a1aud Ha CRM nHunmaruBara:

» naeHTH(UKANUA Ha KiueHTHTe. Ilpemnpusrtuero TpsOBa Ja MOXe Ja
UACHTH(GHIMPA ¥  JIOKAIM3UPAa CBOUTE KJIMEHTH IOCPEJACTBOM  Pa3HOOOpPa3HH
KOMYHHMKAIIMOHHU KaHallM. 3a LeNTa Ce U3BBPIIBAT CIECTHUTE ICHHOCTU: ChOMpaHe Ha
OCHOBHHTE JIaHHU 3a MMOTPEOUTEIIUTE U TOIbJIBAHE HA ChIICCTBYBaIaTa 0a3a OT JaHHU C
TAX; ChOMpaHe Ha KOCBEHAa MH(POPMAIUS 33 KIIMEHTA; aKTyalIM3UpaHe WM M3TPUBAHE Ha
BeYe HEHY)KHH U OCTapeld JaHHH;

» nudepenmuanus Ha KimeHTuTe. Ciael KaTo KITMEHTUTEe ObJaT HIeHTH(DUIIUpaHH,
Ha CTIE/IBAIIO MACTO Te TPsIOBA J1a ce AUQepeHupar, KOeTo Ie TOMOTHE Ha IPEIIPUITUETO
Jla CbCPEIOTOYU CBOUTE YCUIIHS KbM Hai-niedenuBuuTe ot TaxX. Ciean ToBa opraHu3anusara
MOK€ Ja TPHUCIIOCOOM CBOETO TMOBEACHHE, CHOOPAa3HO MOTpeOuTeNcKaTa CTOMHOCT M
cnenuUIHUTEe HYX AU Ha BCEKM €AMH KiueHT. J(udepeHnmamnusara oOxBaiia CIEIHHUTE
JIeitHOCTH: uACHTU(ULIMpaHe Ha Hail-ToOpUTE KIMEHTH Ha MPEANpUATHETO; OpeeisHe Ha
OHE3H OT TAX, KOUTO ca Hall-peHTaOUITHU, KaKTO U Ha T€3U, YNETO MPUBIUYAHE U 3aIbPKaHe
€ CBBp3aHO C HaW-TOJIeMU DPa3XOAH; Ha3HAuyaBaHE HA OIICHKAa Ha BCEKU MOTpeOUTEN B
3aBUCHMOCT OT TOBa KakBa MOTPEOUTEIICKA CTOWHOCT UMa | JIp.;

> B3amMojeiicTBue ¢ kiauenture. Enna ot Haii-Baxkaute 3amaun Ha CRM e nma
MpocCieNsiBa MOTPEOUTENICKOTO TOBENCHHWE W HYXKIW TMpe3 LeIus KU3HEH IUKBI Ha

B3aMMOJICHCTBUE C KJIHMEHTa. AMo(a u I/Imlcac31 cyudTar, 4e OT TIJeJHa TO4YKa Ha

30 pPeppers D., Rogers, M., Dorf, B. Is Your Company Ready for One-to-One Marketing B: Harvard
Business Review, Jan-Feb 1999.

31 Amofah P, Ijaz A. Objectives, Strategies and Expected Benefits of Customer Relationship Management.
2005.
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YIOPaBICHUETO HAa B3aMMOOTHOIICHUSTA C KIMEHTUTE, JBJITOCPOYHOTO M PEHTAOUITHO
00BBp3BaHE C MOTPEOUTETUTE € OT M3KIIOUMTETHA BaXHOCT. ETO 3amo mpeampustusara
TpsIOBa HEMPEKHCHATO J1a ce 00yJaBaT 3a HYKJIUTE, KEIaHUATA, MHCHHETO U TIOBEJACHUETO
Ha cBoute kiueHTU. Crnopen Ilembpe, Pomxbpe u I[op(l)32, JEHHOCTHTE, BIW3AId B
paMKHTE Ha Ta3W 3ajada ca: MOJIbP)KaHE Ha JBYCTpaHHA Bpb3Ka C Hal-pEHTAOWMITHUTE
KJIIMCHTH Ha TPEANPHUATHETO; OCHIIESCTBIBAHE HA KOHTAKT C KOHKYPEHIIUATA; TIPOCIICIsIBAaHE
Ha ITBTsI, IO KOWTO MMHABA BCSAKO B3aMMOJICHCTBHE C KIIMCHTA; MHUIIMMPAHE Ha IO-IITUPOK
IUajgor C moTpeduTeNnuTe; TMoAoOpsBaHe Ha oOpaTHaTa Bpb3Ka B OTrOBOpP Ha
MOTPEOUTEIICKUTE OTUTAKBAHUS | T. H.;

» nepcoHAJM3aNMs Ha KiIMeHTHTe. HeoO0XoauMo e mpeAnpusTusaTa a aaanTHpar
CBOETO TOTPEOUTENICKO TOBEACHHE, Taka Y€ TO Ja OTTOBOPH Ha HYXIHUTE HA TEXHUTE
KIMEHTH. 3a LeiTa BCEKH MOTpebuten ce audepeHunupa B OIpeleieHa rpyna HUiu ce
o0ciyBa CHOpSMO CBOWTE YHUKAIHHM KauecTBa. Ha cieaBamio MscTo ce cremuduimpar
OTIPABEHUTE MPEUIOKEHNUS KbM HETO B 3aBUCUMOCT OT HETOBUTE MHIMBUYATHU HYKIH U
JKenaHus. B mpolieca Ha mepcoHanu3aIs opraHu3aiusITa MOXe J1a MMOBUIIH JIOSJTHOCTTA Ha
cBoute KinmeHTH . OCHOBHHTE ACHHOCTH 3a OCBIICCTBSIBAHETO HA Ta3W 3ajada ca:
NepCoOHANIM3MpPaHe Ha JOKYMEHTAlusATa M KOPECMOHACHLHUATA C BCEKH KIIHEHT;
NepcoHAM3MpPaHe Ha HY)KJIUTE U OUYaKBaHUATA HA OTPEOUTENNTE; MHANBUAYyAIU3UpaHEe Ha
B3aUMOJICICTBHETO C BCEKH KJIHEHT Ha 6a3a Ha HErOBUTE )KEIAHHS U T. H. >

B 06006menne moxxem na mocounm, ye CRM cucremara ce BHeApsIBa 3a MOCTUTaHE
Ha OMpeJeCHU IIeJIM Hali-Beue OT HMKOHOMHMYECKO M Ia3apHO ecTecTBo. llenurte ce
peanu3upaT upe3 ueTupu OcHOBHU 3amaun Ha CRM cucremara: wuneHTHUKALMS,

I[I/I(l)epeHI_II/IaI_[I/IH, B3aUMOACHCTBUE U NnepcoHain3anusd Ha KIIMCHTA.

1.1.3. dyHKUMM

Kakro Bcska 6usHec mHpopmanuonHa cucrema (BMC), taka u CRM cucremara
NPUTEKAaBA CAMOCTOSITETHH (DYHKIIMH WJIM TPYNHU 0T GYHKIMH, KOUTO TS OCHIIECTBSIBA B
paMKHTE Ha ChblIecTByBaHEeTO cU. OCHOBHUTE (DYHKIMM, KOUTO pealu3Mpa cHucremara
HEMPEKbCHATO CE Pa3LIMPsABAT U MHOTO TPYAHO MoraTt ja ObJaT €AHO3HAUYHO OIpPE/e/ICHH.
OcBeH TOBa BCsiKa opraHusanus Moxe j1a gegunupa onesu pynknuu Ha CRM cuctemara,
KOMTO B Haii-rojiiMa CTENeH MacBaT Ha OTpachjia MM Ha Ma3apHaTa HUINA, B KOUTO
OCBIIECTBSIBA CBOATA JAeHHOCT. DYHKIMUTE HAa CUCTEMaTa MOrar Jga ObAar pasrielaHu U

OIIMCAaHM OT HAKOJKO I''ICIHU TOYKH.

32 peppers D., Rogers, M., Dorf, B. Is Your Company Ready for One-to-One Marketing B: Harvard
Business Review, Jan-Feb 1999, p. 153.

33 Amofah P, Ijaz A. Objectives, Strategies and Expected Benefits of Customer Relationship Management.
2005.

3 Peppers D., Rogers, M., Dorf, B. Is Your Company Ready for One-to-One Marketing B: Harvard
Business Review, Jan-Feb 1999, p. 153.
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B kadecTBOTO cH Ha Om3Hec mHpopmammoHHa cucrema>, CRM obGesmneuasa
CIIeTHUTE (PYHKIIUU:

» cbOupaHe HA JaHHM. /[aHHWTE 3a KIMEHTHTE ce ChOMpaT B eMHHA 0a3a JaHHU
no ompezeneHu npaBuwia. CaMOTO BBBEXKIaHE MOXKE Ja CTaHE KaKTO OT CIYXKUTEN Ha
KOMIIAaHUSTA, TAKa U OT CaMUsl KJIMEHT 4Ype3 CIeHUAIU3UPaHO IPUIIOKECHHE;

» cbXpaHsiBaHe Ha JaHHUTe H 00padoTKa MM ¢ IeJ MoJyYaBaHe Ha
uHpopmanus. /[aHHUTE 3a KIMEHTUTE Ce ChXpaHsABAT B 0a3u OT JaHHU WM CKJIAJIOBE 3a
JIaHHU B 3aBHCUMOCT OT TeXHHs o0eM u 00xBaT. CRM cucremara e cHaOieHa ¢ aHATUTUIHA
MPWIOKEHHUs OT TUIAa U3BJIMYAHE HA 3HAHUA OT JaHHU, aHAJIMTHYHA 00paboOTKa B peasHo
Bpeme (Online Analytical Processing - OLAP) niu 6usnec ananu3 (Business Intelligence -
Bl), xouTo pa3kpuBar pa3iIUYHU 3aBUCHMOCTH U 3aKOHOMEPHOCTH OT MOTpeOHTeNCcKaTa
uH(popMallKsi, Ha OCHOBaTa Ha KOUTO C€ IMOATOTBIT MAapKETUHTOBU, MPOIYKTOBH U
npoJakOeHU CTpaTeruu;

» excrnioptupane Ha uHpopmamus. Uudopmanusra or CRM cucremara Mmoxe 1a
Oblle eKCopTHpaHa B JAPYTU MPUIOKEHUS WU MPU HEOOXOIMMOCT Ja CE€ MPEeNOCTaBs B
ynoben Bua 3a nomsBatenute . [IpegocraBsnero Ha uHpopmanus or CRM cucremara e
HelfHa rnaBHa (QyHKuus. JlaHHUTE, ChbXpaHsBaIld c€ B Ta3W CHCTeMa, Morar jaa Obaar
U3MOJI3BAaHU B PA3IMYHU MTOAPA3/ICICHUS U O] pa3InYeH BH/I.

B 3aBucumocT Ou3Heca M Na3apuTe, KbM KOHUTO € HACOYE€HA KOMIAHMATA
HponaBatl%, ce 000cobsBaT Ipyru GyHKIUH:

» ynpaBJjieHHe HA Tmpoaa:xkouTe. B pamkuTe Ha Ta3u QyHKIMs ce TPOTHO3UPAT U
IUTaHUpAT MpoaxouTe Ha 0a3zaTa Ha pa3iIMYHU KIacU(UKALMOHHH MPU3HAIH (110 KIUEHTH,
TpyNU KJIMEHTH, TI0 TEPUTOPHUH, 1O MPOAYKTH U MPOAYKTOBU CEpUU U JIp.); YIpaBisABa ce
UKBIBT HA MPOAAKOUTE; OCHIIECTBSIBA CE IISNIOCTEH KOHTPOI.

» nmoIpbKKa W o0cay:xkBaHe. TyK ce BKIIOYBAT: yNpaBlieHHE Ha MPOOJIEMHHU
CUTyallly; YIpaBJICHWE HA TapaHIMH, PETUCTpalus Ha WHGOpMAaIUs; MpPEeperucTpaus;
apOUTpak; MPHUIBMKBAaHE Ha 3asBKH U Jp.;

> ynpaBjieHHe Ha MapkeTHHroBusi mpomec. OCHOBHHTE  JCHHOCTH,
OCBIIECTBSIBAHU 1O BpeME Ha M3MBIHEHHETO Ha Ta3u (YHKIMS ca: yOpaBleHHE Ha
KaMITaHWW; pa3paboTBaHe Ha Ma3apa; Ch3JaBaHe, aKTyaTu3upaHe U Mo abpkaHe Ha 0aza oT
naHHM 3a upmeHara odepTa; HacTpoliBaHe Ha odepTaTa KbM U3UCKBAHUATA HA KIIMEHTUTE;

> unrerpanusi “back-front” ogmc, upe3 KosATO ce aKkyMmynupa H aKkTyalu3upa
uH(popMaIuaTa “rno paboTHU MecTa” 3a KIIMEHTUTE U pa3NpeAeICHUETO i 10 JIUIa, B3eMAaIIH
peleHus;

» CHHXpOHHM3HpaHe Ha HH(OpMaNUsITa ¢ MOOWIHHU TOJ3BATEIH, MOPTATUBHU

YCTPOMCTBA, CPBBPH C NPUIOKEHUS U AP.

% Pam3sen, M. Ynpasnenue otHomenusmu ¢ kanentamu. 2001, <http://www.ecommerce.ru/
biz_tech/implementation/management/crm.html>
% Cranumupos, E. Ynipasnenue Ha Bpb3kute ¢ kiuenture. Bapra, 2007. c. 167.
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Crnopen Baprbu Toaabnobpre’, npesnnent Ha ISM Inc., dyskrmute Ha CRM
cCUCTeMaTa MOrar Jia ce Kiacupuuupar crpsiMo J1eHHOCTUTE B ChCTABAa HA NMPOAaKOeHH
HHUKBJI:

» (pyHKOMOHAIHOCT “mpoaaxom”. B Ta3u rpyma BiIW3ar: yHpaBJICHUETO Ha
BCUYKM KOHTaKTHU C KJIMEHTUTE M TSIXHATa MUCTOpHUS; paboTa ¢ KIMEHTUTE, BKIIOYBAIIA
BCUYKHU JIEHHOCTH, CBBP3aHU C TSX; BbBEXKIAHE HA KIMEHTCKUTE MOPBHYKHU; Ch3JaBaHE Ha
OHM3HEC MPUIIOKEHHUS;

» ynpaBjieHHe Ha mpoaaxkourTe. Tyk ce BKIIOYBAT: aHAJIU3 HAa MeCTara II0
BepHrara 3a JOCTaBKa, KbJIeTO JoOpaTta HH(POPMUPAHOCT, TEXHOJIOTHH U KOOPAUHALUS Ha
XopaTa BOAM 0 HaMajsiBAHE Ha BPEMETO 3a JI0OCTaBKa Ha MpojaykTa jao masapa (pipeline
analysis®); nmpornosupane Ha pogAKONTE; aHANH3 HA MPOAAKOEHNS IUKBIT; PETHOHAITHN
aHAJIM3M; YIIPaBJICHUE Ha MMOCIEeI0BATEIHOCTTA OT MPOIaKOEeH! MPOIECH Upe3 00CIyKBaHe
Ha KaHAJINTE 32 B3aMMOJICHCTBHE C KIMEHTHUTE;

» (YHKIIMOHAJIHOCT, CBbpP3aHAa ¢ Npoaa:xkomTe mo Teaedona. JleliHocTure,
CBBP3aHM C Ta3W Ipyna ca: Ch3JaBaHE M PA3NpPOCTPAHEHHE HA CHHCHKA C MOTCHIMATHUTE
KIMEHTH Ha OpraHM3allysITa; aBTOMAaTUYHO HM30MpaHe Ha HOMepaTa MM; PETUCTpalus U
preMaHe Ha MOPbUYKUTE;

> ynpaBjieHHe Ha BpeMeTo. To ce HM3BBpIIBA 4Ype3 Ch3JaBaHEe Ha TpapuK MU
KaJeHJap Ha JeHHOCTUTE, KAaKTO MHIWBUIYaTHO Ha BCEKU PabOTHHK, Taka M IO TPYyNH
CITYKUTEIH;

» MO/IPbKKA U 00CTy:KBaHe HA KJIWeHTUTe. B Tasu rpyna Bim3at GpyHKIUMUTE:
peructpanusi Ha MoJIOu, KanOu, 3asBJICHUS OT CTpaHa HA KIUEHTHUTE Ha MPEINPHUSITHETO;
JOKJIaaBaHe Ha mpoOiemu; WHPOpMAIMs 3a HAMpaBEeHHTE IMOPHYKU; YIpaBleHHWE Ha
rapaHIMOHHUTE JOTOBOPH; TEXHUYECKO 00CTyKBaHE;

» (DYHKIIMOHAJIHOCT “MapKeTHHI”. BritouBa: ynpaBiieHHe Ha MapKETHHTOBHUTE
KaMIIaHWW; YIpaBJICHWE Ha TOTCHLUATHUTE CHAEJIKH; MapKeTHHIOBa EHIUKJIONETus,
CchabpKala HHGOpMAIU 3a MPOAYKTHTE, YCIyTUTE, IIEHUTE, MPOBEXKIAHUTE PEKIAMHH
MEPONpPUITHS, KOHKYPEHTHTE W Jp.; UHTerpanus c VHTepHeT, KOHQHUTypupaHe Ha
MPOJYKTH; CETMEHTHUPaHE; Ch3/IaBaHE U yIPABJICHHE HA CIIUCHK C MOTEHIIMATHUTE KIIMEHTH;

» (PYHKIIMOHAJHOCT, NMpPeIHA3HAYEHA 32 BHUCIIMSA MEHHMUKMBHT, oOXBaliaiia
MPEIOCTAaBSIHETO Ha Pa3HOOOPA3HU OTUYETH U MPOTPaMH 3a Pa3BUTHE;

> ¢yukuuonaana uarerpamus ¢ ERP, BxirouBama uarerpamus ¢ back-office, ¢
WuTepHeT, ¢ BHHIITHYU 1aHHU;

» CHHXPOHHM3HpPaHe HAa JaHHUTE, B TOBAa YHUCIO C MOOWJIHUTE MOTPEOUTENH,
MOPTAaTUBHU YCTPOWCTBa, 0a3u JaHHM B PaMKHUTE HAa CAMOTO MPEANPUSITHE, MPUIOKHH

CBPBBPH U JIp.;

$"®ynkunun CRM-cuctem. <http://www.crmonline.ru/crm/functions/> 17.03.2011
38 <http://www.techexchange.com/thelibrary/Dama/pa.html> 17.03.2011
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» (PpyHKIHMOHAIHOCT, 00e3MevyaBaiia eJJeKTPOHHATA ThProBus. Ts ¢ cBbp3aHa ¢
yhpaBjieHue Ha TpaH3akuuuTe npe3 Murtepuer, Bkarountenno Business to Consumer (B2C)
u Business to Business (B2B);

» (pDyHKOHMOHAIHOCT, CBBbpP3aHa ¢ MOOMJIHMTe mpoaaxkom. Ts oOxBama:
reHepupaHe Ha MOPbUKU; TAXHATa o0paboTka; oOMeH Ha MHGOpMalUs C ThPTrOBCKUTE
MPEJICTAaBUTENIN U3BBH O(uca B pealHO BpeMe Ipe3 MOOMIIHH YCTPOICTBA.

Bb3 ocHOBHa Ha TOpEU3NIOKEHUTE MHEHHUA, MOxeM Aa 0000mum, ye CRM
cucremara kakto Bcsika BUC cwbupa, cbxpansBa u oOpaboTBa aHHU 3a KIMEHTUTE Ha
MPEIIPUATHETO U EKCIOPTHpa pe3ysiTaTHaTa MH(POpMAaLIHs KbM 3aUHTEPECOBAHUTE JIUIA, C
1eJ1 J]a ce YIpaBJisiBa 10 ONTUMAJICH HAUMH MapKETHHTa, MPOJIaxkOuTe 1 00CITyKBaHETO BbB
BCAKA TOYKA Ha B3aUMOJICHCTBUE ¢ KpaiiHus notpebuten. Cucremarta € cHalJeHA ChC
cnenuduyHa GyHKIIMOHATHOCT, OAMIOMAaraiia U3IbIHEHUETO Ha JEHHOCTUTE B pAMKHUTE Ha
npoJakOeHUs UKD, KOATO MOXKe Ja ObJe alanTupaHa CIpsMo HYXIUTE U U3UCKBaHUATA

Ha BHCAPsABAIATA 51 OpraHu3alus.

1.1.4. OcHoBHM TMNOBe CRM cucrtemmn

PaznooOpasuero or CRM cucremn npeponpeznens TAXHOTO KiacuduuupaHe B
pa3IMYHM TPyNH, CbOOPa3HO HAKOIKO OCHOBHHU KPUTEPHSI.

bescnopHo HaW-TIOMyNApPHOTO pasrpaHU4YaBaHe € CIOPE] PABHMINETO HA
ocbllecTBABaHUTe Ou3Hec mnpouecu. B To3m cmucen CRM cucremurte OwuBar:
CTpaTeruyecky; ONepaTUBHU; aHAIUTUYHH; KOJAOOpallMOHHU (MHTEPAKTUBHU).

%9 crparernueckure CRM cucTemMu ce OTHACAT [0 yHPaBIEHCKHU

Crnopen BbTba
IIPOLIECH, CBBbpP3aHM C B3€MaHE Ha pelIeHus Mo JAepUHHpaHE U U3rpakJaHe Ha Ou3HecC
CTpaTerusi, NocTaBslla B KOPINOPaTUBHUS (POKYC KIMEHTAa U pa3BUTHE HAa OpraHu3alloOHHA
KyJnTypa, HacoueHa kKbM mnorpebutenure. Crparermueckust CRM e ¢ agearocpouna
OpHUEHTAIMS U C€ OCBIIECTBSIBA HA HUBO NPEAIPUSITHE.

0 xouto crosaT mpex crpaternyeckata CRM cucrema ca:

OcHoBHHUTE 3aga4n’

» 71a ch31ajie Bpb3Ka MEXKy BCHUKH JCWHOCTH Ha MPEANPUITHETO, TaKa 4e J1a Cce
MMOCTUTHE HETOBaTa YCTOWYMBOCT U JIa C€ Ch3/1aJ1aT KOHKYPSHTHH MPEJUMCTBA;

» na moao0pu B3aMMOJCHCTBHETO MEXK]y OPTaHHM3AIMITA M KIHEHTa, C KOETO Ce
MO3BOJISIBA J]a C€ MAKCUMH3UPa CTOMHOCTTA Ha KJIMEHTA 3a MIEPHOia Ha )KU3HCHHS MY ITUKBIT

(Customer Lifetime Value — CLV) *;

% Buttle, Fr., Customer Relationship Management — Concepts and Technologies. Amsterdam, 2009. p.4.
40 Kumar, V., Reinartz, W. Customer Relationship Management: A Databased Approach. USA, 2006. p. 32.
4 SInkynos, 5. Ypasienue Ha npofiaxOUTe U THPrOBCKUTE KUK MO BpeMe Ha kpuza. YHCC
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» na cnocoOCcTBa AMQEPEHIMPAHETO HA IMOTPEOUTEIIMTE [0 OTHOIICHWE Ha
CTOHHOCTTA, KOSITO T€ JOCTABAT Ha MPEANPUATHETO, KAKTO U ChOOPA3HO OYaKBAHUSTA, KOUTO
uMat KbM HEro.

CTpaTrernyecKuTe CUCTEMH 32 yIpaBJICHUE HA B3aMMOOTHOIICHHUATA C KIIMCHTHUTE
ca mpeuiockeHd u onucanu kato Bun CRM cucrema ot manko Ha Opoii aBTopu. B mo-
rojsiMata CH 4acT Hay4Hata OOIIHOCT C€ CMsTa, Y€ PEalHO HE ChIISCTBYBAT TaKHUBa
UHPOPMAIIMOHHN CHUCTEMH, a CTaBa JyMa 3a CTpPaTerusi 3a NPHJIAraHETO Ha TO3W THII
CHCTEMH B MpeAnpusTreTo. ToBa pazanune ce OCHOBaBa Ha ()akTa, 4e MaJIKO OpraHH3aInuu
marpaxnar msuioctha CRM cucrtema BBB BCHYKUTE CH OTIENIW M TIOJpA3JCICHHS, a B
MOBEYETO CIIy4YadW PEHICHUsATA ca “‘Ha mapue” M ce OTHACAT 3a OTICIUTE MO0 MApKETHHT,
npoaaxou u o0ciykBaHe, 0€3 J1a ce mpuijaraT B KOHTEKCTa Ha KOPIIOpaTHBHATA MOJUTHKA
U JIBITOCPOYHa BU3WsA. HeoOXoauMo € TmpeaBapuTEeNIHO MPEINpPUATHITA Ja W3TPAIsT
cTpaTerusi, HacovyeHa KbM VIPABICHHWE HAa KJIMCHTUTE M CIEA TOBa Jia BHEIPAT
noxoasmiara Ou3Hec HHGOPMaIMOHHA CUCTEMA.

OnepatuBausaT CRM BKJIH0YBa HHCTPYMEHTH, TPEOCTABSIIN TOCTHII 10 TAHHUTE
3a KJIMEHTHUTE B Ipolleca Ha B3aUMOJCHUCTBUE C TSIX B PAMKHUTE Ha OM3HEC JACHHOCTU KaTO
MapKETHHT, IPOJAXXON 1 00CITyKBaHe, a TaKa ChHIII0 U OCUTYPABAHETO HA Te3M JaHHH Y,

Oneparuaure CRM cuctemu Tpsi6Ba 1a 6b1aT TSCHO UHTETPUPAHU C BCHUKH (GPOHT
u Oex-opucou BUC, naii-Beue ¢ ERP cuctemarta u cbhc cuctemara 3a ymnpaBlieHHE Ha
Bepurara 3a gocraBka (Supply Chain Management — SCM). ITo To3u HauuH ce Ch3/aaBa
eanHHAa MHQOpMAIMOHHA cpena, ocHoBaHa Ha Bpb3kara ERP-SCM-CRM, ob6e3neudanaia
BCUYKH JCWHOCTH Ha OpraHW3aluATa OT IUIAHUPAHETO M JOCTaBKaTa Ha MaTephald U
pecypcH 110 MIaCMEeHTa Ha TOTOBHUTE MPOIYKTH U YCIYTH.

W3cnensaiiku MHeHHeTO Ha aBTopH Kato Tymkapos*® m Ctannmupos*, MmoxeM 1a
U3BEJIEM CIIETHUTE OCHOBHU (pyHKI MM Ha onepatuBHUTE CRM:

» OCUTYpsIBaHE Ha JIOCTBHI Ha MPEANPHUIATUETO 10 KIUCHTUTE M HA KIUCHTUTE JI0
MPEIPUITHETO;

» OCBILECTBSIBAHE U TOIbPIKAHE HA B3aMMOJICHCTBHETO C KIIMEHTUTE HA BCUYKU
paBHUIIIA, TOCPEICTBOM BCUYKU BH3MOKHH KOMYHHUKAIIHOHHU KaHAIIM U CHHXPOHU3AIIMS Ha
TOBA B3aUMO/ICHCTBUE;

» yIpaBlieHHE Ha KOHTaKTH, MPO(HIIN HA KIMEHTH U MOTPeOUTEIICKa HH(pOpMaIus;

» TIPOTHO3WMpPAHE U OCHIIECTBSIBAHE HA MPOJAKOUTE;

» ToJIoMaraHe Ha 0OCITy)KBaHETO Ha KJIMCHTHUTE,

» JIBYCTpaHHO B3aUMOJICHCTBUE MEXAY TMPEANPHUITHETO W KIUCHTHTE MY,
MOCPEACTBOM MEePCOHATHA KOMyHHKAIUs. KIueHTHTe Morar 1a yTOYHAT U3UCKBAHUSTA CH

IO OTHOIICHHEC Ha o@epTaTa, Ja CIooacidT CBOAT OIHWT, Ja AadaT HIpCHOPBKU.

42 Tymaapos, Xp. CRM. 2008. <http://www.tuj.asenevtsi.com/CRM/CRM027 htm>
4 TTak Tam.
4 Cranumupos, E. Yiipasnenue Ha Bpb3KuTe ¢ KanenTturte. Bapua, 2007. c. 162.
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Opraau3anusra OT CBOSI CTpaHa MOJCHTYPsIBA MMOTPEOUTENTE ¢ MHPOPMAILIUS, IIPOU3BEK/IA
U JIOCTaBs JKEJIaHUs MPOYKT U 00ydaBa MOTPEOUTETUTE MY JIa TO U3IIOJI3BAT 1O €PEKTHBECH
u O6e3onaceH HauuH. Ta3u GyHKIMS € MPUOPUTET HA KOJIAOOPAIIMOHHUTE (MHTEPAKTHBHUTE)
CRM, HO HE3aIBIDKUTEIHUAT XapaKTep Ha TO3M THUII CHUCTEMa, € MPEIIoCcTaBKa
oneparuBHuTe CRM na o6e3neuaBar 4acT oT TsAxHaTa GyHKIIMOHATHOCT;

» TeHepupaHe Ha HHQOopMaIHs, KoSITo ce 00padoTBa Ha HUBO aHATMTHYHH CRM.

Ha texnonorununo pasuile onepatuBHuiAT CRM o6xBaiia MHOXKECTBO CHCTEMHU,
MOJLYJIM U HHCTPYMeHTH™:

» 3a apTomMaTu3anus Ha mapkerunra (Marketing Automation), ochiecTBsBaIM
na3apHa CErMEHTAIH, YIIPaBJICHUE Ha KaMIIaHUU ¥ ChOUTUEH MapKETHHT,

> 3a aBpToMaTH3auus Ha nmpoaaxkourte (Sales Force Automation — SFA), kouto
MOJIIOMAarar yIpaBJICHUETO Ha CYCTOBOJIHUTEC CMETKH; KaHAJIUTEC 3a TUCTPUOYIIHS,
KOHTAKTUTE; TEHEPUPAT 3aIIUTBAHUS U MTPEIUIOKEHUS; OCHIICCTBIBAT KOHPHUTYPUPAHETO HA
HPOIYKTHUTE;

> 3a aBpTOMaTH3alusi HAa 00cay:kBaHeTo (Service Automation), KOUTo MO3BOJIABAT
OPEANPUATHITA Ja YIPaBISABAT OOCIY>KBalllUTE OIEPALUU, IOCPEJACTBOM KOHTAKTCH
HEHTHP, IHTepHET WIIn JIMIIE B JIHIIC.

AHAIUTHYHUAT CRM oOxBara ChXpaHSBaHETO, OpraHu3aIusiTa,
UHTEpIpETAIUATA W W3IMOJI3BAHETO HA JAHHHUTE 3a IOTPEOHMTENNUTE, CHOpaHU dpe3
oneparuBHaTa CRM cuctema®®. Msrpaxma ce Ha ocHOBaTa Ha Pa3HOPOJHUTE NAHHH 3a
KJIMCHTUTE, KOUTO CE ChbXPaHsIBAT B XpaHHWIIUIIATA 32 JAHHU HA IPEIIPUATHETO, KbM KOUTO
ce 100aBsT M TaKMBa 3a OOKpHKaBaliara cpeaa, AeMorpadckure 0COOCHOCTH Ha PEruoHa,
HAYMHA HA )KMBOT, KOUTO BHACSAT JOMBIHUTENIHA SICHOTA B TIOTPEOUTENICKOTO MoBeaeHue” .

Crnenpamiata cTbhlka € cbhOpaHara uWHpOpManus Jnaa ObjJe TOJJIOKEHa Ha
pa3HooOpa3eH W pa3HOCTPAHEH aHANU3, MOCPEACTBOM MHCTPYMEHTHTE 3a: M3BIMYaHE Ha
3HAHMS OT JAaHHM, OHNAMH aHANTMTHYHA 00paboTka Ha JaHHHTE, OM3HEC aHATH3™,
OO6paboTreHata, CTpyKTypHpaHa U aHATU3UpaHa WHGOPMAIUS Ce U3IMOI3Ba IO MHOKECTBO
HaNpaBJIeHns ¥ 1emu*® kato:

» yIpaBlicHHE U aHAJIHU3 Ha KaMIIaHWW;

» ONTUMH3MpPAHE HA KaHAJTUTE 32 B3aUMOJICHCTBHE;

» ONTUMH3UpPAHE HA KOHTAKTHUTE,

» Tpua00MBaHe, 3aIbpXKaHe WM TIOBTOPHO TIPUBJIMYAHE HA KIIMECHTHTE;

> cer MCHTHUPAHC HAa KIIMCHTUTC B I'PYIIN;

4 Buttle, Fr., Customer Relationship Management — Concepts and Technologies. Amsterdam, 2009. p.6.
46 Payne, A. HANDBOOK OF CRM: Achieving Excellence in Customer Management. L, 2005. p. 23.
47 Buttle, Fr., Customer Relationship Management — Concepts and Technologies. Amsterdam, 2009. p.9.
48 AHanmuTUIHMAT UHCTpyMeHTapuyM Ha CRM cucremara ce pasniesx/a no-mnojapo6xo s Diasa I, T. 1.2,
nap. 1.2.2.

49 Shanmugasundaram, S. Customer Relationship Management: Modern Trends and Perspectives, New
Delhi, 2008. p.11.
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M3MEpBaHe Ha YAOBJIETBOPEHOCTTA HAa KIIMEHTUTE;
ONTUMH3HUpPaHEe 00XBaTa Ha MPOJAKOUTE;
uAeHTU(UIIMpaHE HA HEPEHTAOMIHUTE KIUEHTH;
U3TOTBsIHE HA ()MHAHCOBH MPOTHO3U U IJIAHOBE;
ONTUMM3HMPaHE Ha Mpolieca Ha LIeHO00pa3yBaHe;
no100peHust BbpXY MPOIYKTUTE HA IPEIIPUITUETO;

U3MEpBaHE U YIIPaBICHUE HA PUCKA;

V VV V V V V VY

OIICHKAa Ha mporpamarta 1o BHeapsBaHe Ha CRM ctparerus .

3a peaymzanus Ha ropernocovYeHute nenu, ananmutuaHata CRM cucrema tpsioBa na
M3ITBITHABA HAKOM OCHOBHHM (pyHKuun, nepunnpanu ot Tymxapos®’:

» 00paboTKa ¥ aHAJIU3 Ha TAHHHUTE, XapaKTEPU3UPAIIH KIIMEHTA;

» omnpexenste Ha CLV;

» Cbh3llaBaHE Ha MOJICITH Ha IOTPEOUTEIICKOTO MIOBEJACHNE, MOHUTOPHHT U aHAJIN3 Ha
TOBA MOBEJICHHE;

» aHaJaM3 Ha PEHTAOMIIHOCTTa OT padoTara ¢ OTACITHUTE KIMECHTH U Pa3IMYHHUTE
KaTeropuu MOTPEOUTEIH;

» aHaJIM3 ¥ MIPOrHO3UPAHE Ha OYAKBAHUATA HA BCCKH CIMH KJIHCHT;

» TIepCOHAIM3AIINS Ha MTPEUIaraHuTe CTOKH U YCIIYTH;

» aHaIM3 Ha MPoAaXOUTe, 00CITy)KBaHETO, PUCKOBETE.

Anamurnyauatr CRM naBa Bb3MOXXKHOCT Ha OpraHHM3alMUTE Ja TPEICHAT KOU
POIaXKOCHU MOAXO0IU Ca TIOJXOISAIIM MTPH PA3InYHUTE MOTpeduTeNcku rpynu. OCHOBHOTO
NpeJMMCTBO Ha aHAJUTHYHATA CHCTEMa C€ TMposBABa B 3aJbpKaHE Ha Bede
CBIIECTBYBAIlUTe WM NPUBIMYAHE Ha HOBU KIMEHTH. OT rjelHa TOYKAa Ha KIUEHTA,
anamutuyHata CRM cuctema Moxe Ja OCHUTYpPU CBOEBPEMEHHO M IMEPCOHAIM3UPAHO
pelllaBaHe Ha TEXHUTE NPOOIEMH, C KOETO Ce MOBHILABA TAXHATA YI0BIETBOPEHOCT ",

Kona6oparuBuure (mHrepaktuBHuTe) CRM cucremu cnopen Kpakioibp u
Apyru®? ce ompenenaT KaTo CHCTEMH 3a MASHTH(DMKALMSA, TPUBJIMYAHE, 3aIbpXKaHE U
pa3sBUTHE Ha IMEYEIMBIIUTE KIMEHTH Ha MPEeINpUATHETO, Ype3 OCHILECTBSIBaAHE Ha
B3aMMOU3TO/IHU JIBYCTPAHHHU OTHOIIEHHs. Bbp6anos® cunTa , ue KIMEHTHT MOKE Ja BIIHSE
Ha Tpolieca Ha pa3paboTka Ha au3aiiHa Ha MPOJYKTa, HA HETOBOTO IPOM3BOJCTBO WU
oOciy>xBaHeTo. ToBa ce OCBIIECTBSBA Upe3: ChbOMpaHe Ha MHEHUS U NPEAJIOKEHHs MpU
odopmMsHe Ha Tu3aiiHa Ha MPOJIyKTa; OCUTypsiIBaHE Ha JOCTBII 10 MPOTOTHUIIN U U3CIIEABAHE
Ha pa0oTara ¢ TAX; OCBIIECTBSBAaHE HAa OOpaTHa Bpb3Ka C MOTPEOUTENUTE W aHAIU3 HA

TSAXHOTO MHEHHUE 3a M3AenueTo u np. Jlomycka ce u T. Hap. peBEpCUBHO IIEHOOOpazyBaHe,

% Tymxapos, Xp. CRM. 2008. < http://www.tuj.asenevtsi.com/CRM/CRM027.htm>
51 Buttle, Fr., Customer Relationship Management — Concepts and Technologies. Amsterdam, 2009. p.10.

52 Kracklauer , AH. , Mills D.Q. and Seifert , D. (eds) Collaborative customer relationship management:
taking CRM to the next level . Berlin: Springer-Verlag , 2004. p. 27.
% Bup6anos, P., KoprioparuBHu MpexoBH apXuTEKTypH u TexHonorun. ®abep, 2009. c. 251.
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IPU KOETO KIMEHTHT OMHCBA M3MCKBAHUATA CH KbM CTOKAaTa WM yCIIyrata M OIpeless
[[eHaTa, KOSATO € CKJIOHEH Jla TUIaTH 3a Hesd, a MPOU3BOJIUTENST pearupa Ha HETOBHUTE
MPEIJIOKEHHS U ce ChoOpa3siBa C KEIaHOTO KaueCTBO U LIEHA.

HNurepaktuBHure CRM cucremu mnoacurypsBar U3NBIHEHHETO HA CIEIHUTE
dynxuun, rebunupanu ot Tymkapos>:

» OCUTypsIBaHE Ha BPb3Ka C KJIMCHTUTE 0 yI00€H 3a TAX HAYHH;

» KOOpIWHAIMS Ha KaHAIHTE 32 B3aUMOJCHUCTBUE C THIX;

» yIpaBlieHHE Ha MMOPBHYKHTE;

» pa3zpa0oTKa Ha €IMHHM ITPaBHJIA 32 OOIIyBaHE C KIIMCHTHUTE,

» unterpanus ¢ ocrananute BUC.

Astopu kato Kpakumoiiep n apyrn> u BbTha’® onmcsar ciegHute cpeicTsa
HHCTPYMEHTH, CIIOCOOCTBAIIM U3ITBIHEHUETO HA TOPEONMCAHUTE (PYHKIIUHU:

» MapKEHUT'OBO-OPUCHTHPAHH, BKIIFOUBAIIU: CbEMECHHA MbP2O8UsL; YAPAGIEHUE HA
kamezopuume, cvémecmet (JOINt) mapkemune; npoepamu 3a 3a0vpiicane Ha KIueHmume.

» JorucTuvHH, B ToBa 4ucio: SCM cucmemu, nnanupane, npocnozupane u
donviieare Ha 83aUMOOECMBUEO MeHCOY NPeONnPUIMUemo U Kiuenmume My.

> 3a Bpb3Ka C KIHMEHTHTE: cucmemu 3a obmen na oannu (Electronic Data
Interchange — EDI); ye6 mexnonoeuu: mopranu; WHTEPHET KOH(PEPCHIIUH; CICKTPOHHA

noma; popymu, VOIP u np.; erekmpornen dusnec u eniekmpoHHa mvpeosust.

% Tymxapos, Xp. CRM. 2008. <http://www.tuj.asenevtsi.com/CRM/CRM027.htm>

5 Kracklauer , A.H. , Mills , D.Q. and Seifert , D. (eds) Collaborative customer relationship management:
taking CRM to the next level . Berlin : Springer-Verlag , 2004. p. 36.

% Buttle, Fr., Customer Relationship Management — Concepts and Technologies. Amsterdam, 2009. p.11.
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Apxutektypara Ha CRM cucrtemara, ch00pa3HO PaBHUIIETO HA OCHIIECTBSIBAHUTE

MPOLIECH, € WIIOCTpUpaHa Ha ¢ur. 2.

[ IHuTepaktineer CRM ) ( AHamutiaeds CRM ) L OnepatueeH CRM
VIpaBneHie Ha
KIIIeHTHTE
VYipasneHie Ha VYipasneHie VYIIpasleHHe
[MOPBYKITE Ha KaMIIaHHHI HA IPOEKTH 1I
YIpaslneHHe Ha
MapKeTHHTa
1T
LI
i VYopaeneHie Ha
Koopaunamig Ha KJIaCHIKALIIITE anaBJ]e}ErIe Ha
KaHAaIIHITe npojaxonTe

i |

e ey ey e —
Basm ot
AaHHIT Kmirentn IIpoxyeTn KonkypeHnTHn Tlepconan

®ur. 2 CRM apxurekrypa®’
N3tounuk: Apantupano no Tymxapos, Xp. CRM. 2008.
< http://www.tuj.asenevtsi.com/CRM/CRM028.htm>

KakTo € BugHO OT cxemata, BCSIKa IOJICUCTEMA € OTTOBOPHA 33 M3IBIHEHUETO Ha
onpenenenu GyHkuuu B pamkute Ha Iputata BUC. UurepaktuBauar CRM koopauHupa
B3aUMOJICHICTBUETO C MOTPEOUTENS], OCBHIIECTBABAHO Ype3 MHOXKECTBO KOMYHHKAIIMOHHU
KaHaJIM, KAaKTO W YIpaBisBa Mpolieca MO H3MpaliaHe U oOpaboTka Ha MHOpbUKaTa.
AnanutnanusatT CRM e otroBopeH 3a kinacuuIMpaHeTO Ha OTPOMHHUTE MAaCHBH OT JIaHHU
Ha 0a3aTa Ha pa3jIMyYHU MPU3HALM, KAaKTO U 3a YIPABJICHHETO Ha MPOEKTH U KaMIIaHHH,
CBBP3aHU C pa3pabOTBAHETO U Mpe/IaraHeTo Ha NPOayKTH U yciayru. OnepatuBHusT CRM
ynpaBisBa MpoAaXOHUTe, B UUATO OCHOBA CTOM JIOOPOTO MO3HABAHE Ha KJIMEHTA, KAKTO U
BB3IIpUETaTa MApPKETUHIOBA CTPATETUs Ha MPEIPUITUETO.

Beuuku moacucreMu ce NOJACUTYpsiBAT € JaHHU 3a KJIMEHTUTE, HPOAYKTHTE,
KOHKYPEHTUTE M IepcoHajla, KOUTO ca MOMECTeHM B 0a3u OT JaHHU. Bbhpeku dye e

BB3MOKHO ChIIICCTBYBAHCTO HA CRM CHUCTCMA, CbAbpIKallla CaMO 0asa oT JaHHHU U HAKOA OT

" Tymmxapos, Xp. CRM. 2008. < http://www.tuj.asenevtsi.com/CRM/CRM028.htm>
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JPYTHTE MTOJCUCTEMH, TS HEe OM MOTJIa J1a 00XBaHE U J1a OTPa3H BCHYKU (DYHKITUU U 3a/1a4H,
npuchinu Ha CRM kaTto koHnenmus, ctparerus u ¢puaocodus.

Cnopen Yan°®, CRM cucremure Morar jaa ce nudepeHupaT Bb3 OCHOBA Ha
PABHHIIETO HA TAXHOTO peajM3upaHe B npeanpusituero. Toit 060co0sBa TpU eramna Ha
poeKkTHpaHe u ochiecTBsiBane Ha CRM mHHMIIMaTHBATaA U B TO3U CMUCHI CHCTEMUTE OMBAT:

» xonnentyajien CRM. Ha konnenrtyanHo nuBo, CRM cucremara Moxe 1a ce
IPEJICTaBU KAaTO TCOpPETHYHA JC(HUHHUIMS HA JaHHUTC W OM3HEC IMPOILIECHUTE, CBBP3aHU C
YIOPaBJICHUETO HA B3aMMOOTHOIICHHATA C KIMCHTHTe. Ha mpakThka ToBa € MOJENl Ha
JAHHUTE B IPEIIPUITHETO, YAOBICTBOPSBALL HYKauTe Ha oneparuBaus CRM u monen Ha
aHAJIMTUYHHUTE JaHHU, moanomaramn ananutnaausg CRM.

» BbHIIeH CRM. Toif oOxBamia ONepaTUBHUTE M AHATUTHYHUTC CHUCTEMHU 3a
B3aMMOJICHCTBHE ¢ KiMeHTUuTe. Ha ToBa paBHUIIE ce OmMMCBAT OM3HEC MPOLECH, ChOUTHS,
XOpa ¥ OpraHu3aIyu, KOUTO ca HEOOXOAUMHU 32 U3ITBIHEHUETO HA €KEIHEBHUTE U PYTUHHH
orepanuu B mpeanpustueTo. Mexnay onepatuBaus ¥ aHanuTuuHuss CRM chiiectByBa
HENPEeKbCHAaTa OOpaTHa BpPB3Ka, MOJAXpPaHBAHKH C€ B3aMMHO C JaHHH M HH(pOpMAaIHS.
Anamutnuauar CRM  1o06aBs HMHTEIUTEHTHOCT KbM TOTPEOUTEIICKUTE JaHHH, KOSTO
nojnomara u yBenuuyasa Obaemute onepauuu ¢ kaueHture. OnepatuBaust CRM no6ass
KPUTHUYHHU JIAHHU 32 KJIUCHTHTE, KOUTO MO-HATAThK MOJICKAT Ha JAOIBIHUTEICH aHAIu3 U
J00aBAT HIOAHCH KbM MOTPEOUTEIICKHUS TTPOQHII.

» BbrpemieH (Texuuueckn) CRM. Toii npeacrapiisgBa NpakTHYECKa peaTn3aris
Ha KOHIICNTyaJTHaTa CUCTEMa 3a YIPaBJICHUE Ha B3aUMOOTHOIICHUATA C KIHUEHTU. ChCTOU
ce or coTyepHHM MOMIYyNH, XapAyep, KOMYHHKAIIMOHHM CHCTEMH W XpaHWIHIIA 32
CTPYKTypUpaHe U ChXpaHeHHe Ha HHPOpMAIUsTA.

B 3aBHCHMOCT OT TeXHOJIOTHSITA 32 OChIIECTBSABAHE HA B3aMMO/IEiiCTBHETO C
KJaneHture, pazaensme CRM cucremure Ha:

» TpaauuuoHen (BbTpemHo kopmopatuBen) CRM. B Ta3u rpyma mocrasime
BCUYKM CHUCTEMH 3a YIpaBI€HHWE Ha B3aMMOOTHOIICHMSTa C KIMEHTUTE, TMPU KOUTO
KOMYHHKAIIUATA C€ OCHILECTBsABA 0€3 MU3MOoI3BaHeTo Ha MIHTepHEeT 1 MOOMIIHM YCTpOICTBA.
[Tpu TsIX naHHUTE 32 KIMEHTUTE ce HaOUpaT ype3 KOHBEHIIMOHATHU METOIU — JUPEKTHO
B3aMMOJICIICTBHE, aHKETH TI0 Tolnara u TenedoHa u ap.;

» eqaektpoHed CRM (e-CRM). B3anmMoieiicTBHETO ¢ KJIMEHTHUTE C€ OCHIIECTBSIBA
MOCPEACTBOM  €JIIEKTPOHHM KOMYHHKAllMOHHM KaHalmu, T.6. upe3 yeO-0a3upanHu
WHCTPYMEHTH. B HaCTOSIIIOTO U3II0KEHUE CE TPABU Pa3INKa MEXI1y eIeKTPOHHUTE CUCTEMHU
3a ymnpaBJjeHHE Ha B3aHMMOOTHOIICHHSTA ¢ KiIueHTHTe u Tpaguimonnute CRM cucremu.
[TpenBua pa3BUTHETO HA yeO TEXHOJIOTUUTE U MIUPOKOTO pa3npocTpaHeHue Ha VIHTepHET B

B’Lﬂrapl/lﬂ, 00€KT Ha HaIlleTO H3CJICABAHC Ca CUCTCMUTEC, KOUTO OCBHIICCTBABAT BPbH3Ka C

% Chan, J., Toward a United View of Customer Relationship Management. // The Journal of American
Academy of Business, Cambridge, 2005, March, p. 35.
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noTpeduTenuTe cu 1o enekrtpoHeH nbT (e-CRM cucremn). 3a Tx ca XapakTepHU BCUUYKH
(GyHKIMM, 331a4¥ U TEXHOJIOTUH, MPHUCHIIK Ha Tpaaunnonaute CRM cucremu, HO Te ce
OCBIIECTBABAT HA MHTEPHET muaThopma’’;

» moomwien CRM (MCRM). Tlpu Hero KOMyHHKAIMsATa CE OCHINECTBSBA YPE3
U3I0JI3BaHETO HA MOOWIIHU TeNIE(OHU M KOMITFOTPU B OC3KUIHH TEXHOJIOTHH.

» CRM codryep karo ycayra (SaaS). ToBa e BapuaHT, IIpH KOHTO MOXeE Ja ce
U3II0JI3Ba 4YacT OT (DYHKIMOHAIHOCTTA, HpUChia Ha TpaaunuonHnute CRM cucremu,
aboHwupaiiku ce 3a ye0d ycmyra. [Io To3u HauMH 3HAYUTEITHO C€ HAMAISIBAT Pa3XOAUTE 110
3aKyIlyBaHE ¥ MHCTAJIMPAaHE HA TO3H TUI KOPIIOPATUBHU MHPOPMAIMOHHU CHCTEMH, O€3 J1a
Ce MPaBsIT KOMIIPOMHCH C e(h)EKTUBHOCTTA OT U3IIOJI3BAHETO UM.

Crnopen Tonon®® morar ma ce o6ocobst creqaure CRM cucremu, choOpa3HO
CTeNMeHTa HA AKTHBHOCT HAa KJIMEHTA [P OCHIICCTBIBAHE HA B3aUMOJICHCTBUE C HETO:

» macuBau CRM cucremu. Ilpu Tax ce mpuiara HMUKIAYHO YIpaBJICHUE HA
B3aMMOOTHOIICHUATA, TIPU KOETO ce ChOMpa W aHanu3Mpa MHPOpMAaIus, MpeanpruemMar ce
NCHCTBUS, aHATTM3UPA ce €PEKTHT OT TAX, IOBTOPHO Ce ChOMpa WHPOPMALIUs, TUIAHUPAT Ce
U CE OCBIICCTBSABAT JCUCTBUATA U T. H. KIMEHTUTE HE Morar Ja BIUSSAT HA MPOIECUTE B
NPEINPUATHETO, a CE U3IMOI3BAT CaMO KaToO U3TOYHUK HAa TeHepUpaHe Ha HHPOpMAITHs.

» aktuBHH CRM cucremu. OchlecTBSBaT c€ BCHUYKHU MPOIECH, XapaKTEPHU 3a
NACHBHUS, HO aKTHBHO, B MHTEPAKTUBEH PEXKHUM CE B3aMMOJICHCTBA ¢ KiueHTuTe. [Ipu ToBa
B3aUMOJICHCTBHE C€ ChOMpa JOMBIHUTEIHA WH(pOpPMAIUs, TpEACTaBisBalla OCHOBA 3a
nocjeaBamo TudepeHIpaHe Ha HaJIMYHUTE KIMEHTH, KaKTO M 3a WACHTH(HIMpaHE Ha
MOTEHIMATHUTE. AKTUBHOTO B3aUMOJICHCTBHE, ChueTaHo ¢ uHTerpupanara CRM cucrema
Ha TPEINpHUITHETO, TO3BOJsABA Ja ce ocurypu 3arBopeH CRM mukbi, na ce uHTErpUpaT
pa3IMYHUATE KOMYHHUKAIMOHHM KaHAIM 3a B3aHMMOJCHCTBHE C KIHMEHTUTE U Jia ce
CTPYKTypHUpa KIHEHTCKaTa HHPOpMAIUs B PAMKHUTE Ha ISUIOTO MPEANIPHUSITHE.

B 3akiuyeHHe MoOXXeM Ja TIOCOYMM, Y€ CHCTeMara 3a yIpaBieHHEe Ha
B3aMMOOTHOIICHHUTa C KIUEHTUTE € TPOSBICHHE Ha KOPIIOpaTUBHATA CTpaTerws,
KOHIeNIus U Quiocodus, opueHTHpaHa KbM KIMEHTUTE Ha Tpeanpusruero. Ts uemu
no1o0psiBaHe Ha €(PEKTUBHOCTTA OT B3aUMOJICHCTBUETO C KIMEHTUTE, KOETO HAaMUPa MPSKO
OTpaKeHHE BBPXY MKOHOMHUYECKHTE M Ta3apHUTE pe3yiTaTd oOT JACHHOCTTa Ha
opranm3anusaTa. OCHOBHUTE 3aJaul Ha CUCTeMaTa ca Jia MAeHTHHUIMpa U AudepeHimpa
KITMEHTHUTE HA MPEANPUATUETO U J1a OCHILIECTBU B3aUMOJICHCTBHE C TSAX HA MEPCOHATU3UPAHA
ocHoBa. ToBa ce peanusupa mocpeacTBoM MHoxkecTBO ¢yHkimun Ha CRM cucremara B
KauyecTBOTO Ha OM3HeC MH(OpPMAIMOHHA CUCTEMA, pa3peesieH! M0 OTPACIH U JCHHOCTH.
B cbcraBa Ha kopnoparuBHaTta CRM cuctemara morat ia Bnu3aT pa3nuunu tunose CRM

CHUCTCMHU, ,Z[I/I(I)epeHI_[I/IpaHI/I Ha OCHOBATa Ha MHOKCCTBO IpHU3HAIIH. Bcuuku Te ciaenpa ga

% 3a noseue undopmanus ex. Imasa I, 1.1.3., maparpa¢ 1.3.1.
% Tonon, E. CRM-nupuka u peanuu. <http://md-hr.ru/articles/html/article32099.htmI> 05.04.2011.
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paboTAT CHBMECTHO W J1a ObJaT MHTETPUPAHU B €HA 00IIa KOHIIENTyaJlHa paMKa, IesIna

YCBBBPUICHCTBAHE Ha ousHec MpoueCcruTe, OpUCHTUPAHU KbM KIIMCHTUTE.

1.2. ApXUTEKTYPHU U TEXHONOMUYHKN PELEHNA Ha CUCTEMUTE 3a yNpaB/ieHne Ha
B3aMMOOTHOLWIEHUATA C KANEHTUTE

Cwriacuo Ieiin® cucremara 3a ynpasienne Ha B3aHMOOTHOIIEHUATA C KITUEHTUTE
B apXUTEKTYPHO OTHOIIIEHHE CE ChCTOM OT: XpaHuUJIuIIe 3a nanuu (data repository), koero
M03BOJISIBA HA MPEANPUATHUATA J]a ChOUpAT MBIHUS HAOOP OT MH(pOpMaILus 3a KIMEHTUTE CH,
U 4pe3 M3I0JI3BAHETO Ha AHAJMTHYHH MHCTPYMEHTH ce J00aBs mo-1o0po pa3dupane 3a
MUHAJIOTO U OBJEIIOTO MOBEACHNUE Ha MOTPEOUTENNTE; 1 HAG0P OT MPUJIOKEHHS, KOUTO
no00psBaT B3aUMOJACHCTBUETO C KIMEHTUTE Mpe3 pa3IMuyHUu KOMYHUKALMOHHHW KaHAaIH,

ey aa ¢€ OTroBOpHU 110 Haﬁ-no6p1/151 HAaYMH HA TCXHUTC HYXU.

1.2.1. CvbupaHe 1 CbxpaHeHWe Ha AaHHUTE

3a nma ce paszbepaT W ymOpaBisiBaT MO-I00pe KIMEHTUTE, B MPEANPHUATUATA €
HEOOX0IMMO J1a UMa MHTErpUpaHa KOPIOpAaTHBHA HATMYHOCT OT JaHHH, KOHTO MOXeE Jaa
npenocTaBs HWHPOpPMAIMS HA aHAIWUTHYHUTE MHCTPYMEHTH ¥ Pa3sHOOOpa3HUTE
KOPITOPAaTHBHU NPUIOKEHHUs. PoisTa Ha XpaHIIUILETO 3a JaHHH € J1a ChOupa, ChXpaHsBa U
WHTETPUPA KIIMEHTCKaTa HHPOPMAITUs, KOSTO J1a IO3BOJIH HA MPEANPHUATHETO Ja Pa3BUBA H
YIIpaBIsBa B3aUMOJEHCTBHETO C KITHMEHTHTE BB3MOXKHO Haii-epextusno. Cropen IMeiin®?
XPaHWINILETO 32 JaHHU MOXKe 1a Obje: 6a3a oT nanuu (data base), Butpunu 3a nannu (data
marts) u ckiaj 3a gaHHu (data warehouse), KakTo 1 KOMOMHAIIMH OT THX.

ABTOPBT pasriiexa dazume om OanHu KaTo HaOOpP OT KOMIIOTHPHHU MPOTPaMH 32
ChXpaHCHHE Ha JIAaHHU, TEHEPUPAHU OT Pa3InIHU U3TOYHHIN. Beska 6a3a ot jaHHH paboTH
pa3feneHo u e MpoeKTUpaHa J1a O’bJie HACOYeHA KbM M3ITBIIHEHHETO Ha OINPE/ICIICHH 3a/1a4H
OT ompezaeneHu noTpedutenu. bazata oT JaHHM OOMKHOBEHO CHXpaHABAa KPAaTKOCPOYHA
uHpOpMaNHs 3a KIMEHTHTE U HEe OCHIIECTBsIBA 0OpaTHA BPB3Ka C THX.

OCHOBHUTE MPEeAUMCTBA HA Ta3U TEXHOJOTHSA ca:

» OBp30 BHEAPSBAHE;

» HUCKa CTOWHOCT Ha WHBECTHIIHATA;

» 3HauWTelIHA  Ce(PEKTUBHOCT, W3pa3eHa B: TMO-A00po  pa3OupaHe Ha
MOTPEOUTENICKOTO  TOBEJAEHUE; TMO0-A00po  AeduHUpaHe Ha  IIEJIEBUTE  IMa3apu,
UACHTH(HUIIHPaHE HA BE3MOXHOCTUTE 33 HOBH MTPOJaXKOH JIp.;

» TIOTJIe]l BHPXY Pa3IUIHUA U3MEPCHUS Ha MMOTPEOUTEIICKUTE JIAHHU;

61 Payne, A. HANDBOOK OF CRM: Achieving Excellence in Customer Management. L, 2005. p. 15.
62 [Tak Tam, pp. 233-241.
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» TpeIoCTaBsHe Ha 0I00peH MOTPEOUTEIICKH HHTEPQEHC.

Hepnocrarbuure Ha 6a3uTe OT JaHHU Ca 3HAYUTEIHO ITOBEYE:

» OrpaHMYEHO TO3HAHME 32 MPOAAKOCHNTE U MAPKETHHTOBHUTE CTPATETHH, KOUTO
HPEANIPUATHETO MOXKE J1a TIPHIIOKH;

» W3I0JI3BaHETO HA 3allUTBAHUS CTECHSBA BH3MOXXHHUTE TPAHUIM HA aHAIM3 Ha
JTAHHUTE;

» HE I03BOJIsIBA J]a CE Ch3/1a/1e ISUIOCTHA IPE/ICTaBa 3a KIIMCHTA.

Bumpunume 3a 0annu naBat Bb3MOKHOCT Ha KOMITFOTPHUTE JIa U3MIOJI3BAaT OTPOMHO
KOJIMYECTBO MaMET U J1a ChbXpaHABAT IsIaTa MHGOPMAIHs 3a KIMEHTa, KOATO MOXeE J1a ce
U3Mpalla KbM pa3IMYHUTE MPUIOKEHUS 32 00paboTka Ha MoTpeduTencKkara HHPOPMaIHs.
Ot TexHHWYecKa TJeJHa TOYKA, BUTPUHATA 32 JAaHHU € CHKPOBHUIIHUIA 32 WHPOPMAIHS,
NOCTBHIIBAIla OT €IWH EAMHCTBEH HM3TOYHHK, KOATO ce KOMOMHMpA C IPYrd BUTPUHH 32
JaHHU 1 0()OPMSI LISUIOCTEH KOPIOPATUBEH CKIIAJ 3a JIaHHH.

Haii-cpiiecTBeHUTe mMpeIMMCTBA HAa TO3M IOAXOA 32 OpraHM3alus Ha
nortpeduTenckara nHGopMaus ca:

» uH(pOpMaLUsTa € JOCTHIIHA 32 OTOPUUPAHH CITYKUTEIIH;

» IIMPOKO Pa3NpOCTPaHEHA € B MPEANPHUITUS, CHCTOSIIM CE OT OTNENU, KOUTO
oTpearupat Obp30 Ha MPOMEHH B IIa3apHaTa CUTYaIHs UM HAa HOBUTE OM3HEC Bb3MOKHOCTH.

Hepocrarbuure Ha BUTPUHUTE 33 JaHHH ca [TOBEYE:

» MHOXKECTBOTO HECBBP3aHH IOMEXAYy CH BUTPUHM 3a JaHHM HE MOTraT aa ce
peanu3upar BbB BCHYKH O0JIACTM HA YNPaBICHUETO, ThH KAaTO HE MOTaT Aa HM3TPassT
ISUTOCTHA TIPE/ICTaBa 3a J1aICHHs KIIMEHT;

» 4acT OT CKJIJIOBETE 3a IaHHH ITbPBOHAYATIHO UMAT 00JIMKa Ha BUTPUHU 32 TaHHH,
KOMTO (QopMHpaT 4YacT OT TsAXHaTa cxema. ToBa cb3gaBa penuua TPYAHOCTH MpU
pasrpaHMyaBaHe Ha T€3U MOHATHS;

» HE MPeIOCTaBAT ISJIOCTHA BU3HA 32 KIIMEHTA, @ BCEKU OTJIEN BIIK/IA €IMH U ChIIH
paspe3 Ha MOTPEeOUTENICKOTO MOBECHHUE.

Kopnopamuenume cknadoée 3a OanHu YIOBJIETBOPSIBAT W3HMCKBAaHETO B
OpraHu3alUsTa Ja ce CbXpaHsBaT IOBEYE JaHHM M Jla UMa I0-BHCOKO HHMBO Ha
UHTETpalUsATa MM, KakToO 3a (QPOHT-OQHCHUTE MPHIOKEHUS (KOHTAaKTHU LIEHTPOBE,
HNOTPEOUTENICKM OPHUEHTUPAHU NpOrpaMu JAp.), Taka M 3a Oek-oduca (CU€TOBOACTBO,
YOBEIIKM PeCcypcH, yIpaBlieHHe Ha omepauuuTe W T. H.). C HapacTBaHe Ha obeMa Ha
NOTPEOUTENCKUTE JaHHU, € BB3MOXHO Ja C€ U3rPaJsT MHOKECTBO CKJIaJI0OBE U BUTPUHU 32
JTAaHHU, BBIPEKU Ye OT TJIeIHA TOYKA HAa MHTETPUPAHOCTTA U KOMIUIEKCHOCTTA MO-JIOTUYHO
U M0-e(DEKTUBHO € U3MOJI3BAHETO HA €IMHHO XPaHUJIHILE.

Hpe)lI/IMCTBaTa OT IIPUWJIAraHC€TO Ha KOPIOPATHBHUTEC CKJIIAJOBEC 3a NAHHU Ca:
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» BB3NPENATCTBAT HETaTUBHOTO BB3JACHCTBHEC HA aHAJIMTHYHATA O0pabOTKa Ha
JAHHUTE BBPXY JACHHOCTTa HA MPEIIPHUITHETO, HAMAISIBAUKK OpOS Ha 3aIMTBAHHUAT KbM
0a3uTe OT NaHHU,

» JaHHHTE Ce CPABHSBAT IPE3 PA3IMYHM ITEPHOIU OT BPEME;

» aHAJIM3BT Ha JIAHHU CBHIIO CE IPABH IPE3 PA3IMYHK BPEMEBU NEPUOIH, TIOPAIH
KOETO € BB3MOXHO JIa MMa pa3MUHaBaHEe B pe3yiTaTuTe. Te OoT CBOs cTpaHa ca 0asa 3a
CpPaBHEHHE U IPOCIICABaHE HA PA3BUTHETO HA PA3IMYHU ITOKA3aTEIIH;

» Cch3JaBa Ce IBUIOCTHA MPEACTaBa 3a JAJACHUS KIUCHT, H3CICIABAHKHA TO OT
pa3JIMYHU TJICAHH TOYKH.

Brrpeku 0e3cnopHUTE MPEIUMCTBA, TO3H MOAXO0 UMa M HIKOW He0CTAThIH:

» TOBa € TojIsiMa U CJI0KHA MH(POPMAIIMOHHA CTPYKTYpPa, KOSITO M3UCKBA CEPUO3HA
10 CTOMHOCT UHBECTHUIIHS;

» NaHHHUTE ce OOHOBSBAT MEPUOAUYHO (OOMKHOBEHO Ha 24 Yaca), HopaJu KOETO He
OCUTYpsIBAaT JOCTAaTHYHO HaBpeMEHHa HH(OpMAaIus;

» pesyitaTHTe OT paboTaTa UM Ce€ MPOSBABAT B JBIBI NEPUOJ U HE Ca BUIAUMHU
BeJ[HAra cljieJ] MHCTaJIUPAHETO UM,

» HENOJXOJIIM Ca 3a OHE3W OpraHU3allid, KOMTO H3HUCKBAT KPATKOCPOYHH H
€BTHHH PELICHUS.

Cropen CtannmupoB®® Haii-1o6poTo peleHne e BCAKO MPEeINPHATHE 13 U3IPaIH
eIJMHHA ¥ HHTEerpHpaHa cHCTeMa 3a ChbXpaHeHHe HAa JaHHUTe B pamkuTe Ha CRM
cucremata. Apropu kato IlIpoex® TBBpAAT, Ye M3IION3BAHETO HA MHTETPUPAHO XPAHHIIHILE
3a JaHHU 1€ JOBEJIE J0:

» W3rpakJaHe Ha IUIOCTHA BU3HS 32 KIIMEHTHTE, KOCTO JlaBa BH3MOXHOCT Jia Ce
B3eMaT 00OCHOBAHHU PEIIECHUS IO OTHOIICHHE Ha MPENIOKEHUATA, OTIIPABSIHU KbM TSIX;

» OlleHKa Ha JIBJITOCpOYHATa KJIMEHTCKAa CTOMHOCT, 4pe3 KOETO MOXKe Ja Ce
YCTaHOBU KOW KIMEHTH ca Hal-peHTA0WJIHM U J]a C€ HacodaT yCHIIMS 3a Ch3/laBaHE Ha
JBJITOCPOYHU U JIOSUTHU OTHOIIIEHUS C TSIX;

» TIpeABapUTEITHO WACHTH(HUIIMPAHE HA OHE3HW MPOJYKTH, KOUTO TMOTPEOUTEITNUTE
HCKAT ¥ OT KOUTO CE€ HYXIaAT;

» paslo3HaBaHE Ha OHE3M KaHAIU 3a B3aUMOJICHCTBHE, MO KOUTO KIMEHTHUTE
MPEIoYnTaT Ja KOMYHUKHUPAT U J]a OCBHIIECTBSIBAT MOKYIIKUTE CH M MOJOOpsIBAaHE Ha TOBA
B3aMMOJICIICTBHE Upe3 yBEeIMYaBaHe HA KAYeCTBOTO Ha 00CTy)KBaHE.

AtopbT mpemnara cxema Ha CRM cucremMa ¢ MHTErpHpPaHO pelleHHe 3a
cbXpaHeHHe HA JaHHMTe, TOKa3aHa Ha dur. 3.

Kakto e mpencraBeHo Ha ¢urypara Haif-oOI0 WHTETpHpaHaTa CHUCTeMa 3a

YHOpaBJICHUC HA B3dUMOOTHOLICHUATA C KIIMCHTUTC C€ CBCTOU OT q)pOHT-O(I)I/ICHI/I, Ock-

83 Cranumupos, E. Yripasnenue Ha Bp3kute ¢ kiventure. Bapra, 2007. ¢. 153,
8 Schroeck, M. Customer Analytics. Making the difference in CRM: Customer Analytics Amplify the Value
of Integrated CRM Solutions. // DM Review Magazine, 2001, September.
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o(HCHU IPUITOKEHUS U CKJIAJ] 33 JaHHU, KOWTO ce 00CITy)KBa OT KOMyHHKAIIMOHHN KaHAJIN
Y aHAJUTUYCH UHCTPYMEHTAPHYM.

[IbpBOHAYATHO TIPEANPUATHETO CHOWpA JaHHHW 33 CBOMTE KJIMEHTH OCHOBAaHU Ha
B3auMoJieiicTBreTo ¢ TsX. Ciell ToBa Te3W JIaHHH IMOCTHIBAT B pa3auuHUTe GPOHT-0QUCHH
NPUJIOXKCHUs, YMATO 3aj]ada € Ja reHepupaT HH(opMaIus 3a KOHTAKTUTE, IPOIKOUTEe U
obcmyxBaHeTo. bek-oducure oOe3meuaBaT TMOATOTOBKAaTa U 00paboTkara Ha

I/IH(l)OpMaHI/IHTa 3a OTACIIHUTE Oon€palun ¢ KIMCHTUTC.

EnexTpoHHa moma, caMoodcTyKBaHe, TeledoHeH NeHThp, Oe3xndeH ITHTepHET

ﬁ
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KIIEHTH CKIAN0Be duHAHCH I
33 TAHHH CYETOBOICTBO

YopelIKI pecypcH

AHaTHUTIIYHA DGPHGOTKH Ha JaHHITS HAa KIIIEHTIITS

®ur. 3 Uurerpupana CRM cucrema®
N3rounuk: Anantupasno no Schroeck, M. Customer Analytics. Making the difference in
CRM: Customer Analytics Amplify the Value of Integrated CRM Solutions. // DM Review
Magazine, 2001, September.

Ilo-HaraTbK I/IH(I)OpMaLII/IHTa MMOCTBIIBA B CAUHHUS HCHTHP 3a CbXPAHCHUC HA JJaHHU
(CKJ'Ia,I[’LT 3a I[aHHI/I), KBACTO CC o6pa60TBa BBb3 OCHOBA Ha pa3JIMYHU KPUTCPHUU, ITPHUBCIKIA
CC B CIUHCH CTaHAAPTU3UPAH (bopMaT U CC CbXpaHsABa4, 3a Ja 6T>I[e H310JI3BaHa IIpH
HCO6XOI[I/IMOCT66. H3non3BaHeTo HA CKJIAJ 32 JAHHUTE HA KJIHEHTHTE © HaI\/’I—e(I)eKTI/IBHI/IHT
noaxoa 3a Cb3JJdBAHC Ha HHTCETpHUpaHa ApXHUTCKTYypa. Ts mo3BomsiBa ga ce reLepupa
OAJI0CTHaA I/IH(l)OpMaI_II/IH 3a BCEKU €IUH KJIHEHT WM JOMaKHUHCTBO. B JombiHeHHE Ha TOBaA,
CKIaAbT CbAbpPiKa I/IH(l)OpMaI_II/I}I, KOATO CC€ H3II0J3BAa 3a IIO-HATaTbIIHWA aHaJIW3 Ha

KJIMEHTCKOTO MoBeAeHue. BCHUUKO ToBa moMara Ha MpeaAnpuiATUCTO Aa IMPEAOCTAaBU TOYHUA

% Tak Tam.
% KopouseBa, E. Unrerposannas CRM cuctema: npuoputer 6ankoBoi asromarusamyu Nel. // Banku u
texHonoruwu, 2006, 6p. 4.
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MMPOAYKT HUJIM yCJIyra 4Yp€3 TOUHHA KaHall 3a BSaHMO,Z[CfICTBPIe J0 TOYHHA KJIMEHT B TOYHOTO

MACTO M HAa TOYHATa I_[CHaGY.

8 o
, KOUTO TBBPIH, Y€

['OpenocoYeHoTo CTAaHOBMINE ce MOTBhpXkAaBa U oT Ileiin®
U3IMOJI3BAaHETO HAa MHTErPHPAHO pellleHHe 32 CbXpPaHeHHe HA JaHHHUTe ¢ Hal-100pusir
MOJIXO/J] 32 U3rpaXKAaHe Ha XpaHWIUIIe 3a 1aHHu B pamkute Ha CRM cucremara. Herosoto
BIDKJAHE €, Y€ CHCTeMaTa € TSICHO CBbp3aHa C MHTEPHET TEXHOJOTHMHTE, Ype3 KOUTO Ce
OCBIUIECTBSIBA MO-JIECHA KOMYHHKAIIUS MEXAY NoTpeOuTenuTe u npeamnpustueto. Boaema
pOJIst aBTOPBHT Bh3JIara Ha elIeKTpOHHATa ThPrOBUsI, KOSITO 1aBa MO-TOJIEMU Bb3MOKHOCTH 32
B3aMMOJICICTBHE C KIIMEHTUTE. 3a MOCTUraHEe Ha MaKCUMaIHa €(EeKTUBHOCT € He0OX0IUMO
Jla Ce MHTErpupaT CUCTEMHUTE 3a EJIEKTpPOHHA THProBHUS ChC CKIAJOBETE 3a JaHHHU Ha
kinueHTute. [lpyu mpunaraHeTo Ha TakoBa TEXHOJIOTUYHO PELICHHE HE € HeoOXOoauMo Ja
uMaMe JOMBJIHUTEIHU BUTPUHU U CKJIa/I0BE 3a JaHHU. [IpaBUITHUAT MOAXO0A U3HUCKBA Ja ce
U3MOJ3BAT CHIIECTBYBAIIMTE 10 TO3U MOMEHT XpaHIIUIIA 32 IaHHU U T€ J1a C€ HAArpajsT
cbe CRM perieHus.

WuTerpupanara cuctema 3a yIrpaBlieHHE Ha B3aUMOOTHOIICHUATA C KJIMEHTUTE Ha
[leitH cbabpKa CIEAHUTE KOMIOHEHTH:

» CIICIMAJIHO TPOEKTUpaH yed calT 3a (QPOHT-OPHCHO B3aMMOACHUCTBHE C
KIIUEHTHTE;

» YCBHBBPIICHCTBAH NPUJIOKEH COPTYyEp 3a YCTAHOBSBAHE, HABUTAIIHS, H3ITbJIHCHUE
U HaracBaHe Ha MOTPEOUTENUTE C MPOAYKTUTE U YCIYTHUTE;

» TEXHOJIOTHH 32 BPb3Ka C KJIMEHTUTE OT THITAa HA KOHTAKTHH IICHTPOBE;

» CHCTEMH 3a aBTOMAaTH3UpPaHe Ha POoIaxOuTe;

» CBBbp3BaHE HAa CHCTEMHUTE 3a B3aUMOJICHCTBUE C MOTPEOUTEIIUTE U CKIAIBT 32
JTAHHU Ha KJIMEHTUTE C ONEepallMOHHATa CUCTEMA.

Wuterpupanara cuctema Ha Ileiin e nokasana Ha ¢ur. 4.

67 Schroeck, M. Customer Analytics. Making the difference in CRM: Customer Analytics Amplify the Value
of Integrated CRM Solutions. // DM Review Magazine, 2001, September.
% Payne, A. HANDBOOK OF CRM: Achieving Excellence in Customer Management. L, 2005. p. 245.
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®ur. 4 Unterpupana CRM cucrema®

Wsrounuk: Anantupano o Payne, A. HANDBOOK OF CRM: Achieving Excellence in
Customer Management. L, 2005. p. 244.

IIpeammceTBaTa OT BHEIPSABAHETO U Ca:

» ToJIoMara WHIUBUAYAIU3UPAHETO HA MOBEICHUETO HA KOMITAHUATA, CIIPSMO
HEWHUTE KIUECHTH,

» Tojrnomara npuiaraneto Ha ycbBbpiieHcTBaHn CRM crparernn 6e3 ToBa na
MPOTUBOPEYH HA CHIIECTBYBAIINTE WH()OPMALIMOHHHN TEXHOJIOTHH;

» TIPeNOoCTaBsi Bb3MOKHOCTH 3a Pa3BUTHE HAa OHE3W TPEANPHITHS, KOUTO bPBU
MIPUIIOKAT TO3U MOIAXOI.

Bbrnpeku U3KIIFOUUTETHUTE 103U OT BHEAPSABAHETO HA UHTETPUPAHOTO PELIEHUE, TO
“Ma U HIKOU HeA0CTATHIH.

» CIIO’KHA ¥ CK'bITa HHBECTHIIMSI, KAKTO B XPAHWJIMIIA 32 JaHHH, TaKa U B IOIXOISIIA
oTiepaIioHHa cuctema u codryep;

» 3a MUHUMU3UPAHE Ha PUCKa OT BJIOKEHUETO U 3a MOCTUTaHEe Ha MO-HUCKA IICHA, €
no-100pe OpraHu3aluuTe Ja 3aKymyBaT TOTOBH CHCTEMH, KOUTO HE MOTAaT B IMTbJIHA CTETICH

Aa YAOBJICTBOPAT UHAUBUAYAJTHUTC U3UCKBAHUA U HYXK/IU HAa BCAKO IMMPECATIPUATHUC.

% Payne, A. HANDBOOK OF CRM: Achieving Excellence in Customer Management. L, 2005. p. 244.
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He e wuskimoueH BapuaHTBT, NPU KOWTO MPESANPHUATHATA HE CIIABAT Taka
MPEIIOKEHUTE MOJICIH, a U3rPAXKAAT COOCTBEHA HHTETPUPAHA CHCTEMA 32 ChXPAHCHHE Ha
JAHHUTE, choOpa3eHa ¢ WHAMBUAYAITHHTE UM OCOOCHOCTH IO OTHOIICHHWE HA JaHHHUTE 3a
KIIMECHTUTE, KaHAJIUTE, [0 KOUTO T€ IMOCTBIIBAT, CHCHU(PUYHUAT aHAIM3, HA KOHWTO ca
MOJIJIOXKEHU M TUITBT M MPEIHA3HAYCHUETO Ha pe3yJITaTHaTa HHPOpMAaIHs.

B 00001menne MoxeM Jia KakeM, Y€ H300PBT Ha MOAXOASII0TO XPAHUIIHIIE 33 JAHHU
Ha CHCTEMaTa 3a B3aMMOOTHOIICHHATA C KIIMEHTUTE € OT PelaBalilo 3Ha4eHHE 3a JIOOPOTO i
GyHKIIMOHHMpaHEe M Oo0e3leuaBaHe Ha CTpaTermyeckurte ¥ 3amaun. HeoOXoaumo e BCsAKO
HpeIpHUsATHE T00pe Ja MPEIeHH OT KaKBO TOYHO CE HYX/Iae, 3a J]a MOXKEe XPaHUJIHIIETO Ja
YJIOBJICTBOPH KOHKPETHHUTE MYy H3HCKBaHUSA 3a 00€M, KAayeCTBO M HHTCTPUPAHOCT Ha
JAHHUTE, ChOOpa3sBallkkM ce€ C BB3MOXXHOCTUTE, IMPEAMMCTBATa W HEJAOCTATBIMTE Ha
Pa3IMYHUTE TEXHOJIOTHH. 3a MPEANPUATHSITA, B KOUTO € IOCTAThYHO MPOCTO aHAIM3UPaHE
Ha HMH()OPMAIIMOHHUTE MACHBH M PAa3JIMYHU 3alMTBaHMs, Oa3ara OT JaHHU € Haii-
MOJXOJAIIOTO pelieHne. Ako TpsiOBa ja ce oOpaboTBa W aHauu3upa HH(pOpPMAIHS OT
pa3IMYH{ TPAaH3aKIIMOHHU U3TOYHUIIM M TS J1a ObJIe TOCTHITHA 32 BCUYKH MOAPAa3ICICHHs Ha
KOMITaHHATa, HATMYMETO HAa BUTPUHHU 3a JJaHHU € 3a1bJDKUTeTH0. CKIIaIoBeTe 3a JaHHH ca
XapaKTepHHU 33 OHE3U IMPEINPHUATHSI, KOUTO KOMOMHHPAT MHOXKECTBO TEXHOJIOTHH B €IHA
I'bBKaBa KOPIIOpaTHBHA apXUTEeKTypa. Koraro opraHusanusaTa uma JbJITOCPOYHA BH3HS 32
CBOCTO PA3BUTHEC M IMOIBP)KAHETO HA CTAOMJIHU B3aMMOOTHOIICHHS C KIHCHTHTE, OT
CTpaTerMyecka Ba)KHOCT € HM3IOJI3BAHETO HAa WHTETPHPAHO PEIICHHE 3a ChXpaHCHHE Ha
nanaute B pamkute Ha CRM cucremara, koeTo ce neuHupa 1 Kato Hai-100pus Moaxo 3a

C’E>6I/IpaHe H CbXPaHCHHUC Ha JaHHU.

1.2.2. AHanms Ha AaHHUTe

CpOupaHeTo U ChbXpaHEHHETO HA JaHHH, CBHP3aHU C KIMEHTUTE € MbpBaTa BaKHA
cThrka B paborata Ha CRM cucremata, HO ToBa Aanied He € I0CTaThb4yHO. [laHHUTE TPsIOBa
na ObIaT MOANOKEHW Ha aHajiM3, 3a J1a MOKe Jia ce JOCTaBUM yHHMKAllHa, JIOCTOBEpHA U
noipoOHa HHQOpMAITHS 32 MOTPEOUTENCKOTO moBeAeHue. Tol TpsOBa ga Obae CBBp3aH C
MUHQIUTE JACWCTBUA HA KIMEHTUTE, TEHACHIIMUTE, KOWTO C€ OTKpOsSBaT B THX,
TICUXOJIOTHYHU U IeMOTpad)CKu JaHHH U AP.

Cropen Illpoek™ ocHOBHHTE LeTM Ha aHamM3a ca OCHIIECTBABAHE HA IIO-
e(eKTUBHO 00CTy)KBaHE U B3aMMOJICHCTBIE C KIIMEHTUTE U IPOTHO3UPAHE HA MPOAYKTHUTE,
yCIIyTUTEe, KaHAJIUTE 3a B3aUMOJCHCTBHE, LIEHUTE M T. H., KOUTO OMXa MPEACTaBISBAIH

UHTEPEC 3a NOTPEOUTENUTE B ObICIIE.

0 Schroeck, M. Customer Analytics. Making the difference in CRM: Customer Analytics Amplify the Value
of Integrated CRM Solutions. // DM Review Magazine, 2001, September.
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OC’BI.HGCTB?IB&HGTO My € HEMHCIHNMO 0e3 M3I0J3BaHETO Ha CJIICAHHUSA AaHAJIUTHYCH
1

MHCTpYMeHTapuyM, nedunupan ot Meiin'!:

» uncmpymenmu 3a useauuane Ha 3nanusa om oannu (data mining);

» mexnono2uu 3a OHJIQUH anaiumuuna ooépadbomka na oannume (On Line
Analytical Processing — OLAP);

» ousnec ananus (Business Intelligence — BI).

H3enuvanemo na 3nanua om OaHHU € MOIIIHA HOBA TEXHOJIOTHUS 3a pa3KpUBaHEe Ha
ckpuTa HHpoOpManUs B TOJEMH MacHBH OT JaHHHW, H3MOJI3BalKM acolUaIusiTa,
MOCIIEI0OBATEIHOCTTa, KIacHU(pUKaLUATa, KIbCTepU3aluiaTa M MporHo3upaHeTo. ToBa e
NpPUMHUTHBHA (OopMa Ha CTAaTHUCTUYECKH aHAlM3, HO MOXE Jia ChIbp)Ka HAUYeHKH Ha
u3kyctBeH unTenekt. B CRM cucremute ce n3nonssa 3a pa3kpuBaHe Ha MOTPEOUTEICKUTE
HABUIIM, HAUYMH Ha JKUBOT, IeMorpadcku (akTopH U T. H., Ype3 KOETO MOXKeE J1a Ce MoJ00pH
B3aMMOJICHCTBUETO C KIIMEHTHUTE.

CrangapTHUTE MaKeTH 3a M3BIMYAaHE HAa 3HAHWUS OT JAHHHU CHABPXKAT HIKOH WIIH
BCUYKH OT CJICTHUTE CTAHIAPTHHU CPeACTBA!

» NHCTpyMeHTH 3a BH3yaJu3alMs - — XUCTOTPAMH, JUarpamMu, rpaduku U IpyTrH
CpeICTBa 3a 3pHUTENHA Mpe3eHTaluHu. Te MO3BONSIBAT CIOXHHUTE NaHHU, MOJYyYEeHU OT
aHanuza, 1a Obaar npeacraBeHu B mpocta Gopma. Te He camo 3aabia004aBaT pazoupaHeTo
Ha JaHHUTE, HO U JJaBaT CPE/ICTBA 3a MPaBUIIHA HHTEPIIPETALIMS HA PA3IMYHUTE UM aCIEKTH.

» 3a cermeHTamms. V3mon3BaT ce 3a pa3icisHETO Ha JAHHUTE Ha pa3jindyHa
OCHOBa, 000c00sIBaIla TPYIH OT JaHHU ChC CXOTHU XapPAKTEPUCTUKH.

> 3a npornosupane. Ciyxar 3a pa3paboTBaHe HAa MOJEN HAa MOTPEOUTEIICKOTO
MOBEJIEHUE, U MPUJIATaHETO My KbM JaHHUTE 32 MUHAJIUTE B3aUMOJCHCTBUS C KIMEHTHUTE,
3a Ja Morar Ja ce€ OLEHAT MU MPUJIOKAT M3MEHEHHsS B pEKJIaMHaTa KaMmIaHUs WU B
MPEACTABIHETO HA HOB MPOAYKT.

> 3a u3MepBaHe Ha OTKJIOHeHHWsl. Te JONBIBAT CErMEHTAIMATA HA JAHHUTE,
aHaJIM3UPANKHU OHE3M OT TAX, KOUTO MONaJaT U3BbH BCSIKO IPYNHUpPAHE.

> 3a aHaau3 Ha BPB3KUTE. IHCTPYMEHTUTE YCTaHOBSBAT PAa3JIMYHU CBHP3BAHHS
MEXIy MacCUBHUTE OT JaHHU B KOPIOPATUBHOTO XpaHWiHILe. Te ce u3mo3BaT 3a OTKpUBaHE
Ha BPB3KU MEXIY Pa3lTUYHUTE CTOKH M YCIYTH, KOUTO MOTPEeOUTENUTEe 3aKymyBaT 3a
OIIPEZICIIEH IEPUOJ OT BpEME.

> HeBponnu mpexn. Te ca KOMIIOTBPEH MOET, OCHOBaH Ha TNPOIIECUTE B
YOBEIIKUS MO3BK, CIIOCOOEH Ja aHAIM3Upa pa3IMyHU TUIOBE BPB3KU. M3mom3Bar ce Tam,
KBJIETO € HEBB3MOXKHO Jla c€ OOSCHAT 3aBHCHMOCTH, OCHOBAaHUW HAa CKPHUTH, BBHTPEIIHH

CXOoAacCTBa.

I Payne, A. HANDBOOK OF CRM: Achieving Excellence in Customer Management. L, 2005. pp. 247-
254,
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» JIbpBeTa Ha pemeHunaTa. [loapexaaT qaHHUTE ChOOPa3HO T00pe MeUHUPAHN
npaswia. Te UMaT MMPOKa MOMYJISIPHOCT, 3alI0TO MOTAT Ja OOSICHAT NMPENOPbHUUTEITHOCTTA
Ha W3XOJHUTE JecTBUs. Pa3znenar naHHUTEe MO HAYUH, IO KOMTO I'M pa3NpbCKBa MEXKIY
pa3IMYHUTE NPOAYKTH, KIMEHTH, TPAH3AKIINH U T. H.

Crneunduynusat codryep 3a W3BIMYAHE HA 3HAHMUS OT JaHHU KOMOMHHpa Te3U
OCHOBHH CpEZICTBA 32 aHAJIM3 HAa JAHHUTE C MAPKEeTUHTOBY HHCTPYMEHTH, IIPOSIBSBAIIM CE
B:

» AHaJu3 Ha ma3apHuTe cerMeHTH. KimeHTuTe MoraT a ObJaT cerMeHTHpaHH
Crope/i TEXHUTE OCHOBHHU XapaKTEPUCTUKU KAaTO: reorpad)cko MeCTONOJI0KEHUE, Bb3pacT,
npodecus u ap., 6e3 ma ce u3noia3Ba cneuuduueH aHanus. ToBa pa3fesneHUE € MHOTO
OTPaHUYEHO U HE J1aBa BH3MOXKHOCT J]a C€ OTYETaT NMPEANOYUTAHUATA U MOTPEOUTEIICKUTE
UM HaBUIK. 3a LeiTa € HeoOXOIMMO Ja ce aHajau3upa noipoOHara mHbOpManusg 3a
UCTOpUSTA Ha mpoAaxxkOuTe. ToBa MOXKe J]a cTaHE C MMOMOIITA Ha JBa TUIA MHCTPYMEHTHU:
CpEeICTBA 3a BU3yaIM3allisl U aBTOMaTHYHATA UICHTU(DUKALIUS Ha KITbCTEPH.

» I'pynupaHe, o0CHOBaHO Ha cXojAcCTBa. l3moi3Ba ce 3a onpeesHe OTICIIHUTE
00eKTH OT JaHHHM, KOUTO TpsAOBa Oa OBJAT acouMUpaHU C JpYrd TakuBa. Hammupa
NPOsIBIICHUE B UACHTU(DUIIMPAHETO HA OHE3W CTOKH, YMSITO IMOKyIKa € oOBbp3aHa U
pasmoiaraHeTo UM I10 MOIXOMI HAYKH 10 padTOBETE B CyIIEpMapKETHUTE.

> YupapjieHne Ha HepeHTaOUJIHHUTE KJaneHTH (Churn management). [puiara ce
B OHE3U OTPACIH, B KOUTO MOTPEOUTENNTE Ca CKJIOHHHU JIECHO J1a CMEHST JOCTAaBYUIIUTE Ha
NPOAYKTH WJIM YCIYyTH, Hampumep (PUHAHCOBUAT CEKTOp. AHaNU3UpaT ce MPUYUHUTE 3a
OTJIMBA Ha TE€3M KJIIMEHTHU U MOJAXOAUTE 32 MPUBIUYAHETO UM OT CTpaHA Ha KOHKYPEHTHUTE.

» Ilpodpunaupane Ha KaueHTHTe. TO H3MON3BAa NMPOTHOCTHYHH aAHATHTHYHH
CpEZCTBa, 3a 1a MOJENUpa MOTPEOUTEIICKUTE IEHHOCTH, Taka ue B ObJeIle MPeJI0KEHUATA,
OTIIPaBSIHU KbM TAX J1a ObIAT aJalTUPaHU MO-0JIM30 O TEXHUTE KeJTaHHs.

» AHanm3 Ha peHTa0miHOCTTA. BKitouBa momoOpsBaHe Ha NPHUXBAIAHETO H
MHTETpaluATa Ha JaHHU B pa3inyHu TOYkU. ChOpaHHUTE JaHHU CIyXaT 3a ONpe/essiHe Ha
PEHTAOMITHOCTTA Ha MOTPEOUTEICKUTE CETMEHTH CIOPE]] PAa3IMUYHU TEXHHU XapaKTEPUCTUKH
U UJCHTU(UIIUPAHETO HAa OHE3U OT TAX, YMETO 3aJbpikKaHe 3a MPObIDKUTENIEH MEPHO OT
BpeMe, Ou OniIo Hal-neyenuBIIo.

Ounaiin ananumuunama o6pabomka na Oannume'® ¢ PasBUT HHCTPYMEHT,
MO3BOJISIBAILL J1a C€ POHUKHE B AbJI00UMHATA HA JAHHUTE, U3MOI3Baiku 0bp3, eJHOOOpa3eH
U ONepaTHBEH JOCThI KbM HaW-IIUPOK CIEKThP OT BCEBB3MOXKHHM MPEICTABSIHUS Ha
uH(pOpMANHATA, JaBalla OTTOBOP HA MHOTOMepHHM 3anuTBaHus. Criopen CTaHHMMHpPOB'
OLAP HHCTpYMEHTUTE OCUTYpPSIBAT BH3MOXXHOCT B MHTEPAKTUBEH PEKUM Jla C€ BBBEXKJIAT

KOpPCKIHU B CTCIICHTA Ha JeTalIu3alms U T PYIUPOBKA Ha JAHHUTEC, 1a CC (pOpMaTI/IpaT n

2 Bpeenenue 8 OLAP. 2001. < http://olap.ru/basic/home.asp>
8 Cranumupos, E. Yripasnenue Ha Bp3kute ¢ kiventure. Bapra, 2007. ¢. 155.
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W3YHCIISIBAT HOBH TTOKa3aTeNd. Te crmocoOCTBAT OCHIIECTBIBAHETO HA MHOTO(YHKIIMOHAICH
aHaJIM3 Ha JJAHHWUTE U Pa3KPUBAaHETO HA BPH3KU M 3aBUCUMOCTH, KOUTO HE MOTaT Ja Obaar
uneHtudunrpanu no Apyr HauyuH. OLAP MHCTpyMEHTHTE ca MHOTO MOITHH M JICCHH 3a
U3II0JI3BaHE: MOTAT Jla U3BBPIIBAT 3a0€ICIKUTEITHH TPeoOpa3yBaHusl Ha TIOTPEOUTEICKUTE
0a3u JaHHW; Ja J00aBAT MOJI3a KbM IPUIOKEHUATA OT Thuma data mining, gopu u xa ru
3aMecTBaT; WMaT HampegHal rpaduueH HWHTEepdeic, KOWTO TpaBHd  BH3MOKHO
NOTPEOUTEITUTE C MAJIKU TIO3HAHUS IO CTATUCTHKA J1a 00paboTBaT roJieMu HH(OPMAIIHOHHH
macusd. Ieiin’* nomsiasa, ue OLAP MPUJIOKEHUATA MOTAaT MHOTO OBP30 J1a M3TOTBAT U
NPEOCTABSIT OTYETH 3a ICHHOCTTA, a B TSIX Ja ObJIe OTPa3eHO HCTOPHUYECKOTO Pa3BUTUE HA
ornpeneneHn uWKoHoMmu4ecku mokazatend. OLAP ce m3non3Ba m 3a BU3yalnu3upaHe Ha
pe3yJTaTuTe OT aHalln3a, OCHINECTBEH Ype3 CIIOCOOMTE Ha M3BJIMYAHETO HA 3HAHUS OT
JIAHHU, KOETO TOIoMara rno-100poTo Bb3IprueMane Ha HHPOPMAIUATA OT CIIY)KUTCITUTE Ha
HPENPUATHETO.

Croopen aBtopa 6usmec ananuzvm (Business Intelligence — Bl) e mporec Ha
[ECHTPAJIM3UPAHO HM3I0JI3BaHe Ha HMHGOpMAIMITA, BKIIOYBAI JOCTHI M HM3CIEJABaHE Ha
uHpoOpManusATa, U3pad0TBAaHE HA WHTYUTHBHU MHEHHS, KOUTO BOIAT JO HEGOpMAaIHO
B3uMaHe Ha penienue. Ot raenHa Touka Ha CRM cucremute, OM3Hec aHAIU3bT € MPOLECHT
Ha MPUBEXIaHE HA TOJSIMOTO KOJHMYECTBO JCTaliHa HWH(OpMAIUsS 332 MOTPEOUTEICKOTO
MIOBEJICHHE C IIEJ JIa C€ YIPABJISBAT 10 Hali-100pHUsS HAYMH B3aUMOJICHCTBUATA C KIIMCHTHUTE,
Jla ce TIOCTUTHE MaKCUMaJTHA TOTPEOUTEIICKA yIOBJIETBOPEHOCT, JIOSUTHOCT U PEHTA0MITHOCT.

CwBpemennutre CRM cucremu cbabpxatr Bl uHcTpyMeHTapuyM KaTo: aHaIUTHYHA
00paboTKa Ha TAaHHWUTE, U3BJIMYAHE HA 3HAHUS OT JJAHHH, CUCTEMH 32 B3€MaHE Ha PEUICHHS,
MIPUIIOKEHUS 32 CTATUCTUYECKH aHAIIU3 | JIP., C KOUTO ce chOupa u 06paboTBa nmoaxoasiaTa
KIueHTcka uHdopMmanus. B pesynrar Ha ToBa cTaBa BB3MOXKHO Ja ce paszbepe
NOTPEOUTENICKOTO TIOBEJICHUE, J]a C€ aHAIM3UpAT PE3yNITaTUTE OT OM3HEC AEWHOCTTA U J1a ce
HAIPaBsIT HEOOXOIMMHUTE TPOMEHH, 3a J]a CE€ MMOCTUTHAT >KEJIaHUTE PEe3yJITaTH.

B 0000menue moxeMm 1a kaxxeM, ye B CRM cucremure Mmoxe 1a Ob1e HHTETPUPAHO
MHO>KECTBO OT MHCTPYMEHTH U CPEICTBA 3a OCHIIECTBSIBAHE HA 3aAbJIO0YEH aHAIM3 Ha
NOTpeOUTENUTE U TAXHOTO NoBeeHne. Haii-o01110 ToBa ca MHCTpYMEHTUTE 32 U3BJIMYAHE HA
3HaHMUS OT JAaHHHM, 32 OHJIAWH aHaIUTHUYHA 00pabOTKa HA JaHHUTE U 3a OW3HEC aHAU3.
Bcekn oT TAX BKJIOYBa roiisiM HabOp OT CpEACTBa, MOKa3Ballld OMpEAeNieH pa3pe3 Ha
KIIMEHTa U HEroBOTO TmoBeneHue. llenta e oTmenuTe MO MapKETUHT, MPOAAKOU H
o0ciyBaHe, KaKTO U BUCIIIUTE PHKOBOHY 3BEHA, J1a C€ CHAOAT C ISUIOCTHA U 33IbJI00YEHA
uH(popMaIlvs 3a TOTPEOUTENNTE U Ha Ta3W OCHOBA JIa B3eMaT apryMEHTUPAHU U e(heKTHUBHH

YIPABIEHCKU PELIEHUS.

" Payne, A. HANDBOOK OF CRM: Achieving Excellence in Customer Management. L, 2005. p. 255.
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1.2.3. ObesneyasaHe Ha 83aumoodelicmsuemo ¢ KnueHmume

Jlpyr ocHOBeH KOMIIOHEHT Ha apxutekrypatra Ha CRM cucremara, u3BeieH Ot
Meiin'®, ¢ HAGOPBT OT NPUIOKEHHS, TOTOOPABAIIY B3aUMOICHCTBHETO ¢ KineHTHTe. Haii
001110 Te ce moaesT B 2 ocHOBHH rpymnu: ¢pouT-opuc (front-office) u Gex-oduc (back-
office) codryepuu cpeacraa.

®pouT-0uCc HHCTPYMEHTHTE CE U3IMOI3BAT, 3a J]a MOoANOMarar OHe3H JeiHOCTH,
Py KOUTO MMa MPSKO B3aMMOJEUCTBUE C KIMEHTHUTE. Upe3 TsIXHa MOMOII MOXKE Ja ce
nonoOpu ch3AaneHaTa 3a KIUEHTHTE CTOMHOCT M Ta3W, KOATO Te J00aBIT KbM
npennpusTruero. Hali-nomyinsipHuTe NpuaoKeHus OT TO3U THUII ca:

» CucremMara 3a aBTOMATH3aldsi Ha mnpoaaxkomrTe. ToBa € CBHBKYIHOCT OT
pOrpaMu, KOUTO aBTOMATH3UPAT PA3IMYHU OM3HEC 33/Jayd KaTo: MHBEHTApEH KOHTPOI,
o0paboTka Ha mpojaxOuTe, MpocieAsBaHe Ha KIMEHTCKUTE 3allMTBAaHUS, aHAIU3 H
TIPOTHO3MPAHE Ha O'bJIEIINTE MOKYNKH 1 Ap. ® B I0IbIHEHNE T ONPOCTABA YIPAaBIECHHETO,
MOHHUTOPHHTAa U KOHTPOJA, OCBHIIECTBSIBaH cHpsiMo KiueHTuTe. CodTyepbT IpeaocTaBs
pa3jMyH{ TMPEAUMCTBA HAa CBOUTE MOTPEOUTENHU: ChKpalllaBa pa3XoJUTe 3a MepCOoHal,
nopajyu Mo-Maykus Opoil aHrakupanu B oOpaboTkaTta Ha HHOpMAIUATA CIIYKHUTEIH,
HaMaJiiBa HATOBAPEHOCTTa HA TBPTOBCKUTE NPEACTaBUTENH, MOAOOpsiBa TAXHATA
e(heKTUBHOCT, KOETO BOJIM JI0 yBeIMYaBaHe HA IPUXOAUTE U peHTabumHocTTa’’.

» Konrtakren mentnp. Toil oOe3meyaBa OOIIYBAaHETO MEXIY MPEANPHUITUETO H
HErOBUTE KJIIMEHTH, U3MOI3BAalKU Tele(OH U TEXHOJOTUU KaTO MEIUH, eIeKTPOHHA MOIIIa,
daxkc, yeb caiiToBe, 4at u Jip. 3a 1a MO>KE aJIEKBaTHO J]a C€ OTTOBOPH Ha BCHYKU Bb3HUKBAIIIH
BBIIPOCH, KOHTAKTHUAT IIEHTHP TPAOBA 1a € CBBP3aH ¢ MoTpeduTenckara 6a3a nanuu’. Ha
MPaKTHUKa B HETO ILEHTPATU3UpPaHO c€ 00paboTBAT BCHYKU BXOASAIIM O0aXTaHUS U Ce
OCBILIECTBSIBAT BCUUKU M3XOJAIIN Pa3rOBOPH ¢ KIMEHTUTE. M3mon3BaHeTo My MMa peauua
MPEeIMMCTBA 32 IPEINPHUITHETO, B KOETO € BHEIPEH: ONTUMH3UPA ce OPOSIT Ha aHTAKUPAHUS
MEePCOHAJI, YIIPABISABAT CE IIEHTPAITU3UPAHO TEXHOJIOTUUTE HAa OpPraHU3aIUsATa, IPEIOCTABS
C€ aBTOMATHU3UPAH OTTOBOP Ha BXOSIIM MOBUKBAHUS U TAXHOTO 0OCTYy>KBaHe IO pefa, Mo
KOHTO ca MOCTHIIMIHU, OCBHIIECTBSBA CE€ MpocieAsBaHe Ha OOaXIaHUATA HA KOHKPETEH
KITUEHT, M3CJIeBaT C€ Bb3HUKHAINTE MPU OOCITY>KBAaHETO MY MPOOIEMHU U BBIIPOCHU H CE
nepcoHanu3npa ObjeniaTa KOMyHUKaIMs C HEro, Taka 4e Ja c€ OTTOBOPU Ha HYXIUTE MY

Mo Hal-100puAT HaunH' .

> Payne, A. HANDBOOK OF CRM: Achieving Excellence in Customer Management. L, 2005. p. 258.
6 What is sales force automation (SFA). <http://whatis.techtarget.com/
definition/0,,5id9_gci350521,00.htmI> 29.03.2011

7 What is sales force automation? <http://www.wisegeek.com/what-is-sales-force-automation.htm>
29.03.2011

8 Payne, A. HANDBOOK OF CRM: Achieving Excellence in Customer Management. L, 2005. p. 260.
What is a Call Center? <http://www.wisegeek.com/what-is-a-call-center.htm> 29.03.2011.
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» UHCTpyMeHTHTEe 3a KOH(pHUTypHpaHe Ha NPOAYKTH. M3monsear ce mpu
MOJICJIMPAHETO Ha MOJYJHU MPOIYKTH, Taka 4e Jla Ce YAOBJIETBOPAT M3UCKBaHHUATA Ha
KJIMEHTHUTE 110 HAal-TOYHMS HauMH. 3a 1efTa noTpedutenuTe TpsaodBa Ja UMaT 3aabJI00YCHH
3HAHUA 32 KOMIIOHEHTHTE Ha HU3JIEJIMETO, KaKTO M 3a TEXHUYECKUTE OTPaHUYCHHS MpPH
TAXHOTO acembrmpane®’. PasHOBHIHOCT HAa TO3M THII CPEJCTBA Ca MHCTPYMEHTHTE 3a
KOH(UTYypHpaHe Ha YCIyrd, MO3BOJISBAallM Ja Ce Ch3Jaje YHUKaTHA yciyra Ha 0asa
XapaKTepUCTHKATa HA BCEKH KJIIMEHT M HETOBUTE JIMUHU IPEIIOYNTAHUS.

» Ilpujoxenus 3a aBTOMaTU3MpPaHe HA MapKeTHHTA. [IpelHa3HAYCHUETO UM ¢
Jla aBTOMaTH3UpaT pa3HOOOpa3HU MApKETUHTOBH MPOIECH KAaTO: KIMEHTCKAa CETMEHTAIHS;
MHTETpalys Ha JaHHUTE Ha KIUMEHTHUTE. Te 3HAUUTEIHO YJIECHSBAT CETMEHTHUPAHETO Ha
KIIMEHTHUTE 10 Pa3IMYHU MPU3HALM — M0J, Bb3pacT, 00pa3oBaHue, 000CO0sSBalKU 1I€JIEBU
naszapHu rpynu. BkiroueHu ca MHCTpYMEHTH 3a HH(pOpMUpaHe Ha TOTEHIIUATHUTE KITUEHTH
32 TOPOAYKTH U YyCIyrd Ha KOMIIAHUATA, CHOOpPA3HO TEXHUTE CHeHUuUIHH
XapaKTEePUCTHKHL,

> YrnpapjeHHe Ha KaMnaHuM. V31m0/3BaHeTO UM yBenuaBa ¢(eKTHBHOCTTA Ha
MapKETHHTOBUTE KaMIIaHUH, Thi KaTO B MIPOTUBEH CIIy4ail Te Ouxa ce U3BBbPUIBAIHU PBHYHO,
a OT Ipyra CTpaHa IIPaBH BH3MOXKHO M3IIBIHEHHETO U Ha HAKOM HOBH JeiiHOCTH Y,

Bex-ouc TexHonornuTe panvoHAIM3UPAT BHTPEIIHUTE OM3HEC MPOIECH, B TOBA
YHCIIO CUETOBOJHATA U (PUHAHCOBaTa ACMHOCT, YNPABICHUETO HA MaTEpHUATHUTE 3aIlacw,
ynpaBieHue Ha yoemkutre pecypcu. CRM cucremara ce ompezens kato ¢ppoHT-oduc
CHUCTEMa, HO HEHWHOTO IBJIHOIEHHO (YHKIMOHHUpAaHE € HEBBb3MOXKHO Oe3 TsAcHaTa U
UHTETpaIus ¢ 0ek-opucHUTe MpuiiokeHus. B obums cimydait Te ca yact ot ERP cucremara
Ha MpPEINpHUATHETO, KOSITO IPEACTABIsABA KOMIUIEKC OT HMHTETPUPAHU IPUIIOKEHUS,
MO3BOJIABAILM Jla C€ CBh3/aJe €AUHHA CpelJa 3a aBTOMAaTU3alMs Ha JEHHOCTUTE I10
IUIaHUpaHe, OTYMTAaHE, aHaJu3 M KOHTPOJ Ha OCHOBHHUTE OHW3HEC TMpoIecH B
opranmzanuaTa’,

IIpakTHKaTa mokasBa, ye U3MOJI3BaHETO HA (GPOHT-OPHUCHO MPUIIOKEHUE, KAKBOTO €
CHUCTEMAaTa 3a YIpaBJICHHE Ha B3aUMOOTHOLICHMATA C KJIMEHTUTE € HEMHCIUMO H
HeeeKkTUBHO, 0e3 To J1a ObAe B 3HAUUTENHA CTENEH HWHTETPUpPaHO ¢ Ou3Hec
UH(POPMALIMOHHUTE CHCTeMH OT Oek-oduca, ThH KaTo JBETE HANpaBJICHUS Ca B3aMMHO
CBBp3aHU U 00BBp3aHHU (BX. Qur. 3).

B3aumMoneiicTBHEeTO ¢ KIMEHTUTE € ChpleBMHATa Ha (PyHKIMOHUpaHE Ha
CRM cucremara, ocHOBHaTa Il Ha HEHHOTO BHeApsiBaHEe. ToBa B3aMMOJIEHCTBHE ce€
OCBIIECTBSIBA MMOCPEACTBOM PAa3HOOOPAa3HU KOMYHHMKAIIMOHHM KaHaJH, HO 3a Mojo0psiBaHe

Ha TAXHaTa C(i)eKTI/IBHOCT, v HCO6XO,Z[I/IMO HU3TPAKIAHCTO Ha JOIIBJIHUTCIIHA (I)pOHT-O(I)I/ICHI/I

8 Qrsviirn, KI. Product Configuration Systems. 1996. <http://www.sics.se/isl/configuration/prodcon.html>
81 Marketing Automation Software. 2010. <http://www.marketingautomation.org/> 29.03.2011

82 What is marketing automation. 2004. <http://searchcrm.techtarget.com/definition/marketing-automation>
8 Cranumupos, E. Yripasnenue Ha Bpb3kute ¢ kimenture. Bapra, 2007. ¢. 150.
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CHCTEMH, TEXHOJIOTUM U MHCTPYMEHTH KaTo: CHCTEMa 3a aBTOMATH3allusl Ha MPOJaKOHUTe,
KOHTAKTEH IICHThP, HHCTPYMEHTH 32 KOH(OUTYpUPaHE Ha IPOAYKTH U YCIYTH, IPHIIOKCHHUS
3a aBTOMaTH3MpaHe Ha MAPKETHHTa H 32 yIpaBJICHUE HA KaMITAHUU | JIp.

Ot npyra crpana, CRM cucremara TpsiOBa 1a 0b1€¢ MHOTO TSCHO MHTETPUpPaHa ¢ OeK-
o(HCHUTE CUCTEMH, KOETO € TIPEIOCTaBKa 3a IM0-100pOTO yIpaBIeHUE HA IPEAPUITHETO
KaTo ISUI0, U HETOBUTE KIWEHTHU B YAaCTHOCT, MPEJOCTABSIHKM Ha MEHHIDKMBHTA Obp3a,
TOYHA ¥ aJieKBaTHA HH(OpMaIus, criocoOcTBaIa B3¢MaHETO Ha 00OCHOBAHH YITPABICHCKH

N OpraHu3alliOHHU PCIICHU.

1.3. ENeKTpoOHHUTE CUCTEMM 3a yNpaBaeHMe Ha B3aMMOOTHOLIEHUATA C KANEHTH
KaTo HOB NoaxoA, 3a npunaraHe Ha CRM KoHuenumaTa

1.3.1. XapaKTepuCcT1Ka 1 cneuupuyHn enemeHTH

CwriacHo Hakou aBTopu kato Ilein®), mexmy cuctemuTe 3a ympabieHue Ha
B3auMooTHomeHusATa ¢ kmeHTure (CRM) U elekTpoHHHTE CHCTEMH 3a yIpaBJiCHHE Ha
B3anMOOTHONICHHsITA ¢ KiueHTHTe (e-CRM) Moke fa ce mocTaBu 3HaK 3a paBeHCTBO. ToBa
Ce IIbJDKU Ha CXBAIlaHETO, Ye He Moxke Jaa chinectByBa CRM cucrema 6e3 HanwumeTo Ha
CHBPEMEHHHUTE €JICKTPOHHU TEXHOJIOTHU — MIHTEepHET, eJIeKTPOHHA THhProOBHS, SIEKTPOHECH
mapkeTuHr u ap. ['enesncst Ha CRM cucremure ob6ade e B ermoxa, KOrato Te3u ChbBpEeMEHHH
CpeACTBa ca MHOTO CJ1a00 IMO3HATH U Pa3NpOCTPAHEHH, KOETO 03HAYaBa, Y€ CUCTEMHUTE MOTaT
Jla CHIECTBYBAT U 0e3 1a ObJaT W3BECHH BbPXY MHTEPAKTUBHA EIEKTPOHHA IIaTdopMma.
ToBa HU 1aBa OCHOBaHME J]a TBBpANM, ye e-CRM cucremure ca cbBpeMEHHOTO, “OTBOPEHO”
nposiienue Ha Tpaaunuonante CRM cucremn.

B macrosmarta myOnukanus npuemame, ye Bcuukdn CRM cucremm, xowrto 1m0
HSIKaKbB HaYHMH ca CBbp3aHM ¢ VIHTepHeT ca eNeKTpOHHM TakuBa, a Tpaauiuonaure CRM
CHCTEMH Ca MOpPAJHO OCTapenu U ciaabo pa3mpocTpaHeHH KbM HACTOSIIUS MOMEHT. B
MOJKpena Ha W3JI0)KEHOTO CTAHOBHINE IMpHJaraMe BIDKJAHUSATA Ha pEaulla aBTOPH,
uscnenamy CRM u e-CRM cucremure.

Criopenr Slexen u apyru®® e-CRM ce ompenens kato “OpaxsT Mexnxy CRM n
eneKkTpoHHaTa Thprous”. Muenueto Ha Ilyp6a®® e, ue ca cwmecTByBanu manko Ha Gpoii
TPaOUIIMOHHA TOYKH Ha B3auMojeicTBue (TeneOHHH pPa3TOBOPH, CpEIIH, CEMHHAPH,
KOPECTIOHCHIINS MEXTY MPEINPUATHETO M TIOTCHIIMATHUTE KIIMEHTH) U C OTKPUBAHETO Ha

WurepHeT TexHUAT Opoi e HapacHa, BKIOYBaiiku e-mail, mocemienust Ha ye0 caiftose,

8 Payne, A. HANDBOOK OF CRM: Achieving Excellence in Customer Management. L, 2005. p. 24.

% Yaeckel, B., Kania, D., Allen, C. One to One Web marketing, second Edition: Build a Relationship
Marketing Strategy One Customer at a time, Wiley Computer Publishing. 2002. p. 247.

% Purba, S. Architectures for E-Business Systems, Building foundations for tomorrow’s success, CRC Press.
2001. p. 112-116.
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Tpynu 1O WHTEpecH, 4aT u Ap. Tou xapakrepuzupa €-CRM karo mo-Buciia cucrema ot
tpamuimonHara CRM, mopagu T1O-JIeCHOTO B3aUMOJCHCTBUE C MOTPEOUTEIUTE H
NPEJOCTABsIHETO HA MHOXKECTBO CIIOCOOM M KaHaJM 3a KOMYHHUKaIus. B mojkperna Ha ToBa
cranosume, Beprepon®’ onpenens e-CRM karto ynpasieHHe Ha B3aMMOOTHOIICHHSATA C
KJIMEHTHUTE B yeO cpela, BKIIOYBAIIO M3MOJI3BaHETO Ha €-Mail, enekTpoHHa THProBus u
JPyTH HHTEPHET 0a3MpaHu TOYKH 33 B3aUMOJICHCTBHE. B TOITbIHEHNE HA TOPEU3II0KEHOTO,

Key n Yoarsu®®

TBBpAAT, 4e €-CRM cucremute mMO3BOISBAT TOTPEOUTEIICKATA
uHpopManus a ObJie JOCThIIHA BB BCHYKU TOYKH HA B3aMMOJICHCTBHE, KAKTO 32 CAMOTO
NpeNpUsITHE, TaKa U 32 BBHIIHUTE My Ou3Hec mapTHbopu. OT cBos cTpaHa, DiiepmecTan
u apyru®® cumtar, ye e-CRM BCBITHOCT € KOMOMHAIUS OT Xapayep, cobTyep, IpoIecH,
NPUJIOKCHUS U 33bJDKATEIIHOTO UM yrpasieHue. LlenTa i e ma o0cimykBa moTpeOuTennTe
10 TO-A00BP HAYMH, N1 3aJbPXKU PCHTAOWIHUTE KIMCHTH U Jia TIOBUIIM aHATUTHYHHUTE
BB3MOXKHOCTH Ha TpemnpusTHero. ApTopu kato Yen u Yen™® akimenTupar BBpXY
cTpaterudeckara poiisi Ha e-CRM, Thil kaTo TS BOOM Ja MpoOMsiHA Ha OpraHU3alMOHHATA
KyJITypa, OHW3HEC MPOIECUTE, TEXHOJIOTMYHATA HH(PACTPYKTypa M IOBEICHHETO Ha
CITY’KHTEJIUTE Ha NPEINPUATHETO CIPAMO HErOBUTE KiHeHTH. Bk nanero Ha Kenenn®! e,
ye €-CRM e crparermuecka, TEXHOJOTHMYHA, ICHTPATM3UPAHO-OPUCHTUPAHA paMKa 3a
MapKeTHHTOBO B3amMojeiicTaue B 6usneca. Cropen Illen n JInii®? “e-CRM pasmupsna
tpamuioHHuTe CRM TeXHHMKM 4pe3 WHTErpUpaHe Ha TEXHOJIOTUU OT HOBH ECJIEKTPOHHH
KaHaJIM, KaTo ye0, OC3)KUYHU U TITACOBH TEXHOJIOTUH, U KOMOMHHPAHETO UM C TTPUIIOKCHHUS
3a eJeKTpOHeH Ou3Hec B IsuiocTHAa KoprmopatuBHa CRM crpaterus ... cmocoOHOCT 3a
yllaBsiHE, WHTCTPUpPAHE M pPa3NpOCTPAaHCHUE Ha JIaHHWTE, ChOpaHM Ha yeO caiita Ha
OpraHM3auMsaTa, B IAI0TO mpeanpustie”. Bopoanos®® omnpenens e-CRM karo npuioxen
copryep 3a CRM, nmpeanonaramy JocTsl 10 nporpamure upe3 yed 6ay3wp. B mo-mmpok
CMHCBII 1O/ MIOHATHETO ce pa3dupa copTyep, KOUTO HHTErpUpa cUCTEMATa 3a yIpaBJiIeHUe
Ha OTHONIEHUATA C KIMEHTHTE C TEXHOJOTHHTE 3a oHNaitH noctapku. Criopen Kpaesa® e-
CRM cucremure nputexkaBar BCHMUKM (yHKIMHU, npuckiin Ha CRM cucremure, xato

H3M0J3BAT HUHTCPHET TCEXHOJOIMUTE, 34 Oa I10Jy4dar HeO6XOI[I/IMaTa I/IH(I)OpMaI_[I/ISI 3a

87 Bergeron, P. B. Essentials of CRM: A guide to customer relationship management. 2004.

8 Xu, M., Walton J. Gaining customer knowledge through analytical CRM. // .Industrial Management &
Data Systems, 2004, Vol 105, Iss 7.

8 Fjermestad, J., Romano, Jr., Nicholas, C. Electronic customer relationship management: Revisiting the
general principles of usability and resistance — anintegrative implementation framework. // Business Process
Management Journal, 2003, Vol. 9, Iss 5.

% Chen, Q., Chen, H. Exploring the success factors of eCRM strategies inpractice. // Journal of Database
Marketing & Customer Strategy Management, 2004, Vol.11, Iss. 4.

%1 Kennedy, A. Electronic Customer Relationship Management (eCRM): Opportunities And Challenges in a
Digital World. // Irish Marketing Review, 2006, Vol.18, N0.1&2

9 Shan, L. P. | Lee, J. Using e-CRM for a Unified View of the Customer. // Communications of The ACM,
2003, Vol.46, No.4.

% Bup6anos, P. OcHoBy Ha enexTpornus 6usHec. Ceumos, AU ,,Ilenos”, 2010. c.258.

% Kpaega, B. Enexrponen 6usnec B typusma. Ceumos, AU ,,Ilenos”, 2008. c.53.
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KJIMeHTUTE. Beuuky ropenocoueH aBTOpH MOCTABSAT SICHA pa3rpaHUdYUTENHA TUHUS MEXTY
tpanuunonuute CRM cucremu u T€31 OT MO-HOBO MOKOJIEHHE — €JIEKTPOHHUTE.

Ot kazaHoOTO 70 TyK MOXeM Jna 3akiounM, dye €-CRM cucremarta mputexana
YHUKaJIHH OCOOEHOCTH, KOWTO s ominuaBaT oT TpagunuonHatra CRM  cucrema,
XapaKTepu3HPaKH Ce KaTo:

» cpuetanue Mmexay Tpaguimonnara CRM cucrema u miatgopMuTe 3a eJIeKTpOHEH
Ou3Hec;

» Hanctpoiika Ha CRM cucremara ¢ Moyiu, ciocoOCTBaIIM B3aUMOJICHCTBUETO C
MOTPEOUTETTUTE 110 eIEKTPOHEH IIBT;

» CpEJICTBO 3a OCBHIICCTBABAHE HA ABTOMAaTHU3UPAHO B3aUMOJICHCTBUE C KIIUCHTUTE
0 MO-TOJIAM Opoii KOMYHUKAIIMOHHU KaHAaIu;

» CeIMHEH IEHTHP 3a ChOUpaHe, aHAIM3UPAHEe U EKCIIOPTUPAHE HA MOTpeOuTeNcKaTa
uH(popMaIrs, KOSTO CTaBa MO-IAOCThIIHA KAKTO 3a MPEANPUSTHETO, TaKa U 3a HETOBHUTE
NapTHHOPH;

» KoMOuWHaIus OT Xapayep, copryep, HpOIECH U MPUIOKCHHS, Ype3 KOUTO
KIIMEHTHUTE € OOCIYKBaT MO-Ka4yeCTBEHO U MO-PEHTA0MIIHO;

» JBWUTaTe] Ha MPOMSIHATA HA OPraHM3allMOHHATA KYyJTypa, OM3HEC MPOIECUTE U
MOBEJICHUETO Ha IMepCcoHaNa CIHPSMO KIHMEHTUTE, KOUTO TIOCTaBAT B IEHTbpa Ha
KopropatuBHata (puiaocodpusi KIMEHTa C HETOBUTE HYX U, TPETEHIIUU 1 U3UCKBaHUS.

E-CRM cucremuTe ce ChbCTOSAT OT TOJISIM HAOOp OT cnenu(puIHHN eJIeMeHTH, KOUTO
He ca mpuchkiuu Ha Tpanuuuonnute CRM cuctemu u ca pe3yiarar oT Bpb3KaTa UM C
Untepuer. Te morat na 6baaT nudepeHIpany B pa3lInyHy rpynd Ha 0a3a Ha (azaTta oT
npoaaxkOeHusi UKL, KosaTo obciyxsar. Crniopen ®aiinobpr u Kagam® dasure ca:
“npeonpooaxcoena”; “npooarcoena” u “cneonpooaxcoena”, noxaro Poc®® o6Bnp3Ba
TEXHUTE MMEHA C OCHOBHUTE YMPABICHCKH (YHKIIMH, KOUTO MOIIIOMArar: MapKemune,
npooasxcou u oocayyceane. Mexy IBEeTE€ CTaHOBMILA MOXEM Jla MOCTaBUM 3HAK 3a
PaBEHCTBO U 32 TOBA B HACTOSIIIOTO U3JI0KEHUE T€ C€ U3IOI3BAT KATO CHHOHUMHU.

[To Bpeme Ha MBpPBHS eTam Ha OOCIy)XBaHEe Ha KJIMEHTUTE (TPeanpoaakOeH,
MapKETUHTOB), ce chbOMpa nH(popMaIys 3a TOTPEOUTENINUTE, C OTJIEH T€ Jla Ce OMO3HAAT I0-
no0pe, na ce uACHTUPHUIMPAT TEXHUTE JKETaHUs U OUYAKBAHMSI U J]a C€ CHh3aAaT yCIOBHS 32
MO-HATaTHIIIHO B3aUMOJICHCTBHE.

ETamsT ce ChCTOM OT CIeAHUTE AeiiHocTH, onucanu oT Poc®’:

» ynpaeienue Ha KPbCMOCAHUME RPOOAXNCOU U Rpooarcoume ¢ 0odasena

CMOIIHOCH;

% Feinberg, R., Kadam, R. E-CRM Web service attributes as determinants of customer satisfaction with retail
Web sites. // International Journal of Service Industry Management, 2002, vol. 13, Ne 5, p. 432- 451.

% Ross, D. F. E-CRM from a supply chain management perspective. // Journal of Information Systems
Management, Winter 2005, vol. 22, issue: 1, p. 37-44.

% [Tak Tam.
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» opzanuzupane HA MAPKEMUH206U CbOUMUA Upe3 IyOIMKyBaHE Ha OHJIAWH
nH(pOpMaIMOHHU OIOJIECTHHH, Ye0 Oa3upaHu ceMuHapH U MIHTepHET U3JIbYBaHus,

» 3a0bporcane HA KTUEHMU Ype3 AHATUMUYHU UHCIMPYMEHMU, C YUSTO TTIOMOIII 12
MIPOTHO3UPAT MOTPEOUTENICKOTO NMOBEACHHE Bb3 OCHOBA HA MUHAJIM B3aMMOJCHCTBUS;

» ynpaejienue Ha 0M2060puUme HA 6b3HUKHAIU 6bRPOCU U RPOOIEMU;

» e-mail mapkemumne, ocwieCTBSIBaH upe3 MEPCOHATU3UPAHH CHOOIICHUS, KOUTO
NOTPEOUTENTUTE MOJyuyaBaT aBTOMAaTHYHO, ChOOPA3HO MPEIBAPUTEITHO CHEHUPHUIIMPAHUTE
CH YCJIOBHSI M O4akBaHUs. B TsX e momecTteHa nuudopmanus 3a IpoOMOLUU, CHOUTHS U HOBH
MPOIYKTH.

OcHoBHute ejieMeHTH Ha €-CRM cucremara, o06cay:KBamy ropemnocoyeHurTe
npex npoaaxéenn aeiinocTn cropen AnTbH 1 Hocrmyc® ca:

» nepconanusupan ye6 caiim, KOWUTO Tpeajiara Ha OTIEJIHHUS KIMEHT OHa3u
uH(pOopMalKs, KOSTO OTTOBapsl HAa HETOBUTE MpeAnoynTanusa. CaMusaT noTpeduren Moxe 1a
buntpupa chIbpKAHUETO HA CTPAHUIIATA U TIPU CIIEABAILO TOCEHIeHHEe Te3u GUITPH Ja ce
3arnassit;

» anmepHamueHu Kauaau 3a eé3aumooleiicmeue, B ToBa 4ucio: (akc, e-mail,
Oe3rutateH TejaeOH HA KIMEHTA, MOIIEHCKU aJipec, OyTOH 3a oOpaTHa Bpb3Ka, HHTEPHET
tenedonus (Voice over Internet Protocol — VoIP) u GroneTus ¢bC chOOIIEHUS;

» JIOKaiIHa mupceua mawuna (noje 3a mvpcene);

» unencmeo. KIMEHTBT ce perucrpupa B CUCTEMara W C€ OTOpU3Hpa upe3
noTpedbuTencko ume u mapoina. Ilo To3u HayMH MPEANPUATHETO CHOMpaA AOMBIHUTETHA
uH(poOpMallig 3a HEro, MpocieisBa aKTUBHOCTTa MYy B pPa3jIMUHU BPEMEBH IEPHOJIH,
oTpesieNis PeHTa0UITHOCTTa MY;

» cnucvk ¢ e-mail-u. Tlpu peructparys MOTPEOUTENAT MOJydYaBa aBTOMATHYHH
CNIEKTPOHHH THCMa, a MPEINPHUSITHETO MOMbJBa 0a3aTa cu OT JaHHM ¢ e-Mail agpecute Ha
MOTEHIIMATHUTE KITUEHTH,

» paszenexcoane (00uKonka, myp) nHa caima;

» Kapma Ha cauma - uarpaMa, rmokaspaiia CTpyKTypara My;

» 6veedeHue 3a nompedumenume, KOUMo NOCEUA6am caima 3a NsPEU NoHl;

» usnpawiane Ha cboOuweHus 8 peaano epeme (wam). To3u eIEMEHT MO3BOJISBA HA
MOCETUTENINTE Ja “pa3roBapsT’ MOMEXKIY CH WIH ChC CIYXHUTEIW Ha MPearpHsITHETO,
OTTOBOPHHU 32 OOCITY’KBaHETO Ha KIIMEHTHUTE;

» enekmponen Oonemun. J{aBa Bb3MOXKHOCT Ha MOTPEOUTEIIUTE HA CH Pa3MEHST
uH(popMaIKs, Ja OCTaBAT CHOOIIEHUS WIM Ja OTIOBAapsAT HAa BeUe HANMCAHW TaKMBa Ha

CrieiuaJiHa CTpaHuIia B caiita.

% Anton, J, Postmus, R. The CRM performance index for Web based customer relationship management.
1999.
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Bropara ¢a3a Ha B3auMojeicTBHUE C KIMEHTUTE € npoaaxkOenara. C oriex Ha
BB3MOxkHOCTUTE HA €-CRM cucremara, To3u eTar ce OChLIECTBSIBA CaMO Ype3 UHTEPAKTUBHA
eJIeKTpOHHA MaTdopMa, 0e3 ja UMa KOMYyHHKAIUS JIMIE B JIULIE.

Cobraacio I'puiinobpr®® enementure Ha e-CRM cucremMaTa B paMKHTe Ha
npoaaxxoenara ¢pasa ca:

> onnann kamano3u. Te momaratr Ha NMOTPeOUTENNUTE J1a THPCIT U CPABHSBAT
MPOIYKTH, IEHU U YCIIYTH, IPeJJIaraHu OT JOCTaBUMKa;

> onnaiin nopvuku. ToBa e Hail-u3BeCTHUAT KoMIIOHEHT Ha €-CRM cucremara.
Toii ynecHsiBa KIIMEHTUTE C OHJIAWH AOCTBI 10 MHQOpMAIHITA 32 IOCTaBUMKA, IEHUTE U
BB3MOKHOCTUTE 32 W3MbJIHEHHE Ha mopbukara. llorpeOurenure moratr na cpaBHsBaT,
naszapyBar, ThPCAT >KEIaHOTO KadecTBO, Jla Mperjiefar ChBKYMHOCTTa OT HPOAYKTH H
yCIIyTH, Jla y4acTBaT B Thproe mo MHTepHeT, a mpennpusaTHsATa MOJydyaBaT JeTailiiHa
uH(pOopMaIns 32 TOTPEOUTEIICKOTO MTOBE/ICHUE;

» ouaaiun Konguzypupane. KnieHTUTE MOTar Jia pa3padoTsAT COOCTBEHHU MPOAYKTH
U YCIIYTH Upe3 CHelHaTHU KOHPUTYPALMOHHH HHCTPYMEHTH;

» ynaeane u npogunupane. OpraHu3anuuTe MOTraT Jia MOIy4aT MoApOOHU 3HAHUS
3a KJIMEHTUTE ¥ TEXHUS MOTPEOUTENCKU MPOQIII OT XpaHWIMIIATA 33 JaHHU, KOUTO MOXKE
Jla ce U3IMOJI3BaT MpU MepcoHaAIM3aIMs Ha ye0 caiiTa Wi mpejJiaraHeTo Ha rasapa;

» ungopmauusn 3a npooykma (yciyzama). Ts Moxe na ObJe JECHO JOCTHITHA 32
MOTEHILIMATHUTE KIIMEHTH U Jja ObJe TUPEKTHO CBAJICHA OT CaiiTa HA KOMITAHUSATA.

B nombnHeHne Ha Te3u eneMenTH, ARAbpehH 1 Kep'® nocousar:

» onnaun npoyueanus. C TAXHA TMOMOII MapKETOJIO3UTE MOTaT Ja TMPEICHST
OTHOIICHHETO U TOBEJCHHETO Ha KIMEHTUTE, KOETO OKa3Ba KPUTUYHO BB3JCHCTBHE MPU
NepCcoHANIM3AIMATA Ha ye0 caifTa U pu MazapHaTa CerMeHTallus;

» 0ocmvn 00 nonesna ungopmayusn upe3 Humepnem. ToBa e nHpOpMaIys 3a
MPOIYKTHUTE U YCIYTUTE, KOSITO OPTaHU3AIMITA IPEOCTABS HA PEATHUTE U MTOTSHIIMATTHUTE
CH KJIHMEeHTH ToJ ¢opMaTa Ha CTaTUM WU yeO cTpaHuIim. Ts e pemraBaiml ¢GakTop 3a
yBeIMUYaBaHE Ha Oposi Ha MOCEMIEHUATa, ¢ KOETO MOTEHIMaTHO HapacTBa M OposAT Ha
TpPaH3aKIUUTE MEKIY MPEANPUATUETO U KIUSHTHUTE.

Or cBos ctpana, Kiauga n Ilen'®! mocTapar akienT BEpXy eJeMeHTHTE:

» oOyuenue na nompeoumenume. OCBIIECTBSIBA C€ 4Ype3 PBHKOBOACTBO 3a
IpoLEeAYpUTE 3a 3aKylyBaHE Ha MPOAYKTHU, KPUTEPUUTE 3a M300p, HAYUHBT 3a TAXHATA

OIICHKA U JIPYTH;

9 Greenberg, P. CRM at The Speed of Light, Capturing and Keeping Customers in Internet Real Time,
McGraw-Hill. 2001. p. 55-56.

100 Anderson, K., Kerr, C. Customer Relationship Management ,McGraw-Hill Education. 2001.

101 Khalifa, M., Shen, N. Effects of Electronic Customer Relationship Management on Customer
Satisfaction: A Temporal Model // 38th Hawaii International conference on System Sciences. - 2005.
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» nepconanusayus Ha npooykmume (yciyeume). Upes Hes ce 1aBa Bb3MOXKHOCT
Ha BCEKM IOCETUTEN Ha caiiTa Ja MHIUBUIYyaJU3upa MPOJYyKTa WU yCIyrara B peaiHo
BpeMe, Mpeiu Aa g Mophya;
» ycnoeus Ha 002060pa, BKIIOYBAIIM: TIOJWTUKA 3a JIOCTAaBKA, IMOJUTHKA 3a
BpbILIaHE Ha NMPOJIyKTa, FapaHLUU U IPYTU aHTAKUMEHTHU HA OPTaHU3alMITa;
> cucmema 3a pasnnawane. Viscnenpaiiku MEeHHETO Ha aBTOpH Kato KbMunre!®?,
Anosnl®, Kpaes u np. '® Iamiopau'®, Yoaépu u Kromnap'®® moxem na 0606mmm
CJIETHUTE CUCTEMH 32 pa3IUIalliaHe:
®  eleKmpoHHU napu - W3MOJ3BaHETO MM CE€ CBbpP3Ba C HAIUYHETO Ha
CHEIHAalIHO MPUJIoKEHHE KbM Opay3bpa, KbJAETO ce chXpaHsiBa nHpopmMalus 3a paxkrypara,
Ha YHATO OCHOBA C€ U3BBPIIBA U3TETJISTHETO HA MapU OT CMETKaTa Ha KyIlyBaua;
® KpeoumHa Kapma, TMPENOCTaBsllla Ha CBOSI MPUTEXATET KPAaTKOCPOUEH
KpPEAUT J0 MpEeABAPUTEIHO onpeeneHa rpanuna. Kpenuture morat na 0b1aT ypeaeHu 10
orpezeneH nepuo (Haii-uecto 45 qHu), 6€3 1a UM ce HAaUUCIIsBa JIMXBA, a CJIe]] TO3U EPHO/]
OaHKaTa MOXe J1a M33eMe KapTaTa UM J1a HaMalld JIMMHUTA Ha KPenTa;
® enekmponeH yek — IU(PPOB IUIaTEKEH TOKYMEHT, U3/1aJIeH OT OaHKa WU
OT OTOpHU3MpaHa KIMPHUHIOBa KbIlA, Ype3 KOWTO ce MPEeXBBPIAT Maph OT CMETKaTra Ha
KyIyBaua JI0 Ta3u Ha MpojiaBaya ciie/l MPUKII0YBaHe Ha CACNKATa;
® OJebumHa kapma — AaBa Bb3MOXKHOCT Ha TUTYJISIpa /1a MOJIyYH JOCTHII J10
CpelCcTBaTa CH IO JICTIO3UTHA WK pa3IlialiaTe]IHa CMETKA B YI'BIHOMOIIEHA UHCTUTYIINS,
®  MUKpoCcMemKu — W3ION3BAT C€ 3a MaJKU MO pa3Mep IUIANIaHUS TPH
MOKYTKaTa Ha MAJIKO CTOKH WM ycayru npe3 UHTepHeT;
®  HaNOJICeH niamedc — MPU HETO Ce U3IO0JI3Ba MOCPETHUIECTBOTO HA TpETa
cTpaHa (ToIla WM Kypuepcka ciyxk06a). KymyBaubT 3amnamia cTokara mpu HEHHOTO
noJTydyaBaHe Ha MOCPEIHUKA, a TOM OT CBOSI CTpaHa — Ha MpoJiaBaya;
» cpasnumenno nazapysane. To ce OCBIIECTBABA UPE3 HHCTPYMEHTH, KOUTO J1aBaT
BB3MOKHOCT J1a KIIMEHTA JIa CPaBHU AITEPHATHUBHU MPOIYKTH MO U30paHU MPHU3HAIIY;
» ounamuuno uenooopasyeane. IloTpeOHUTEICKUTE IICHM HA TPOIYKTUTE CE
MOKa3BaT Ha 0a3aTa Ha XapaKTEPUCTUKUTE, KOUTO TU omnpeAenst. [1o To3u HauuH KIMEeHTHT
MOJKe JIa Ce JIUIIU OT €IHa OCOOCHOCT Ha CTOKaTa (ycllyrara) Uiy J1a aklIeHTUpa Ha JApyra u

Ja IIOBJIHAC Ha KpaﬁHaTa IICHA.

102 Cummings, T. Little e, Big Commerce: How to Make a Profit Online, Virgin Publishing Itd, 1st Edition,
London . 1991. p.20.

103 Adeyeye, M. E-Commerce, Business Methods and Evaluation of Payment Methods in Nigeria. // The
Electronic Journal of Information Systems Evaluation, March, 2008, vol. 11, issue 1.

104 Kpaes, J1., Kpaesa, B., Emuiosa, I1. Enexrponen 6usnec. n3a. ®abep, 2009, ¢.235.

105 Panurach, P. Money in Electronic Commerce: Digital Cash, Electronic Fund Transfer and Ecash. //
Communications of the ACM, 1996, Vol. 3 No. 6, pp 45-50.

196 Chaudbury, A., Kuiler, J. E-Business and e-Commerce Infrastructure: Technologies Supporting the e-
Business Initiative, McGraw Hill, International Edition, New York, 2002. pp. 174-175.
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Tperusit etanm Ha B3aUMOJEWCTBHE HA NPEINPUATHETO C KIHUEHTUTE € CJief
npoaaxoeHusT (o0cay:xkBanero um). Ciaeasa 1a oTOCISHKUM, Y€ KOMYHHKALIUATA MEXKITY
OpraHu3alysaTa M KIHEHTUTE I MNpOAbIKaBa U Ciel JCHCTBUTENHOTO CKJIIOYBAHE U
U3MbJIHEHUE Ha cenkara. [lo To3u HauWH MOTPEOUTENAT MOXE Ja OTIPaBs BBIPOCH 3a
MPOJYKTa UM YyCIIyrara, Aa yOpaKHU MPaBOTO CH HAa FapaHIIMOHHO U CJIe] TapaHIIOHHO
oOciy»BaHe, J1a ClIe 32 HOBH CTOKM M T. H. OT CBOS CTpaHa MPEANpHUATHETO MMa 3a
OCHOBHa I1€J1 J1a MOAAbPsKa IBITOCPOYHU OTHOIIEHUS C ICUETUBIINTE CH KIIMEHTH U 3a TOBA
MOCTaBs 00CIYKBAHETO HA YEIIHO MSICTO CPEJ] CBOUTE IPUOPUTETH.

Cropen Poc'%’ eremenTuTe Ha cieanponaxkoenara gasa ca:

» KonmakmeH yenmsp (LISHTHP 32 B3aMMOJICHCTBHUE C KIIMCHTHUTE);

» agmomamuuno paznpedeyiaiHe Ha menegonnume  00a3COaHUs  KbM
KOHKPETHUTE O0JacTH Ha KOMIIETEHTHOCT, CBIJIACHO HAJIOKEHU TPUOPUTETH 3a
o0ciy>KBaHE Ha Pa3rOBOPHUTE, C KOETO HaMalsiBa BPEMETO 3a M3YaKBaHE OT CTpaHa Ha
KIIUEHTHTE;

» UHMEpPaAKmueeH 21acoé Omz2080p, OCUTYpsBall HemnpekbcHato 24/7/365
o0ciy>BaHe Ha pa3roOBOPUTE B HAITBJIHO aBTOMATUYECH PEXKUM;

» uHmezpupana KOMRIOMbPHA meaehloHus, TPU KOSITO KOMITIOTHPHUTE TAHHH Ca
UHTETPUPAHU C TeNedOHH;

» unmepnem ynpaeienue Ha pazzoeéopume. ToBa ¢ yeO Oa3upaHa cucrema 3a
camoobciysxBaHe. Bp3MokHO € 1a ce 106aBu “call me” 6yToH, upe3 KOWTO /1a ce OCHIIECTBH
He3a0aBHA BPB3Ka C MPEANPUATUETO;

» Kubep azenmu, 6omoee u agamapu. 1lenra Ha U3MoI3BaHE HA TE3U pa3y3HABAYU
€ pelaBaHe Ha MPOOJIeMH Ha KITUSHTHTE.

Ot cBos ctpana AuThH 1 IocTmyc!?® aknenTHpar BEPXy clIeHHTE eleMeHTH Ha
eTana Ha 00cJIy;KBaHe Ha KIMEHTUTE:

» uecmo 3adasanu évnpocu (Frequently asked questions — FAQ). BeopocuTe u
TEXHHUTE OTTOBOPH Ca BHHATH JIOCTHITHU 32 YETCHE OHJIAlH, C KOETO ce HaMalsiBa TpahUKbT
1o 00CITy’KBaHE Ha KJIMEHTHUTE;

> asmomamuyHo pazpewiasane Ha npoodaemu, BH3HUKHAIA TI0 BpeMe Ha
eKCIIJIoaTalusATa Ha MPOIyKTa WM yCIyraTa, KOeTo KIMEHTUTE U3BBPIIBAT CAMOCTOSITEIIHO
C TIOMOIIITa Ha OHJIAMH Mporpama;

> asmomamuyHo nooasane Ha ONJIAK6AHUA U HCA0U;);

» nopvuka na pezepenu uyacmu. I[ToceTUTETUTe MOTAT Ja MOPHYUBAT JOIMBIBAIIN
MNPOAYKTH WM PE3epPBHU YaCTU B OHJANH pexkuMm. ToBa MOBUIIaBa BBH3MOXKHOCTTA 3a

IMMOBTOPHO MMOCCIHICHUEC HA caiita.

107 Ross, D. F. E-CRM from a supply chain management perspective. // Journal of Information Systems
Management, Winter 2005, vol. 22, issue: 1, p. 37-44.

198 Anton, J, Postmus, R. The CRM performance index for Web based customer relationship management.
1999.
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B 0000menne MoxxeM aa KakeMm, Y€ E€JICKTPOHHUTE CUCTEMHM 3a YIPABJICHHUE Ha
B3aMMOOTHOIICHUATA C KJIMEGHTHTE Ca ChBPEMEHHATa, “OTBOpeHAa” WHUIMATHBA Ha
tpaguimonHuTe CRM cuctemu, rpu kosito Te ca cBbp3anu ¢ Uarepuet. E-CRM cuctemure
Ce XapaKTepu3upar KaTo chueTaHne Mexay Tpaauimonnata CRM cucrema u minardopmute
3a elIeKTpoHeH Ou3Hec, HajacTtpoiika Ha CRM cucremara ¢ Momynu, crocoOCTBaIIH
OCBIIECTBSIBAHETO HAa KOMYHHKALMs C TIOTPEOHWTENMTE MO MO-TrojsM Opoi KaHauwu,
NPeJMMHO CIeKTPOHHHU. Te ce omnpeAensT Karo JBHrareJ] Ha NpOMsHATA Ha
OpraHu3alliOHHAaTa KyJITypa, OM3HEC IMPOIECHTE W TOBEJICHHETO Ha IMEpCOHaNa CIPSIMO
KJIMCHTHUTE.

E-CRM cucremure ce cbCTOST OT roJisiM Ha0Op OT CHEHU(PUYHU €TIEMEHTH, KOUTO
Morar ja Obpnar qudepeHIMpaHd B pa3jIMvHM Pyl Ha 0a3a Ha (azaTa OT MPOJAKOCHUS
UKD, KOATO OOCIYXBaT: Mpej mpoaaxoeHa (MapKeTHHT), mpojaaxoa, cien npoaakoeHa

(oOcmysxBaHe).

1.3.2. OcHOBHU PyHKUMM K NpoLecn, peannsmpanHm ot e-CRM cuctemara

Kakro Bcska OusHec wuHpopmanuonHa cucrema, taka W e€-CRM cucremara
oOe3meuaBa (YHKIMHTE MO ChOMpaHE U ChXpAaHEHUE Ha JIaHHU, TAXHATa o0paboTka u
EKCIIOPTHPAHETO Ha pe3ysiTaTHaTa MH(POPMAIUS KbM YIPABICHCKUS TEPCOHAN, C YHUSITO
MOMOII TOM B3MMa a/IeKBaTHU U 00OCHOBaHU ympaBiieHCKU perienus. Ocsen ToBa e-CRM
CHCTEMAaTa M3ITBIIHSBA M BCHYKH (YHKIMH, NIPUCHIIN Ha Tpaguiuonnata CRM cucremal®,
Ot cBos ctpana e-CRM cuctemara uma v AONBJIHUTENHA (PYHKIIMOHATHOCT, CBbpP3aHa C
OTBOPEHHMS i XapaKTep M ylecHeHaTa yeb 0a3upaHa KOMYHUKAIUS C KITUSHTUTE.

Crnopen Jixenacu n Emapec''® e-CRM cucremara, cwhuerasaiiku VHTepHeT c
WH(OPMAIIMOHHUTE TEXHOJIOTHH, 00e3reyaBa ClieTHUTE (PYHKIIUM:

» moadop Ha KJIHeHTH. TyK ce BKIIIOYBAT ICHHOCTHUTE I0: OnpedesiHe Ha yelesume
KAueHmu; TAXHATA ceaMeHmayus 6 OMOeNHU 2pYynu W NepCoOHanu3ayusama MM 4pes3
mpeJiaraie Ha MpoIyKT, KOWTO YJOBIETBOPSABA UHINBUAYATHUTE HYKIU Ha HUCKA [I€HA;

> NMpUBJIMYAaHe HA KJIHeHTH. ToBa cTaBa upe3 pa3IuvHU POMOIMH U CTUMYJIH 32
npunoOUBaHe Ha HOBU KIMEHTH M HAchpyaBaHE HAa Beue CHIIECTBYBAIIUTE J1a MOCETST
OTHOBO CaiiTa Ha MPEANPUATHETO;

» 3aabp:KaHe HAa KJIWeHTH. llenta € 1a ce mpeBbpHAT CllydyallHUTE KIMCHTH B
MOCTOSTHHU U Jia C€ 3aJbpKaT BB3MOXKHO Hal-IbJITO B OHJaH cpena. [loctura ce upes
nepcoHanuzayus Ha catima CupsMO WHAUBHIYyAIHUTE MOTPEOHOCTH HA KIIMEHTA U OHIAUH
00wHOCMU, B KOUTO C€ CBBP3BAT PA3IUYHU MOTPEOUTENH U CE CIIOACIAT MHEHUS, HHTEPECH

U BHOKJIaHUSA,

109 3a moeeue undopmanus Bx. [nasa I, 1.1.1., maparpad 1.1.3.
110 Jellasi, T. Enders, A. Strategies for e-Business, Pearson Education Ltd, England, 2004. pp 83-88.
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> TNOBUINABAHE HA CTOWHOCTTAa HA KJIMEHTHTE IO BpEME Ha LENHS >KU3HCH
LUKBI.
I'openocouenuTe GpyHKIMU Ce U3MBIHIBAT B PAMKHUTE HA IIUKBJI 32 YIIPaBJIeHHe Ha

B3aMMOOTHOIIEHUSITA ¢ KJIMEHTHUTE, KOWTO MOXKEM J]a UITFoCTpupame upes ¢ur. 5.

1TaEcET 23 yIpaeIeHHS HA

B3AHMOOTHOINEHHATA C
EJIHEHTH

®ur. 5 UKL 32 yopaBjieHHe Ha B3aMMOOTHOLIEHHUATA ¢ KiaueHTuTe!!!

W3rounuk: Anantupano mo Jelassi, T. Enders, A. Strategies for e-Business, Pearson
Education Ltd, England, 2004. p. 104.

Crnopen JIxxyata u apyru''? mpomecure, 4acT oT HMpoAaKOEHHsS IHKBI, KOUTO
obesmnevaBa e-CRM cucremara ca criegaure:

» aHraxupase. [IpennpusTieTo npenocTass NepCOHANTM3UPAH U3TJIE]] Ha caiiTa 3a
BCEKM KJIMEHT, W3IOJN3BalKA TPAAWIMOHHH W OHJAH MAapKETWHTOBH CpEICTBA U
WHCTPYMEHTH 3a M300p Ha MPOAYKTH M YCIYTH, CbOOpa3HO IMPEIBAapUTENHO ChOpaHaTa
cnenuuyHa uHpopManuss 3a Hero. OT romsiMa BaXXHOCT € HHGOpMaLuUATa, KOATO
MHTEpeCyBa KIIMEHTHUTE JIa C€ HaMUpa TaM, KbJIETO TE sl 0YaKBaT, 3a JIa MOTaT JIECHO B OBbP30
Jla c€ OPHEHTHPAT B 00EMHOTO ChABPKAHHUE HA CalTa;

» nopbuka. B mporeca Ha oopMsiHE Ha TOPHUYKATa KIIMEHTHT H30Mpa M aHTXKHpa
NPOAYKTUTE WM YCIYTUTE, KOUTO JKeNae J1a 3aKynu. [Ipu mazapyBaHeTo B peajiHO BpeMe ce
JlaBa ISUTOCTHA WH(GOpMAIHS 3a IIEHUTE, YCIOBHTA 32 JOCTaBKa, HATMYMUETO HA MPOIYKTa
(ycmyraTa), TaHBIIUTE, KOUTO Ca CBBP3aHM C HETo U T. H. [lopbukaTa Ha KIIMEHTa ce CBbP3Ba

¢ ERP cucremara Ha npeanpusituero uiau apyra 6exk-oducHa cuctema. Te q00aBAT HOBa

111 Jelassi, T. Enders, A. Strategies for e-Business, Pearson Education Ltd, England, 2004. p. 104.
112 Julta, D., Craig, J., Bodorik, P. Enabling and Measuring Electronic Customer Relationship Management
Readiness // 34th Hawaii International Conference on System Sciences.-2005.
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uHpOpMaNHs 3a KIMSHTUTE KaTo: JaTa Ha JOoCTaBKaTa, MHGOpMAaIHs 33 TeKYIIHs CTaTyC Ha
nopbukata u ip. [lorpedurennTe Morar qa mpaBsiT IPOMEHHU B TEXHUTE TIOPBYKH JI0 BPEMETO
Ha M3MpallaHe Ha CTOKaTa, T¢ MOTaT Ja MPerJIeXkaAaT ¥ MUHAIUTE CH TMOPBUYKU U CICIIKH.
[Topamu Te3n mpuuwHH, cucTeMara 3a oGopMsHE Ha TOPBYKU TPsSOBA Ja YIECHH TO3U
IpOIIeC, @ HE CaMO Jla CE€ aHTKUPA C TAXHOTO Ch3/1aBaHEe H OPOPMSIHE;

» W3NbJHEHHEe HA MOpPBhYKaTa. ToBa € MPOoLEeChT HA YIPABICHNUE U JIBUKCHUEC HA
nH(popMmanusTa 3a IpoayKTa/yciyrara, KakTo 1 Ha Hero camus. 3a rnenra e-CRM cucremara
TpsiOBa J1a € MHTETPUPaHa C BBTPEIIHUTE KOPIIOPATHBHHA CUCTEMH, KOUTO OT CBOSI CTpaHa ca
CBBp3aHU ¢ OOIIO XpaHWJIHINE 33 JaHHU, JOCTBITHO 32 CIYKUTEIUTE Ha MPEIANPUSITHETO.
[IporiechT Ha U3IIBIIHEHHE HA MTOPBHYKATA € ABTOMATUYCH MIPU HIKOHM CTOKH U Haii-Bede MpH
IUruTanHuTe yenyr. [Ipu ocraHamuTe MaTepuaiHU MPOIYKTH, CE€ aBTOMAaTU3UPa CaMOTO
JBW)KCHUE Ha WHpOpMalusATa, a JCHCTBUATA, CBBbpP3aHU C (pu3MuecKkara JOCTaBKa Ha
CTOKaTa, C€ OCHIIECTBSIBAT MO TPAJUIIMOHHUTE KaHAJIH,

» momapbxka. [IporechT ce obe3neyaBa 0T caMoOOCTyXKBallla ce CUCTEMa, KOSTO
e cmocobHa pga oOpabotu kemaHusita Ha KiaueHTute. Cucremara o0Oe3nedaBa
NPOCIICASIBAHETO HA HANPABCHHUTE MOPHYKKM M YBEAOMSBAHETO Ha KIMEHTHUTE 3a HOBHU
MPOJIYKTH WJIH MOJOOPEHUS M aKTyalIu3alliK Ha BeUe ChIICCTBYBAIIUTE.

113 9600maBa

Bb3 ocHoBa Ha ropeomnucaHuTe (GYHKIUU U TpoLecH, Axmen
ocHOBHUTe (yHKIUM, KOUTO TpsiOBa na usnbiHsBa €-CRM cucremara, kouTo Hue
npueMaMe ¢ M3BECTHU HM3MeHeHMs. Te3u (yHKIuu ca B OCHOBaTa Ha (PYHKIMOHAIHUS
aHanmu3, onucad B riana III.

1. IazapHa cermeHTaNUs — pa3JelisHE HA MMa3apa Ha CErMEHTH (TPYIHn), BCEKU OT
KOUTO C€ pa3riek/a HHINBUYaITHO.

2. ®opMupaHe HA NPONOPUMOHATHH 0(hepTH B 3aBUCUMOCT OT lIeJieBaTa rpyma.

3. lIpociensiBane Ha MOTPEOUTEJICKOTO NOBeJeHHMe — Ha UCTOpPUATAa Ha
B3aMMOJICHCTBHETO Ha KJIIMEHTA ChC CaiiTa U Ha YCIYTUTE, KOUTO € MOJI3BAL

4. YBeinuaBaHe Ha KJIMEHTCKATA CTOIHOCT B MEPUO/Ia HA KU3ZHEHNSI IUKBJI HA
KJIMEHTA .

5. lloBuiIaBaHe HA YJAOBJIETBOPEHOCTTA HA KJIMEHTHUTE, KOETO CE€ MOCTHUra upe3
npeJyiaraHe Ha BUCOKO OLIEHEHU MPOAYKTU U yCIYTH, MPOMOLIMHU U IPYTH MHUIIUATUBU.

6. Ilepconain3auus Ha MapKeTHUHra, yed caiita, IpOAYKTHUTE, YCIYTUTE, IICHUTE,
00CITy>KBaHETO U T. H.

7. llpo¢guupane Ha KJIMEHTUTE — Ch3JlaBaHE HA NPOUIT HA MOTPEOUTENNUTE HA
KOHKPETEH MPOyKT/yCcIyra HUIId Ha MPEANPUITUETO KATO IISUIO.

8. Omnpenessine HA TOYHUS MPOAYKT 32 TOUHHS KJIMEHT Ha 0a3a moTpeOUTEICKIs

aHaJIu3.

113 Ahmed, T. Electronic Customer Relationship Management in Online Banking. 2009. p.29.
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9. IMonoOpsiBaHe HA 00CTYKBAHETO, KOETO CE IMIOCTUTA YPE3 CIMHHO XPAHIIIHIIE 32
JTAaHHH, U3II0JI3BAHO OT OTACIIUTE 10 MAPKETHHT POAKON M 00CITyKBaHE.

10. IIpoBexxnaHe Ha MOAXOASIIA MAPKETHHIOBHM KaMNaHMHU, Oa3upaHud Ha
MOTPEOMTEIICKUTE TAHHU M aHAJIMTHYHATA KIMCHTCKA HH(DOPMAIIHS.

11. UnauBuayajieH MAapKeTHHI, OCHOBaH Ha OCOOCHOCTUTE HAa KOHKPETHHS
OTPEOMTEN, HETOBUTE HY)KIU M MPESAMOYUTAHUS.

12. Ynpasiaenue Ha caejkurte. B chepara Ha 06cimyXkBaHETO 1eIITa € CASIKaTa Aa
Ce OCBIIECTBSABA ABTOMATUYHO — OT MOMEHTA Ha HEHMHOTO 3asBsIBaHE 0 MOJyYaBaHETO HA
KpalHUs pe3yiTar 3a KIIMEHTHUTE.

13. Camoo06ciay:kBaHe — JaBa Bb3MOXKHOCT Ha HOTPEOUTEIUTE J1a MPOCICAIBAT H
Jla IIPOMEHST CBOUTE MOPHYKH B PEATHO BpeMeE.

Taka o6ocobeHuTe PYHKIIMH U MPOLIECH cliefBa fa ObAaT o0e3rneyeHn OT BCsKa €-
CRM cucrema, 3a 1a MOXe TS Ja QYHKIMOHHPA HOPMAIHO W Jla WU3IIBJIHSABA aJCKBATHO
poJIsiTa CH TIO YIpaBJICHHE HAa BPB3KUTE C KiHeHTUTe. JledhuHupaHUsIT (yHKIIMOHAJICH
00XBaT Ha cucTeMara € 0COOEHO MOAXOIANL 332 00CTYKBAIIUTE OTPACITH HA UKOHOMHKATA,
Hali-Beue 3a PMHAHCOBHUS CEKTOpP, ThH KaTO MPU HEr0 BCUYKHU €TaIlld OT OCHINECTBIBAHETO
Ha CJIeJIKaTa MOrar Jia Ce OChIIECTBABAT B aBTOMATHYCH PEIKUM, 0€3 KAKBATO M J1a € YOBEIIIKA
HaMeca.

B teopusirta ca mo3Hatu MHOXecTBO Moaean Ha E-CRM cucremu. B Hacrosmoro
U3JI0KEHHUE IIe pasriieiaMe JiBa OT TAX, MOKAa3Ballld Pa3IMYHM pa3pe3d Ha CUCTeMara —
TUHAMHU4YeH Mojiel Ha XopH, @aiinobpr u CanBeHau, aKIEeHTHpAI] BbpXY aTpuOyTHUTe Ha
BPB3KHTE C KIHMEHTUTE M TMOTPEOMTEIICKUTE HAarjlacu; Mojel Ha XeTHX, OTpa3sBalll
APXUTEKTYPHUTE U (PYHKIIMOHAIHA OCOOCHOCTH Ha CUCTEMATA.

Xopu u apyru''* npemnarar aunamuden mogen Ha e-CRM cucrema, B KoiiTo ce
aKIIEHTUpa BBPXY aTpuOyTUTE HaA BPB3KUTE C KIUEHTUTE OT €IHa CTpaHa W
NOTPEOUTENICKUTE HArJIacu, OT JIpyra, OMO3HABAailKW B Hali-rojisiMa CTEMEH ChIIMHATAa Ha
B3aMMOJICHICTBHETO C KIMEHTUTE B EJIEKTPOHHA OW3HEC cpeda, peamu3upaHa dYpes
KOpIOpaTuBHUS yeO calT. ATpuOyTUTE Ha BPB3KUTE C KIMEHTHUTE HAMHUpPAT OTpaKeHHE
BbPXy TpPH OCHOBHM HArjacH Ha KJIMEHTa: MOTPe0UTeICKAa Y/AOBJIETBOPEHOCT,
BB3NPHETOTO OT KJIHEHTA KA4eCTBO M U3IPajJeHo 10BepHe KbM MpeINnpUsiTHETO.

IloTpeduTesickaTa yI0BJETBOPEHOCT TPU OCHIIECTBIBAHE Ha EIEKTPOHHATA
KOMYHHKAIIHS Ce BIIKse OT (PaKTOPH KaTO: HUBO HAa AaHTAXXHPAHOCT U OTTOBOPHOCT OT CTpaHa
Ha TPEANpPUATHETO; KAUeCTBO HA OCBIIECTBEHHS [UANOr C KIUEHTa, YecToTa Ha
B3aMMOJICHCTBHE MEXAY NPEINPHITHETO ¢ KIWEHTa; YI0OCTBO TMpu padora C
KoprmopatuBHHsl ye0O caiiT; Au3aiiH Ha caiTa, HEroBaTa apXWUTEKTypa U ChIbpIKAHHE,

(I)I/IHaHCOBaTa CUT'YPHOCT Ha KJIMCHTA.

14 Horn, D., Feinberg, R., Salvendy, G. Determinant Elements of Customer Relationship Management in e-
business. // Behaviour & Information Technology, March-April 2005, vol. 24, N 2, p. 103.
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Bb3npueroTo KauecTBO € CBBP3aHO C aTpuOyTHTE HAa BpPB3KaTa C KIMCHTUTE B
YCIIOBHSATA Ha €JIEKTPOHEH OM3HEC. ABTOPHUTE M3MOJI3BAT BA HHCTPYMEHTA 32 M3MEPBaHE
Ka4eCTBOTO:

> SERVQUALY®, ToBa e MHCTpYyMEGHT 3a HM3MEpBaHETO Ha KAauyeCcTBOTO Ha
ycamyrute. Ckanara My OTpa3siBa Ka4eCTBOTO Ha 00CITy)KBaHE B TIET OCHOBHH HAITPABIICHHUSL:
MamepuaiHu akmuey Ha IPEANPUITHETO; HAOeHCOHOCH — CTIOCOOHOCTTA 3a U3BBbPIIBAHE HA
yciyrata CUTYPHO U TOYHO; OM3U84U80CH — KEIAHUETO JIa Ce IoMara | Jia ce OTroBaps Ha
HYXJIUTE Ha KIIMEHTA; ocucypseane — CIocOOHOCTTA Ha MEPCOHANA Ja BIbXHAT YBEPEHOCT U
JIOBEPHE; emMnamusi — CTETICHTA, JI0 KOSTO CE MPEI0CTaBs MHIMBHIyaTHO OOCITy>KBaHE.

> SITEQUAL', ToBa e HHCTpyMEHT 3a OlIEHKAa KaueCTBOTO Ha OOCIy’KBaHE Ha
KJIMEHTUTE TIOCPEACTBOM yeO caidiT. OTieHKaTa ce Ompe/iessi B 3aBUCUMOCT OT JIEBET (haKTopa,
000co0eHH B IBE€ OCHOBHH I'PYIHU: pakmopu, C8bp3aHu ¢ npooasayume: KOHKypEeHTHA [IeHa
B CpaBHEHHE C Jpyru VHTepHET Mara3suHH, sSCHOTa TpuU OQOpPMSIHE Ha TOPBHYKATa,
KOPITOpaTHBHA PEMyTaIsl, YHUKATHOCT Ha MpeAjaraH|Te MPOITyKTH/YCIIyTH, KAa4eCTBO Ha
MPOAYKTa/yCIayrata; (hakmopu, npsaKo c8bp3aHu ¢ KAuecmeomo Ha caima: J1ecHa yrnotpeoa,
€CTeTUYCH W TBOPYECKH JM3aliH, CKOPOCT Ha 00paboTKaTa, CUTYpPHOCT Ha JIMYHATA U
(¢buHaHCOBaTa HH(pOPMAIIHS.

Karo pesynrar OT OCBIIECTBEHOTO CPaBHEHHUE MEXIY IOCOYCHUTE JiBa
MHCTpyMeHTa, aBTopute!l’ mpennarar mect ocHOBHU aTpuOyTa HA BPB3KUTE C KIUEHTUTE,
CBBP3aHU C BB3NPHETOTO KAYECTBO: OcCe3aemMocm — OOl JHM3aiiH M CTPYKTypa Ha cailTa;
HaoexcOHocm — aJCKBaTHO HM3IBJIHCHUE HA MOCTUTE AHTQKUMEHTH IO OOCIY)KBaHE Ha
KIMCHTUTE, OMZ080PHOCH — KEIaHUE J1a CE OKaXE IMOMOII Ha KIHCHTA; CUZYPHOCH —
3HaHME U CHJICHCTBUE OT CTpaHa Ha MEPCOHANA; eMRamus — MEePCOHANHA 3aTrPKEHOCT U
WHAVBUAYAIHO OTHOIICHHE KBbM KIUECHTA, U3HOA36AemMOCm — JIEKOTa Ha WU3IMOJ3BaHE U
pa3bupaHe Ha caiiTa.

Jloepuero Ha KiameHTHTe criopen Cohbpaemmbk u apyru'® ce Bmmse or
orepaTUBHATA KOMIIETEHTHOCT Ha TMEpCOHaja MPU €XKEIHEBHOTO B3aUMOJICHCTBUE C
KIUEHTUTE, OT OJIATOCKIIOHHOTO OTHOIIEHHE Ha CIY)KUTEIUTEe Ha MPEINPUSITUETO KbM
NOTPEOUTENTUTE U OT OpUEHTAIIMATA HAa KOMIIAHUATA KbM pa3peliaBaHe Ha MpoOJIeMHuTe Ha

KJIMCHTA.

115 Parasuraman, A., Zeithaml, V., Berry, L. SERVQUAL: A Multiple-item Scale for Measuring Customer
Perceptions of Service Quality. // Journal of Retailing, Spring 1988, vol. 64, N 1, p. 23.

116 Yoo, B., Donthu, N. Developing a Scale to Measure the Perceived Quality of an Internet Shopping Site
(SITEQUAL). // Quarterly Journal of Electronic Commerce, 2001, 2, pp. 31-46.

17 Horn, D., Feinberg, R., Salvendy, G. Determinant Elements of Customer Relationship Management in e-
business. // Behaviour & Information Technology, March-April 2005, vol. 24, N 2, p. 103.

118 Sirdeshmukh, D., Singh, J., Sabol, B. Customer Trust, Value, and Loyalty in Relational Exchanges. //
Journal of Marketing, January 2002, vol. 66. issue 1, pp. 15-37.
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B pesynTar Ha OCBIIECTBEHOTO INpoyuBaHe XopH u apyru'® mseexmar Ttpu

aTpuOyTa Ha BPB3KHTE ¢ KiueHTUTe: 6a30B CRM; nmepcoHanu3anmsi ¥ MOBEPUTETHOCT.
[Ipu u3cnenBaHeTo ce yCTaHOBSIBA, Y€ BCEKH €IMH OT TAX BIMSAE BHPXY Harjacara Ha
kimueHtute. baszoBuar CRM e komOunHamuss oT (akTopu, KaTo: OpraHu3aIMs Ha
ChIBPKAHUETO Ha caiTa; OCUTypsiBaHE HAa HaBPEMEHHO OOCIyXBaHe; MOAINOMAaraHe Ha
KIIMEHTA; JIeCHa OpHeHTauus npu nokynkurte. Ilepconanu3anusita € cTeneH, 10 KOSTO
OpraHu3anusaTa MOXKe J1a HacTpou cBosTa odepTra KbM HMHIUBUAYATHHUTE MOTPEOUTEIICKH
M3HUCKBaHUS upe3 cBos cailT. [lo To3u HaumH ce moao0psiBa U CTENEHTa HAa MPUBIMYAHE U
3aabpyKaHe Ha KIUEHTHUTE, KaKTO M MoTpebutenckara JosuiHOCT. IloBepurtennocTTa €
aTpulyT, KOMTO MOXe Jja ce M3MOJ3Ba 3a J00aBsHE Ha CTOMHOCT M 3a 3a3/paBsiBaHE Ha
BPB3KUTE C KIMEHTHTE. be3 MOBEpUTENHOCTTa KIMEHTUTE HsIMa Ja HMMaT JOBEepHe Ha
MPEINPUATHETO U HMA J]a CE YyBCTBAT CUTYPHU IIPH OCHIIECTBSIBAHE HA B3aUMO/ICHCTBUETO
C Hero.

ABTOpUTE TMOCTaBAT TpuU OCHOBHU wenu mnpen €-CRM cucremute, MMEHHO:
NPHUBJIMYAHE HA KIHEHTA; 32/bpP:KaHe HA KJIMEHTAa; PeHTA0UJIHOCT HA KJIHEHTA.

JuHAMUYHUAT MojaeJ Ha XopH, PaiiHobpr m CaaBeHAH MoOXe aa Objae

WIIOCTpUpaH ¢ ¢Gur. 6:

119 Horn, D., Feinberg, R., Salvendy, G. Determinant Elements of Customer Relationship Management in e-
business. // Behaviour & Information Technology, March-April 2005, vol. 24, N 2.
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B3anmojgeiicTBHe

:

ATDH&\TII Ha BPB3KaTa C K.IHeHTHTe B VCIOBHA Ha e-0H3HeC

Ocezaenoct
Hazexaroct
OTroeopHOCT

Emnarns
CHrypHoCT
HznonzeaeMocT

y

Haraacn Ha KJIHeHTa

IToTpedHTENCKA VIOBIETBOPEHOCT
Branprero xagecTEO
Ioeepne

Y

CRM nean

IIpEBIM9IaHe Ha KIHEHTA
3agpp:KaHe Ha KIHEHTa
PeHTaOHIHOCT Ha KIHEHTa

®ur. 6 Mozea na auaamuyen e-CRM120
Wzrounuk: Anantupano o Horn, D., Feinberg, R., Salvendy, G. Determinant Elements of
Customer Relationship Management in e-business. // Behaviour & Information
Technology, March-April 2005, vol. 24, N 2.

Peanusupanero Ha e-CRM cucrema ce ocHOBaBa Ha M3MOJ3BaHETO Ha MHTEpHET.
To3u ¢akt oOycinaBst 1 BAXKHOCTTa Ha TOPENOCOYEHUS Moien. Toil nu3Bex/1a Ha MPeJIeH IJ1aH
HSKOJKO arpuOyTa Ha BpB3KUTe C KiaueHture: 0azoB CRM; mepconanm3amust u
noBepuTeHOCT. [locouBar ce u ce pamxupar GpaxkTopu, KOUTO MOZUITUOHUPAT CHOTBETHATA
KaMMaHusi B Ch3HAHUETO HAa MOTCHIMAIHUTE W PEATHUTE ¥ KIMEHTH. Bb3 ocHOBa Ha
MIPEIOKEHUTE OT aBTOPUTE aTpUOyTH, PUPMEHHUTE CHEIUATMCTH MOTaT 1a pa3padboTsT
COOCTBEH MHCTPYMEHTAPUYM 32 aHAIN3 HA BPH3KUTE C KITUCHTHUTE.

Penunia aBTopu npeiarar Mmojenu Ha e-CRM cucreMa, BKITIOUBAIIM pa3HOOOPa3HU

APXUTCKTYPHHU KOMIIOHCHTH U Q)YHKHI/IOHaIIHI/I MOOYyJIH. C OorJjiel Ha IIO-HaTaThIIHUTE

120 Horn, D., Feinberg, R., Salvendy, G. Determinant Elements of Customer Relationship Management in e-
business. // Behaviour & Information Technology, March-April 2005, vol. 24, N 2.
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pascexaeHus 3a e-CRM cuctemute U TAXHOTO MPHIIOKEHUE BHB (PMHAHCOBUS CEKTOP, TPH
W3CJICIBAHETO BB3NpHUEMaMe €JIMH KOHKPETeH MOJCN, KOWTO naa ObJe OCHOBa Ha
YCHBBPIICHCTBAHUTE U MHTETPUPAHU MOJICIIA Ha CHCTEMH, Mpeiokenn B riiasa I11. Tosa e
CHCTeMaTa, OlMcaHa oT XeTux u Apyru'?l, npencrasena Ha ¢ur. 7.

KakTo e BUIHO OT cxemaTa, JaHHUTE 3a KIIMEHTUTE Ce ChOMPAT IOCPESJACTBOM T.HAp.
IEHTHP 3a B3aMMOJCHCTBHE C KIIMCHTHUTE M ITOCTHIIBAT B CKJIA/Ia 3a JaHHU Ha KIUCHTHTE U
BbB BUTpPHHHUTE 3a JaHHM. CaMuTe JaHHU ce o0paboTBaT OT aHAIUTHYHHS
HHCTPYMEHTapUyM — 3a W3BIWYaHe Ha 3HaHusA oT JaHHM W OLAP wuHCTpyMeHTH.
Pesyirature oT aHayM3a CHINO MOCTHIBAT B CKJIaJa 3a JaHHHW 3a KIMCHTHUTE, KOWTO Ce
U3II0JI3BA U OT MPHIIOKEHUATA OT Oek-oduca. [lonydeHara nHpopMaIUsa CIIyKHU 32 OCHOBA
Ha aBTOMAaTU3HMpaHE Ha JCHHOCTUTE 10 MapKETHHT MPOJIaKOW U 00CITyKBaHE.

JlaHHHTE OT MOTPCOMUTEICKUTE CKJIAJOBE 3a JAaHHU W BUTPHHHUTE 3a JIAHHU CE
IPEIOCTABAT U HA KJIMEHTHTE, KOUTO MOraT Jia Ce¢ 3alo3HasT CBOOOJHO C TAX M Ja Jajat
CBOUTE MPEIUIOKCHUs 3a MomoOpsiBaHEe Ha JCWHOCTTAa HA OpraHH3alMATa, MPOJYKTHTE,
[ICHUTE U T. H. IO TO3W HAYMH CE OCBHIICCTBSBA KOJIA0OPATUBHOTO B3aUMOJICHCTBHE MEXTY
HOPEIIPUATHETO K HETOBUTE KJIUCHTH.

Peanusupanero Ha e-CRM cucrema ce ocHOBaBa Ha M3IMOJI3BaHETO Ha MHTEpHET.
To3u dakT 00yciaBs ¥ BaXXHOCTTa Ha ropernocodeHus Moien. Toil u3Bex/1a Ha peJieH MIaH
HSKOJKO aTrpubyTa Ha Bpb3KUTe ¢ KiaueHture: 0azoB CRM; mnepconanuzamuss u
OBepUTETHOCT. [locouBar ce u ce parxupar GpakTopH, KOUTO MO3HIIMOHUPAT ChOTBETHATA
KaMITaHHWsS B Ch3HAHHUETO HA IMOTCHUIUAJIHHMTE W pPEaJHUTEe W KIMEHTH. Bb3 ocHOBa Ha
NPEUIOKEHUTE OT aBTOPUTE aTpuOyTH, PUPMEHHUTE CIICHUAIMCTH MOTAT Jia Pa3paboTsT
coOCTBEH MHCTPYMEHTAPUYM 32 aHAJIHN3 Ha BPB3KUTE C KIIUECHTUTE.

Penura aBropu npeanarat monenu Ha -CRM cucrema, BKiIrouBaIiy pa3sHooOpa3HU
APXUTEKTYpPHU KOMIIOHEHTH M (YyHKIHOHATHH MoAyiau. C orineq Ha MO-HATaTHIIHUTE
pascwxaenus 3a e-CRM cucreMute U TIXHOTO IPUITIOKEHUE BHB (DMHAHCOBHSI CEKTOD, PU
W3CIIEIBAHETO BB3MpUEMaMe €IWH KOHKPETeH MOJel, KOWTo na ObJe OCHOBa Ha
YCHBBPIIICHCTBAHUTE U HHTETPUPAHU MOJIENIM Ha CUCTEeMH, Tpeuiokenu B rnasa II1. Tosa e

cucTemara, onucana ot XeTux u apyru‘??, npencrasena Ha ¢ur. 7.

121 Hettich, S., Hippner, H., Wilde, K.D. Customer Relationship Management — Informationstechnologien
im Dienste der Kundeninteraktion. // Deinstleistungsmanagement Jahrbuch, 2001, s.177.
122 Tlak Tam.
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®@ur. 7 Moaea Ha e-CRM cucrema
N3rounuk: Hettich, S., Hippner, H., Wilde, K.D. Customer Relationship Management —
Informationstechnologien im Dienste der Kundeninteraktion. //
Deinstleistungsmanagement Jahrbuch, 2001, s.177.

Kakro ¢ BHUJHO OT CXEMaTa, JaHHUTC 34 KIMCHTHUTC CC C’L6I/IpaT MoCpeACTBOM T.HAP.
LHCHTHD 3a B3aUMOACHUCTBHE C KIIMEHTUTE U MOCTHIBAT B CKJIaJa 3a JaHHU Ha KIMEHTHUTE U
BbB BUTPUHUTC 34 JIaHHHU. Camure JaHHU CC 06pa60TBaT OT AaHaJIMTHYHUA
HHCTPYMCHTAPUYM — 34 MU3BJINYAHC HaA 3HAHUA OT HOAaHHHU U OLAP HHCTPYMCHTH.
Pe3y.J'ITaTI/ITe OT a”Halln3a CbIIO IIOCTHIBAT B CKJIaJa 3a JaHHH 3a KIIHMCHTUTC, KOHUTO ce
H310JI3Ba U OT NPUIIOKCHHUATA OT 6CK-0(I)I/IC3. HonyquaTa I/IH(I)OpMaI_[I/Iﬂ CJIY?KM 3a OCHOBa
Ha aBTOMAaTU3UPAHEC HA JEHHOCTUTE I10 MapKCTHHT HpOIla)K6I/I )51 06CJ'IY)KB8.HC.

I[aHHI/ITC oT HOTpGGI/ITeHCKI/ITC CKJIAIOBC 34 JaHHU W BUTPUHUTC 3a JAHHU CC
MMpEaAOCTaBAT U HAa KIIMCHTUTC, KOUTO MOraT J1a CC 3allO3HAiAT CBO60,Z[HO C TAX M Aa gajar

CBOUTC MNPCIJIOKCHHUA 3a HOI[O6p}IBaHe Ha JeWHOoCTTa Ha opraHusanusTa, MpoOAYKTHUTC,
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[ICHUTE U T. H. TI0 TO3M HAYHMH CE OCHIIECTBSIBA KOJIAOOPATUBHOTO B3aUMOJICHCTBUE MEKIY
NPEINPUATHETO U HETOBUTE KIIMCHTH.

Taka omnmcanara cucteMa ce CbCTOHM OT MOJIYJIH Ha KoJabopaoHHa, aHATUTHYHA U
oneparuBHa e-CRM cucremu, B3anmoeiicTBany akTuBHO ¢ ppoHT-0duca u 6ek-oduca Ha
IPEIIPUATHETO.

OT Ka3aHOTO MOXeM Jia 3aKa4uM, 4ye e-CRM cucremara, cpueraBaiiku HTEpHET
¢ MH(POPMAIMOHHUTE TEXHOJIOTUH, oOe3rnevyaBa (GyHKIUHUTE MO MOI00P U MPUBIUYAHE HA
KJIMCHTH, TSIXHOTO 3aJbp)KaHE M IOBHUINABAHE HAa CTOWHOCTTA WM. Tesn (yHKIMHM ce
U3ITBJIHABAT B PAMKHUTE Ha IIUKBJI 32 YIIPABJIICHUE HA B3AUMOOTHOIIICHHSTA C KIIMEHTHUTE.

E-CRM cucremara mojamnomara U3IIbJIHEHHETO U HAa HSIKOJIKO OCHOBHH IpOIeca OT
NpOIaXOCHUS IUKBJI: aHTAKUPAHE, TOPHUKA, MOAIPHKKA.

Bp3 ocHoBa Ha ropeonucaHuTe (YHKIMH W TOPOIECH, € U3BEICHA
¢yHknoHamHOCTTa, npuchia Ha €-CRM cucremara, KosTO € OCHOBa 3a TOCIEIBAIL
(GYHKIIMOHAJICH aHAJIU3 HA CUCTEMUTE BbB (DMHAHCOBUS CEKTOP.

Ot mHOXecTBOTO MOJienu Ha €-CRM cuctemu, mo3HaTu B TEOpHsTa U pealu3upaHu
Ha NPaKTUKa, B HACTOSAIIOTO M3JIOKEHHUE Ca pasrIe[aHu J[BA OT TSX, OKA3BaIlU PA3JInYHU
pa3pes3u Ha cucTemara — JIuHaMu4eH Mojen Ha XopH, ®aiinobpr u CanBeHau, akIIeHTHPAIIl
BBPXY aTpuOyTUTE HA BPB3KUTE C KIMEHTHTE M TOTPEOMTEJICKUTE HArJIaCH; MOJEN Ha
XeTHx, 0Tpa3sBalll apXUTCKTYPHUTE U (YHKIIMOHAITHH 0COOEHOCTH Ha cucTemMara. MoaenbT
Ha XOpH ® Jpyru ce (okycupa BbPXY MapKETHHTOBaTa CTpaHa IMPH H3CIICIABAHETO Ha
BPB3KUTE C KIIMEHTHUTE, IOKATO TO3U Ha XETHX — BbPXY MH(POPMAIMOHHUTE TEXHOJOTHH,
oOe3revaBaniy Te3u Bpb3ku. [lopanu Ta3um mNpUyYMHA TpUEMaMe MOJCIBT Ha XETHK KaTo

OTIIpaBHA TOYKaA 3a IMO-HATATBhIICH aHaJIN3 U PA3CHKIACHUA.

OcHOBHH H3BOAU:

1. YnpaBneHnero Ha B3aMMOOTHOUICHHUATA C KIIMEHTUTE € LISII0CTHA Guiiocodust 3a
I[EJIEHACOUYEHO MOCTaBsHE B IIEHThpa Ha KOpIOpaTHBHATA MTOJUTHKA Ha KIIMEHTA C HETOBUTE
HYX/U, TPEANOYNTAHNs U KEeJIaHUs, KOSTO HaMupa oTpakeHue BB Bb3npuerara CRM
KOHIenus, peanusupana upe3 CRM crparerus.

2. CuctemMara 3a yIpaBJieHHE Ha B3aUMOOTHOIIEHUATA € (PU3NYECKOTO MPOSIBIECHUE
Ha CRM crparerusra, koHuenuusta u ¢punocopusta. Ts ce BHenpsiBa 3a MOCTUTAHE Ha
ONpeNielIeHd HMKOHOMHUYECKM W TMa3apHU LeNd, peallu3upaHd upe3  3a/auuTe:
UACHTUGUKAIMS, TudepeHIranus, B3auMOJIeIiCTBUE W IepCOHANU3aIMs, KOUTO ca
00e3IeveHu OT rojisiM Habop OT (PyHKITUH.

3. T'onmssmoro MHoOroo6pasue or CRM cuctemu € mpeanocraBka 3a TAXHOTO
kiIacuduuupane Ha 6a3zaTa Ha Pa3MTUYHU MPU3HAIM KaTO: PABHHUIIE HA OCHIECTBSIBAHUTE
OpoOIeCH, paBHUILE Ha peaJu3upaHeTo UM B MPEANpUATUATA, TEXHOJOTHATa 3a

B3aHMOﬂeﬁCTBHe, CTCIICHTA Ha aKTUBHOCT Ha KJIMCHTA.
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4. B apXWUTEKTYpHO M TEXHOJIOTUYHO OTHOIIEHHE CHCTEMAaTa 3a YIPaBICHHE Ha
B3aMMOOTHOIICHUATA C KIMEHTUTE CE CHCTOM OT: XPaHWIMINE 3a JaHHU, aHAJIUTUYCH
WHCTPYMEHTAPUYM W PELICHHUs, 00e3IeuaBalliy B3auMOICHCTBUETO C KIIMEHTHTE. Beuuku
TE3W KOMIIOHEHTH MMaT CBOMTE Pa3HOBHIHOCTU U cnienuduyan GpyHkpn. Heodxoaumo e
ApPXUTEKTYPHUTE €JIEMEHTH J1a ObJJaT MHTETPUPAHU TTOMEXKTY CH, KOETO € IPEIIOCTaBKa 3a
10-7100pOTO yIpaBJICHUE HA NPEANPHUATHETO KATO ISUI0 M HETOBUTE KIUEHTH B YaCTHOCT,
NPEOCTABSIMKY HA MEHHDKMBHTA Obp3a, TOYHA U aJIeKBaTHA HH(OpPMAIIHUs, CITIOCOOCTBAIIA
B3EMaHETO Ha 00OCHOBAHH YIPABJICHCKU M OPTaHU3alMOHHU PEIICHUSI.

5. EnexTpoHHHTE CHCTEMH 3a YIPABJICHUE Ha B3AUMOOTHOIIICHHUSTA C KIIMSHTHUTE (e-
CRM) ce xapakrepu3upar Karo chyeTaHue Mexnay TpaaunuonHara CRM cucrema u
maThopMHUTE 3a eJIeKTpoHeH OusHec, Hanctpoiika Ha CRM cucremara ¢ momynw,
CIOCOOCTBAIM OCHINECTBIBAHETO HA KOMYHHKAIUS C OTPEOUTEIUTE IO MO-TOJISIM Opoii
KaHAJIM, TPEJUMHO EJEKTPOHHU. Te ce ompenesnsT KaTo JIBUTATENl Ha MPOMsSHATA Ha
OpraHu3alliOHHaTa KyJITypa, OM3HEC MPOICCUTE W TOBEJICHHETO Ha IMEpCOHAaNa CIPSIMO
KJIMCHTUTE.

6. E-CRM cucremuTe ce ChCTOAT OT roJISIM HA0Op OT CIIeM(PUIHH €JIEMEHTH, KOUTO
MoraT aa 0baaT audepeHupany B pa3inyHy rpynu Ha 6a3a Ha (aszaTa OT mpoaaxOeHus
UKD, KOSITO OOCITYXKBaT: MpeArnpoaaxkOeHa (MapKeTHHT), mpoaaxk0a, cieanpoaaxkOoeHa
(oOcmysxBaHe).

7. Cucrtemarta obe3nedyaBa OCHOBHUTE (YHKIIMHM U TPOLIECH MPUCHIIM Ha BCAKA
ousnec wuHpopmanmonHa cucremMa kato usno u Ha CRM cucremara, B 4acTHOCT,
u3non3Baiiku MHTEepHeT KaTo eIMHHA KOMYyHHKAIIMOHHA TIaTGopma.

8. B TeopusTa ca mo3Hatu MHOkecTBO Mojenu Ha e-CRM cuctemure, oT KOUTO ca
pasriiefjaHu JBa OT TAX, MOKA3BallM Pa3IMYHU pa3pe3u Ha CUCTeMara — TWHAMHYEH MOJeI
Ha XopH, PaitHObpr um CanBeHIW, aKIEHTHpAIl BBbPXY aTpUOyTHUTE HA BPB3KUTE C
KITMEHTUTE U MOTPEOUTENICKUTE HAIrJIach; MOJIEN Ha XEeTUX, OTpa3siBalll apXUTEKTYPHUTE U

q)YHKLII/IOHaJ'IHI/I 0COOCHOCTH Ha CHCTEeMaTa.
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lnasa 2. YcnewHoTo yrnpasaeHne Ha B3aUMOOTHOLLEHUATA C
KAWEHTUTE — NPUOPUTETHA Len Ha busHec opraHmMsauummTe

2.1. NpunaraHe Ha e-CRM cucTemunTe KaTo CpeacTBO 3a KOpnopaTueeH
pacTex

2.1.1 HeobxoaumocT ot e-CRM cuctemu B 61M3Heca 1 NpeanocTaBKM 3a TAXHOTO

BHEApPABaHE

B nporieca Ha ochleCTBsIBaHE Ha CBOSTA IEHHOCT BCsAKAa OpraHU3allus Ce CTPEMHU J1a
MOCTUTHE HAKOJKO KJIIOYWOBH LEIH: Ja pa3depe MOTPeOUTENCKUTE HYKAM, Ja Ch3Jaje
NPOAYKT WM yCIyra, KOUTO Ja Ce Bh3MpPHUEMAT KaTO YHUKAIHU WU MO-I100pH OT TE3H Ha
KOHKYPEHTUTE, Jla HaMall Pa3XOIHUTe CH, 3ala3BaliKé YIOBJIETBOPEHOCTTa HAa CBOHTE
KJIMEHTH, J]a MaKcuMu3upa nevanbara. [lopanu tasu npuunHa, IpeanpUsSTHATA CIeIBa J1a
Ce ChCPEAOTOYAT BBPXY YIPABICHHETO HA OHE3W OM3HEC MPOLECH, KOUTO UM OCUTYpSBAT
KOHKYPEHTHH TpeauMcTBa. KbM TIX 0e3CmOpHO cnanaT MpOIECHUTE, OPUEHTHPAHH KbM
KJIMCHTUTE, HACOUYEHH KbM TMPHUBIMYAHETO HAa HOBH H 3aJbp)KaHETO Ha Beue
CBIIECTBYBAIIUTE KIIMEHTH, KOUTO MOTAT J1a ce 00e3revar oT KOpropaTHBHATA €JICKTPOHHA
crcTeMa 3a yIpaBJIeHNE Ha B3aUMOOTHOIICHHUSATA C KJIMEHTHUTE.

N3noi3Baiiku e-CRM cucreMa, HMPEATPHUATHETO CUHXPOHU3HPA
B3aMMOOTHOMICHUSATA H TIpeJIyIara no-100po o0cyKBaHe Ha CBOUTE KJIIMEHTH. Bcekn KimeHT
€ pasrieXIaH KaTo MHANBUAyalleH CyOeKT, a He KaTo JacT oT rpyna. I1o To3u HaunH morar
MO-JIECHO Ja C€ OMpEACIST HETOBUTE IEPCOHANHM HYXIW M KEeNaHWs W Te Ja Obaar
Y/IOBJIETBOPEHH B MAKCHMAITHO KPAaThK CPOK 23,

HeobOxomumoctra ot mpuiraranero Ha €-CRM cucremute B mpemmpusitusta ce
oOyclnaBs OT CJIEIHUTE apTyMEHTHU:

» HENpeKbCHATO HAapacTBa KOHKYPEHIMsATa Ha ma3zapa u Oopbarta 3a BCEKH
KJIMEHT CTaBa BCe MO-OKecToueHa. KimeHTHTe cTaBaT BCe TMO-MOOWJIHH M TPYIHO Ce
3aIbprKaT 3a NPOABIKUTENIEH NIEPHO]] OT BPEME;

> yBeJIM4aBa ce OpOsIT HA KAaHAJHUTE 32 KOMYHHUKAIUS ¢ KIIMEHTHTE, KOSTO BOTH
70 TIO-TPYIHO TPOCIEAsSBaHE HA IBUIOCTHOTO TOBEICHUE HA IMOTPEOUTENS M HErOBUTE
HETPEKBCHATO MMPOMEHSIIIN C€ U3NCKBAHUS;

> TPOMEHSAT ce KOPINOPAaTHBHHUTE MPHOPUTETH — KOMIIAHUUATE U3MECTBAT IIeNTa

Ha CBOMTE CTPATETnH OT MPOAyKTa KbM kKauenTa'?*, IIpomsHara B cTpaTerusTa e 00ycioBeHa

123 CRM — B ocHOBaTa Ha yCreImHus Ou3Hec.
< http://www.crm.bg/?carousel=suspendisse-sit> 22.11.2011 .

124 EexTMBHOTO ynpaBJieHNe HA BPH3KHUTE C KIMEHTHTE € TPYIHO, HO Bb3MOXKHO. 2004,
<http://cio.bg/429 efektivnoto upravlenie na vrazkite s klientite e trudno no vazmozhno> 18.01.2012
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oT (hakTa, 4e poJiATa Ha KJIMEHTA NPH OCHINECTBSIBAHE HA CHACNIKaTa ce TpaHcpopMupa —
MOTPEeOUTETISAT CTaBa aKTUBHATA CTPaHa IMPH JIBYCTPAHHOTO B3auMoieiicTBue. Bede 3amouBa
Jla ce TOBOPH HE 3a ,,KJIMEHTH Ha KOMITAaHUATA”, a 3a "KOMIIaHU 32 KiueHture” °;

» HapacTBaT HHG(OPMAIMOHHUTE MNOTPEOHOCTH HAa OHM3Heca, a OT TaM U
HE0O0XOAMMOCTTa OT HH(GOPMAIIMOHHH TEXHOJIOTHH, KOUTO JIa TH 3a0BOJIsBAT.

> THPCCHCTO HA HOBU UKOHOMHYECCKH H NMa3apHHU IIPEIUMCTBA, O6YCJ'IOBCHI/I OoT
6

cinennuTe Bakty, onucann ot Tymkapos'?

e cnopen npaBwioto Ha [lapero 20% ot kmuenture ¢gopmupar 80% ot
JIOXO/IMTE Ha opraHu3anmsaTa’?’;

® DPa3xoJUTE 3a MPHUBJIMYAHE HA HOB KIUEHT ca 5-10 mbTH mo-rojieMu OT
pa3xoJMTe 3a 33]IbP’KaHe HA BeUe ChIECCTBYBAIII,

® BB3MOXKHOCTTA JIa C€ MPOJAJe MPOAYKT Ha HOB KIueHT € 15% cpeury 50%
Ha ChIIECTBYBAIIL;

e 50% OT KJIMEHTUTE HE OCUTYpSBAT JOXOJA MOpaau Hee()EeKTHUBHOTO
B3aMMOJIEHCTBHE C THIX;

e 70% oOT HEIOBOJHHUTE KJIMEHTH OCTaBaT JIOSUIHM Ha KOMIIAHMATA, aKO TS
pEIIM BCUYKUTE UM KaJou;

® KOMIIaHMATA KOHTAKTyBa CpelHO 4 MIbTH B TOJMHATA CHC CHIECTBYBAII
KJIMEHT U 6 IBTH C IOTEHIIHAJIEH KIUEHT;

¢ 3ampoaaxkda Ha MPOAYKT Ha MOTEHIMAJIEH KJIMEHT ca HEOOXOIUMHU OKOJIO
10 obaxkanus, a Ha CHILECTBYBAI - 2-3 00aKIaHUS;

e yBenu4yaBaHe ¢ 5% Ha “I0X0I0HOCHUTE” KJIMEHTH, yBenuyasa ¢ 40-80%
nevanbaTa Ha KOMIIAHMITA;

e yBenM4aBaHe ¢ 5% Ha JOsUTHOCTTA Ha KIMEHTUTE, MOKe /1a yBennuu ¢ 85%
nevanbaTa Ha KOMIIAHMITA;

® pa3XoAMTE 3a KIMEHT ce BPBILAT Clie]] ToJInHA padoTa ¢ Hero;

® YJIOBJIETBOPEHUST KIMEHT pa3Ka3Ba 3a yJauHa MOKYIKa CPEAHO Ha 5 CBOU
MO3HATH, & HEY/IOBJIETBOPEHUSI — MUHUMYM Ha 10.

128

Cnopen Yepkamun npennpustusta npennpuemar CRM  crparerusara u

BHespsBaT €-CRM cucrema B 3 OCHOBHU ciyyvast:

125 Why do I need Customer Relationship Management (CRM)?
<http://stylusinc.com/crm/Ecommerce/ecrm.php> 18.01.2012

126 Tymsapos, Xp. Ipeanocrasku 3a pazsutie Ha CRM. 2008.
<http://tuj.asenevtsi.com/CRM/CRMO021.htm>

127 [Tppeonavasara GopMyJIMpPOBKa Ha IPaBUIIOTO € ,,20% oT Xopara nputexkanar 80% oT 6OraTcTBOTO”, HO
IMO-KBbCHO TO C€ MHTEPIIPETHUPA 11O PA3JINYHN HAYUHU BKIIFOUYUTECITHO U B Haﬁ-HOHyﬂﬂpHHﬂ CH BHU/.
<http://www.80-20presentationrule.com/whatisrule.html>

128 Yeprammn, I[1. Crparerus B3aumMooTHOIEHNH ¢ KitnenTamu (CRM): HyKHa Jin OHa Bam?
<http://www.interface.ru/home.asp?artld=5368>
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1. Ilpu Kpu3a OT THIIA TPOMSIHA HAa PHKOBOJCTBOTO, OTKPAIHATH KJIMEHTH, HUCKO
HUBO Ha KBAIM(UKAIUSI Ha paOOTHHUIIUTE, PA3KO YBEINYaBaHE HA KOHKYPEHIIHUSTA U T. H.

2. Ilpu pa3BuTHe HA OM3Heca, KOSTO IPOMEHS M HAYMHA HA HETOBOTO YIPaBJICHUE
Y Hajlara aBTOMaTU3UPaHe Ha MHOXKECTBO PYTUHHH OTICPAIIHH.

3. 3a W3rpakiaHe Ha KOPHOPAaTHBEH MMHIXK. B ciryuas HEoOX0IUMOCTTa OT €-
CRM cucrema ce onpenens OT BbHIIHK (haKTOPH: KOPIOPATUBEH CTaHAApT, KOMTO TpsiOBa
na ObJle TOCTUTHAT; YBEINYaBaHe Ha MHBECTUIIMOHHATA MIPUBJIICKATEITHOCT HA OM3Heca upe3
KOHCOJIUJIpaHe Ha KJIIMEHTCKaTa 06as3a u Jip.

IIpeanocraBkuTe 3a BHenpsiBaHe Ha CRM cuctema, cniopen Hukonae'?®, maii-
o010 ca:

> HacHMIaHe Ha ma3apa ¢ TpaagnunonHu ERP cucremu;

» HH(OPMALHOHHATA PEBOJIIONMSA, CBbP3aHa C MosiBata Ha VIHTepHeT;

» CbKpalllaBaHe Ha JKU3HEHHS] HHKBJ HAa NPOAYKIUSTA U H30CTPsSHE Ha
KOHKypeHTHaTa 6op0a;

» [ImMpoMeHH B 0OYAKBAHHUSATA HA KJIHEHTHTE;

» HATPYNAHUSAT OTPOMEH MACUB OT HH(POPMALHS 32 KIIUCHTUTE.

Cnopen I[eMnH13O

ca HalluIEe U npednocmasku 3a eneopasane na -CRM cucremu
kamo noé mun CRM cucmemu, a umenno:

> HHTEPHET TeXHOJOTHHTe TI03BOJISIBAT 32 CEKYH/M Jla CE MPEMUHE Ha caiita Ha
KOHKYPEHTa U J1a Ce pa3riieaT HETOBUTE MPEATI0KEHUS;

» KIUCHTUTE WMaT BB3MOXXHOCTH 332 JOCTBI /10 OrPOMHO KOJHYECTBO
uHpoOpMaIus 32 pa3IMYHU Ma3apy, MPOTYKTH U MPOU3BOAUTEIH, KOETO YCIOKHIBA TEXHUS
u300p;

» KIMEHTHTE pa3loyiaraT ¢ MHOKEeCTBO KaHAJIM 3a B3auMMoOJeiicTBHE C
KOMITAHUUTE U TEXHUTE ChbTPYAHULIM — yeO caiiT, eJeKTpOHa Nolla U JIp.;

» MH()OPMAIIMOHHUTE TEXHOJIOTHH MO3BOJISIBAT ChC CPABHUTETHO HUCKH Pa3X0au
Jla ce ChXpaHsiBa, 00paboTBa U U3MOI3Ba HHPOPMALIKS 32 BCEKH CITydail Ha B3aMMOAEHCTBHE
C KJIMEHTA.

CobrimacHo Muenueto Ha Byyn m Kopout'®, B npeonpuamuemo, snenpspamo e-
CRM cucrema, € He0OX0IUMO J1a Ca HAJTUYHU C1eOHUmE YC106UA:

> TeXHOJOrH4Ha uHppacTpykrypa. HyXHO € opraHu3zammsra jga pasmojiara c
€JIEMEHTH Ha HH(pOpMallMOHHATa HH(PPACTPYKTYpa, KOUTO J1a TO3BOJISIBAT BHEAPSABAHETO HA
cucTeMaTa;

» front-office cucremu. Tyk ce BKIIOUBAT CHUCTEMHTE 3a aBTOMATH3allMs Ha

129 Hykonaes, 1. Busnec nH(OPMAIMOHHH cHCTeMH. AKaIeMHUIHO n3matencTso ,,J.A.Ilenos”, CBuIOB,
2008r.

10 Memmn, B. CRM wmemp3s xymuts, CRM - 53To crparerus Baiero OH3Heca.
<http://www.i2r.ru/static/347/out _13791.shtml>22.11.2011 r.

131 Boon, O., Corbitt, B. Identifying some of the Prerequisites for CRM Implementation from an
Organizations Perspective: Review of the Literature. Australia, 2002.
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poJaXOUTe, aBTOMATH3AIMs HAa MapKETHHTa M aBTOMAaTH3UpPaHE Ha OOCITYy»XKBaHETO Ha
MOTPEOUTEITUTE;

> TeXHOJIOTHM 32 ChOMpaHe HA JaHHHU U reHepupaHe HA HHGopMaus;

» back-office cucremn. be3 Tax He MOXe 1a ce JOCTUTHE BHCOKO HHMBO Ha
UHTETpalsl Ha IOTPEOMTENCKUTE JaHHW. [locTUraHeTo Ha BHCOKAa €(PEKTUBHOCT H
e(HKaCHOCT Ha OIEpallMMTe M IpolecuTe, ochinectBiaBanu or back-office, tpsosa ma
npexamectBa BHeapsBaHeTo Ha €-CRM cucremara. Jloopara CRM crpaterus cineasa na
HUHTETPUPA HATMYHUTE JI0 TO3W MOMEHT TEXHOJIOTHH C HOBOBHEIPEHATA CHCTEMA;

» HacTpoiika Ha Ou3Hec mnpomecuTe. HeoOxomumo e mpennmpusaTHsITa Ja
MIPEHACTPOSAT CBOMTE IPOIIECH, Taka 4ye Te Ja Mmorar na Obmat oOesneueHu ot e-CRM
cuctemara cu. JloOpe HaCTPOCHHST IPOIEC BKIIFOYBA MHOXKECTBO aBTOMATHYHHU CTBHIIKH, a
OCTaHAJIUTE JICUCTBUS CE€ W3BBPIIBAT 0€3 yCcWiIMe OT CTpaHa Ha pPaOOTHUIMTE U
CITY)KUTEIIUTE.

Tam, XbBICTO HE ca HAJIUIEC BCHYKA OPraHU3AIMOHHU M  TEXHOJOTHYHHU
npearnocTaBky, BHenpsiBaneto Ha €-CRM cucremu mpoTtnya TpymHO, 0AaBHO M 4YECTO €
HepeHTAOHIHO 2,

E-CRM cucremute ce xapakTepu3HUpaT ¢ YHUBEPCAIHOCT M TPUIOKHMOCT KbM
BCSIKaKbB OW3HEC, MPU KOHNTO KOMYHHUKAIUATA C KIUEHTHTE € OT ChIICCTBEHO 3HAUCHHE.
Oco0cHO e(eKTHBHO € BHEAPSBAHETO UM OT TYPUCTHYCCKH AarcHIMU, KOMIIAHMH 32
KOMYHAQJIHU YCIIyTH, OaHKH, 3aCTPaxOBaTEIIHU U THPrOBCKH JIPYXKECTBA, MPABHU KbIIH,
yueOHHU 3aBEJICHHUS U JIp.

B 3akJjr0ueHune MOXXeM J1a TOCOYHM, Y€ HEOOXOIMMOCTTa OT BHeApsiBaHe Ha -CRM
CUCTEeMa B MPEANPUATHATA ce 00ycaBsl OT: HEMPEKhCHATO HapacTBalllaTa KOHKYPEHIUATa
Ha Ma3apa U OkecToueHaTa 0opOa 3a BCEKHM KJIMEHT, YBEIMUEHUAT Opoil HA KaHAIUTE 3a
KOMYHHKAIIUS C KIMEHTUTE, TPOMEHSIINTE Ce KOPIMOPATUBHU MPUOPUTETH, HApacHAIUTE
nH(OPMaIMOHHH MTOTPEOHOCTH Ha OM3HECa, ThPCEHETO Ha HOBU MKOHOMMYECKH U Ma3apHH
peIMMCTBA.

[Tpennpustusra npeanpuemar CRM crpaterusita u BHenpsiBat e-CRM cucrema B 3
OCHOBHHU CIIy4au: MPH Kpu3a, TP pa3BUTHE Ha OM3HEca U 3a U3Tpak/laHe Ha KOPIIOPAaTUBEH
UMM JIK.

IIpennocraBkuTe 3a BHeApsiBaHe HAa e-CRM cuctemute morar a ce 000co04T B ABe
rpynu: obmu 32 CRM cucremute u npennocraBku, oOycinoBeHu oT HoBus tun CRM
cucrema — e-CRM. B nmpennpusituero, pemmio ga usrpaau €-CRM cucrema, ciensa aa ca
OTpesieieHH  YCJOBWsI, TapaHTUpAlld  Oe3MpemsTCTBEHOTO ¥ BHEIpsIBaHE W
MPEIOTBPATSBAIIO €BEHTYAIHUTE MPOOIEMH 10 HACTPOMKA U MOCIIE[BaIIla €KCTUIOATAIIHS.

HanuuneTo Ha BCHUYKH TE€3W YCIOBHS M MPEINOCTABKH Ca TapaHIMs 3a yclexa Ha

CRM HWHUIIMATUBATA U IIOCTUTAHCTO HA KCIIAHUTC NKOHOMUWYCCKHU U ITa3apHU C(IJCI(TI/I.

132 3a moeeue nndopmanus px. [nasa I, 1. 2.3., maparpad 2.3.1.
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2.1.2. Nopxoau 3a BHeapaBaHe Ha e-CRM cuctemu

PazpaborBanero u BHempsiBaneto Ha €-CRM cuctemu ce pa3BuBaT ¢ YCKOpEHHU
temmoBe. M300pbT Ha NpaBHJICH MMOAXO/ 32 BHEAPSIBAHETO UM MMa KIIFOUYOBO 3HAYCHUE 3a
ycrexa Ha ISJIOCTHATa CTpaTerds 3a YIpaBiICHHE Ha B3aUMOOTHOIICHUATA ¢ KJIMCHTHTE U
IpeJaspa MpeAnpUATHATa OT IMO-HATATHIIHU MPOOJIEMH, CBbP3aHHU ¢ €KCILIOATAlUATa Ha
cuctemara. BHenpsiBaHeTo Ha cucTeMara € 3ajada, KbM KOSATO TpsOBa Ja ce IMOIXOIH
otroBopHo. HeoOxomuMo € /1a ce HalpaBH 3abJI00YCH aHAJIN3 Ha MOMECHTHOTO ChCTOSHHE
Ha MPEANPUITACTO U Ha MOTESHIIMAHUTE TOJI3U OT BHEPSIBAHETO.

B TeopusTa ¥ mpakTHKaTa ca MO3HATH Pa3IMYHHM MOAXOAHM 32 BHeJApPsiBaHe Ha €-
CRM cucremata. B HacTosIIOTO HW3JI0KEHUE MPEACTaBIME Hal-pa3lpOCTPAHCHUTE H
MPHIOKHUMHUTE, 0€3 Jla MPeTeHANpaMe 3a H3UePIATSIIHOCT U IIBJIHOTA.

1. “ITbTHA KapTa” Ha Jaiik'®

ABTOpPBT MOCOYBA IIECT OCHOBHH €Talla, IPe3 KOUTO IMPEMUHABA BHEIPSIBAHETO Ha
e-CRM cucremara, BcekH OT KOMTO C€ ChCTOU OT ONpe/esieH Habop OT 3a1auHu.

ITvpeu eman — 6usnec naanupane. I1o Bpeme Ha etana ce nepunupar odnmure CRM
I[EJIM — Ha PaBHHMIIE OTJIE] WM OOIIO 3a IUIOTO npeanpustue. Ha paBHuiine opranusamms
IUIAHUPAHETO BKIIOYBA JIOKyMEHTHpaHe Ha koprmoparuBHata CRM crparerus wu
CHOTBETHUTE TPOTPaMH 3a M3MbJIHCHUETO W. Ha paBHHIIE OT/IET caMoO ce yCTAaHOBSIBAT U
YTBBbpPXKAABaT OTpaHUUYEHUATa, KOUTO TpsiOBa na cwbOmogaBat €-CRM mpunoxenusra.
ETambT 3ab/DKUTEHO BKIIIOYBA JJOKYMEHTUPAHE Ha IIOOATHHUTE LEIH Ha OPTaHU3aIusITa
BBB BHJI HA CTPATETMYCCKH JOKYMEHT WJIM OU3HEC ILUIaH.

Bmopu eman — apxumexmypa u ousaiin. Ta3u ¢daza oOxBaia onpeaensHe Ha
Ou3Hec mpoliecuTe, KOUTo TpadBa na 6paat noaabpxkanu ot -CRM cucremara. Cberas ce
CIUCHK Ha crienupuIHUTe GYHKIIUN, KOUTO € HEOOXOAMMO Ja ObJIaT BIOKEHH B CHCTEMATa
U KakK JIa ce OCBHIIECTBU B3auMoaeiicTBueTo Mexxay €-CRM cucremara u opranuzanusra.

UT cneumanucrture TpsOBa a mperiefar U J1a aHaJu3upaT ChIIECTBYBAIIUTE 10
TO3W MOMEHT TEXHOJIOTHH U JI0 KaKBa CTENEH MPOEKTUpaHaTa CUCTEMA I1I€ OKa)Ke BIUSHUE
BBpXy Tax. Ha cnexsam eram ce ch3maBa e-CRM apxuTekTypa, KOATO ONMHUCBA BPB3KUTE
MEXy OTACTHUTE eleMEHTH Ha cucTemara. OcoOeHO BaXKHO € Ja ce OIpenesT HabopbT
JaHHU U TEXHUTE aTpuOyTH, KOUTO Ie 00XBallla cUcTeMaTa C Orjie/l Ha MHAWBHUIyaTHUTE
HYXJU Ha npennpustuero. Heobxonaumo e ga ce onpenenisaT U cieluGpruIHUTe W3UCKBAHUS
KbM JaHHUTE, BKIFOUYUTEIHO U T€3U, HA KOUTO UM C€ MIPHIaBa APYT CMUCHIL.

Tpemu eman — uzoop na mexnonozus. 1360pbT Ha TEXHOJIOTHUSI MOKE /1a BKIIFOYBA
KakToO W300p Ha OTAENeH KOMIIOHEHT Ha CHCTeMara, Taka M I[JIOCTHO HHTETPHPAHO

pCHICHUC. HO,Z[60p’bT Ha TCXHOJIOTHA U KOHKPETHU IIPOrpaMu CC€ OCHIICCTBABA Bb3 OCHOBA

133 Dyché, J. The CRM Handbook: A Business Guide to Customer Relationship Management. 2001. pp. 251-
255.
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Ha HA0Op OT (PYHKIIMOHAIHM M3UCKBAHUS, KOUTO OMUCBAT MO KaKbB HAUYMH Jla CE peliar
npoOiieMUTe WK 3aJ0BOJIAT HYXIUTE Ha mpennpustuero. pyr kputepuil 3a uzbop Ha
KOHKPETHO MPOTPaMHO pEIIeHHE € 0I0KETHT, oTneieH 3a e-CRM cucrema. Ha cienpario
MSICTO C€ OIpeessl JOCTaBUMKBT Ha JaJieHus coPTyep, aKO ce 3aKyIyBa FOTOBO peIlleHUE.

Yemevpmu eman — pazeumue. Cropen [laiik, Ha TO3UM €Tam ce H3Tpaxiaa M
nepcoHanuzupa KoHkpeTHUAT €-CRM mpoaykT u ce crneuuduuypar HErOBUTE CBOICTBA.
OcHoBHa poJIsi UMaT NPOTrPAMUCTUTE, KOUTO Ca aHTAKUPAHH C MHCAHETO Ha MTPOrpaMeH KOJ,
Yype3 KOWTO ce LeIr UHTerpanus Ha Ou3Hec mpolecuTe ¢ u30paHara CUCTeMa.

Ilemu eman — 0ocmaeka. IlponechT Ha TOCTaBKaTa ce CBBbp3Ba C MOJANOMAaraHe Ha
KoproparuBHata HH(OpManMoHHAa WHPPACTPYKTypa JAa pasmnpocTpaHu codryepa [0
HEroBHUTE Mo3BaTeNu. Te OT cBOos cTpaHa ce 00yuaBaT HE caMo J1a T'0 U3I0JI3BAT MIPaBUIIHO,
HO W Jla M3BIMYAT MaKCHUMallHa Moj3a OT HeroBara ymorpeba. Ha erama moxxe na ce
MOJATOTBIT HAPBYHMIIM 32 M3IOJI3BaHE Ha coTyepa, MOMOIIHN PHKOBOJCTBA WM JIPYTH
CXOIHHM OKYMEHTH, KaKTO U J1a ce pa3paboTsaT yed Oa3upaHu MOMOIIHU MOynu. Hskxou
OPENNPUATHS] OPraHU3UpaT CHEIUAIHUA CPEIld WM CEMUHApH, Ha KOUTO C€ IMPEACTaBs
cUCTeMaTa U TMEPUOJUYHO C€ MPaBAT JONBJIHUTEIHU CPEIId TMPH H3MEHEHUs WIH
HaATrpakKJaHe Ha CUCTeMara.

ILllecmu eman — uzmepesane. Vl3MepBaHeTo MO3BOJISBA J1a CE U3YUCIIU BIMSHUETO HA
e-CRM cucremara u nga ce mnpeampueMaT CTBIKH IO HEWHOTO YCBHBBPIIECHCTBAaHE.
ChIIOCTaBAT ce CTOMHOCTUTE Ha pa3jMYHU TOKa3aTelld Mpeau W cjell BHEAPSBAHETO Ha
CUCTEMaTa, B T.4. Ha: BPEMETO 32 TeHepUPAaHE Ha UIMEHATA U aJ[peCUTE Ha LIeTICBUTE KITUEHTH;
BB3MOKHOCTUTE Jla Ce MPaBAT MOPHUKH; €JIEKTPOHHOTO PA3NpPOCTPAaHEHHE HA OTYETH 3a
OCBIIIECTBEHUTE MPOJIAK0H; BpEMETO 3a aHAIN3 Ha MHPOPMALIUATA 3a KITUSHTUTE.

W3mepBaneTo TpsOBa na ce mpujara M B IO-HAaTATBIIHUTE €TalH, CBBbP3aHU C
eKCIuIoaTalusaTa Ha CHUcTeMara, 3a Ja MOKe Ts Jla Ce YChBBPIICHCTBA ChbOOPA3HO HOBUTE
U3MCKBAaHUS U Bb3MOXKHOCTH Ha 6u3Heca. JloObp MoXo € pe3yaTaTuTe OT U3MEPBAHETO Aa
ce B3MMAaT MpeiBU/] IIPH €Tarna Ha IUIaHUpaHe Ha CUCTeMaTa, TS Ja ce BHJIOM3MEHH, Ja ce
noao0pAT (YyHKIMOHATHUTE W BB3MOKHOCTH M TOBa Ja JOBEAE O HapacTBaHe Ha
KJIMEHTCKaTa CTOMHOCT.

2. lpouec na Mmarym®

Crnopen aBropa CRM cucremara e vact ot unrerpupanara ERP cucremara Ha
HPEINPUSTHETO, HO € Bb3MOXKHO M HEHHOTO BHEJPSBAHE KaTO €AMHUYHA U CAMOCTOSTEIHA
cucrema. B ciyuas msrpaxknanero Ha e-CRM cucremara He ce pazinuyaBa OT TOBa Ha KOSITO
U J1a e Ou3Hec nHpOpMAaIMOHHA cUcTeMa U 00XBalla cJIeTHUTE eTalu:

ITvpeu eman — paspabomeane na cmpamezusn 3a asmomamu3zayus. IlousTrero
“cTparerust 3a aBTOMaTu3anus’ ~oOxBam@a 0a30BUTE€ NPUHIMIM, 3aJleTHAIM MpU

ABTOMATU3UPAHC Ha JefHOCTTa Ha ONpeaApUATUCTO: LCIIH, croco0 3a aBTOMaTU3aIus,

13 Tmarym, A. ERP-cuctembr: "3a", "nporus" unm Bosnepxkarscs. // IT Manager, 2005, pp. 85-90.
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I'BJITOCPOYHA MOJIMTUKA; OrpaHuYeHUs (PUHAHCOBHU, KaIpOBU, BPEMEBH); yIpaBlIeHUE Ha
M3MEHEHHUATA B Iutanupaneto. CTparerusra 3a aBTOMaTu3alus TpsOBa J1a ce ChIilacyBa Io
BpEMe U 1IeJI ¢ KopIopaTHUBHATa cTpaTerus. B mpoTuBeH ciiyyaii He € Bb3MOKHA yCIIelHaTa
peanu3anys Ha CUCTeMaTa M HHTErpanusata il ¢ ocraHanute Ou3Hec HH(DOPMALMOHHU
CUCTEMH B MPEANPUATUETO.

Bmopu eman — ananuz na oeiinocmma Ha npeonpusmuemo. Ha ta3u daza ce
OTYUTAT pE3yJATaTUTE OT JEeHHOCTTa Ha JPYXKECTBOTO B CTaHIApPTU3UpaHa Qopma,
noaxoxsmia 3a nociensaml u3oop Ha e-CRM cucrema. B kpas Ha erama TpsiOBa na ce
IpeyioKu HAaboOp OT MOJENM Ha CUCTeMara, KOUTO ca MOAXOSIIM 3a BHEAPSBAHE B
CBHOTBETHOTO IPEAIPUSTHE.

Tpemu eman — peopeanuzayus Ha OellHOCMmMA HA KOMRAHUAMA.
Peopranuzamnusita Moxe J1a ce OChIIECTBU MO €AUH OT CICAHUTE MOIXO0/IU:

» MOAX0/, MOANOMAramnl MJIAHHPAHETO H Pa3BUTHETO HA MH(POPMATHOHHHUTE
CHCTEMH, NPU KONTO Ce aKlEHTHUpa Ha pojsiTa Ha MHQPOpMAIUATA KATO CTPATETUYECKH
pecypc, KOIUTo TpsiOBa 1a Ob/e MPEU3HO IaHUPaH, aHATTM3UPaH U YIPaBIsBaH.

» HempeKkbcHATO mogo0psiBane Ha mnpomecute (Continuous Process
Improvement — CPI), nemnsinio ynpaBieHHE Ha Ka4eCTBOTO KaTO OCHOBA 3a 33J[0BOJISIBAHE
Ha HACTOSIIIUTE U OBbJEIINTE TOTPEOHOCTH Ha KIIMEHTUTE.

» coraacao crangaapt ISO 9000 - craHpmapT 3a KayecTBO Ha IMPOCKTHPAHE,
pa3paboTBaHe, MPOU3BOJACTBO, TapPAHIIMOHHO M U3BBbH TapaHLIMOHHO 0OCTy>KBaHe,
OTIpeIeIIsl] OCHOBEH Ha0Op OT MEPKH 3a KOHTPOJI Ha Ka4eCTBOTO.

» Peun:xkunepuHr Ha OusHec mpouecute (Business Process Reengineering —
BPR) - r106a1H0 MpeocMUCIsIHE ¥ KOPEHHA MPOMsIHA Ha HAa4YWHa, 10 KOHTO Ce MIaHupat
OH3HEC MpoIleCcUTe.

Yemevpmu eman — u3oop na cucmema. VI300pbT Ha cucTeMaTa 3aBHCH OT
MHO>KeCTBO ()aKTOPH U € CBbP3aH ¢ Ka4eCTBOTO U 11€JI0CTTA Ha U3IIBJIHEHUE HA MTPEAULITHUTE
eTany Ha BHeIpsiBaHe Ha cucremara. OCHOBHHUTE KpUTEPHUH 3a M300p ca: (PyHKIIMOHATHU
BB3MOKHOCTH; LIEHA; Pa3XoJH M0 MOJAPBKKA; TEXHUYEeCKU cnenndukauuu u 1p. Ha to3u
eTam ce pelaBa Jaly Ja ce 3aKylu TOTOBAa CHUCTEMa WMIIM Ja C€ Cbh3/ajieé COOCTBEHa,
CchOOpa3HO crielUUIHUTE U3UCKBAHUS HA JIEHHOCTTa Ha MIPEINPHUSITHETO.

Ilemu eman — enedpsaeane na cucmemama. OCbIIECTBSIBA C€ UPE3 U3IMOJI3BAHETO
HA €]IHa OT CJIETHUTE CTPATETUU:

> mapajieJlHa CTpaTerusi — cJHOBPEMEHHO C€ H3IMOJI3BAT CTapaTa W HOBAara
CUCTEeMa U TIOCTENIEHHO Cce IPEeMUHAaBa KbM HOBATa;

» CKOK000Opa3Ha cTpaTerusi — Bb3MOXKHO Hal-Obp30 ce MpeMHHaBa KbM HOBAaTa
CUCTEMa U C€ M30CTaBsl CTapara;

> mnpoOHA cTpaTerusi — HOBaTa CHCTEMa C€ M3IOJI3Ba MPH aBTOMATH3HPAHETO Ha

orpaHHueH Opoii MpoLecu U IeHHOCTH;
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» OrpaHd4eHa cTpaTerusi — aBTOMATH3UPAT CE MaJIKa YacT OT MPOU3BOJICTBEHUTE
MIPOIIECH B TIPEIBAPUTEITHO U30paHa 00J1acT OT IEHHOCTH.

Illecmu eman — uznonszeane (excnioamayus) na cucmemama. Ha to3u eran ce
OCBINIECTBSIBA M3MEHEHHWE Ha CHCTEMaTa B 3aBHCHMOCT OT TPOMCHSIIUTE C€ YCJIOBHS:
HEMPEKbCHATO HAATrpaKJaHEe W TMPOMEHsSHE Ha codryepa W Xxapayepa, NPOMEHH B
3aKOHOJIaTEJICTBOTO; M3MCHEHHUS B M3UCKBAaHUATA HAa MOTPEOUTEIUTE, CUTYPHOCTTa Ha
IaHHUTE U T. H.

2. Ilponec na Poowpre, JIny n Xazapa'®

ABTOpuTe AehUHUPAT IPoLeC, KOWTO € MHOTO OJIM3BK 110 To3HW Ha ['Harym. ChcTon

ce ot 6 cThrku (BXK. Gur.8):

135 Roberts, M.L., Liu, R.R., Hazard, K. Strategy, technology and organizational alignment: Key
components of CRM process. //Database Marketing & Customer Strategy Management, 2005, vol.12, 4, pp.
315-326.
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PaspafoTeaHe Ha
NoTPedHTEICKH
OPHEHTHPAHA CTPATETHA!
*  IIeIeEH DAsapH;
*  CETMEHTHpPAHE;
*  IudepeHITHPAHE
CTPATETHH.

Onpegenane Ha
NoTpedHTEICKUTE
LeaH:
* YIOEIETECPEHOCT;

* TORTHOCT, | —

. nm'peﬁn'rencxa

HimepEaHe Ha
epeKTHEHOCTTA OT
EHeJPAEAHETO
* JOCTHTAHE HA IOCTABSHHTE

HemH;

OoOmoxMarafge Ha
OAMTOCTHATA CTPATETHA EBM

OueHKa 33 TOTOBHOCTTA
Ha OPTaHH3alLHATA:

* moTpeCHTENCEH doEye;

* VIIpaETeHHE HA
ODOKYIEHTE;

* JAHHH,

OEHHOCT. * TEXHOIOTHH.
Himenauenue wa CRM Mozuduunpane Ha
mporpaMata OpraHH3aNHOHHATA

* OCHOE2HA HA CTPATETHA,

* HACOUSHA EBM IOCTHTAHE
Ha IeIHTE;

* pOXEANa NOTPeCHTENCERTE

CTPYKTYPa H JeHHOCT
* MpoMAHA B YIPAEIeHCEATA
CTpATErHT | IpoTpana.

noTpeOHTEIHTE;
NOEHITAEAHE

OAHHH.

OPHIOJHCCTTA HA JAHHEATE;

* NOTEHLHAN 33 ELESETAHE
Ha DBIEITH
YCBEEPIISHCTEAHH
OpOrpaMH.

®ur. 8§ CRM nponec'3®
N3rounuk: Roberts, M.L., Liu, R.R., Hazard, K. Strategy, technology and organizational
alignment: Key components of CRM process. //Database Marketing & Customer Strategy
Management, 2005, vol.12, 4.

Paszpabomeane na nompedumencku opuenmupana cmpamezus, KosaTo 1a
UACHTUGHUIMpPa Hall-peHTa0WIHUTE KIueHTH. CTparerusra cnoco0CTBa Jja ce OTKPOST
OHE3M KJIMEHTH, YUATO CTOMHOCT 3a epuoja Ha sku3HeHus uM Uk (Customer Lifetime
Value — CLV) e Haii-Bucoka 1 1a ce 060c00AT MazapHyu cerMeHTH Ha Tasu ocHosa'd’. Ha
neduHUpaHUTE Ma3apHU CETMEHTH CJie/[Ba Jla ce MPUIIOXKAT U PA3JIMYHU CTPATEeruu 3a
3abpKaHe Ha MOTPEOUTENUTE;

Onpedenane na nompebumenckume yenu: NOTPEOUTENICKA YIOBIETBOPEHOCT,
3ara3BaHe JIOSUTHOCTTa Ha KIMEHTUTE, AepuHupaHe Ha NoTpeOHuTercKara CTOMHOCT.
Ocob6eHo BaxHO € J]a ce 00bpHEe BHUMAaHUE HE CaMO Ha HACTOSAIIaTa, HO U Ha MOTEHI[MaTHATa

CTOMHOCT Ha HOTpC6HTCHI/ITC;

136
137

ak Tam. p.318.
[Nokazarensr e pazmienad noapo6uo Imasa II, 1. 2.1., maparpad 2.1.2.
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Ouyenka Hna 2omoenocmma Ha opzanuszayuama. Buenpssaneto Ha e-CRM
cCUCTeMarTa e rpuKa Ha I[sUlaTa OpraHu3alks U B HEroO ca BKIIFOUEHU CUCTEMHH aHaJIU3aTopH,
OM3HEC aHAIMTUIIM, ONEPALMOHHU CIEHUANIUCTH, MEHUDKBPU OT OTIENH ,,MapKETHHT
,IIPOAaXKON™ U ,,00cTy>kBaHe”, paOOTHUIU U CITY>KUTEIH, KOUTO MPSIKO 1€ ONepupaT ¢ Hes

Moouguyupane na opzanuzayuonnama cmpykmypa u OeiHOCHm, CbOOPA3HO
nocmagenume yenu. Coroacao Korsp*® umame cnennnre dasu na tpanchopmanms:

e Cb3/1aBaHE HA YyBCTBO HAa HEOTJIOXKHOCT HA MTPOMSIHATA;

e (¢dopMupaHe Ha KOAUIULIUS OT PbKOBOJIUTEIH, EJIALIN POMSIHATA;

e Cb3/aBaHE Ha CTpaTernyecka BU3HS;

® CIOJENIHE HA BU3UATA;

¢ YIIBIHOMOIIIABAHE HA MEepcoHala 1a paboTH B HACOKA 3a ChOJI0/IaBaHEe Ha
npueTara BU3US;

® KpaTKOCPOYHO IJIAaHUPAHE;

e o0oOmuIaBaHe Ha MOI0OPEHUSATA U IPOMEHUTE;

® KOHCTpyHpaHE Ha HOBU MOJXOMIH.

H3nvanenue na CRM npozpamama. Besika mporpaMa ce OCHOBaBa Ha CrieliM(pUYCH
MOTPEOUTENICKA CErMEHT U Ha CTpaTerusita, pa3paboTeHa 3a Hero, cie/Ba Ja chOIo/1aBa
npeIBapuTeNHO AePUHUPAHUTE MOTPEOUTENICKU LIETU W Ja oOXBalla BCUYKU JaHHU 3a
KITUEHTHTE.

Hzmepsane na egpekmuenocmma om enedpasanemo. To ce WU3BBPIIBA ClEl
BHEJpSBAaHE Ha CHUCTEMaTa M BKJIIOYBA: OMNpEAEsSHE J0 KaKBa CTENEeH Ca MOCTUTHATH
npenBapuTeNHO JAepUHUpAHUTE LeNU; MOJANOMAaraHe Ha I[UIOCTHATa CTpaTerus 3a
KIMEHTHUTE; Ha MPUTOJHOCTTAa HAa JAHHWTE 32 KJIMEHTUTE 3a MHTETpalusl ChbC CHUCTEMATa;
OIICHKA Ha MOTEHIIMaja 3a OCHIIECTBABAHE HA OBJCIIN YCHhBBPIICHCTBAHU IPOTPaMHU.

4. Tpouec na Maxk, Maiio u Kap™®

ABTopuTe pasriexaar BHeapsBaHeTo Ha e-CRM cuctemara kaTo MpoeKT, ChCTOSIIII
ce oT TpH ¢a3zu:

ITvpea ¢paza — noozomoexka 3a ouszaiin na e-CRM cucmemama. Ertanbt
MPOIBIIKABA OT IIECT 10 OCEM CEJIMUIIU U BKIFOUYBA CICAHUTE JEHHOCTH:

» CRM onur. B pamkuTe Ha JCHHOCTTA C€ OCHIICCTBSBAT: OI[CHKA HA ChCTOSTHUETO
Ha MPEANPUATHETO; OIICHKA Ha Ma3apHaTa KOHIOHKTYPA; MPEerJie]l Ha TeKYIUTe ASHHOCTH O
yIOpaBlieHUE Ha B3aUMOOTHOIICHHSTA C KITUEHTUTE;

» paspadorBane Ha CRM Bu3usa. YTouHsBaT ce ueTUTe, NPUOPHTETHUTE,

PBKOBOAHUTC NPUHIUIIA U ITOTCHIIMAJIA 34 TAXHOTO OCBIICCTBABAHC,

138 Kotter, J. P. Lead change successfully, 2nd edition. // Harvard Business Review, February 2005, pp. 1-37.
139 Mack, O., Mayo, M., Khare, A. A Strategic Approach for Successful CRM: A European Perspective. //
Problems and Perspectives in Management, 2005, 2, p. 105.
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» W300p Ha MOAXOJ] 3a cerMeHTAnMsl W oleHKa. M30upar ce: moaxoapT 3a
OCBILECTBIBAHE HA CETMEHTAIMATA, HAUMHBT 3a OLlEHKAa Ha CTOMHOCTTA HA BCEKH KJIMEHT;
MOJI3UTE, KOUTO TOH MOJTy4aBa OT KOHTAKTHT C MPEATIPHUITHETO.

Bmopa ¢paza — ouzaiin na e-CRM cucmemama. ®azata e MeX1y 4eTUPHU U JECET
CEJIMUIIY, B PAMKHUTE Ha KOUTO C€:

» yTOYHsIBAT objacTuTe Ha peasusanusa Ha CRM neiiHocTuTe: chOMpaHe Ha
nH(popMaIus 3a KJIMEHTUTE; B3aMMOJICHCTBHE C KITMEHTUTE (BKIIOYUTETHO KaHAIH U TOYKU
3a KOHTAKT C TiX); WHIMBHAyaJIU3UpaHE HA TPOAYKTUTE M YCIyTUTEe CHOOpa3HO
KJIMEHTCKUTE N3NCKBAHHUSI;

» paspadorBa UT (opranmzanmoHHa) KOHIENMIHS, BKJIIOYBAIIA ONPEISIITHETO Ha
M3UCKBaHMATA KbM CHCTEMAaTa ChOOpPa3HO KOHKPETHATa OpraHu3aIllMOHHA CTPYKTYPA;

» cb3aBa OU3HeC IJIAH, ChIbpPXKAI KaJIKyJalus Ha OOIIUTE Pa3XOIy U TOJI3U OT
BHenpsiBaneTo Ha CRM cucremara n amoprtu3anusra i.

Tpema ¢paza — npaxmuuecka peanuzayusa na €-CRM cucmemama. To3u eran
00xBaIlla Mepuo/1 OT Hal-MaJIKO YETUPH CEJAMMIIU M BKIIIOYBA:

» HM3BBbPIIBaHE HA MOA00PEHNs B CHCTEMATa NPH HeOOX0IUMOCT;

» crapTupaHe Ha JeiiHocTUTE. TOBA € CHIIMHCKOTO OCHINECTBIBAHE HA IIPOCKTA,
BKJIIOUBAII[O YNPaBJICHHE HA MPOMSIHATA B OPraHU3alUATa, IPOMEHHU B OpraHU3allMOHHATA
KyJITypa U KOHTPOJI Ha IIeNUs IPOEKT;

» NocTUraHe Ha (pOPpMYJTHPAHUTE IEJIH.

5. IIponec na Cosomarun*

Cnopen aBTopa mpouechT Ha BHeapsBaHe Ha €-CRM cucremara BkirOYBa
U3MIBIHEHUETO Ha Hal-Mallko oceM (azu:

ITvpea paza — onpedensane na yenrume u 3a0auume npu eneopasanemo na e-CRM
cucmemama. Te TpsOBa Ja ca CBbpP3aHU CHC CTPATETMUYECKUTE IENU U 3a/addl Ha
npennpusaTrero. Ciensa aa ce pazdepe mocieoBaTeTHOCTTa Ha TAXHOTO HU3IMBJIHEHUE H JI0
KaKBa CTETICH LIeTTUTE ca aKTyaTHH U U3MbIHUMH. ONpeAensT ce U Hail-BaXKHUTE TPOMEHH,
KOUTO TpsiOBa Jja ce U3BBPIIAT BB BPh3Ka C BHEJPIBAHETO HA CUCTEMATA.

Bmopa ¢paza — uzzomeane na naan 3a eneopsagane Ha Kio4osu 0.,10K06e u Mooynu
na e-CRM. U3BbpiBa ce miaHupaHe Ha peCypcuTe U C€ YTOUYHSIBAa HAYUHBT, IO KOWTO ce
OTUYUTAT AEUHOCTHUTE 10 TpoeKkTa. OpraHu3upa ce HEeHTHP MO0 BHEAPSIBAHETO, ONPEIETAT Ce
JUIaTa, OTTOBOPHHU 3a PE3ydTaTUTE OT BHEAPSBAHETO HAa CUCTEMAaTa, OCBIIECTBSIBA Ce
MHTETpaIis MEKIy HOBaTa U BeUe ChIeCTByBalaTa coTyepHa CUcTeMa.

Tpema ¢paza — cvzoasane na cucmema 3a Komynuxkayus. Vzrpaxna ce eauHHA
KOMYHHKAIIMOHHA Cpefa, MoJAMoMarama ChbTPYAHHYECTBOTO MEXIY OTIEIUTE IO
MapKEeTHHT, TpoJaxk0u u obciyxBaHe B pamkuTe Ha CRM koHuemniusTa, opranuzupa ce

JOCTBII 1O €CAMHHATAa 0aza JaHHU TIPE3 I/IHTCpHeT n EKCTpaHCT.

140 Conomarun, E. CRM — 6usHec Ha nosnsHocTH. // Business Online, 2001, 7.
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Yemevpma paza — pazpabomeane Ha YUKb1 HA MAPKEMUHZO06UME KOMYHUKAUUU.
Jedunupar ce cnenuduyHy IpoueaypH U IpaBuia 3a IJIaHUpaHe, YIPaBJIeHUE U OIICHKA
Ha e()eKTUBHOCTTA HA MAPKETUHIOBUTE KaMITAHUU.

Ilema ¢paza - obOedunasane na ungopmauyuama 3a meKywjume u
nomeHyuaiInume Kiuenmu 6 eOuHHna o6aza oannu. 1lenra Ha equHHaTa 6a3a JaHHU € /1a He
ce JI0IyCKaT CUTyaluu Ha 1yOiaupane Ha uHdopmanusara. Onpeness ce ChbCTaBbT U popMmaTa
HA OPUTMHAIHMUTE JAHHU 32 KJIMEHTUTE U MPOLEIYpUTE MO BHBEXKIAHETO HA JAHHUTE B
XPaHUJIUILETO Ha MPEINPUITHETO.

Ilecma d¢haza — paspabomeane na cucmema om npoueoypu, npasuia u
Mexanusmu 3a compyonuyecmeo. Onpesens ce cCucTeMara OT MPOoLEeIypH, PErIaMeHTH U
AITOPUTMHU 32 B3aUMO/ICUCTBUE MEXY CIYKUTEJIUTE U KiineHTuTe. PazpaboTBa ce norukata
Ha B3aUMOJICHCTBHE MEXIY IPOIECUTE, OCBIIECTBsIBAaHU B Oek-oduca u ¢pponT-oduca Ha
MPEINPUATHETO.

Ceoma cpaza — onpedenane na Kpumepuu u nokazamenu 3a OUEHKA HA
epekmuenocmma na cucmemama. 3agaBaT ce mapaMeTpUTe, Ype3 KOUTO (HYHKIMOHHPA
cuctemara 3a KoHTpos B pamkuTe Ha €-CRM cucremarta. Ts ce TecTBa kKaTo ce 3amouBa OT
KITFOYOBHTE IO/IPa3/ICIICHUSI.

Ocma ¢haza — ob6yuenue na nepconana. Pazpaborsa ce cucreMa OT JACHHOCTH 3a
oOydeHure Ha IepcoHana, a mpu HeoOX0IUMOCT — MPOMsIHA Ha KOPIIOpaTHUBHATA KYJITypa BbB
Bpb3Ka ¢ BbBexk1aHeTo Ha e-CRM cucremara.

OTunTailku MHEHHETO Ha TOPETIOCOUEHUTE aBTOPH, MOKEM J1a NehuHUpaMe CIeIHMS
noaxo[ 3a BHeapsiBaHe Ha €-CRM cuctema, KOITO 10 rojisiMa CTEIEeH rapaHTupa yCcuexXbT
Ha MHHUIIMATHUBATA!

1. Ouenka Ha Heobx00umocmma ot usrpaxnane Ha e-CRM cucrema, nepunupane
HAa yenume OT BHeApsBaHeTO I, m3rpaxnane Ha CRM cmpamecus B pamixure Ha
OpraHHu3aIusTa.

2. Ananu3 npoyecume u 0eliHocmume, HACOYCHU KbM KIIMEHTUTE U TMOAJIEKAITI
Ha aBTOMaTU3HMpaHE OT CTpaHa Ha cucTeMaTa.

3. Moougukayua na npouecume u Oeilinocmume, CbOOpa3HO CTpaTerusTa 3a
yIOpaBlieHUE Ha B3aUMOOTHOIIEHUSATA C KITUECHTHTE.

4. Ilpoexmupane Ha cucTeMaTa, BKIIOUBAIIO ONpeesiHe Ha QYHKIUUTE, KOUTO -
CRM cucremara mie obe3rneuaBa, MOIYJIUTE, OT KOUTO I € U3rpajieHa, BPb3KUTE MEKIY
TaX. B pe3yarar oT AeHHOCTHTE B paMKUTE HA TO3W €Tall C€ MPEACTaBs KOHIENTYaJHUS
MO/IeJl Ha CUCTeMaTa.

5. ComuHCKOTO u32paxcoane na e-CRM cucmemama unm 3akynyBaHeTo Ha
TOTOBO pelIeHHWe, Hai-OmM3ko a0 neduHUpaHus Mojel. BHempsBaHe Ha CamoOTO

IMPUITOKCHUC.
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6. Humezpayusa Ha HOBaTa CHCTEMA ChC CHINECTBYBAIINTE JAHHH 32 KIIMEHTUTE U C
OCTaHAJIMTE OM3HEC MH(POPMAIIMOHHN CUCTEMH Ha TPEIIPHUITHETO.

7. Ooyuenue na nepconana 3a padboTa cChC CHCTEMATa.

8. H3mepeane mna egexkmuenocmma OT €KCIUIOATALMATA HA CHCTEMAaTa.
[TpocnensBane Ha paboTaTa i B peajiHa cpejlia U MpeHacTpolika 1 ontuMu3anus Ha e-CRM
cUCTeMaTa IPH HEOOXOIUMOCT.

Crnensa na orOenexxum, ye BHeApsBaHeTo Ha e-CRM cucrema Moxe na He cienBa
ONKMCAHUTE TO-TOPEe MOJXOIU W MPOLEAYPH, a BCAKO €IHO MPEANPHUATHE J1a pa3paboTH

coOCTBeHa MCTOJ0JIOTHA, CLo6paseHa C MHAUBUAYAJIHUTEC CHU 0COOEHOCTH.

2.1.3. EdekTn 1 Non3mn oT BHeapAaBaHETO Ha e-CRM cuctemuTe 3a bU3Heca

BuenpsiBaneto Ha e-CRM cucrema e mpoIbJKUTENICH, CJIOXKEH U CKBIIOCTPYBAIIl
nporec. MHBecTuusATa B CH3/IaBaHETO Ha IUIOCTHA W J00pe padoremia cucrema ce
OTJIMYaBa C BUCOKA IICHA M HUCKA KPAaTKOCPOYHA BB3BpbIIaeMOoCcT. OCBEH Pa3XoJIuTe 3a
3aKylyBaHE Ha CHOTBETHHS COPTyep, ca HaUIC M peauila KOCBEHU Pa3XOld, KOWUTO
JIOITBJIHUTEITHO TIOBUIIIABAT IICHATA i: 3aKyIIyBaHE HA MOIXO/SIIaTa KOMITIOThPHA TEXHHKA,
KOMYHUKAI[MOHHH CpPEJCTBA, pa3xoad 3a OOCIyXXBaHE Ha CHCTeMara, KBaIM(UKALUS U
oOyueHHe Ha TIEpCOHANa M T. H. 32 TOBa € HEOOXOAMMO Jia CE HAIPaBU INPEIBAPUTEITHA
orneHka Ha edekTuBHOCTTa Ha €-CRM cucremara, karo ce o0oOmaBar pa3xoauTe 3a
BJIOXKCHUETO U CE U3CJICBAT Bh3MOKHUTE €(DEKTH 32 ThPTrOBCKOTO MPEIPUSITHE.

Haii-o0mo martepuajHuTe (MKOHOMUYeCKHTe) e(DeKTH OT BHEIPSIBAHETO Ha e-
CRM cucremara ca:

1. HapacrBane Ha o0mus Opoii Ha caenakuTte. [locTura ce upe3 yBennuaBaHe Ha
o0mrus Opoil Ha KITUEHTUTE Ha OPraHU3allUATa, KOUTO OCHIIECTBSABAT PSIIKO MOBTAPSIIN CE
BBHB BPEMETO CJICJIKH I Upe3 MPEA0CTaBIHE Ha MO-TOJISIM Ha0Op OT YCIYTH Ha €IMH U ChIIU
KITUEHT.

2. YBeanuyaBaHe HA 00IIMTe MPUXOAH OT KIMEeHTHTe. Te ce u3mMepBar 1o clieHara
dopmyna:

R=NxVxL¥ gprero

R = npuxonu;

N = Opoii KJIHeHTH;

V = CTOWHOCTTA Ha KJIMEHTUTE;
L = xTueHTCcKa JOSUTHOCT.

Ts naBa oOmra npesicraBa 3a prHaHCOBaTa peHTaOMIIHOCT OT puiiaraneto Ha e-CRM
cUCTeMaTa B KpaTKOCpOUeH IuiaH. Ha BcekM equH OT MOoKa3aTeluTe MOXKE Ja C€ OKaxke

BJIMAHUC 110 Pa3JIMYCH HAYUH, C KOCTO Ida CC IPOMCHAT U O6IJ_II/ITC IMPpUXOAHU OT KIIMCHTHUTC.

141 Haner, H. CRM koHKypeHTHO npeauMcTBo. <http:/itanalyses.blogspot.com/2008/7/crm.html>
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e yBeJMYaBaHe Ha o0uusa Opoii Ha kaueHturte (N). 3a menra € HEOOXOAUMO Ja
ce HacouaT yCHJIMS KbM MIPUBIMYAHETO Ha HOBH KJIIMEHTU. AHATUTUYHUTE Bb3MOXKHOCTH Ha
e-CRM cucremara mo3BoJsiBaT /a ce€ oueprae LENeBUAT Mpodui Ha Hail-IeyeNnuBIINTE
KIIMEHTH, CJIEl KOETO Ja C€ M3TPaJud U MPHIOKU MOJIXOJSIIa MapKEeTHHIOBAa CTpaTerus,
Haco4YeHa KbM M30paHara TapreT rpymna.

e yBeJMYaBaHe Ha crTolHOcTTa Ha KiueHtuTre (V). ToBa Ha mpakThka ca
MOCTBILJICHUSTA, TEHEPUPAHU OT BCEKH €AMH KIMeHT. PemaBaia poss 3a yBenuyaBaHe Ha
MPUXOANTE UMa pa3MepbT Ha T.Hap. noBTopHa caenka. E-CRM cucremara 1aBa Bb3MOKHOCT
3a MPEIU3HO U3CIIeBaHE HA MOTPEOUTENICKOTO MOBEACHHUE U IPOTHO3MPAaHE HA €BEHTYaIHU
nocleABamiy caeiakd. Ha crnenpamn etam Ha BCEKHM €IMH KJIMEHT ce IpenjaraT TaKuBa
IPOAYKTH U YCIYT'H, KOUTO TOM Ou moTpeOusa c Hail-roisiMa CTENeH Ha BEPOATHOCT.
[TomoOpenara KOMyHHUKAaI[Usi CbHIIO € OT ChHIIECTBEHA BaXHOCT 3a IMOBHINABaHE Ha
KIIMEHTCKaTa CTOMHOCT.

® MOBHMIIABAaHE HA JOAJIHOCTTA HA kiaueHTHTe (L). OcHOBOMONAramara uaes Ha
e-CRM cucremute € Ja OCHUTYpST JOBITOTPAiHM OTHOIIEHUS Ha B3aUMOM3TOIHO
NapTHBOPCTBO MEXAY MPENNpHUsITHETO U Heropute mnorpedburtenu. llpunaranero um
MoJiroMara ToBa Mo pa3InYHU HAYMHU — M3TOTBSHE HA PAa3IMYHU MPOTrpaMu 3a JIOSUTHOCT,
WHAMBUAyAIU3UpPAHE HA MpeJlaraHuTe MPOAYKTH U YCIYTH B 3aBUCUMOCT OT Pa3IMYHUTE
0COOCHOCTH Ha KOHKPETHHSI KIIMEHT, IEPCOHAIHO OTHOILIEHHE KbM BCEKH MOTPEOUTEN U JIp.

3. HapacTBaHe Ha CTOHHOCTTA HA KJIMEHTA 32 MEePHOJa HA )KU3HEHUSI MY HMKbJ
(Customer Lifetime Value — CLV). Cpriacso Boponun'*? CLV ce m3umcisBa kato ce
B3MMa JIOXOJHOCTTa Ha KJIMEHTa W TS ce yMHOXaBa ¢ 4 BEIMYMHU: CpeJHA cyMmMa Ha
IIPUXOANTE IO CAEIKUTE; KOJIUYECTBO CHEJIKHM Ipe3 TOAUHATa; IEPUoJ OT BPEME, B KOETO
KJIMEHTBT CU B3auMoOJieiicTBa ¢ puHaHCOBaTa opranu3zanus (0poit roqunn); % ot JOXOAMUTE
My, KOMTO € BJIOXWI B npeanpuaruero. OT IMOIy4EHOTO clieABa [a Ce€ IpUCIHaJHAT
HaIPaBEHNUTE Pa3XOAM 110 MPUBIMYAHETO U 3abPXKAHETO HA KIIMEHTA.

3a nmoBuIIaBaHe Ha To3u nokasaren e-CRM cucremaTta Moxxe 1a ObJ1e U3MOI3BaHA B
CIIEHUTE HAIPABJICHMs: 3a IOBHIIABAaHE CpPEJHATAa CTOMHOCT HA NPUXOJUTE OT JNaJcH
KJIMEHT, IMpeJylaraiki My BC€ MO-IIMPOK HAabOp OT YCIyTHW, KOUTO TOH € CKJIOHEH Ja
notpelu; 3a yBenuuaBaHe Oposi Ha MpoJaXOuTe IMpe3 roAMHaTa; 3a MOA0OpsSBaHE Ha
PEHTAOMITHOCTTA Ype3 HaMaJsiBaHE Ha pa3XxoAMTe 32 MAPKETHHT, peKiIaMa 1 00CIyKBaHe.

4. OntumMu3upane Ha oOmmrTe pasxoau 3a mnpurexaBaHe (Total Cost of
Ownership — TCO). ToBa € Mozaen 3a aHaIU3 Ha IPEKUTE U KOCBEHUTE Pa3X0/1, CBbP3aHU
C MpUTeXkaBaHeTO Ha coTyep miu xapuayep. [Ipu Ou3Hec MHPOPMAIIMOHHHUTE CHCTEMH,
kakBato e 1 e-CRM cuctemara, ienra e 1a ce HaMajsT OOIUTE Pa3X0oau Ha MPEAIPUATHETO,

¢ KOeTO Ja ce MOBUIIH edeKTHBHOCTTa .

142 Boponnn, 5. CRM - HOBas cTparerus co crapbiMu puHImnamu. <http://i2r.ru/static/347/out_9560.shtml>
143 C10 Bwarapus, Tepmunonornyen peunuk. <http://cio.bg/dictionary/43_tco>

75



To3u WHAEKC BKIIOYBA BCHYKH Pa3XOAH, CBbpP3aHM ¢ BHeApsiBaHeTo Ha e-CRM
MPOEKTa, BKJIIOYUTEIIHO M 3a TEPCOHAT W TEXHOJOTHYHM HOBOBBBeIeHUsA. [lpu mo-
HATaTBITHOTO H3YMCISABaHE Ha €QEKTHBHOCTTa C€ B3MMAT MPEIBHUI OOOPOTHT Ha
(MHAHCOBOTO MPEANPUITHE, PA3XOIUTE 3a TIEPCOHAN, OOINUTE MTPUXOAH, JAHBIUTE U T. H.
[IpaBu ce cpaBHEHHE Ha TSIXHATA CTOMHOCT MIPEAM U ClIe]] BHEAPSIBAHETO HA cucTemara. [Ipu
pacTex OT HopsAIbKa Ha 3-5% rofuIIHoO ce cunta, 4e e-CRM mHMImMaTHBara e yenemsal®,

5. Bucoka Bb3BpbIIaeMocT Ha uHBecTHHUNTE (Return Of Investment — ROI).
To3u (rHAHCOB TOKa3area U3MEpPBa CIIOCOOHOCTTA HA JajJicHa WHBECTHUIMA Ja TeHepHupa
neyaoa.

Konkpetno npu BHenpsisaneto Ha e-CRM cuctema, ROl ce uzmepsa mo cinegHus
HAYMH:

Pcrm—P

ROI = — x 100, kprero

Pcrm — mewan6a cien BHeapsiBaneto Ha e-CRM cucrema;
P — neuan6a npenu BHeApsBaneTo Ha e-CRM cucrema;
Z — pa3xofH MO OCHIIECTBABAHE HA TIPOCKTA.

[TonmyuyeHHAT pe3yATaT MOXKE Ja HE € HAITBJIHO TOYEH, 3alI0TO Ca HAIWIE PeAHIa
TPYAHOCTH TIPH OTpeeIsIHE Ha o0IMTe pa3xoau 1o BHeapsBane Ha e-CRM unnnmaTuBara,
a meyanbara Moxe Ja Ob/ie TIOBIHMSIHA U OT M3MEHEHUITA B Ma3apHaTa KOHIOHKTYypa ITpe3
U3CIIEIBAHUTE TICPUOIH.

3a na ce m3berne HempaBWIHOTO M3uucisiBaHe Ha ROI, moxe na ce cpOmogaBar
HSIKOJIKO OCHOBHH TIpaBUJIA!

® 51a ce TpwiIarar MOJAXOASIIM METOAW 3a M3MEpBaHE Ha BBH3BPBIIAEMOCTTAa —
He3aryOeHHM KJIMEHTH, Opoii 0OpaTHU BPB3KH, MOCTOSHEH KOHTAKT C KJIIMEHTUTE, M0-100pa
OpraHu3aIys ¥ KOHTPOJI Ha paboTaTa;

® H3MEPBAHETO Jla Ce OCHIIECTBSABA 3a TOJISIM MEPUOJ] OT BpeMe, HE IMO-MalbK OT
€/IHa TOJIMHA;

e J1a ce 00bpHE BHUMaHUE BBPXY OpOsi 3aIma3eHn KIMEHTH U TSIXHATa JIOSUTHOCT;

e pasxoauTe 3a uHTerpanus Ha e-CRM cucremara He Tpsi6Ba aa npesumanar 50%
ot ROI;

® J1a ce CBhIIOCTAaBM PUCKBT OT BHBEKIAHETO HA HOBA CHCTEMa B KOMIAHHSTA C
PUCKBT 3a MPENPUATHETO Oe3 BhBeKIaHe Ha cucTema’?®,

6. HamansiBane Ha pa3xoauTe 3a MAapKeTHHr M pekiama. Otuurta ce
ChKpalllaBaHe 10 OTHOIICHHE Ha PAa3XOAUTE 3a MPHUBINYAHE HA HOBHUTE MMOTPEOUTEINH, Upe3

H3II0JI3BAHCTO HAa KOPIIOpaTUBHUA ye6 calT Karo PEKIIAaMHO U MApKETUHI'OBO CPCIACTBO.

144 How to Evaluate CRM Efficiency. <http://webbasedcrmguide.com/how-to-evaluate-crm-efficiency/>
145 Xonak, E. Kak ouennts s(dexrusrocts BHeapenns CRM-cucrem. // Kommepueckuii oupexmop, 2006,
op.2.

146 B3epbianero na uaeectuuute (ROI) or CRM cuctema. < hitp://www.crm.bg/?p=637> 18.01.2012
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7. HamaJjisiBaHe Ha pa3XxoJuTe 0 OChLIECTBABaHEe HA cAejKaTa. Cb3gaBaHETO Ha
UHTErpUpaHa 0a3a OT JaHHHM 3a KJIMCHTUTC HAa OpraHW3alMaTa JaBa BB3MOXKHOCT Ha
OT/ETIHUTE 110 MAPKETHHT, MPOJaKON M 00CITY)KBaHE JIa CH Pa3MEHSAT ObP30 M JIECHO IlsUIaTa
UM HeoOxomuMma moTpeOuTencka wuHpopMmanus. [IpumaraHeTo Ha HOBM TOYKH 32
KOMYHUKaIis, KakBaTo € VIHTepHeT, MJONBIHHUTEIHO ChKpallaBa pa3XomuTe 3a
B3aUMOJICHCTBUE C KIIMCHTUTE.

8. YBeqimuaBaHe Ha medajdara, KOETO € MPSIKO CIIEACTBUE OT HapacHAJIHUTe
NPUXOIU OT €HA CTpaHa U HAMaJICHUTE Pa3XO/H, OT JApyra.

[Ipu BHenpsBaneto Ha €-CRM cucrema ce HaOmogaBaT M HeMaTepHAJIHU
(kauecTBeHn) edekTH 3a opranuzanuure. OOMKHOBEHO T€ CE MPOSIBSIBAT MO-0BP30 M MOTaT
na ObJIAT OMKCAHU MPEIN CHCTEMATa PEaTHO J1a 3al0vYHe Aa (QyHKIIMOHHPA.

OcHoBHHTE HeMaTepuaanu edexTn ciopen Axmen'*’ ca

1. PasBuTHe Ha KOHKYPEHTOCHOCOOHM NPOAYKTH M Yycayru. HM3cnensaiiku
HarjlaCUTe Ha MOTPEOUTENINTE 3a €IHM WIM APYTd NMPOAYKTH U YCIYTH, NPEANpUATHITA
MOraT JJa Haco4aT yCWINATA CH KbM IIPEIIaraHeTo Ha TE€3H, KOUTO €a )KEJIaHU OT KIINEHTUTE
M KOMUTO Morar Ja HuM [JOHecal KOHKYPEHTHH IpeAMMCTBAa, W Ja OrpaHuyar
pPasnpOCTPaHEHUETO Ha OHE3H, KOUTO HE ca NPEANOYUTAHN U IOCTaThbYHO €(EKTUBHH.

2. IlpocJsensiBane Ha JJMKBUIHOCTTA B peajiHO BpeMe. HaMupa npusioxxeHue Haii-
Beue B OaHKUTE M ce HU3pa3siBa B IOJy4yaBaHE HA CIPABKAa 3a BCUYKU TPaH3aKIUH,
BKJIIOUMTENIHO U OT OHJAMH OaHKUpAHETO, BeJHara cjiel Karo Te ObAarT OTpa3eHu OT
uH(pOpPMaLlMOHHATa CUCTEeMa Ha opranu3anusaTa. Ha Ta3u ocHoBa 6aHKaTa MoyKe Ja MpeLeHn
BbB BCEKU €JMH MOMEHT JIald MOXKE JIa TOCPEIHE BCUUKUTE CH IUIAIAHUSA U Ja 00CIyXU
JIETIO3UTHUTE CH.

3. IlopoOpena gokaau3anus Ha caeakuTe. OcUrypsiBa ce€ Bb3MOKHOCT CHCIKUTE
Jla ce OCBIIECTBABAT TaM, KbJIETO C€ HaMHUpa MOTPEOUTENST, Ype3 U3MOI3BaHe Ha €TUHHA
6a3a OT JJaHHU 32 KIMEHTHTE.

4. Hamanena agMuHucrparuBHa padora. E-CRM cucrtemara 1aBa BbB3MOKHOCT 32
€IMHHO OOXBalllaHe HA BCUYKHU JaHHU 3a KJIMEHTUTE U MHOTOKPAaTHOTO MM HM3IOJI3BaHE OT
pas3JInYHM OTJEINH, KOeTo o0JiekyaBa paboTaTa Ha CIIy)KUTEJINUTEe BbB (PpoHT-0uca U B Oek-
oduca.

S. IloBulIeHA CHTYPHOCT Ha JaHHWUTE 3a KiIMeHTUTE. Hali-uecto curypHocrra ce
OCHUTYpsiBa KaTO C€ M3MOJI3BaT MOTPEOMTENCKO MME U Mapoia 3a JOCTBI JO CHUCTEMAaTa,
WH/IMBUYaJIHU KOZIOBE Ha MIEpCOHaa, CepTU(HUKATU 32 CUTYPHOCT, apXUBHUPAHE HA JAHHUTE.
KnuenTture Ha opranu3anuTe MOraT J1a c€ pa3lo3HaBar aBTomarnyHo 1o [P aapec u na um
C€ IPENOCTaBAT OHE3U IPaBa 3a JOCTBII, 32 KOUTO Ca OTOPU3HPAHHU.

6. Cn31aBaHe Ha NIsJIocTHA BH3HA 3a KaumeHTa. E-CRM cucremara naBsa

BB3MOKHOCT KJIIMCHTDHT [a CC pa3riiCiKaa U aHAJIN3Upa KaTO €AUHHO A0, 4 HC BCCKU OTACIT

147 Ahmed, T. Electronic Customer Relationship Management in Online Banking, 2009. p. 32.
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Jla BUK/Ia OTIpeZieNieH pa3pe3 Ha MOTPeOUTEICKOTO MmoBeaeHre. ToBa moBuIaBa Ka4eCcTBOTO
Ha 00CIJIy>KBaHETO MY.

7. Cb31aBaHe HA eINHHA TOYKA 32 KOHTAKT C KJIMEHTHUTe, KakBato € MHTepHeT.
['moGannara Mpeska yBelndyaBa BEpOATHOCTTA 3a MOBTOPHO CKJIIOUBAaHE Ha CIENKH, Thil KaTo
U3MoI3BaHeTo Ha MIHTepHeT e iecHo, Obp30 U yI00HO 32 KIIMEHTUTE U UM JaBa Bb3MOKHOCT
BbB BCEKU €IMH MOMEHT Jla CJIeIAT CBOMTE TPAH3aKIIUU U MOTPEOUTEIICKH CTaTyC.

8. Pa3pabdoTBaHe Ha r'bBKaBa IIEHOBA MOJUTHKA, ChOOpa3eHa C 0COOEHOCTUTE Ha
OTJICJIHUA KJIMEHT WX Na3apeH cerMeHT. [loTpedutenar Moxe B peaHO BpeMme Aa u3dupa
LIEHOBHU JUarna3oH Ha LEJIEBUTE NMPOAYKTU U YCIYTH, KAKTO U 4acT OT XapaKTEPUCTUKUTE,
KOUTO TPsIOBA J1a MPUTEkKABAT.

9. IlsistocTeH moryiea BbPXy cAenakara. Ts Moxe J1a ce mpociiead OT MOMEHTa Ha
CKJIFOYBAHETO 10 MOMEHTAa Ha U3TUYAHE Ha JIOTOBOPEHMSI TapaHIIMOHEH I1epUO/Jl, KOETO J1a Ce
OCBIIECTBU 4Ype3 IMPOCTO BBBEXKIAHE HAa €IUHEH HACHTU(UKATOP Ha KIHUEHTa W
TpaH3akuuaTa. ToBa crocoOCcTBa 3a MO-J00POTO YIpaBICHUE HA CIEIKUTE U CBbP3aHUTE C
TSX MOTPEOUTEINH.

10. IToxoopen ummmxk. Toit kato e-CRM cucteMara U3UCKBa HIKOU OT TOUYKHUTE 3a
B3aMMOJICHCTBUE C KJIIMEHTUTE J1a ObaaT u3HeceHu B MIHTEepHET, €AHO OT 3aAbHKUTEITHUTE
YCIIOBUS 32 TOBA € Ch3JABAHETO HA KOPIIOPATUBEH ye0 CaliT U ceKuus 3a paboTa ¢ KIIMEHTUTE
B Hero. [IpucbcrBuero B I[7oGanHata mpeka AONBJIHUTENTHO MOBUINABA HUMUKA Ha
OpraHM3aIMATA U 3aCHJIBA JOBEPHUETO OT CTPaHa Ha norpebutenure s,

11. IoBuImIaBaHe HA KAYeCTBOTO HA YCJIYTUTE, KOETO € pe3ylTaT OT MoJ00peHOTO
B3aMMO/ICHCTBUE C KJIMEHTUTE U OOJIeKYeHaTa aIMUHUCTPATUBHA paboTa Ha CIYKUTEIUTE.
B nonbpiaHeHnMe Ha TOBa cUCTEMara IOJANOMAara IOJy4YaBaHETO, AaKTyaJM3UPAHETO U
M3IBJIHEHUETO Ha CIIETKHU OT Pa3CTOSHUE.

12. YnecHeHa KOMYHMKALUMSI 4Ype€3 HWHTEIPUPAHE HA MHOXECTBO TOUYKH 32
B3aUMOJICHICTBHE C KJIMEHTHUTE, B T.4. TPAJAULIMOHHHU U eNeKTpoHHU. Haii-uecto npunaranure
ca: JIMYEH KOHTAKT (MHTEPBIO, Pa3roBop); XapTueHu Gopmysipu; yed 6azupanu GopMmyspu
Ha KOPIIOPaTUBHUS CAlT; eNeKTpoHHa noula; TenedoH, B T.4. Call Centre u VoIP.

13. JlecHo pa3no3HaBaHe Ha HaH-peHTA0MJHHWTEe KJIMEHTH, HAcO4YBaHE Ha
YCUJIMSATA HA IPEANPUATUETO KbM TSIXHOTO 33IbpKaHe 32 MPOABIIKUTEIIEH IEPUOJT OT BpEMeE
U eIMMUHUPAaHE Ha OHE3H, KOUTO HEe HOCSAT OYaKBaHATa PEHTaOUITHOCT.

14. YBenueHa KJIAMEHTCKA JOSUIHOCT, U3pa3sBallla Ce B yIbHKaBaHE Ha Mepuoa
Ha JKU3HEHMsI LIUKbI Ha kiueHTa. MHopmamusra, cbxpansBana B e-CRM cucremara
roMara Ha KOMITaHUSTa J1a IPOCIIeId peaTHUTE Pa3Xxo/Iu 3a MPUI00MBAHETO U 3abPKAHETO
Ha JaJIeHUs MOTPEeOUTEN U J]a OTIIMYM OHE3H OT TSAX, KOUTO Ca Hal-MeueInBIIN, KaTo IIeNTa
€ Ja TW 3aIbpXKU 3a IBJIBI TMepuoj OoT BpeMe. EQexTuBeH moaxod B Ta3W HAcoKa €

NnepcoHain3anuriaTa Ha 06CJ'Iy>KBaHCTO 1 U3IrOTBAHCTO HAa UHAUBUAYAJIU3UPAHU O(I)CpTI/I.

148 Kpaes, JI., Kpaesa, B., EmuioBa, I1. Enexrponen 6usuec. n3n. ®abdep, 2009, c.284
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B 3akiaw4yenne crneqBa na orOenexum, ye eekTuTe oT mpuiaranero Ha e-CRM
CHUCTEMaTa ce yBeJIMYaBaT ¢ TCUCHHE Ha BPEMETO, Thil KaTO HaTpynaHaTa 0a3a OT JaHHHU 3a
KIIMEHTHUTE ce 000raTsABa HEMPEKbCHATO M HCTUHCKUAT €()EKT OT MHBECTULIMATA CE IMOSBSIBA
1o-kbcHO. Ilo Ta3m npuunHa BHeApsBaHeTo Ha €-CRM cucreMa e mpuiiokumo 3a OHE3U
HPEIPHUATHS, TP KOUTO MPHUBIMYAHETO W 3aTbpPKAHETO HA KIMEHTUTE € JABJITOCPOYHA

CTpaTerus Ha pa3BUTHUC.

2.2. Andy3mna Ha eNeKTPOHHUTE CUCTEMMU 33 YpaB/eHUe Ha
B3aMMOOTHOLLIEHUATA C KINEHTH

2.2.1. NpunaraHe Ha e-CRM cuctemm B Br1aHeca — Bb3MOXKHOCTU, OCHOBHUM o6nacTu

Ha BHeApABaHe, aHa/In3 Ha pPa3nNpPoCTpaHEHNETO

B cBeroBeH mamal pa3pabOTBaHETO W BHEAPSBAHETO HA CNCKTPOHHUTE CHCTEMH 32
yIpaBlIeHWE Ha B3aMMOOTHOIICHHUATA C KIMEHTHTE CE pa3BHBAa C YCKOPEHH TEMIIOBE.
[IspBonavyanno e-CRM cucremure ca Ounu BHeApsiBaHU B OaHKH W APYrd (MHAHCOBH
MHCTUTYIIMH, KBJIETO MMa CTPATerHYeCKN BaYKHU KIMEHTH, Ha KOUTO TpOBa J1a ce 0ObpHE
UHIUBHIYaTHO BHHMaHHe. [lo-KbCHO KBM TE3M CHUCTEMH NpOSBSIBAT WHTEpPEC U
TEJICKOMYHUKAIIMOHHUTE KoMnaHuu. B bBwarapus mnpouechT e mo-ckopo oOparteH —
I’bpPBOHAYATHO BHeApsiBaHeTo Ha e-CRM cucremu craBa B TpUTE rojieMy KOMYHHKAIIMOHHH
TMraHTa, a IpUJIaraHeTo UM BbB (HAHCOBaTa cdepa e mpe3 MociIeqHoTo aeceTmieTne. Ha
Haii-kbceH eran €-CRM cucremure ce pasmpocTpaHsiBaT B ThpProBckaTa cdepa, KbAETO
yhOpaBisBaT LMKbJIAa Ha Npoaax0a M KOHTponupaT HH(opManusaTa 3a KIUEHTUTE,
NOBHIIABalKK €(h)eKTUBHOCTTA HA B3aUMOJIEHCTBUETO C TAX.

[TpakTtukara nokasa, ue €-CRM cucremute ce BHeApsABAT B OHE3M cdepu Ha
OM3Heca, KbAETO Ce HAJHIIE CUIIHO KOHKYPEHTHHU Ma3zapu. M3KIouuTeaHo e(heKTUBHY ca B
CJIEZIHUTE JIBA CIIydasi:

> B MAJIKHM IPEANPUATHS, KOUTO B MOMEHTA CTApTUPAT OM3HEC MITH PA3IIUPSBAT
JNeHOCTTa CM Ha Jpyr Maszap WM B JPyro HampaBieHHWE, YMUTO MEHUDKBPU ca I0-
BB3IPUEMYHBU KbM HOBOTO U HE €A 3aKOCTEHENIM U KOHCEPBAaTHBHH;

> rojeMyd KOMIIaHMM, B KOMTO C€ aKyMyJIMpa 3HauuTeleH 00eM Pa3HOpO/HA
uHpOpMalKs OT MHOXKECTBO M3TOYHULIM. CHcTemara 1o3BosisBa Ta3u nHpopmanus 1a Obae
npepaboTeHa U eKCIOPTHPaHa KbM TOUHUTE (MecTaTa) Ha HEHHOTO M3IOJI3BAHE.

Cnopen  Cramumupos'®® e-CRM cucremuTe ce BHeAPSBAT M pa3BHBAT
IPUOPUTETHO B CIIETHHUTE chepH:

» pErHMOHAIIHH TIPEJICTABUTEICTBA U MPOHM3BOAMTENH, NMPH KOUTO MMa CEpPHUO3HA

KOHKYPCHIIUA 3a OGCJ’Iy)KBaHCTO Ha ¢AHU U CBbIIU ITa3apu;

149 Cranummupos, E. Ynpasnenue Ha Bpb3kute ¢ KiuenTture. Bapna, 2007. c. 239.
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» TpeanpusTHs B cgepara Ha yeryrute. TyK ce BKIFOUBAT: KPEAUTHO-(DUHAHCOBHUTE
YUPEXKJIEHUS; KOHCYJITAaHTCKUTE U OJUTOPCKUTE KOMIIAHUHU; TYPUCTHYECKUSI CEKTOp;
PEKJIaMHH KbIIU; PEMOHTHO-MOHTaXHH NPeANnpusTHs u ap. Te ce xapaktepusupar ¢ OypHu
TEMIIOBE Ha pa3BUTHUE, NPEJOCTABSIMKUM BB3MOXKHOCT 3a HWHAMBHAyaJeH IOAXOJA 3a
o0ciy>KBaHe Ha KIIMEHTUTE.

10 onpenens e-CRM cucremure kato dusndecko npossieane Ha CRM

YeprammH
CTpaTerusATa, KosiTo 4eCTO € Hapu4aHa "eBTHHA CTpaTerus 3a pacTex' Wiv JopH "cTpaTerus
3a pa3BuTHe 3a Oennute." ['onsMara Oorara opraHuzalus C OrpOMHA KJIMEHTCKa 0a3a u
cTabuiaHu (UHAHCOBH PE3EpPBU 3a JUPEKTHO HAOMpaHE HA HOBU KIMEHTH, MOXE Ja CH
MO3BOJIM J]a HE CE€ TPIKU 32 BCEKH €IUH OT TSAX UHAMBUAYATHO. [lo-MankuTe npeanpustus,
OTpaHUYEHU BbB (PUHAHCOBUTE CH PECYPCH, Ca TPUHYICHH /1a THPCST alITEPHATUBHU HAYMHU
3a mojyyaBaHe Ha wuH(popmauus 3a mnorpeOutenure cu.  MHbpopmanus 3a Bceku
CBILIECTBYBAIll WM TMOTCHIMANEH KIMEHT € TIXHOTO Hal-BaKHO MPEAUMCTBO.
CrnenoBarenHO, M3MOJI3BAHETO HA €BTHHM CTPATETHHM 3a PACTEX MOXKE 3HAUYUTEIHO Aa
HaMaJId Pa3XxoJUTe U Ja YBEIUYU €(pEeKTUBHOCTTA HA BCEKU KOHTAKT C MOTPEOUTES.

[Tpunaranero Ha cTpaTerusra 3a ynpaplieHHE Ha B3AUMOOTHOIICHUATA C KIMEHTUTE
HE € TOAXOASMIO 3a BCEKH THI HpeanpusaTie. ABTopbT®! nedunupa mer npasuna 3a
HenpuJoxumoct Ha CRM crparerusra u pecriektuBHo Ha e-CRM cucremure:

1. CRM ctparerusra e c1abo IpuUiaoKuMa, KOraTo HsiMa KOHKYPEHIIUS WK TS HE €
JOCTaTh4HO rojsma. ObmacTuTe U AEMHOCTUTE, KOHTPOJIUPAHU OT €JHa TOYKa (MOHOIIOJIHUCT
WIH IbpKaBaTa) HE Ce HYXKAaAT OT MOJA00EH POJl CHCTeMa, 3alI0TO TAXHOTO CTPATErHYECKO
MPEIMMCTBO € CaMUST YHUKaJICH MPOAYKT U IMPaBOTO UM Jia To npojasar. B cdepu, B kouro
UMa MHOXXECTBO KOHKYPEHTHU HIpadyd, BCEKM OT KOMTO WMa JOCTBI A0 MPOIYyKTa
(ycmyrara), penraBaiiia poJisi 3a ycrexa u pa3BUTHETO Ha Ou3Heca uMa OposT Ha KIIMEHTHUTE.
E-CRM cucremara e eqHO OT cpe/icTBaTa B Ta3u KOHKypeHTHa 6opoa.

2. CRM crparerusita HIMa CMHUCHI, KOTaTo KIUEHTHT € MOTOK OT MHHYBayl U
MOKyTMKaTa € eqHokpaTHa. [loBeyeTo chBpeMEHHN KOMIIAHUU IO €UH WM APYT HAuMH ce
WHTEpeCcyBaT OT ABITOCPOYHHM B3aMMOOTHOIICHHUS C KIHUEHTHTE CH, HO 3a YacT OT
OpraHU3aIMUTe TOCTUTAHETO UM € HEBB3MOXKHO, TOPAIU XapaKkTepa Ha peyIaraHus OT TAX
MPOIYKT WM ycIyra (Hamp. MPOAYKTH, KOUTO Ce 3aKyITyBaT PSIKO Mpe3 )KUBOTA Ha KIIMEHTA
— aBTOMOOWT, KUJIUIIIE U T. H.), WJIM TTOPAJI JOKAIUATA Ha ThPTOBCKUTE OOCKTH (Ha JIETHIIIE,
rapa, U3J10XKEHHE).

3. CRM crparterusira He € MIPUIIOKIMA, aKO HsIMa MHTEpeC KbM pa3BUTHE Ha Ou3Heca,
THH KaTO MHBECTHUIIUATA MOXKE J]a C€ BE3BBPHE CaMO aKO C€ yBEJINYU MaladbT Ha JEHHOCTTA

Ha OpraHu3zanudara.

10 Yeprammn, I1. Crparerus BzanmootHouenuii ¢ knuenramu (CRM): HyskHa nn ona Bam? 2007.
<http://www.elitarium.ru/2007/05/18/strategija_vzaimootnoshenijj s klientami_crm.html>
%1 Mak ram.
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4. CRM crparerusara u3uCKBa omnpeneieH mamad. Manku mo obem JeHHOCTH He
BB3BPBIIAT WHBECTUIMUTE, HANpPaBeHU B HH(OPMALMOHHM TEXHOJOTUU M CHUCTEMH,
oOydeHre Ha MepcoHaja U Ipyru pa3xo/iu.

5. CRM ctparerus € HeBb3MOXKHa 0€3 HAUIMYNETO Ha MH(POPMAIIMOHHU TEXHOJIOTHH.
CRM e TpsiOBa 1a ce mprueMa KaTo nporpama Wil KOHKpEeTHa TEXHOJIOTHS, a [T0-CKOPO KaTo
CBHBKYITHOCT OT OM3HEC NPUHLHUIU. BbIpeku ToBa, BCUUKH TE€3U MPUHIUIHN Ca Bb3MOXKHH
camo Ha 0a3ara Ha ChbBpPEMEHHUTE MH()OPMALMOHHU TEXHOJOTHH: T€ ca HEOOXOJUMH 3a
OpraHu3alys Ha KaHAIUTE 32 B3aUMOJICHCTBUE C KIMEHTHUTE, 32 CYCTOBOJAHHUTE JaHHH, 32
AQHAJIM3H U OTUYETH.

Ot Teopusita Ha YepkalllluH MOXKEM J1a CH HallpaBUM u3Boja, ue e-CRM cucremure
YCHEIIHO Ce€ MpuiaraT B NPEINpHUITHS OT OTPACiIUd, KOMTO CE XapaKTepU3UpaT ¢ BHUCOKA
CTEeTeH Ha HaCHILaHE U OCTpa KOHKYpPEHTHa 00pOa, KOUTO pa3yuTaT Ha MOCTOSIHHUTE CH
KIMEHTH U TMOAIbpP)KAaHE HAa JIBJITOCPOYHU B3aMMOOTHOIICHHS C TAX, KOUTO >KENasT Jaa
pa3BUBAaT U paslmIupsBaT OuU3Heca CU U ca CHaOJIeHU C Hal-7o0pute MHPOPMAIMOHHU
TEXHOJOTHUH M CUCTEMHU OT obnacTtra. TakbB OTpachll HAa UKOHOMHKATa € (DUHAHCOBUST
CEKTOp, KOHTO € TIPEeIMET Ha TI0-HATaThITHOTO H3caeaBane ™2,

E-CRM cucremure ca CTpeMHUTEITHO Pa3BUBAIlla CE€ U ThPCeHA OM3HEC TEXHOIOTUS U
pa3MpoOCTPaHEHUETO UM B CBETOBEH Maiad € cuiHo. Te Beue ca IOCTHIIHKM HE caMo 3a
rojaemMuTe, GUHAHCOBO 00€3MeUeHU KOPIIOPALMHU, HO U 32 MAJIKUTE U CPEIHH MPEATIPUSITHUSL.

Pasnpoctpanennero Ha CRM cucremure B OBJTapCKUTE MNPEANPHUATHE €
CpPaBHUTEIHO OrpaHuueHo, kato mpe3 2021 r. cpeano 16,9% oT opraHuzuuuure ca
BHeZpuiau TakbB codryep. C Haii-ronsam a1 CRM cuctemurte ce mpuiarat B rojieMuTe
npeanpustus (34.8% npe3 2021 r.) u ¢ Hall-MabK — IIPU MAJIKUTE OpraHu3anuu ¢ a0 50
3aetu (14.3% mpe3 chliaTa roanHa).

[To KOHKpPETHO TaHHUTE MoraT Ja ObJaT WIIOCTpUpaHu 4ype3 Tabmuma 1 u gur. 9 u
10.

152 3a moeeue undopmanus Bx. Lnasa 111, 1. 3.1., naparpad 3.1.1.
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Taoauna 1

IIpennpusaTs, KOUTO ca U3MOJI3BATU COPTYEePHH NPUI0KEHHS 32 YIIPaBJIeHHE

na uadopmanusnTa 3a kamentu (CRM)H3

2007 2008 2009 20104
%| bpoii %), bpoii %), bpoii %| bpoii
06110 15.1] 3456 14.0] 3466 12.9] 3421 144 4387
I1o rojieMHHA HA PEANPHATHETO:
ot 10 o 49 3aetu 13.8] 2532 13.00 2590 11.1] 2277 12.8 3187
50 - 249 zaetn 19.8 769 16.6] 704 17.6f 914 20.77 1017
250 + 3aetn 259 155 255 172 30.60 230 26.6 183

W3zrounuk: http://www.nsi.bg

Ipeanpusatus B bbarapus, usnoaspamu CRM cucremu

ot 10 1o 49 3aetn

mmm 50 - 249 3aetn

5000
4387
4500 /
4000
3456 3466 3421
; 3500 o= ;‘r 3187
[
g 3000
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= 2500 — 2277
(=¥
=
»= 2000 +—
S
=9
M 1500 +—
1017
1000 — 769 704 pl4
0 T T T
2007 2008 2009 2010
T'oguHa

s 250 + 3aetn

== (01110

®ur. 9 Bpoii Ha npexnpusaTUATa, N3noa3Bamm CRM cucrema

153 <http://www.nsi.bg/ORPDOCS/ICT Ent2.3.3.xIs>

15 Nannute 3a 2010r. ca U34YUCIIEHH B CHOTBETCTBHE C HOBATA KIACH(DHUKALMSA 32 HKOHOMUYECKHUTE IEHHOCTH
NACE rev.2 (KU 2008). OTH. 151 € M3uucieH Ha 6a3a reHepaIHa ChBKYIHOCT Ha IpeanpusTusira ¢ Hag 10

3a€TH JIMna.
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Hpunioxenue na CRM cucremure B 0bJArapckure
npeanpusaTus (B %)

55 ot 10 mo 49 3aetn
45 mmm 50 - 249 3aetn
35 30.6 mmm 250 + 3aeTH

30 259
25 15 +06m0

l 4
2 148

2007 2008 2009 2010

I'oguna

®ur. 10 OTHOCUTeIeH A5/ HA npeanpusaATUaTa, npuwiaramm CRM cucrema

Janaute or HCU norebpkaaBat ¢akra, ye npuiaraseto Ha CRM 1 pecrieKTHBHO
Ha e-CRM cucremu ¢ npHOpHUTET HA TOJIEMUTE MPEANPHUATHS, IPUTEKABAIIM MHOTO Ha OO
KJIMCHTH W JIOCTaThUHO PECYpCH, KOWTO Jia BJIOXAaT B HOBa OWM3HEC WHQPOPMAIMOHHA
cuctemMa. MajKuTe W CPEIHUTE MPESANPHUATHS ca IO-KOHCEPBATHMBHH KbM TO3H PO
NPUIOKEHHUs, Th KaTO MamaObT Ha TAXHATA JEHHOCT YECTO € HEJOCTAaThYeH Ja Ce
MOCTUTHE BBH3BPBIIAEMOCT Ha MHBECTHIMSTA 32 2-5 roauHu. PaiBaimia e TeHIeHIMsITA 32
MOBHINIaBaHe Ha Opost 1 oTHOocuTenHUs 151 Ha CRM cucteMuTe pu cpeiHUTE 10 roJieMUHA
OpTraHHu3aIii, HO TEMITHT Ha PACTEXK € TBbPJE HUCHK.

[Tpu MankuTe MpeAnpUATHs ce HaOJI01aBa HaMalIIBaHe KaKTo Ha o01us Opoii, Taka
¥ Ha OTHOCUTEJIHUA N7 Ha OpraHH3alMHUTe, MPEANPUETH TO3U pOJ MHUIMATHBA. ToBa e
CJIEJICTBUE OT CBETOBHATa MKOHOMHMYECKA U (PMHAHCOBA KPU3a, KOSITO BOJU J0 3aKPUBAHETO
Ha TO3U POJ IPEINPUITHS, TOPATU HEBB3MOKHOCTTA MM JIa CTIEUENIAT KOHKYpeHTHaTa 0opOa
C TIO-TOJIEMHUTE OpPraHU3allli B OTpackia cu. JloOpoTo perieHne 3a Tx € Ja ce Bb3MOJI3Bar
OT Hail-HOBHTe ye0 yciyru oT Tuma SaaS, obynauHu TexHojoruu, couuaneH CRM, xouto
M3HCKBAT MO-MaJIKHU MFPBOHAYAIHA MHBECTULINHU, HO TIPUTEXKABAT Is1aTa PyHKIIMOHATHOCT,
npucskina Ha e-CRM cuctemute ™.

MosxeM 1a 06001IHM, Y€ B CBETOBEH Maiad pa3paboTBAHETO U BHEPSIBAHETO Ha €-
CRM cucremute ce pa3BuBa ¢ yCKOPEHU TEMIIOBE B OHe3U cdepu Ha Ou3Heca, KBAETO ca

HAJIMIEC CUJIHO KOHKYPCHTHU Ia3apu U ABJTOCPOYHA BU3US 3a PA3BUTHUC.

1%5 3a moeeue undopmanus px. [nasa I, 1. 2.3., maparpad 2.3.2.
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CobIylacHO MOCHEIHHUTE M3ciaeaBanus, nHBectunuute B e-CRM cucremu ca ¢ Haii-
royisiM Temr Ha pactex 3a 2011 r., copsimo 2010r. cpen BCHUKM MHBECTUIIMHM B OM3HEC
nHpopmarmonHu cuctemu — 42%.

CRM cucremure ca Haii-pasnpoctpaneHu B CeBepHa Amepuka — B 58% ot
OopraHusainuuTe, cieaBata ot EBponeiickus cbio3 ¢ 24% 1 THXOOKEaHCKOTO Kpailopexxue Ha
Asus — ¢ 13%. HuBoro Ha pasnpoctpanenue Ha CRM cucremure B brarapus e mo-Hucko
OT CPEIHOTO 3a CBeTa KaTo 1510 U EBpornelickus Cbi03 B 4aCTHOCT, HO MTO-BUCOKO OT TOBA
3a M3touna EBpona — 14.4% kato npHOPUTETHO T€ C€ U3rPAXKIAT B TOJIEMUTE IO pa3zMep

PEIPUATHSL.

2.2.2. Npoussoautenn Ha CRM u e-CRM codTyep 1 Han-nonynapHU TeEXHU

NpUNOXKeHUA

[TazapsT Ha CRM u e-CRM codtyep € HacCUTEH ¢ rojisiM Opoil MPOU3BOIUTEIH,
npeiaraiy 3HaA4uTeTHO pa3HooOpas3ue OT MPHIOKEHUs OT To3u Tum. Kommanusrta -
paszpaboTuuk dYecto He moanbpxka camo exHo CRM mpuinoxenwe, a MOJCpHU3WpA U
YCBBBPIIICHCTBA HAKOJIKO MPOTYKTA.

KbM HacTosiimst MOMEHT Ha ¢BeTOBHUSA nma3ap uma Haja 130 npousBoautenu CRM
codryep, karo Hail-ycnemnu mnpe3 2011r. ca mpoaykrure Ha kommaHuure: BrainSell,
C2CRM, ePartners, eSalesTrack, Epicor, Goldmine, Infor, Infusion, Microsoft Dynamics,
NetSuite, Pivotal, PhaseWare, RunE2FE, Salesnet, SAP, Sage, Soffront, Sugar CRM,
TechExcel u Workbooks™, qacT ot xouTo 1me pasriezaMme B H3JI0KEHHETO MO-I0IY.

1. SAP Customer Relationship Management'®’

€ 3aBbpPIICHO, OPUEHTUPAHO KbM
KJIMEHTa PEUICHHE 3a €JEKTPOHEH OM3HEC, KOETO HAIbJIHO 3a/10BOJIABA MOTPEOUTEIICKUTE
HY)KIU M OCUTYpsiBa KOHKYPEHTHH NpeIuMMCTBa M BUCOKM nedanou. [Ipuinoxenuero
o0e3neyaBa HENpeKbCHATa BPb3Ka MEXKIY CIYKUTEJINUTE, MpoliecuTe U uHpopManusiTa B
OpraHu3anusTa.

®oKycupaHeTO BbpXY KIMEHTA C€ MOCTUTa Ype3 BbBEXKIaHE HA OPUEHTHPAHU KbM
HEro NPOAYKTH U YCIYTH, 00CIy’KBaHE Ha U3KIIOUYUTEIHO BUCOKO HUBO U YCTaHOBSIBAaHE Ha
JBJITCOCPOYHHU, TEYENIUBILIN BPB3KU C IOTPEOUTENNTE.

NuTtepaktuBHUAT HeHTHp Ha SAP CRM no3BossiBa 0011yBaHETO ¢ KIIMEHTUTE J1a ce
OCBUIECTBSIBA 10 pa3IMYeH HAUMH - TeJIeoH, pakc, e-mail, yeOcaliT, MOOUIIHU YCTPONCTBA,
koeto npaBu CRM cucrtemara u e1eKTpoHHa.

SAP CRM mnpenoctaBs Ha CIyXUTEIHTe WH(pOpMAIMsa 3a Tazapure, aHAIHU3H,

MIPUJIOKEHUS U JIp., ChOOpa3eHa ¢ TsIXHaTa Mmo3uius. Paboremure B pa3InyHUTE OTAEIN Ha

161 nHMAT CIUCHK Ha MPOM3BOAUTENINTE MOYKE J1a C€ HaMepH Ha aapec <http://www.comparecrm.com/crm-
vendors/comprehensive-crm-software-vendors.php> 24.11.2011

157 SAP Customer Relationship Management. <http://www.sap.com/bulgaria/solutions/e-
commerce/crm/index.epx> 24.11.2011r.
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http://www.comparecrm.com/crm-vendors/brainsell/brainsell-crm.php
http://www.comparecrm.com/crm-vendors/c2crm/c2crm-crm.php
http://www.comparecrm.com/crm-vendors/epartners/epartners-crm.php
http://www.comparecrm.com/crm-vendors/esalestrack/esalestrack-crm.php
http://www.comparecrm.com/crm-vendors/epicor/epicor-helpdesk.php
http://www.comparecrm.com/crm-vendors/frontrange/goldmine-crm.php
http://www.comparecrm.com/crm-vendors/infor/infor-crm.php
http://www.comparecrm.com/crm-vendors/infusion/infusion-crm.php
http://www.comparecrm.com/crm-vendors/microsoft/microsoft-crm.php
http://www.comparecrm.com/crm-vendors/netsuite/netsuite-crm.php
http://www.comparecrm.com/crm-vendors/cdcsoftware/pivotal-crm.php
http://www.comparecrm.com/crm-vendors/phaseware/phaseware-crm.php
http://www.comparecrm.com/crm-vendors/rune2e/rune2e-crm.php
http://www.comparecrm.com/crm-vendors/salesnet/salesnet-crm.php
http://www.comparecrm.com/crm-vendors/sap/sap-crm.php
http://www.comparecrm.com/crm-vendors/sage/sage-crm.php
http://www.comparecrm.com/crm-vendors/soffront/soffront-crm.php
http://www.comparecrm.com/crm-vendors/techexcel/techexcel-helpdesk.php

OopraHM3aiysTa pasnojaraT ¢ HeoOXoJuMmaTa UM ONEepaTMBHAa HHpOpMAIUs 3a
YOPaBIEHUETO HAa BPB3KUTE C KIIMEHTUTE. AHAIMTUYHATA YacT HA MPUIIOKEHHETO CrioMara
Ja ce ONTHUMH3UpAT H3TOYHUIMTE Ha uHbopMamus 3a Mo-100po pa3dupaHe Ha
NOTPEOUTENICKOTO MOBEICHNE U TI03BOJISIBA CHTPYAHUUECTBO C JOCTABYUIU, MTAPTHHOPU U
KITUEHTH.

Bepcusita SAP CRM 3.0 BxmtouBa moBede oT 100 roTroBM OM3HEC MpOIECH C
AHAIUTUYHH, KOJTA0OPAaTUBHU U ONEPATUBHU BBb3MOXKHOCTHU 32 YIIPABJIICHHUE HAa BPH3KUTE C
knueHTute. [IpegocraBenata (pyHKIMOHAIHOCT MOKPHUBA HAIMPABIICHUS KaTO: MApKETHHT,
aHAJIM3H, ThPrOBHsI, YIIPaBJICHUE HAa KJIIOUOBU IPYyNU KIMEHTH, YIPABIECHUE HAa ThPrOBCKH
KaHaJl, CepBH3HA [JEHHOCT, €JEeKTPOHHU MpOoJaXOW, HHTEpPHET MOpTalu 3a
caMoo0CTy>KBaHe Ha KIUEHTHUTE, “ropentu’” tenedonu u ap. [locTaBsiiku yanapeHue BbpXyY
IpeIBapuUTeIHO HHTErpupaHu OuszHec mnporecu, SAP nHamansBa oOmuTte pasxoau 3a
MHTETpaIs Ha Pa3TUYHU PEIIeHHs], Thi KaTo HAMA HYX/1a OT TOMBbIHUTEHN UHTEepeiicCHH
CUCTEMH.

OCHOBHHTE MPEIMMCTBA HA cHCTeMHTe, paspaborenn or SAP ca:

® ’2beKagocm — (PYHKIMOHAIHOCTTa C€ pa3rpbllla MOCTENEHHO H Ce
aJianTyupa JIECHO KbM MPEANOYUTAHUATA Ha IPEATNPUATUETO-KIINEHT;

® oOpzaHu3zauUA HA MHOMNCECMEEHO MOYKU 34 e3aumoodeiicmeue ¢
KJuenmume — OCHIIECTBIBA CE B3aMMO/JICHCTBUE C KIMEHTA 10 BCHYKH KOMYHUKAIIMOHHU
KaHaJi B PEaJIHO BpeMe Ipe3 1eNns My KU3HEH KB,

® ocvuiecmengane Ha YANOCMHU OU3HeC npoyecu OT TIXHOTO HAYaANOo JI0
TEXHHUS Kpau.

2. Microsoft Dynamics CRM'® e codryepHo pemenue 3a ymnpapieHHe Ha
B3aMMOOTHOIICHUATA C KIIMEHTUTE, KOETO e()eKTUBHO YIIpaBisiBa HH(OpMaIMTa, CBbp3aHa
C KOHKpPETHHS KIHMEHT, CchOMpaHa B TPOABIDKEHHWE Ha TMBIHUS LUKBI Ha
B3aMMOOTHOIIEHUATA My C oOpraHuzauusara. IIpuiaoxkeHHeTo MHTErpupa BCHUYKU
HEOOXOIMMH JIaHHM 3a ONTHMH3MpaHE Ha JEHHOCTUTE IO MPOJaKOM, MapKeTUHI W
oOciyxBane. To mpemiara Obp30, I'bBKAaBO U JOCTBIIHO pELIEHHE, KOETO MOoJroMara
MOCTOSIHHOTO M HM3MEpUMO YCHBBPIICHCTBAHE Ha BCEKM OW3HEC MpOIEC, CBBbpP3aH C
U3rPaXXJIaHETO Ha MeUeNIMBIIO B3aUMOJICHCTBHE C KIIMEHTA.

JIOCTBIIBT 10 pELIEHUTE MOXKE Ja C€ OCBIIEeCTBU Ipe3 MHTepHeT MM MOOMIIHO
ycTpoicTBO, n3nonsBaiiku Microsoft Outlook, a paboTtaTra ¢ HEro € MHTYMTUBHA, Thi KaTo
uHTEepEHChT My € 10JI00€H Ha TO3U Ha O(HC MMaKeTa Ha KOMIIAHUATA.

Microsoft Dynamics CRM uma (pyHKIHOHAJIHOCT, HACOUEHA KbM:

® agmomamusupane Ha npooax@coOume — TO3BOJISIBA Ja C€ CHKpaTu

TBPTOBCKHUAT IUKBI U IoANOMara yIlpaBJICHHCTO Ha I[MOTCHUHUAJIHUTC KIUCHTH U

1%8 <http://www.comparecrm.com/crm-vendors/sap/sap-crm.php> 24.11.2011 .
199 <http://erp-testdrive.com/bg/?type=microsoftdynamics-crm> 24.11.2011r.
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BB3MOKHOCTH, H3MEPBAHETO ¥ IPOTHO3UPAHETO HAa THPrOBCKUTE aKTUBHOCTH, €)EKTHBHATA
KOMYHHKAIUsITa C KIMEHTa, 4Ype3 Ch3AaBaHE Ha €AWHEH MOoTpeOHuTesicku npodun u
aBTOMATU3UpAHE Ha ETAlUTE HAa THProBCKUS Hpolec. B pesyirar Ha ToBa ce moCTHrar Io-
BHCOKH HHMBA Ha CKJIIOYEHUTE C/ICJIKH U CE TIOBUILIABA CTETICHTA HA 33/IbPXKaHe Ha KIIMCHTHUTE;

® onmumuzupane Ha MapKemunHza — Cb3AaBaT C€ HMHTETPUPAHU
MapKETHHTOBH KaMIIaHWH, Ype3 W3IOI3BAHETO HA JCTAWIHW MAPKETHHTOBH MHCTPYMEHTH
3a IJIaHUpaHe, U3ITBIHEHHE U KOHTPOJT;

® nooobpeno obcnyryceane — CHUCTEMaTa IO3BOJIABA J1a CE HPOCIEIST
3afBKUTEC OT KJIMEHTUTE, J1a C€ ONPEACIAT HAIWYHUTE B OpraHM3alUsITa pPEecypcH u
ONTUMAJIHO JIa C€ M3IOJI3BAaT YOBEUIKHIT PECypC, IPEBO3HUTE CPEIICTBA U 00OPYIBAHETO.
[lpunokeHneTo  ympaBisiBa B3aMMOOTHOLICHHUSTA, CBBP3aHM C TNOAAPBKKATA W
00CITy)KBaHETO — OT IMbPBOHAYAIHUS KOHTAKT J0 YCIICIIHOTO U3IbIHEHUE HA 3aaunTe.

OcHoBHute npeaumcrBa Ha Microsoft Dynamics CRM ce u3pa3sBar B:

® nosuuiasane Ha KOHMPOIA BHPXY MapKETUHTOBHUTE JICHHOCTH;

® U3rpaXIaHE HAa CUIHA U OBI2OMPANHA 6DB3KA C KlueHmume Ha
OpraHH3aLusTa;

® nooobpasane Ha egexmuenocmma Ha MAPKETHHTOBUTE JECHHOCTH H
BB3BPBILAEMOCT Ha MHBECTHLIMATA, HAMAJISIBAHE HA MAPKETUHTOBHUTE Pa3Xo/iy;

® cmumynupane 63aumooelcmeuemo MeXIy OTICTHHTE 3BEHAa Ha
OpraHU3aLusTa;

® g3eMaHe HA UHGOPpMUPANU, HABPEMEHHU PelleHUA 3a: TIPEIBIKIaHE Ha
npojaxOuTe, W3MepBaHe Ha OW3HEC MAEHHOCTHTE M IPUIOCTHOTO TIPEICTaBSHE Ha
OpraHu3alsTa, OIEHABaHE Ha NpojaxOuTe U  ePeKTUBHOCTTa Ha CEpBU3a,
UACHTUHUIMPAHE HA TEHACHIIUH, TPOOJIEMHUTE 00JaCTH U Bb3MOXKHOCTHUTE;

® nosuwiagane HA NPOU3EOOUMETHOCMMA OT IEHHOCTTA Ha CIYKHUTEINTE.

3. Oracle Siebel CRM® ¢ Boxmemo pemenne 3a ymnpaBleHHe Ha
B3aMMOOTHOIIEHUATA C KJIMeHTuTe. CucTeMaTa OCUTypsiBa KOMOMHALIUS OT TPaH3aKIIMOHHH,
AQHAJIUTUYHM U cJe] MPOoAaKOeHN (PYHKIMOHAIHOCTHU 3a YIPaBJIEHUE HA BCUYKH MPOLECH,
BUAMMHU OT KJIMeHTHUTe. IIpoekTupaHo ¢ 1en 3aabpkKaHe U yBelUyaBaHe Ha TEXHUs Opoii,
NPUIOKEHUETO MPaBU BB3MOXKHO MEPCOHATM3UPAHOTO U MOCIEIOBATENIHO KIMEHTCKO
o0city>kBaHe, KOeTO JJ0Ka3aHO BOAM J0 PBCT B JIOSIIHOCTTA U PEHTAOMIIHOCTTA.

Oracle Siebel CRM BkirouBa IMpoKa MOJAPHKKA HAa yeO HPUIIOKEHUs, KOETO
ynecHsiBa pasnpoctupaneTo Ha CRM (yHKIIMOHATHOCTUTE Cpel Is1aTa OpraHu3aIus, ¢ el
Ja ObJaT JOCTUTHATH BCHMYKM KaHAIM Ha KOMYHHUKAIMs C KJIMEHTHUTE, KAaKTO M Aa Oble
HarpaBeHa Bpb3Ka ¢ Ipyru ouszHec Gpynkiun. Cucremara e u3rpajieHa Ha 6a3aTa Ha service-
oriented apxutekrypa (SOA), yMiiTo pe3yiTaT € HOAXOAALI0 3a pa3jIMyHH Malnadw,

CTaHAApTU3HUPAHO CRM pemiCHUC, OOCTBIIHO OT BCAKa JKCJIaHAa TOYKaA. I[BYHOCO‘{HaTa

180 <http://pias-solutions.com/siebel.htm> 24.11.2011 .
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cuaxponmzarus mMexay Oracle Siebel CRM u ytBbpaenu nmpoayktd Ha Microsoft kaTo
Word, Excel, Outlook u SharePoint, Bomu 10 yBenuyaBaHe Ha TPOIYKTUBHOCTTA Ha
MOTPEOUTETTUTE U 10 HAMAJICHH Pa3X0/Iu 32 00yUYeHHE.

Bb3MoKHOCTHTE Ha MMPUIIOKEHUETO CE pa3mpocTUpaT B 00JacTTa Ha MpoAakoOuTe,
YCIIYyTUTe, KOHTAKTHHUTE IIEHTPOBE, MApPKETHHIA, JOSJIHOCTTA, YIIPABJICHUETO Ha
KJIIMCHTCKUTE TIOPBYKHU U IPYTH.

DOYHKIIHOHAIHOCTTA HA CHCTEMAaTa € HACOUCHA KbM:

® (JoOueane Ha npeocmasa 3a npeoIAcaHume CHMOKU U ycay2u W 3a
MOTPEOUTEIICKUTE MPEANIOYNTAHUS Ha KIIMCHTHUTE,

® npedocmassaHe Ha 6b3MONCHOCH HA MbP2OBCKUMe AzeHmU a Ch3/1aBar,
MPOBEXKIAT U CHOACNAT €-mail KamMmaHuu, Aa MpOCHensBaT pPe3yJTaTUTE OT TAX U Ja
aHaJIM3upaT €(h)eKTUBHOCTTA HM;

® cCB30aseane Ha 0aza om OAHHU CbC CHOOENEHO CHOBPIHCAHUE, KOETO
pabOTHUIINTE U CIY>KUTEIUTE MOTaT Jia U3MOJA3BaT MPU MPECTaBsIHE HA MPEVIOKEHUS Ha
KJIIMEHTHUTE;

® OCbuiecmesnsane HA NPOOANCOU NO pPAaA3nUUHU KAHATU, 33 Ja Ce
MOCTUTHETE HOB PACTEX U yBeIUYaBaHE HA €(DeKTHBHOCTTA;

® OpzaHuzuUpaHe HA OUHAMUYHU U CHEYUAIUSUPAHU RpOZpaAMU 3d
JIOATTHOCHL;

® YCHEBPUIEHCHIBAHE HA CAMOODCTIYHCBAHEMO;

® onpocmsaeane Ha NOPLUKUME;

® @3eMaHe HA PeueHUs 8 PealHo épeme, Upe3 U3I0I3BaHe Ha TIPOTHO3HU
AHATUTUYHOCTHU B pEaTHO BpEMe.

Oracle mpenocrass cnenuduunu perenus 3a Haj 20 BUa HHIYCTPUU, KOUTO BOJST
JI0 HaMaJIsIBaHe Ha Pa3XOAHTe, Ype3 BHEAPSABAHETO HA HAl-T00pUTE ONlepaTUBHU MPAKTUKH,
OTTOBApAIIY Ha HYKIUTE Ha CEKTOPA.

4. Infor CRM'®! — ye6 Gasmpana cuctema 3a ynpapjieHHe Ha B3aMMOOTHONICHHSATA
¢ knuentuTe. Ts € mpenHa3HaueHa 3a KOMIIAaHUH, KOUTO MUCKAT Jla YIpaBIsBaT mpoiieca Ha
MPOJaK0u OT MbPBOHAYAIIHHUS KOHTAKT C KIIMEHTA JI0 IPUEMaHeTO Ha KITMEHTCKaTa MophUKa
U cnef npojnaxoenus cepu3 u noanpbxkka. Infor CRM yckopssa u mogo0psiBa mporieca Ha
oOciyBaHE Ha KIMEHTUTE, HaMallsiBalKM Pa3XOAMUTE MO MPOJaXOW U MOIAPHKKA U B
KpaiiHa cMeTka yBenuyaBaiiku mnpuxogute. [IpoaykTsT ocurypsBa AOCTBHI [0
uH(popMalATa 3a KIMEHTUTE HA CIYXHUTEIUTE OT BCHUKH OTAETM W TloMara Ja ce
CUHXPOHM3UPAT ACUCTBUATA HA OTACIUTE TI0 MAPKETHHT, MPOAaK0a U MOAIPHKKA.

CucremaTa noaabpiKa ClIeTHUTE PYHKIIUM:

® KoH@ucypupane, 6veexcoane u ynpaejieHue HA KIUEHMCKUme

nOPpBUKUy

181< http://www.frontstep.bg/solutions/solutions CRM.php> 25.11.2011r.
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® cwv30asane Ha opepmu;

® npezned Ha cmamyca Ha NOPBLYKUME 8 PEAIHO 8peme;

® HenpeKvCHam 00CmMbh 00 OAHHU 30 NOMEHYUATHUMEe KIUeHMU,

® Jocmvn 00 uHopmayua 3a ucmopuama Ha KiUeHMCKume
eé3aumooeiicmeus;

® ehekmueno ynpasienue Ha NPOOA}HCOEHUA YUKDIL;

® ynpaeneHue Ha MAPKEMUH206U KAMRAHUU

® mexHuuecKa no0OPvLIHCKA HA KIUEeHmUme.

5. CDC Pivotal CRM®? ¢ yHTYHTHBHO, MOIITHO pElIeHNe 33 KOMIIAHUH, KOUTO CE
cTpeMAT KbM BHenpsiBaHe Ha CRM cTparernmuecku Mojen M pailoHaIM3UpaHe Ha
MPOLIECUTE, HACOUEHU KbM KiHeHTuTe. CuctemMara uma JieCeH U MHTYUTHBEH MHTepdeiic,
OCcHOBaH Ha o¢uc nakera Ha Microsoft, uaterpupana e ¢ Microsoft Outlook u SharePoint.

[IpunoxxeHuero ce €bCTOM 0T MOAYJIU, 000cO0eHH 1O (HYHKIIMOHAJICH MTPU3HAK:

® npodax@coéHu — CHKpallaBa MNPOAKOCHHS UUKBI W MNOA00psiBa
B3aMMOOTHOIICHUSITA C KJIMEHTUTE;

® MapKemuHZ — IMOBUIIaBa KAY€CTBOTO HA MAPKETUHIOBUTE KAMITAHUU;

® o0cayyceane — YCKOpsiBa OOCITYyKBAaHETO Ha KJIMEHTUTE U MOJA00psBa
YIOBJIETBOPEHOCTTA UM;

® ynpaeneHue Ha 0€1060M0 RAPHIHLOPCHIBO — OCUTYpPSiBA TO-OBpP30 U
e(eKTUBHO CBHTPYAHUUYECTBO C MAPTHHOPUTE, OOE3MEYEHO OT MHOXKECTBO KaHalld 3a
B3aMMOJICIICTBUE;

o moounen CRM — noBuiiaBa npou3BOAUTENTHOCTTA U €PEKTUBHOCTTA OT
paboTaTta Ha MOOMITHUTE MOTPEOUTENH;

e coyuanen CRM — vHTETpHpa cUCTEMATa C BOACIIUTE COLUATHA MEUH.

bearapckute copTyepHM OpraHuM3anMM ChbIIO0 MpeaJaraT peleHus 3a

ynpasJieHHe Ha B3AHMOOTHOLIEHUSITA C KJIMEHTUTe, Haii-4ecTo 000c00eH! KaTo MOy
B HHTerpupaHata uM OusHec wuHPopMannoHHa cucrema. Haii-nmonyaspHure
NPOU3BOIUTENHN U IPUIIOXKEHUS ca:

1. Zeron V/4%® na Ennt Cogryep OO/I. ToBa e uHTErpupaH NpoAyKT, B KOHTO ca
3aJI0’%KeHM 4eTHpU ocHOBHM KoHuenuuu Enterprise Resource Planning (ERP), Business
Process Management (BPM), Customer Relationship Management (CRM) u Business
Intelligence (BI).

CRM uactta Ha codTyepa He € OTJEeNHA, a € 4acT OT OCHOBHATa CHUCTEMa, KaTo
BMecto otaereH CRM monyn uma CRM 3anaum, KoMTo MoraTt jia ObAaT BrpakJaHU B
6usnec nporecute. Taka CRM u ERP ¢yHKIIMOHaNHOCTUTE MIaBHO Ce MpeauBaT €Ha B

npyra. UatepdeiicsT 3a pabota cbc CRM 3aaunTte € MaKCUMAaJIHO OMPOCTEH - ThPTOBLUTE

162 <http://www.destinationcrm.com/BuyersGuide/Pivotal-CRM-2134.aspx> 25.11.2011r.
183 <http://www.zeron.bg/Products/CRM.aspx> 26.11.2011r.
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3a€HO C BCHUYKH OCTAHAJIHM CIY)KUTEIH PabOTAT caMoO B €JHA CHCTEMa, a KpaWHHSIT
MEHHJDKBP MOJXKE J1a TIPOCIIe/IsiBa MHOTO TI0-€()EKTHBHO KAKBO C€ CIIyYBa B MPEATIPHUITUACTO.

1. InfoServ® Customer Management!®* e npodecnonanna Call Center cucrema
cwe crangapTHa CRM u Brpazena renedonHa GyHKIHOHATHOCT. [IpoayKThT aBTOMAaTH3UpA
KOHTAKTUTE C KIUCHTH W OW3HEC MapTHBOPU OIIe OT CaMOTO BXOJIIO TeJIePOHHO
no3BbHsABaHe. [Ipunoxennero mma ceBpemenHa CRM crpykrypa, dokycupana wuzisuio
BBpXY KineHTa. [Iporpamara mo3BosisiBa paboTa Ha MHOTO areHTH (ONepaTopH) B JIOKaIHA
Mpexa, KaTo Tejae(GoHEeH pa3roBOp MOXKe Ja ObJie MPEXBBPIICH OT CIUH areHT KbM JIPYT B
3aBUCUMOCT OT HYXXJIUTE Ha KJIMEeHTa. BCeKn areHT uMa ompesiesicHH mpaBa 3a paboTa Cbe
cucTeMara W COOCTBEHO JBPBO Ha rpymuTe. ToW MOXeE MO BCAKO BpEeMe Jla Ch3JaBa,
pelaKkTUpa ¥ U3TPHBA JAHHH, B 3aBUCHUMOCT OT IIpaBaTa CH.

InfoServ® Customer manager nomo6psBa 06paboTKaTa Ha JaHHHUTE 3a KIMEHTUTE U
noBuinaBa e(QEKTUBHOCTTA Ha paboTara, YCKOpsBailkh paOOTHHTE TMPOLECH U
OCBIIIECTBSIBAKU KOHTPOJI HA BCUYKH €Tanu OT chenkara. Cucremara ChabpiKa JeTaiIHa
UH(pOpMaIIKs 32 BCEKU KIUCHT, ChXPaHsBa IIbJIHATA UCTOPHS HA MPOBEJICHUTE KOHTAKTH C
HETO - CpeIly, Telne(GOHHN Pa3rOBOPH U KOPECTIOH IeHIHs. ToBa OCUTypsiBa IPUEMCTBEHOCT
B Clly4yail Ha OTCHCTBAI CIIY)KUTEN - OCTAaHAJIUTE He3abaBHO M Oe3mpoOIeMHO Morar ja
noemMat paborara my.

[Iporpamara e HaacTpoeBaeMa, T.€. ChBMECTHMa C MHOXECTBO WHTETPHUPAHU
NPUJIIOKCHUS - CYCTOBOJIHU CUCTEMH, CUCTeMH 3a (aktypupane, ERP cucremu u np. u o
BCSIKO BpEME MOJKeE J1a ObJIc HaArpaXaaHa U MOJICPHU3HPAHA.

2. Ascent CRM¥> pa CM Koucyara mpemocTaBs HHOBaTMBEH IMOAXOJ KbM
YIPaABJICHUETO Ha BPB3KUTE C KIUCHTUTE 4pe3 OOCTUHSIBAHE HAa XOpa, WHPOpMAIUS H
NPOIIECH B €MHHA CPe/ia, KOSTO OCUTYpsIBa KOHKYPEHTHU MPEIUMCTBA U 100aBsi CTOWHOCT
KbM MPOJIYKTUTE U YCIYTHTE Ha OpraHu3anusaTa. [IpuiokeHneTo moMara jia ce MHTerpupar
IUIOCTHUTE OTHOIIEHHS C HACTOSIIUTE M TOTCHIIMATHHUTE KIUCHTH M Jla ce OOCIMHSAT
JAHHUTE W TMPOIECUTE OT APYrd cUcTeMu. [1o TO3M HAYMH Ce TOCTHra €IWHEH W IThJCH
TIOTJIE]] BBPXY BCEKHU KJIIMEHT, KOETO € XKM3HEHO BaXKHO 32 YCTAHOBSIBAHETO HA €(DEKTUBHHU U
JBITOTPAHA OTHOILIEHHUS C HETO.

Ype3 Ascent CRM ce nocrura:

e HEnpeKvLCHAmo ynpaejieHue Ha BCUYKUA KAMITAHUU U JIOTOBOPH 3ae/IHO
ChC CBBP3aHUTE KbM TSIX JICHHOCTH;

° MOWHA cecmeHmauus u npoghunupane Ha 1eIeBaTa Ay TUTOPUS, 3a€HO
C yIpaBJcHHE Ha MAPKETHHIOBU KaMIIAaHUU M CPEJICTBA 32 aHAIIU3;

® KOHmMpOJl HQ UYATN0CMHUA npoyec Ha npodaafcﬁa;

164 <http://www.infoserv.bg/index.php/bg/products/infoserv-customer-manager.html> 26.11.2011r.
185 <http://www.smcon.com/Solution/Solutions.aspx?entity=SubMenuSolutionsProductCRM> 26.11.2011r.
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* uUHmezpauusa ¢ OAGHHU OM OpY2U CUCHEMU U U3MOYHUYU, OCUTYpSBAIla
'bJIHA HH(pOpMaLKTa 3a KITUEHTa U Bb3MOXKHOCT J1a C€ U3I0JI3Ba CETMEHTUPAHE Ha TAaHHUTE
U €JIEKTPOHHA KOMYHHKAIIHS;

e BB3MOXKHOCT Ja C€ Ch3JaBa HEPCOHANUZUPANA KOMYHUKAUUA C BCEKU
CErMEeHT OT KJIMeHTCKaTa 0a3a;

* NBIHA aémomMamu3ayus Ha OusHec npoyecume;

e cb30aeane Ha NbAHA 6aza om OAHHU 33 KIIMEHTH, TAPTHHOPU, TPOAYKTU
U Ta3apu;

e BB3MOXKHOCTH 32 2b8KAGU CHPAGKU U OMYEemu;

e UeH0B0 eheKmusHo eHeOpasane U NOOOPBIHCKA.

3. SelMatic Plus®®® — unTerpupana cucrema 3a ynpasnenue Ha 6usHeca. Enqun oT
monynute Ha ERP cucremara e To3u 3a ynpaBieHHe Ha B3aUMOOTHOIICHHUATA C KIIUEHTHUTE
(CRM).

MonynsT npe/iara e IHUTE Bb3MOKHOCTH:

® cucmemamu3upane Ha UHGoOpmayuAmMa 3a KiueHmume 6 0ocuema;

® opzanuzupane U  npocledasaHe  HA  6CUYKU  emanu  om
63AUMOOMHOUIEHUAMA C TIOTCHIIUATHY, aKTUBHU U HEAKTUBHU KOHTPAreHTH;

* ompazaeane Ha CI0MCHUmMe ousnec OMHOUIEeHUS,
MPOTUYAIM HEOTPAHUYECHO BHB BPEMETO M 00XBalIallld MHOKECTBO IOKYMEHTH;

® npukKpeneane Ha OOKyMeHMmu, UMAIld OTHOILIEHHUE IO JOTOBapSHETO,
U3MBIHCHUETO W TPUKIIOYBAHETO HAa OTHOLICHUSNTA MEXIy KOHTPAareHTHTE I10
peanu3anusTa Ha IPOEKTUTE;

® cwvOupame u ynpaejeHue HA YAIAMA HATUYHA UHGOpmayusa 3a 0a0eH
KOHmpazenm — ONUCaHNE Ha JIEWHOCTTAa My, KOHTaKTH, JIUIIA 32 KOHTAaKT, O(hUCH U JIp.;

® ompazneane HA GCUYKU CHOUmMUA, 3ACAZAUWU OMHOWIEHUAMA C
KOoHmpazenmume — ata Ha OCBIIECTBIBaHE HAa KOHTAKT, pe3yTaT, ohepupane, CKI0YBaHE
Ha JIOTOBOPHU, IPUKPETISIHE HAa BCSIKAKBHU IOKYMEHTH, CBHP3aHH C JaJIeH KOHTPAreHT U Jp.;

® ogopmane Oocue Ha Kiuenma, MOKa3BAUI0 HAa €IUH €KpPaH BCHUYKHU
JIOKYMEHTH, CbOUTHS, (PailioBe U MPOU3BOIHU NOTPEOUTENCKH NeUHUPAHH CIIPABKH;

® g00eHe HA MOYHA KOUYUEeCMEeHa U CMOUHOCIMHA CMEMKa Ha BCEKU eTal
OT U3II'BJIHEHUETO Ha CIENKaTa.

4. Busnec Hapuratop Bpb3ku ¢ kauentu (CRM) 7

Ha Komepc ®@unanc A/l
Cucremara aBTOMAaTH3Upa IPOLECUTE MO MAPKETHHT, MPOJAXOH, ciiea mpoaaxOeHo
oOcity>)kBaHe, CepBU3HO OOcimykBaHe W jAp. DyHKIMHTE, pa3pabOTeHH B MPOJIYKTa ca
MOJIe3HH Ha BCsIKAa OpraHu3anus, ocoO0eHO B YCIOBUSATa Ha (UHAHCOBAa Kpu3a. Te ca

MoAXOAA1IHN 34 MHAUBUAYAJIHOTO O6CJ'IY)KBaHe Ha BCCKHM KJIMCHT M 3a Ch3JaBaHCTO Ha ,Z[O6pI/I

166<http://selmatic-plus.com/crm> 26.11.2011r.
167« http://www.cfinance.bg/> 18.01.2012
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B3aMMOOTHOILIEHUs. BHeApsABaHETO Ha MPOAYKTa BOAM 1O CBIIECTBEHO YBEIMYaBaHE HA
npoAaXOuTe U na3apHus A7 Ha IPeANpUATHAITA.

[Tpunoxenuero e HanbjaHO uHTerpupaHo B ERP-cucremara Ha opranumzanusta.
M3non3Ba enuHHa Oaza JaHHM M €QMHHU (DYHKUUHM 3a peAakTHpaHe Ha TaOIULUTE.
OnTtumusupanuaT uHTepdeiic no3BossiBa yrnorpedara My OT omepaTopu 0e3 CueTOBO/HA
kBanuukanusd. IIpoaykTsT e JseceH 3a ajanTHpaHe KbM HYXKIUTE Ha OpraHU3aLusaTa U
MOJe€ Jla ce MHTEerpUpa KbM BbBEICHUTE JaHHU 3a KJIMEHTUTE B MHTErpUpaHaTa CUCTEMA 32
¢dupmeno ynpasnenue busnec Hasurarop. Ilpunoxennero nuMa BrpasieH TEKCTOB PeJaKTOP
U BrpajieH Au3aifHep Ha TOKYMEHTH, KOMTO I103BOJIABAT OTPEOUTENAT BelHAra /1a 3all0uHe
paboTa chC cCUCTEMAaTa C TIO3HAT U yJI00€H MOTPEOUTEIICKH HHTEPPEIiC.

busnec HaBuratop CRM nputexaa penuiia PyHKIUMOHAJIHN Bb3MOKHOCTH:

® uHOUGUOYaANHA UHGpOpMAYUA 3a 6CeKU KaueHm C IIbJIHA HUCTOPUA Ha
KOHTaKTUTE, JEeHCTBUATA, PEKJIAMHUTE KaMIAHUM W 3alUTBaHMITA, JAOCTBIIHA IO BCAKO
BpeMe

® ynpagneHue Ha KOHMAKmMu OT Pa3IMYHU KOMYHUKAIIMOHHU KaHAJIH;

® ynpagneHue Ha O€liCMEUAmMA Ha Caydcumeaume TpPU OOCIyKBaHE Ha
KJIMEHTUTE;

® ynpagneHue Ha NEPCOHAIA TOCPEIICTBOM BIrpasieH rpaduk Ha CIyKUTEIUTE U
KaJeHaap;

® ynpaegneHue Ha MApPKemMuUH208UmMe KAMnaHuu;

® KOpecnoHOeHyus — ABTOMATUYHO TE€HEpUpaHe M OTIEeYaTBaHE HA IUCMA C
BI'PaJIEH TEKCTOB PEAAKTOP U JU3aiiHED;

® A6MOMAMUYHO UNPAWAHE HA e-MellIU;

® ynpaenenue Ha 0emaiinama un@opmayua 3a Kiuenmume, CerMEHTHpaHe,
dbopmupaHe Ha LIeJIEeBU IPyNu

® Jocmvn 00 0oKymenmume ot buznec HaBuratop ¢ Bb3MOXKHOCT 3a yIpaBlieHHE
Ha NMPOoJaKOUTE MHIMBUAYATHO MO KIIMEHTH.

ITazapeT Ha CRM u e-CRM codtyep e HacuTeH ¢ ronsM Opoll MpOU3BOAMTENH,
npeiaraiy rojsiMo pa3Hoo0pasue OT MPUIIOKEHUS, BCIKO OT KOUTO MPUTEXKABA Pa3InyHa
(YHKIIMOHATHOCT M MMa CBOMTE CHJIHM M Cllabu CTpaHU. BbOpeku >xelaHueTo Ha
paspabotunute Ha CRM codryep, NpoayKThT UM Ja aBTOMAaTU3Upa BCUYKU BB3MOXKHH
(GYHKIMU W JEHMHOCTH, CBBP3aHU C KIMEHTUTE, HE CBIIECTBYBa YHUBEpCAIHA CHUCTEMA,
NpUI0KKMMa BbB BCUUKM Mpeanpusatus. ETo 3amo Beska opranuszanus TpsOBa jaa noadepe
CBOETO MpuiokeHue cpex nzobunuero or CRM codryep, Taka ye To 1a obe3neyana B Haii-
rojsiMa cTerneH Ou3Hec MpoLecuTe i, HACOYEHU KbM KIIMEHTHTE.

B rtabmuma 2 ca mpencraBeHn B 0000IIEH BUA XapaKTEpHUTE OCOOEHOCTH U

OCHOBHATa ()YHKIIMOHAJTHOCT Ha pasriieJaHuTe cOPTYEpHU MPOAYKTH, TOAPEIEHH 110 Opoi
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Ha XapaKTEPUCTHKUTE, KOUTO NMPUTEKaBaT. B Hesl Hali-Hampel ca TOKa3aHu MPOTPaMHUTE
NPOJIYKTH Ha CBETOBHH IMPOU3BOIMTEIH, & CJIE]] TOBA M HA TE€3M OT HAIllaTa CTpaHa.

Ot Tabnumara € BUAHO, 4Ye Haii-moOpuTe BBHB (DYHKIMOHAIHO W apXUTEKTYPHO
OTHOILIEHHE TOTOBU IPOTPAMHH TPOIYKTH 3a YIpPAaBJICHHE Ha B3aUMOOTHOIICHHSITA C
kauentute ca: SAP CRM, Microsoft Dynamics CRM u Oracle Siebel CRM, koeto ce
NOTBBHPIKAABA U OT TMa3apHUs JISUT HA TIPEANPHUSITUATA, PAa3padOTHIIA CbOTBETHUTE PEILICHHSL.
Ot pasraneganute CRM npunoskeHus: Ha ObATapCKUTE MTPOU3BOAUTEIN, HAM-TOISIM 00XBaT
uma busnec HaBurarop Bpb3ku ¢ kiuentr (CRM), koeTo e ch3/1aieHo Ha OCHOBATa Ha Haii-

no6pus copryep B o0nacTra.

Taoauma 2
Xapakrepuctuka Ha CRM u e-CRM codryepa
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B3aUMOJIEHCTBUE
C KJIMEHTAa
Enuana 6asa ot
JaHHU 3a + + 1+ +
KJIUCHTHUTE
MHOKeCTBO
TOYKH 3a | + + +
B3aUMOJIEHCTBUE
ITepconanusupa
Ha BpB3KAa C |t + + + |+
KJIUEHTa
MoOwunna
+ + +
BepcuUs

B 3akiIl0ueHHe MOKEM Ja MOCOYMM, Y€ MPEe3 MOCIEAHUTE TOANHU NHBECTUIIHTE B
CRM u e-CRM cucremu u copTyep ce yBenmuaBaT HENMPEKbCHATO, BIIPEKU HATUIHETO HA
CBETOBHA HKOHOMHUYECKA M (PMHAHCOBA KpH3a. ['oyisiMa 9acT OT MpeanpusTHsITa B Pa3BUTHTE
CTpaHM ca cHalOJieHM C TaKbB BHJ OM3HEC WH(POPMALMOHHA CHCTEMa, Hali-4eCTO 3aKyIeHa
OT BOJICIINTE Mpou3BoauTen B obmactra — SAP, Microsoft, Oracle u . H.

Beirapust cinenBa TasuW TEHACGHUUS W CHIIO OTYMTA PHCT B OTHOCHUTEIHUS JSUT HA
opranuzamunre, BHeApsaBamy CRM u e-CRM cuctemu. YacT ot OBbJIrapcKuTe IpeAnpUSTHS
ce IOBepsBaT Ha MECTHU pa3pabOTKH, alaiTHPAHH KbM HallaTa MKOHOMHYECKA PEaTHOCT —

Enut Codryep, CM Koncynra, CenMaruk, Komepc ®unanc u np.

2.3. MNpob6aemu n nepcneKkTMBM NPU BHEAPABAHETO Ha €/IEKTPOHHUTE
CUCTEMM 33 yNpaBAeHMEe Ha B3aMMOOTHOLWIEHMATA C KANEHTUTE

2.3.1. Npobnemu npu paspaboTeaHeTo, BHeAPABAHETO M eKcnioaTaumaTa Ha e-CRM

CUCTEMMU. q)aKTOpM 3d ycnelwHa peannsauuma Ha UHULMATUBATA

168

Cnopen @oc u CTOyH ™ ° ChIIECTBYBAaT MHOXECTBO TPYAHOCTH U MPOOIEMH pU

pa3paboTBaHeTO, BHEIpsIBAaHETO M ekcruroaranusata Ha e-CRM cucremute. Yact ot Te3u

169

npobiemMu ca OOEKT Ha H3CJeBaHE W OT CTpaHa Ha aBTOpU Karo CTAHMMHPOB >’ H

168 Foss, B., Stone, M. CRM in Financial Services. A Practical Guide to Making Customer Relationship
Management Work. 2002. p. 528.
189 Cranummupos, E. Ynpasnenue Ha Bph3kute ¢ kanentute. Bapua, 2007. c. 247.
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Iummanos!’?

, KOWUTO 100aBAT W HAKOJKO HOBHU. Haii-o6mio, Oa3upaiiku ce Ha
TFOPENOCOYEHUTE aBTOPU, MOKEM Jla CUCTEeMaTU3UpaMe TPYIHOCTUTE U MPOOIEeMUTE IO
CJIETHUSI HAUMH:

» JIMIIcA HA IJ100a/THA OM3HeC cTpaTerusi 3a padora ¢ KiMeHTUuTe. B onura cu na
BHeNpAT 0bp30 e-CRM cructemara, MHOKECTBO TPEANPUATHS 3aKyIyBaT codTyep, 6e3 na ca
pasBHIIN KOHKypeHTocriocoona CRM crparerus'’! u 6e3 na ce mpoMeHAT OGU3HEC IPOLIECUTE
U JIeHHOCTUTE, OPUEHTHUPaHU KbM KiueHTHUTe. [loHsAKora crparerusita € TBbpAe o0Ima U
HEMOJIXO/IA111a 3a creuUIHUTEe 0COOCHOCTH Ha cpefaTa, B KOsTO ce npejyiara. Pa3uura ce
Ha TOBA, Y€ U3IMOJ3BAHUAT cOTyep caMm Ie reHeprpa HeoOXOAUMUTE MPOMEHU B OM3HEC
npouecuTe Ha npeanpusaTueTo. OT U3KITIOUUTEIHA BAXKHOCT € IbPBOHAYAHO Jla C€ U3TPaau
IBJITOCPOYHA CTpATerus 3a yIpaBieHUEe Ha B3aUMOOTHOLICHHATA C KIIMEHTUTE U CJIe/] TOBa
Jla ce BHEJPU CUCTEMA, KOATO J1a 00CITy»Ba Ta3u CTpaTerus, a He 00paTHOTO;

> He ce MHCJH 32 OCHOBHUTE MPO0GJeMH HA OPraHU3aNHUATA OT IJIeJHA TOYKA
Ha cayxuTeante. YecTo MEHHIKBbPUTE HE ce chOOpa3sBaT ¢ TOBa KAKBO OM MOJOO0PUIIO
paboTata ¢ KIMEHTUTE, a C€ HAco4YBaT KbM peOopraHu3alus Ha Te3W MPOIECH, KOUTO
M3MCKBAT Hail-Manko BpeMe H CpeAcTBa. bu3Hec TmpolecuTe, NOUISKAIIM Ha
aBToMaTu3anus, TpsOBa 3a OBAAT NPEABAPUTENHO pas3liieJaHu, aHAIM3UPAHU U
JOKYMEHTHPaHH, Tpeau na ce m3bepe mpomsBomuTen u cuctemal’?. He OmBa ma ce
npeHeOpersa MHEHHETO Ha CIY>KUTEINTE, KOUTO I1Ie Oepupar ChC CUCTEMATa;

» aKIeHTHpa ce BBbPXY TEeXHOJIOTHSITAa, a He BbPXY OPraHM3anHfATa HaA
aeiinocTTa. Heo6xoamumo e fa ce oOpblila BHUMaHKE HA JAHHUTE 32 KIIMEHTUTE U YMEHUsTA
Ha TiepcoHana 3a paboTa ¢ TAX, Ha Bb3MOXXHOCTUTE 3a MPOMSHA Ha OpraHU3alMOHHATa
CTPYKTYypa U BB3IMPHUEMUNBOCTTA HA KITUEHTUTE KbM Pa3INYHUTE HAYMHH Ha yTIPABJICHHE;

> JUNca HAa yMeHWsl W 3HAHHUA 32 BHeIpPsiBaHe Ha cHcTeMaTa. Macoara
npakTika ¢ e-CRM ma ce BHenpu mpenu J1a ce M3BBPIIM peopraHU3aIus Ha KIIOUYOBHUTE
O6usHec mporecu B KommaHusaTa. Purdoum, Paiixenn u Lledrep omnpenensat mnomodHO
TIOBeJICHHE KaTo eIMH OT Haii-ONacHWTE KamaHu mpen MeHHmKbpuTel’S. Heobxomumo e
BHEJPSBAHETO Jla CleJBa OMpejesieHa MpOoIlelypa, Ja HE Ce MPOIYCKaT BaXHHU €Tanu U

HeﬁHOCTH, Aa C€ rjieJa Ha Mpoueca KaTo €aHO I_IHJ'I0174. BHCI[pHBaHe Ha e-CRM cucrema,

0 MIummanos, K. Tlpenussuxaresncrsara npe epexrusHoctra Ha CRM cucremara. // CIO, 2012, 6p. 3, cc.
52-55.

171 Scullin, S., Allora, J., Lloyd, G.O., and Fjermestad, J. Electronic Customer Relationship Management:
Benefits, Considerations, Pitfalls. // Information Systems: The Challenge of Theory and Practice. - Las
Vegas, NV, 2003, p.S8.

12 Tlak Tam.

173 Rigby, D., Reichheld, F., Schefter, Ph. Avoid the Four Perils of CRM. // Harvard Business Review,
February 2002, p. 103.

174 3a moeeue undopmanus px. Lnasa I, 1. 2.1.., naparpag 2.1.2..
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KOeTo mpoTuya mnoseye oT 90 IHU, YECTO € BUCOKO PHUCKOBO, 3a TOBA U MPEANPHUATHITA

TpH6Ba Ja 6’b,I[aT CKCIITUYHHU KbM TOJIKOBA IIPOABIIKUTCIICH HpOH€Cl75

;

» CJI0KHA WHTerpauusi ¢ JApyruTte WHQOPMANMOHHU CHCTEeMH Ha
opranm3amusaTa. Ts TpsOBa 1na OCUTYpH B3aUMOJCHCTBUETO C JpPyruTe COMTyepHH
NPUIOKECHUS W Ja TIOBUIINA €()EeKTUBHOCTTA OT (DYHKIIMOHHPAHETO HA IsIaTa CHUCTEMA.
JobOpusT moaxon ¢ umHpOpPMAIMOHHATA Cpela Ja Ce YChBBPIICHCTBA HAa OCHOBaTa Ha
UHTETPUPAaHe Ha OTICIHU MpHIoKeHHus, Mexay kouto ¢ CRM, m makcumanHo nma ce
U3I10J13Ba TEXHUSAT MOTCHINAI;

» TPYAHOCTH MPHU MHTErPalMsATAa HA ChIIECTBYBAIINTE JAHHU 32 KJIMEHTHTE C
HOBOc(hopMHpaHATA cHcTeMa, B ciydaute korato €-CRM cucremara 3ameHs npyra
Ou3Hec MHPOPMALIMOHHA CHCTEMa, 00CITY>KBaIlla 4acT OT KJIMEHTCKUS IIUKbIT,

> TPyaHO ymnpapjieHHe Mamada Ha mpoekta. E-CRM cucremara oOxBama
MHOXECTBO apXUTCKTYPHH KOMIIOHCHTH, KOMYHHMKAIIMOHHU KaHAJIHW, AaHAJIUTUYHU
NPUIOKCHUS, KOETO IMpPaBU CHUCTEMaTa W YIPABICHUETO MW CIOXKHH M KOMIUICKCHH.
MuoxectBo e-CRM mpoektu ce mpoBayisAT, Thii KaTO IIbPBOHAYAIHUIT 00XBAT € TBBPJIC

OI'PAaHHUYCH, a pCATTHUAT Mama6 € MHOI'O l'IO-I"O.HSIM:I'76

» HHCKA CTeNeH Ha 'bBKABOCT HA rOTOBHTE coTyepHHU pemenusi. Heooxoaumo
e Ja ce u3oupat copTyepHH MPUIOKEHHSI, KOUTO UMAT aJIeKBaTHA TEXHUYECKa MOAIPBKKA
U ca CIOCOOHM Ja TMpeHacTpoiBaT B peanHo Bpeme odeprara KbM KIHEHTHUTE.
[TpunoxkeHnusTa TpssOBa B MaKCHUMalHa CTEIEH J1a o0e3reyaBaT pealHuTe OM3HeC MPOIECH B
KOHKpeTHaTa opraHuzanus. M300pbT Ha npaBuiHa U ajnekBatHa e-CRM  cucrema e cpex
Hali-Ba)KHUTE MHJMKATOPU 32 yCIieXa Ha MHUIMATHBaTa. YecTo cpeliaH moaxoj € Ja ce
UHTETPUPAT MOAYJIH WIM HWHCTPYMEHTH Ha MPUIOKEHHS] OT Pa3UyHU MPOU3BOIUTEINH,
CHOOPA3HO HYKIUTE HA MIPEIPUITHETO.

3a jpa ce m30erHar mocnieaBamuTe NpoOsieMHu, Hail-10OpOTO pelleHHe € Ja ce
pa3paboTu coOcTBeHa nHGOopMalmoHHa cucteMa oT YT otnena Ha opraHu3anusTa, Thid KaTo
CIEIMAIMCTUTE OT OT/IeNa ca Hail-1o0pe 3amo3HaTH ¢ BhTPEUTHO KOPIIOPATUBHUTE MPOLIECH,
KOUTO TpsiOBa Jaa ObgaT aBTOMATH3UpaHH. AJITepHATHBA HA OMUCAHHUS TMOAXOA €
pa3paboTBaHETO /1a ce MOBEPH B PhIIETE Ha crieluanu3npana codpryepHa ¢pupma, HO CaMOTO
MPUIIOKEHUE /1a CU OCTaHEe MHAWBUIyalTu3UpaHo (ayTCOPCUHT);

> TPYAHOCTH TIPH pPadoTa HA CJIOYKHTEJIUTEe ChC CHCTeMaTra — JIMICa Ha
JIOCTaThYHO YMEHHUsI W 3HAHUS 3a paboTa ChC cuUcTeMaTa OT CTpaHa Ha HEWHUTE
notpeburenu. He 6uBa ma ce mpeHeOpersa BepoATHOCTTa, cucTeMaTa Aa Obe OTXBBbpIeHa
OT MOTEHIIUATTHUTE CH TOJI3BATEIH, TOraBa KOTaTo TS U3MEHS YTBBPJICHUTE 10 TO3H MOMEHT

OuzHec (by'HKI_II/II/I. Axo cucremara HEe € pa3pa60TeHa C IIoMOIIITa Ha IIO3HaHMUsATa,

175 Scullin, S., Allora, J., Lloyd, G.O., and Fjermestad, J. Electronic Customer Relationship Management:
Benefits, Considerations, Pitfalls. // Information Systems: The Challenge of Theory and Practice. - Las
Vegas, NV, 2003, p.9.

176 TTak Tam.
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CBIEHCTBUETO M 0JJ0OPEHHETO Ha PaOOTHHUIINTE, MHUIIMATHBATA € oOpeucHa Ha Heycrex '’

HeoOxonumo e fa ce mpoBeka 00y4eHUe Ha MOTPeOUTEIUTe KaTo 3aKIFounTeNHa (a3a Ha
BCSIKO €THO BHEJIPSIBAHE;

» ()MHAHCOBH, BpeMEBH M IPYTH orpaHnyeHus. Yecto He ce 3a/1eisIT 10CTaThUHO
Cpe/cTBa 3a BHEIpsBaHE Ha cucremara. OpraHM3alMUTe HE OTYUTAT KOCBEHHUTE Pa3Xoau
KaTo OOy4YeHHWE Ha TIepCOHANa, MOCJIEIBAIA HM3MCHEHUS W YCHBBPIICHCTBAHHS Ha
NPUJIOKESHUETO, PA3X0IU 33 TEXHUYECKa MOIPHKKA U T. H. B peiuna ciryuan ce mocTaBsT
KpaTKH ¥ HepeaTH| CPOKOBE 3a M3TPaKIaHE U BHEAPSBAHE HA CUCTEMAarTa, KOMTO BOISAT 10
HaMaJsiBaHe HA Ka4eCTBOTO Ha paboTara i;

» Mpo0JieMbT ChC CHTYPHOCTTA HA cHcTeMaTa. J[aHHUTE 32 KJIMCHTUTE, KOUTO Ts
crOMpa u 06paboTBa, ca 0COOCHO YYBCTBUTEIIHH 1 Y€CTO ca OOCKT Ha 3JI0yHoTpeOH. 3a ToBa
TOJISIMOTO MPEAU3BUKATENCTBO npea cb3aarenute Ha CRM e na ce Hamepu 6anaHc MexITy
JICKH 32 U3M0JI3BaHe (DYHKIIUU M MTOIXOMISIIN U IPUEMIIMBUA MEPKHU 33 CUTYPHOCT.

> HEeBB3MOKHOCT /a Ce NOJAbPKAT IbJITOCPOYHH OTHOIIEHHS C
NMOTPeOUTEeTUTE, Hali-BEUe KATO MPSKO CICICTBHUE OT JIUTICATA HA BHTPEIIHO KOPIIOpATHBHA
CRM ctparerus.

®oc u Croyn'’® cuurar, ue ycmemmoro BHeapsiBane Ha e-CRM cucrema ce
OCHOBaBa Ha CHOJIIOJJABAHETO HA HIKOJIKO OCHOBHM MPaBUJIA!

» Cucremara TpsiOBa ja ce pa3padoTBa MOETANHO U MOCTeNeHHo. Bp3MoxHM ca
JIBa HauWHa 3a usrpaxaane Ha e-CRM cuctemara:

ITvpeo, BHE3AIMHO BHEIPSIBAHE HA CUCTEMAaTa ‘‘TOJIEMHUST B3PHB — BB3MOXKHO Haii-
OBp30 BHEIpsIBAHE HA MPHHIMIIMTE 3a YIpaBICHHE HA KIMEHTHTE B OusHeca. ToBa Haii-
o010 HaMupa MPUIIOKEHHE B HOBOCHOPMHUpAHU MPEANpUATHA. YCHEXBT Ha MOJAXOAa €
pPSAAKO cpemaH M OOWKHOBEHO C€ W3MON3Ba B OTpacid KBAETO HMa CaMO €IWH
TUCTpUOYIIMOHEH KaHall, C MPOCTH MPOAYKTOBU T'aMU U CTPOT IEHTPATU3UPAH KOHTPOI.

Bmopo, nocteneHHO BHeApsiBaHe, 3aMEHSIIO cTapa WH(GOpMalMOHHA CHUCTeMa —
HENPEeKbCHATO JBM)KEHHE B Mocoka Ha mocturane Ha CRM Busus, otuuTtaiiku (akra, de
Ta3u BU3US HETIPEKHCHATO 1€ CE TPOMEHS. 3a TOJIeMU OpraHu3alliy, Y4eCTO TPEMHUHAIH TTPe3
HAKOJIKO vyacTuyHH ycremHn CRM uHHImatuBu, ToBa € mo-modpata Br3MOxHOCT. Haii-
MOJXOJIAIIO € Ja C€ 3al0YHe ¢ MUIOTHU MPOEKTH, KOUTO Ja YCTAHOBSIT Bb3MOXKHOCTUTE U
KamanurteTa, npeau na ce npuwioxku CRM wuHuMnmatuBaTa 3a ocraHamara d4acT OT
MPEINPUATHETO.

3a MMPpCAIIOYUTAHC € a CC U3II0JI3BA BTOPUAT HAYHH.

177 Scullin, S., Allora, J., Lloyd, G.O., and Fjermestad, J. Electronic Customer Relationship Management:
Benefits, Considerations, Pitfalls. // Information Systems: The Challenge of Theory and Practice. - Las
Vegas, NV, 2003, p.8.

178 Foss, B., Stone, M. CRM in Financial Services. A Practical Guide to Making Customer Relationship
Management Work. 2002. pp. 529-533.
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> Heo06xoxumo e 1a ce pa3padoTu BU3MsA 32 ObAelIEeTO, HO He M HA MPEKAJIeHO
paHeH eran. KbM Hes ce OTHACAT: IEJICBUTE MApKETHHITOBH CETMEHTH, KOHKYPEHTHOTO
MO3UIIMOHHUPAHE, KaHAIHTE 33 TUCTpuOyIus. [loaroTss ce moa ¢popmara Ha KpaTKO pe3roMe,
CHIBPXKAIIO OTTOBOPUTE PEAUIIA BBIIPOCH, CBBP3aHU C IMa3apHUTE CETMEHTU M TAXHOTO
aJICKBaTHO 00CITy»KBaHE B KOHKYPEHTHA CpeJia.

» Jepuaupa ce oTIPpaBHATA TOYKA HA MporpaMaTa. MHOI0 BUCIIH MEHUDKBPU
He ca Jo0pe 3amo3HaTH C BB3MOXKHOCTHTE HAa CBOETO MPEIIPUATHE B YCIOBUSTA Ha
Bb3npueMane Ha CRM wuHuimatuBara. KoMmnanunre, KOUTO HE 3HAAT CBOSITA CTapTOBA
MO3HIINS, H3TPAKAAT CHCTEMATa BbPXY ,,IUIABAIIM ISICHIM, @ HE BbPXY COJIMIHA OCHOBA.
HaOGroaBa ce chIlieCTBeHA pa3jinKa MEX/1y YIPABICHCKUTE OYaKBaHUS U peaTHOCTTa. ToBa
Ce HapHuya WI03Us 110 YIPaBICHUE Ha KIIMECHTHUTE.

> IlomoOpsaBaT ce KIOYOBHUTE NelCTBHS, BOACNIN 10 yCleX: M3MOJ3BaHe Ha
siCeH MpoIlec, onpeaesisiHe HA MPUOPUTETH M T. H., C LEJ Ja ce moadepaT MpaBUIIHO
KOMIIOHEHTHUTE OT IIbpBara ¢aza Ha BHeApsiBaHe Ha e-CRM cucremara.

» Ilporpamara no BHeapsiBaneto Ha e-CRM cucremara ce ympaBiasiBa oOT
€caMoTO HavaJio. [IbpBUAT eTan OT mporpamara 1o BHEApsBaHE HE TPsOBa Ja MpoIbiiKaBa
moBeye OT IIecT Mecena. Pasxoaurte TpsiOBa na OBJAT OrpaHHYCHH, a TpaBaTa BBHPXY
cuctemara — oTkynenu. Camara mporpama BKIFOYBA CIIETHUTE CTHIIKU:

® u3caywieane na nepconana. Heo6xonmumo e opraHusanuure aa o0bpHaAT
BHUMaHHE U Ha IMOJArOTOBKATa Ha MEpcoHala 3a paboTa ChC CUCTEMaTa W Cliell HEHHOTO
BHepsaBaHe. Ciiy)kuTenuTe TpssOBa Jja ca yBepeHU pu padoTa ChC CUCTeMara, Aa s pa3oupar
U J1a CE aJIalTUPAT KbM HOBHS MOJXO/ Ha paboTa. MEHUKbpUTE TPsIOBA J1a ce BCIYIIBAT B
MHEHHMATA Ha IIepcoHasIa o OTHOLICHUE Ha TPYJHOCTHTE, KOUTO CpelaT B paboTara cu 1 Aa
MPaBsT MPOMEHU, KOUTO Ja PeliaT Bb3HUKHAIUTE MPOOIEMH.

® u3mepeane u uspaxcoane Ha nvpeusa eman. VI3mepBaHeTo cieqBa Ja
o0xBallla oBeIEHUETO Ha PAOOTHUIINTE, CIYKUTEIUTE U MAPTHHOPUTE HA OpraHHU3aIUsATa
M0 OTHOILIEHWE Ha ObJeriara mpoMsHa. ToBa MoOke Ja BKJIIOYBA MPOYYBAHE HA XOpa H
NapTHHOPH, KAKTO U Ha KIIMEHTH. MI3MepBaHeTo, KOeTo onpeesst OT KaKBa U3X0/1HA O3UIIHS
KommaHusTa ctaptupa e-CRM npoekTa, TpsOBa Aa ce U3M03Ba ¥ IPU UAECHTHPHULIMPAHE HA
peasHo HalpaBeHUTE MO00PEHHUS.

® noozomoseka 3a credsauwyu pazu. Ilo-xvcuure gasu or e-CRM mpoekra
MHOTO TPYAHO MOTAT Jla ObJIaT JETANIHO TIIAaHWPAHU Ha To3H eTanl. bpaenumre eranu TpsoBa
Jla ca CPaBHUTEIIHO I'bBKaBH M JIa CE€ MPOMEHST ChOOPA3HO JEHCTBUTEIHUTE PE3yJITaTH B
npeaxoHuTe $hasu.

® ynpagnenue na npozpama, a ne npocmo na npoekm 3a e-CRM cucmema.
Heo6xoauMmo e fa ce u3roTBu Cuchk ¢ ocHoBHUTE apamerpu Ha CRM mporpamara. Haii-

00110 TOM BKIIOUBA: 00X8am HA npozpamama,onpeoeisine Ha HeoOXooumume QUHaAHCO8U
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cpeodcmea, ekun 3a peanusupane Ha npocpamama, ynpagieHue Ha nPpoeKma, YnpaeieHue Ha
BHEOPABAHEMO, YNPABILEHIUE HA U3NbIHEHUEMO.

® npuemane HA NPEOU3BUKAMEICHEAMA HA 0bJI2OCPOYHO OnpedesieHama
éu3usa. MHOTO MaJIKO Ta3apHd ca JOTOJIKOBA CTAOWJIHM WIHM TPEIBUIMMH, Y€ J1a MOXKE
wianupaneto Ha €-CRM cucrtemara na ce okaxe Ha 100% BspHO, 0cOOEHO aKo 3a MbPBU
BT CE MPOYYBA M aHATIM3UPA MOTPEOUTEIICKOTO MOBEIeHHE. Pe3yaratuTe oT TO3M aHAU3 ca
NPEIOCTaBKa 3a MMO-HATATHIIHY IPOMEHH B ObjenuTe Ga3u Ha mporpaMara.

Ian u apyru’® nedunupar crennute paxTopm 3a ycrnexa Ha e-CRM npoexra:

> EBonwonnonHo pa3Butue. Bb3 OCHOBa Ha KOHICHIIMATA 3a YIPABICHHE HA
B3aMMOOTHOINICHUSATA C KIIMEHTHUTE, IPOLIECHT Ha BHeApsiBaHe Ha e-CRM cucrtemara tpsioBa
Jla 3aI0YHE OT ONEPAaTUBCH KbM aHAJMTUYCH U Clie]l TOBa KbM Koorepupad CRM.

» Cpoxkoe. BHeapsiBaneTo TpsiOBa aa Objie pa3jieicHo Ha ¢a3u: mbpBaTa ¢asza aa
€ C IPOABJDKUTEITHOCT 7 Mecela, a OCTaHalIuTe — 6.

» Peopranmsanmsi. Opranuzanuure TpsOBa Ja ObIAT pEOpraHU3UpPaHU TPEIAH
BHEJ/IPSIBAHETO HA CHCTEMAaTa B CbOTBETCTBUE C OM3HEC IEIIUTE M.

» MuHuMu3MpaHe Ha nepcoHaau3upanero. Buenpssanero na CRM TpsiOBa ce
OIMpa Ha CTAHJIAPTHU NPOJIYKTH HA HE3aBUCUMH COPTYEPHHU MPOU3BOIUTEIN U J1a HaMaIIU
NePCOHATH3AIIHSATA.

> YrnpaBjieHHe HA BPeMeTo U 0I0/KeTa.

» YuacTHe Ha KJIMEHTA, KOETO TPsIOBa Jla cTaBa B HaYaimHata ()a3a Ha IPOCKTa.

» OrpannvyaBaHe Ha KOH()JIMKTHTE OT KYJITYPHO €CTECTBO.

» Hznoassane Ha e-CRM cucremara 0T MEHUIKBPHTE.

» N3mepBane. OcbliecTBsIBaHE Ha pa3IM4YHU M3MepBaHHs Ha padorata Ha CRM
cuUcTeMara ChOOpa3HO IEIUTEe Ha OpraHu3alusaTa — Ha MOTPEOUTENCKHUTE XalOu, Ha
YAOBIETBOPEHUTE KIIMEHTH U T. H.

> BkirouBaHe HA MEHWI)KbPHUTE B PCATM3UPAHETO HA MHUIIMATUBATA.

» Oo6yuenue 3a CRM konuenmusaTa. MeHUDKbPUTE U MIEPCOHATBT CJIE/Ba J1a
Ob1aT 00y4eHH 3a CHIIHOCTTA HAa KOHIICTIIIUATA U PUJIATaHETOo i B €XKeIHeBHATa UM paboTa.

B 00600menue MoxxeM Ja KakeM, Y€ CBHIIECTBYBAT MHOXKECTBO TPYIHOCTU U
npobiieMu TIpu pa3pabOTBaHETO, BHEIPSIBAHETO U ekcruioatanusta Ha e-CRM cucremara,
Hali-Beue OT OpPraHM3alMOHHO, TEXHOJOTHMYHO M (PUHAHCOBO ectecTBO. Cpen Haii-uecTo
cpelaHuTe npoOIemMu ca: TUIcaTa Ha riiodanHa Ou3Hec cTpaTerus 3a paboTa ¢ KIHEeHTUTE,
JUTIcaTa Ha YMEHUS M 3HAaHUA 32 BHEJPSBAaHE Ha cHCTeMaTa, IpeHeOperBaHe MHEHUETO Ha
pabOTHUINTE U CIY>KUTENNUTE, TPYIHOCTH MIpHU paboTara ChbCc CUCTEMAarTa OT TSXHA CTpaHa,
CIIOKHA WHTETpaius ¢ Apyrure OuzHec MHGOPMAIMOHHU CUCTEMH W JaHHUTE OT THX,

TPYAHO YIIpaBlieHHE MaIiaba Ha IMpOeKTa, MajKa I'bBKABOCT Ha TOTOBUTE CO(TYyEepHH

17 pan, zh., Ryu, H., Baik, J. A Case Study: CRM Adoption Success Factor Analysis and Six Sigma DMAIC
Application. // 5" ACIS International Conference on Software Engineering Research, Management &
Applications (SERA 2007), August 2007, p. 829. ISBN: 0-7695-2867-8.
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pelieHus, BpeMeBH, ((MHAHCOBHU OTPaHUYECHUS U Jp.

3a nma ce u3berHar Te3W TPYOHOCTH, OpraHMU3alMUTE TpsiOBa na CHOIIOgaBAT
orpezesieHu MpaBuiia pu BHeApsBaneTo Ha €-CRM cucrema. CaMo 1o TO3U HAYUH T€ MOTaT
Jla CM rapaHTUpaT ycrexa Ha MHUIIMATUBAaTa U J1a ca curypuu, ye e-CRM cucremara e um

JOHECC OYaKBAHUTE ITOJI3HM U HKOHOMHWYCCKU e(l)eKTI/I.

2.3.2. HoBM Bb3MOXHOCTUN U NEPCrEeKTUBK B pa3BnTNeTo Ha e-CRM cuctemute

Narpaxnanero Ha e-CRM cucrtema e enHa mamalHa U CKbIla MHULIMATHBA, KOSITO B
KJIACHYECKHsSI CH BapHaHT € TPYAHO MPUJIOKHMA B IO-MAJIKHUTE OpraHu3aluu. 3a TiX
3aKyIyBaHETO HA CKBIIO PEIICHHUE M CHOTBETHUTE TEXHUYECKH CPEACTBA, KOWTO Ja TO
MOIBPKAT WIIM M3TPAKIAHETO HAa COOCTBEH €KHIl OT CICIUAIUCTH, HE € HKOHOMUYECKH
ONpaBJaHO CHPsAMO Mamaba Ha MNPEANPHATHETO M OYaKBaHATa BB3BPBINAEMOCT Ha
WHBECTHIMATA. TakMBa OpraHU3alMd TPsAOBa Ja THPCAT AITECPHATHBHU TIOJIXOIU 32
u3noi3BaHe Ha PpyHkuuoHanHoctra Ha e-CRM cuctemara.

[IpeanpusTusATa MOTaT a c€ BB3MOI3BAT OT HOBHUTE TEXHOJOTHH U CTAHJIAPTH B
pa3Butuero Ha €-CRM cucremuTe, oTpa3siBalid ChbBpeMeHHHUTE TeHJEHUHH B
pa3Butuero Ha UKT, uzbpoenu no-nony:

1. Ananutuden e-CRM — mo3BomsiBa chOMpaHeTO Ha JaHHHM 3a KIUEHTHUTE, C
MOMOIIITA Ha CPEICTBA 33 U3BJIMYAHE HA 3HAHMS OT JIaHHHM U MPaBH IMPOTHO3H, KaTO pa3aeiis
KIMEHTUTE Ha HSAKOJKO TpYNH C TIOMOIITa HAa OHJAH aHaJIMTUYHA OO0padoTKa.
Anamutnunausat CRM Moske na Ob/1e M3M0JI3BaH, 3a J1a ce IpeIckaxe ePeKThT Ha pa3IMIHA
IIEHOBH MOJIENN HJTH BEPOATHOCTTA JaJieH MPOAYKT 1a 6be Kymen &,

2. Moousen CRM - Enun ot Haii-0bp30 pa3zBuBammre ce cerMeHTH Ha CRM
nazapa. MacoBOTO pa3MpoCTpaHEHHWE Ha OE3KMYHU MPEXH U MpHOaBIHETO Ha HOBH
(GYHKIIMOHATTHOCTH, MIPaBAT ChBPEMEHHUTE 0(hrCcH U3IsUI0 MOOUITHU. brarogapenue Ha Ta3u
TEXHOJIOTHSl KJIMEHTUTE MMaT BBH3MOKHOCT Ja IMOoJy4aBaT MH(OpMalKsg HA MOMEHTa U
BpeMeTo 3a 06paboTka Ha TopbukuTe Hamanasa'sl. B Macosus ciydaif, 3a 1a ce OCTHTHE
MOOUITHOCT, € He00X0[MMa OHJIaiH Bpb3Ka ¢ leHTpaiaHata uacraiamnus Ha CRM. Tosa craa
no kalenHa wiM Oe3KMYHA Bpb3Ka Upe3 MPEHOCUM KOMMIOTHP, cMapT TenedoH, PDA,
Pocket PC u zmp. YacT OT mpomyKTUTe MPeJOCTaBAT BH3MOKHOCT M B odraitH pexumi®?,
Yenemnusar mobunen CRM tpsOBa na ObJe chyeTaH € MO-IIMpPOKAa CTpaTerus Ha
OPEeNNpUITHETO, OpPUEHTHpPaHA KbM IOBCEMECTHAa MOOWIHA KOMYHHUKAIHS MEXIY

YHOPABJICHCKUTE 3BCHA U HUT otnena. HCO6X0,[[I/IMO € OpraHusanuiaTra Ja BHCAPU pa3IMIHU

180 3a ioeue undopmanus pux Lnasa I, T. 1.1., nap. 1.1.4.

181 Croiiuesa, M. Bunose CRM. <http://margaritastoicheva.web.officelive.com/contactus.aspx>
30.11.2011r.

182 Br,p6anos, P., lllummanos, K., Kpaesa, B. u 1p. Unpopmaumronnu texuonoruu B 6usneca. dabep.
2009. c. 156.
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MOOWJIHU TIPWJIOKEHUS, C TN Ja ONTHMHU3Upa OW3HEC MPOIECHTE, OPUECHTHPAHH KbM
KJIMEHTUTE, U CIIeJl TOBA [a IPEMUHE KbM H3rpaxaane Ha MobunHa e-CRM cucremal®,

CerioacHo m3cnenBaHe Ha Po6'%4, mposenmeno 3a enterpriseappstoday.com, Haii-
nonynspaute 10 npunoxenus 3a moouineH CRM ca:

2.1. Sugar Mobile — pasmupenue na Sugar Professional nim Sugar Enterprise
Edition 3a MmoOwiHu noTpeOutTenu. IIpUIOKEHHUETO  OMPOCTSIBA  JOCThIIA |
B3aUMO/ICHICTBHETO C MOTPEOUTEIICKUTE TAaHHH B JIBM)KCHUE, IMO3BOJISIBA HA KIIMEHTHUTE Ja
3alMCcBaT Pa3TOBOPUTE CH 4pe3 MOOWIHHU TPUIOKEHHS, CIOCOOCTBA ONpEACISHETO Ha
MecTornooxenuero upe3 Google Map u ochlecTBsiBa IPOMEHH B CHCTEMara B PEaHO
BpeMe.

2.2. Box.net Mobile — mo3BonsiBa opraHusupaHeTo Ha HsjaaTa KIHMEHTCKA
uHpopMaIus BbB (PaiijIoBe MANKKH B OHJIAHH PEIKUM.

2.3. Salesforce Chatter — o6mayno 06a3upaHO COIHATHO MPHIOKECHHE C
KoylabopatuBeH xapakrtep. [lsnara nHpopmainms 3a KIMEHTHTE CE ChXpaHsIBa B o0Jiaka U
MOXe J1a ObJie TOCThIIeHa OT MOOMIJIHU YCTPOMCTBA IO BCIKO BpEME.

2.4. Batchbook — CRM mnpunoxenre na BatchBlue Software 3a mankus
OM3HEC, KOETO MPEJOCTaBsi MOOWJICH JOCTBII JO COIMATHUTE MPEXH W KOHTAaKTH W
npurexaBa CRM ¢ynkunonanxocr.

2.5. HubSpot — npunoxenune, Koeto moanomara GUPMHUTE a HAMEPSAT CBOETO
MsicTo B IHTEpHET, ¢ 11e1 /1a ce moo0psIT MapKETUHTOBUTE
WHBECTHUIIUH.

2.6. Resco MobileCRM — MoOWIHO TpWIOKCHHE 3a YIpaBJICHHE Ha
npoIakOHTEe, KOSTO MO3BOJISIBA HA CITY)KUTEIMTE MOOMJIEH J0OCTHII 10 aanHu B Microsoft
Dynamics CRM.

2.7. Oracle Mobile Sales Assistant u# Oracle Mobile Sales Forecast —
CBBP3BAT CIIY)KUTEIUTE OT OTAEN Ipoaaxou ¢ nmpunoxenuero Oracle CRM on Demand.

2.8. RightNow Mobile — npunoxenwue, criomarario caMooOCIyXBaHETO B yeb
cpena.

2.9. CWR Mobile CRM — mMo0uiieH KJIHEHT 3a yrpaBieHHe Ha MPOJaKOuTe
u obciysxBaHero, u3nonspaiio Microsoft Dynamics CRM.

2.10. Sybase Mobile Sales for SAP CRM — mpoekTtupan € 1a jaaae Ha
THPTrOBCKUTE €KUMHU OBbp3 U HaAekAeH AocThl 1o naHHM Ha SAP CRM ot moOuiHu
YCTPOMCTBA.

3. Unrerpupan e-CRM. Tpii KkaTo MHOTO OpraHu3alH, OCOOEHO MAIKUTE W

CpeIHMTE, He CMATAT MAapKETHHIa, YCIYTUTe U MpojaxxouTe 3a otaenHu aeinoctu, CRM

183 Mobile CRM — Trends und Potenziale 2012. 2011.<http://www.raad.de/studie/mobile-crm-trends-und-
potenziale-2012> 30.11.2011r.

184Robb, D. Top Ten Mobile CRM Apps. 2011.
<http://www.enterpriseappstoday.com/crm/top-ten-mobile-crm-apps.html> 30.11.2011r.
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CHUCTEMHUTE TPsIOBa J1a OCUTYPAT UHTETPUPAH MOIXO0] KbM T€3U U APYTH 0ek-oduc QyHKITHH.
OOHMKHOBEHO THPrOBEIbT WITU CITYKHUTEIAT B KOHTAKTHUS LICHTHP TPAOBa J1a MOKE J1a BIXKIA
MPEeIUIIHUTE MMOPBYKH, Ja CIEAU CTaTyca Ha JaJieHa KIIMEHTCKa MOpbhUKa, MpoOJIeMUTe C
[IEHUTE, TaKCyBaHETO M HMHGopManusaTa 3a JOTOBOPUTE 3a Mpojax0da eIHOBPEMEHHO.
Unterpupanure CRM mnpusoxeHuss ca Cb3AaJeHH, 3a Ja CE€ OCUTYPU ONTHMAIIHO
o0ciy»BaHe Ha KJIMEHTa BbB BCUUKH (pa3u Ha B3aUMOJICHCTBUE C HETO.

4. Peryaupyem e-CRM. Hskou opraHuzaiuu ca HEJOBOJIHU OT OrPaHUYECHUTE
CRM nakeru, KOUTO IMpeajarar caMo €AWH BHUJA (PYHKIMOHATHOCT M HE MOKpHUBAT
cienuuuHUTe HYX)IU Ha TexHHs Om3Hec. Perymupyemure CRM maketu mpemiarat
MHoOroOpoiitan CRM 1mabmoHu, KOUTO ca JICCHH 3a HACTPOWBAHE W MOJABPXKAT Pa3IUYHH

OpTaHM3AIMOHHH CTPYKTYPH, OCUTYPABAHKH I'bBKABOCT M epeKTUBHOCT

5. Ayrcopcunrt®®

Ha e-CRM. 3a0aBeHOTO pa3BUTHE HAa CBETOBHATa MKOHOMMKA
nopagy Kpuzara € OjarompusTHa cpeia 3a yBenuuyaBaHe ayTtcopcuHrbT Ha CRM
MPUJIOKEHHUSI M Hali-Be4e HA KOHTAKTHUTE IIEHTPOBE, KBAETO JafieHa OpraHu3alis U3HaCs
CBOMTE MpoJax0Ou mim obcaykBaHe. ToBa € ycreniHa cTparerus, Thil KaTo ca He00OX0IUMU
MO-HUCKH Pa3Xxo/y, a e(eKTUBHOCTTA € HAa BUCOKO HUBO.

6. Beprukanen e-CRM. IlpousBogutenst Ha cucreMaTa IMpaBH pa3iIndyHU
U3MEHEHHUs CIOpea pPa3IMYyHUTEe HYKIU Ha opranuzanuure. Beprukamnust CRM e
MOJXOJISIIO0 pelieHne 3a (UHAHCOBUS CEKTOP, 3/IPaBEOIa3BaHeTo, MyOIUYHUS CEKTOP H T.
1. 187

7. Cloud CRM (o6s1auen CRM). 'onsiMa gact ot codTyepa 3a ymnpaBieHHE Ha
B3aMMOOTHOLICHUATA ¢ KIMEeHTUTe Beue ce npemiara u BbB BuA Ha Cloud CRM u ce
nocTaBs oj ¢opmata Ha yed yciayra, JOCTbhIIHA 110 BCIKO BPEME M OT BCAKO MSICTO ype3
Opay3bp. ToBa mpeMaxBa H3MCKBAHETO KAKTO 3a 3aKyNyBaHETO Ha CKBII Xapiyep, Taka U 3a
HaemaHeTo Ha MT crmeumanucTd 3a UWHCTaIMpaHe M MOAJPBKKA Ha cCHCTEMara.
[TpunoxeHusaTa OT TO3M THUIl ca 0COOEHO TMOJIE3HH Ha MapKETOJIO3UTE B OpraHMU3alusATa,
NO3BOJISIBAKM MM Ja mpociefsBaT NoTpeduTenckara MHGopManus, 1a s HacoyBaT KbM
NpaBUIHUTE OPOKEPH U J1a MOJTydaBaT aHAIMTHYHA MH(OpMaIUs 3a yCIyruTe, KOUTO Morar
na momo6paTiee,

Ocuopuute xapakrepuctuka Ha Cloud CRM ca nedunupanu ot Xapmon®®. Toit

TBbPAH, Y€ 3a pPa3jiuka OT TPAAULIMOHHUTE e-CRM MIPUIIOKCHUSA, YUATO LCHA MOXKE [1a

185 CroiiueBa, M. Bugose CRM. <http://margaritastoicheva.web.officelive.com/contactus.aspx>
30.11.2011rn

186 Ot anmmiickoTo outsourcing, koeto e chkpamenue ot Outside Resource Using — mon3BaHe Ha BHHIIHY
pecypcu. ToBa € KOHIENIHs 3a IPEAOCTABIHE HA BbTPENIHY (PYHKIUU Ha JAIEHO NPEAIPUITHE 32
M3IIBJIHEHHE OT BhHIIMHA KoMmanus <http://netoff.net/ewiki>.

187 Hosu Tenpentuu. <http://www.crm.bg/?sol=corporate-register-transfer> 30.11.2011r.

18 Blanchard, E. Appity Slap: A Small Business Guide to Web Apps, Tech Tools and Cloud Computing.
2010. p. 121.

18 Harmon, E. CRM in the Cloud: Right for Your Organization?
<http://www.techsoup.org/learningcenter/internet/page12824.cfm>
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BKJIIOYBA M JOMIBIIHUTEIHN COPTYEPHH JIMIIEH3H 3a BCIKO paboTHO MsicTo, mosedeto Cloud
CRM omnpenensat 1eHara ch cboOpa3HO Oposi Ha MOTPEeOMTETUTE HA CHCTEMAaTa.
[MpennpusiTiero MOXe Ja OpraHu3upa H3IMOJI3BAHETO HAa O0Jlaka ChOOpa3HO CBOSTA
BBTpEIIIHA CTPYKTYypa. ba3ara oT JaHHU 3a KIIMEHTHUTE CHIO CE MIOMECTBA B 00JIaKa, KOETO
SJIMMUHHIPA HEOOXOIUMOCTTA OT COOCTBEH CHPBBP 3a NaHHH. CrenBa 1a 0TOSIeKHUM, e OT
TJIe/IHa TOYKA Ha CUTYPHOCTTA, HE BCUYKH JIaHHU 32 KIIMEHTHTE TPOBa Jia ce pasIoiaratr B
obnaka, ocobeHo ako Tou e mybOnmveH. KonduaeHnuanHata nHGopManus cieaBa aa ce
ChbXpaHsBa Ha KOPIIOPATHBHUS CHPBBP 32 JaHHH.. HeoOXoauMo e Mexxay o0Jiaka i ChpBhpa
Jla IMa HETPeKbCHATa BPB3Ka, 3a Ja MOrar e()eKTUBHO Jia CH KOPECIOHIUPAT U Ja MMa
TAaKOBa CBBP3BAaHE M ChC CIY)KUTEIUTE Ha MPEANPHITACTO, B3aUMOJICHCTBAI CH ChC
cucremara.

Haii-ionynspaute Cloud CRM perenus criopen aBropa ca:

7.1. SalesForce.com. IlspBara ob6mauna CRM cucrema, kosito mobuBa
HIMPOKA monyJsipHocT. [TpunoxeHneTo € MHOroyHKIIMOHAITHO U aJJalITUBHO U KaTO TaKOBa
TO € JI00PO KOMILIEKCHO PEICHUE 3a YIIPABJICHUE Ha BPB3KUTE C KIMCHTHUTE.

7.2. Microsoft Dynamics CRM Online. CucteMaTa € HalrbJIHO HHTETPHpaHa
¢ neckron mpuiaoxkeruero 3a Microsoft Dynamics CRM, naBaiiku BB3MOXHOCT Ja Ce
UMIIOPTUPAT BCUYKH 3aITUCH OT HETroO B 00JIaKa M U3IOJI3BAKK CXOJIeH HHTepderic.

7.3. Zoho CRM. Exna ot Hail-npocTuTe 00JIAYHU CHCTEMHU 3a YIPaBJICHHUE
Ha B3aMMOOTHOIIICHHUATA C KiueHTuTe. MHTepdeiichT i e momoben Ha To3u Ha SalesForce,
HO TIpejyiara 3HaYMTETHO IM0-MaJIKO Bh3MOKHOCTH 32 IEPCOHATU3UPAHE.

7.4. CiviCRM. IIpoekTrpaHa € CIEHUAaIHO 3a COLUAIHUSA CEKTOP, Oe3IiaTHa
e U e ¢ oTBopeH koj. MHctamupa ce Ha Web hosting cepBbpa Ha opraHu3anusTa.

7.5. SugarCRM. IIpeacrapnssa CRM 6a3a nanau ¢ 0OTBOpPEH KOJI, KOSITO € Ha
pasmoiokeHue B ABe (POPMHU: CaMOCTOSITETHO XOCTBaHa Oe3iaTHa Bepcus ¥ 001aK-0a3upan
BapHaHT, JOCTBIIEH Cpelly TroAuiIHa Takca. [loaXoAasmio pemieHue € M 3a TOJEeMH
opraau3aiuu csc cooctBeH UT mepconan.

8. CRM karo ycayra. Yact or obmaynure uzuucienus (Cloud Computing) e
codryepsT Kato ycayra (Software as a Service - SaaS), koiito e Haii-omyssipen mpu CRM
cuctemutre. MHOXecTBO mpeanpusatus usnomsBar SaaS CRM, 3a ga pgocraBar mo-
MPAKTUYHU U TIO-PEHTA0MIIHU pellieHus 3a cBosi On3Hec. ToBa € BapHaHT 3a OpraHU3alunuTe
C OrpaHUYeH OIO/IKET, KOUTO UMAT HY>KJa caMo OT HIKOM OT (yHKIuuTe Ha ronemute CRM
npuinokeHus. OOMMTEe pa3xonud 3a MNPHUTEKABAaHE HA TE3W pEUIeHHs ca MO-HUCKU
OnarogapeHre U3IMOJI3BaHETO HAa a0OHAMEHTHH IJIAHOBE, a BHEJPSBAHETO € 3HAYUTEIIHO

YJICCHCHO, aKO MOACIIBT Ha OpraHu3anuiaTa HC € IMPCKAJICHO CJ'IO)KCngO.

10 CroiiueBa, M. Bugose CRM. <http://margaritastoicheva.web.officelive.com/contactus.aspx>
30.11.2011r
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Baokamiik'®! pasriexna ocHoBHuTE MpeauMcTBa Ha SaaS CRM B cpaBHeHwUe ¢ €-
CRM cucremure:
® II0-HUCKA IIcHA Ha HHBECTHUIIUATA,
e 110-0BP30 BHEAPSABAHE;
e JIONBJHUTEIIHM MEPKH 3a 3allluTa Ja JaHHUTe — aBTCHTUKALMA,
KPUINITUPAHE Ha TAHHUTE, IPOLICIYPH 3a CUTYPHOCT U Jp.;
® I0-MaJbK PUCK, IIOPOJICH OT BHHIIIHATA EKCIIEPTH3a Ha PEIICHUETO.
SaaS CRM wuma u HIKOU Hedocmamvuu.
e JIMIICaTa HA JIOBEPHE IO OTHOIICHHE MPEJOCTABIHETO HAa KOHTPOJA W
YIPAaBJICHUETO Ha JIAHHUTE HAa TPETHU CTPAHU;
e Jmuricata Ha crielupuIHN OM3HEC MPHIIOKEHUS 32 HAKOU Ta3apH;
® HCMOJIXOSIIM 33 OpraHu3alud C TPYIAHO ONPEACICHU LeIH W

neduHMpany Gu3Hec mponecn .

EnHO OT Haii-momynspHuTe pemenns oT To3u tan e Oracle CRM on Demand!®,
[TpunoxeHneTo chrbpxka oorat HabOp OT QYHKIMKM — aBTOMATU3HPAHU IPOTHO3M, BIPajICH
MOJIYJI 33 aHAJM3H, OHJIAHH ,,MHCTPYKTOP® 32 PBKOBOJICHE HA MPOAKOCHUS IIUKBI U JIp.
HNudopmanusTa ce BbBEXJIa JECHO M C€ MO3BOJSABA MPOCICIIBaHE HA BCUYKU €TAlU B
Pa3BUTHETO Ha €JIHA CJIEJIKa. 3a MepcoHala, KOWTO ce HaMKpa U3BBbH oduca U HAMa Bpbh3Ka
¢ NuTepHet, nMa Bb3MOXKHOCT 3a ornaitH pexum npe3 Microsoft Outlook minu MoOumHH
ycTpoicTBa. Yeb OazupaHaTa yciayra He M3MCKBa HUKAKBa MHBECTHIIUS B Xapayep, copTyep
WM YOBEIIKHU PECypc 3a MOIPhKKa. HameK THOCTTa U CUTYPHOCTTA IPH U3I0JI3BaHE, KAKTO
U U3KIIOYWTEIHO W3rOJIHATA II€HA, MPaBSAT PEUICHUETO Cpell Hal-TPEANOYUTAHUTE 3a
KOMIaHUUTE B chepaTa Ha THPTOBHITA U YCIYTHUTE.

Kommnanwuute, kouro npemtarat Cloud CRM Ha npakTiKa ChIIo ca J0CTaBYMIIN Ha
co(Tyep KaTo yciyra, Thi KaTo TS € 4acT OT o0Jaka.

9. Conumanen CRM (Social CRM). C naBnuzanero Ha ye0d 2.0 ycimyrute Kato
0J0r0BE, YUKUTA, AUCKYCHOHHM (POPYMU M COLMAIHU MpPEXKH, OM3HECHT CHIIO MPOMEHS
CBOs 00NTMK. 3a J1a MOCTUTHE HaIMOIIIME B KOHKYpeHTHaTa 60p0a, opraHu3anusita TpsoBa 1a
MPUJIOKUA HAKOU OT HOBHUTE €JIEMEHTH Ha Hjeosiorusara. [[paBHIIHOTO MO3UIIMOHHpaHE Ha
MH(POPMALIMOHHUTE PECYPCH C€ MOCTaBsl KaTO IbPBOCTENEHHA 33/a4a, YHETO U3IIbIHEHHUE
MO3BOJIsIBA JIOCTUTAHETO Ha MO-IIMPOK Kpbr mnorpedurenn. Yed 2.0 mo3BossBa
U3IPaXKJIaHETO Ha COLMATIHA CPe/a, KbJIETO BCEKH € MOTEHLMAJIEH Ch3/1aTell Ha ChAbpiKaHUE

HnJIn HpI/I.IIO)KCHI/I6194. ITosiBsBaT ce T.Hap. COMUAJIHU MPCIKHU 3a 61/13Heca, KOMTO OuBart 2 BUaa:

191 Blokdijk, G. SaaS 100 Success Secrets: How companies successfully buy, manage, host and deliver
software as a service (SaaS). 2008. p. 65.

1925oftware-as-a-Service (SaaS) Reality. <http://www.online-crm.com/saas_crm.htm>

198 <http://www.tbiinfo.eu/WebInfo/solutions.jsp?p=3>

19 Beqmuxona, [., Mmraesa, JI. E-customer relationship management B KOHTEKCTa Ha BHEPSBAHETO HA
COoMaJICH coq)Tyep 3a 6H3Heca — HA4YWH Ha IIOBUIIIaBAHC Ha KOHKypeHTOCHOCO6HOCTTa Ha
opranusauusta.//Uxonomuxama u ynpagienuemo na XXI gex — pewienus 3a cmabuiHOCm u pacmedic

103



COIIMAJTHU MPEXKH 3a caMaTa OpraHu3aIis OT TUIl IHTpaHeT ¥ MPEKH U3BBH OpraHU3aIusaTa
oT Tun ExcTpaHeT, KOUTO CITY’KaT 3a MOCTOSHHA BPh3Ka C KIIMEHTH, TAPTHLOPH, JOCTABYHIIH
u ap. ChIIeCTBYBAaT M pelIeHHs, KOUTO obOeauHsBaT MHTpaHeT m ExcTpaHeT Mpexure,
kakBaro ¢ u conuaanuar CRM (Social CRM).

MHOro 4ecTo OTACIUTE 0 MAPKETUHT M MPOJaKOH OOIIYBalHKH C KIIMEHTUTE CH
Yype3 COLMATHUTE MPEXKH, He NMPeHAcOYBaT IojyueHaTa HHGOpMaIis KbM OCHOBHaTa 0a3a
JAHHU ¥ cucTeMuTe 3a aHanu3u. UT aupekropure ce Hy»X)IasT OT ,,MOCT’ MEXIy IBETE
TEXHOJIOTHH, ThH KaTO TE )eJasAT Ja MPESJAOCTABAT Ha OTACIIUTE 10 MAPKETUHT U MPOJaKOH
no-6orara ¥ IeJHA MHGOPMAIUS 33 KiHeHTHTe ™,

Conuanauar CRM waarpaxna e-CRM cucremwurte, ngaBailku BB3MOXKHOCT Ha
OpraHM3aIyaTa Ja CJICAN Pa3rOBOPUTE B COIMAITHATE MPEKH 3a KIIOYOBH JIYMH, CBbP3aHH
C TEXHUTE MPOYKTH WU YCIYTH, C IIeJT TO00psBaHe Ha 00CITY>KBaHETO HA MOTPEOUTEIUTE.
Hudpopmanusara ot e-CRM cucremaTa ce HHTErpUpa ChC COLMATHUTE MeauH. MesrTa e na
Ce M3II0J3BAaT TE3W JIAHHU 3a Ch3/IaBaHE Ha MEPCOHATM3UPAHH OPEPTH, KOUTO BOJAT JI0
yBenuuaBaHe Ha edekTuBHOCTTA ¢ 40%%. ToBa MOXe 1a ce ciIyuu upe3 MHCTPYMEHTH,
KOUTO II03BOJIABAT JIOCTBII JO JajJcHa Mpeka ¢ IOTPEOMTEICKO HMME M Iapoyia, a
00paboTKaTa Ha CaMHUTE JIAHHHU JIa CE OCBIIECCTBSIBA U3BBbH PAMKHUTE Ha KOPIIOPATHBHOTO €-
CRM pemenne®®’.

3a na 6bae commaneH, CRM codtyepst TpsOBa na uHTErprupa ycJayru, KOMTo

MoANoOMAarar.

® CIOJCIIIHETO HA UjeH U HH(GOPMAIIUs 101 BCIKaKBa opMa IMoCpeICTBOM
Osorose, QaitnoBe, yukura, 0bp3u Bpb3KU, THPCEHE;

® CHBMECTHOTO pa3pabOTBaHE HAa HOBHU YCIYTH U MPOJIYKTH 4Ype3 aHKETH,
KOMEHTapHu;

® TI0Jy4yaBaHETO HA TOMOI OT POPYMHU U AUCKYCHUU;

¢ TIOBHINIABaHE Ha TpaduKa MOCPEICTBOM OpraHU3MpaHe U YIpaBJIeHHUE Ha
OOIIHOCTH OT UHTEPECH;

® CpaBHSBAHETO Ha AJITEPHATHBHH MPOAYKTH W JaBaHe/NoNlydyaBaHe Ha
MHEHUS Ype3 IPOAYKTOBU PEBIOTA,

e T0TyyaBaHETO Ha oOpaTHa BpPB3Ka OT KJIMEHTH B COIMATHUTE MPEXKH
MOCPEACTBOM OLIEHKH, MHEHUS, TPENOPHKU;

L4 HpOI[a)K6I/ITC, OCBIICCTBSAABAHU YPEC3 HaT.

Mescoynapoona obunetina nayuna xongepenyus: A llenos. - Cpumos, 2011, c. 359. ISBN 978-954-23-
0679-5 (. 3)

1% Crosinosa, A. MurerpupaneTo Ha coupannute miargopmu B CRM - npenussukaresnctso Ha 2011 . //
CIl0, 2011, N 6, c. 58-60.

19 Brpemero na CRM e cBbp3ano che commannute Meauu. / Computerworld, 2010, 6p.45.

197 Crosinosa, A. Unrerpupanero Ha counanuute mwiargopmu B CRM - npenussukaresncrso na 2011 r. //
Cl10, 2011, N 6, c. 58-60.
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Social CRM no6aBs xkbM rope crmoMmenarure yed 2.0 ycoyrm ¥ TakwBa Karto:
dbunTpupane; OIEHsABaHE, ChIIaCyBaHE; HW3MpallaHe Ha HANOMHSHUS, YIIpaBJICHUE Ha
ceOuTHst/ penyranus; Bumeo; ‘“‘dashboard”; ocemiecTBsiBaHe Ha Bpb3Ka ¢ OHM3HEC
NpUIoXKeHns 1 T. H.1%,

Conuanausatr CRM momara Ha Ou3Heca 10 CJICTHUTE HAIPaBIICHUS:

1) HacouBaHe Ha MapKeTHMHTa KBbM KIIOUOBHTE CerMeHTH. JlaHHuTE 3a
KJIIMEHTUTE, ChOPAaHM IMOCPEACTBOM COLMATHUTE MEJIUH, MOTAT JIa CE 3alMUCBAT M M3I0JI3BaT
3a Ch3JlaBaHE Ha CTPOro (OKyCHpaHU CHOOIICHHUS M TMPEAJIOKEHHUS 32 MOTHBUPAHE Ha
KOHTAaKTHUTE HM.

2) OOmecTBEHUAT MEIWEH MOHHMTOPUHI CIloMara 3a OTKpHUBaHE Ha
MOTEHUHATHUTE U BIUATEIHNA KIUECHTH.

3) CneneHe Ha MHEHHETO Ha MOTPEOUTENUTE 3a MapkKara, MPOIYyKTUTE U
YCIIyTUTE.

4) CounanHure MM ca 4YyJeceH HHCTPYMEHT 3a O0OcHyXKBaHE Ha
KJIIMEHTUTE, 0COOEHO 3a MIPOTUBOICHCTBHE HA HETaTUBHUTE KOMEHTAPH.

5) Te ca cB0O0OAHM KOHIIEHTPUPAHH TPYIU IO HHTEPECH.

6) M3rpaxkaa oOITHOCT U J1a BOAM 10 HOBU B3MOYKHOCTH.

7) ConpanHure MEIUH Ca YyAeCHa TPOMOIIHS U HHCTPYMEHT 3a MPOAaXOH.

8) ConmanHuTe MeIMU YTBBPKIaBaT OpraHU3aIUATa KaTo IPOo(heCHOHATUCT
B CBOsATa 00JIACT.

9) M3nomBanero Ha Facebook 1aBa BB3MOKHOCT Ha KIMEHTUTE Ha
IOPEINPHUATHETO J1a Ce 3al03HAAT ¢ OM3HEeca My M XopaTa 3aJ HEero.

10) Mzmom3BaneTto Ha BHAeo Mpexku kato YouTube wmimm Vimeo 3a
nyOauKyBaHe Ha TMoJie3Ha WH(OpManus 3a KIUEHTUTE, MOpakaa JOSITHOCT OT CTpaHa Ha

KIIMCHTUTC U BOAU A0 NPHUBJIMYAHCTO HA BCC IMTOBEYC HOBU HOTpe6I/ITeJII/I]'99.

00 ga cormanuns CRM ca:

Haii-nonyisapHuTe HHCTPYMEHTH?

9.1. Rapportive. ABTOMaTH3Upa HAOUPAHETO HA CBEJIEHUS 3a OTPeOUTEN,
KOMTO € u3Mpatui JajieHo ChoOLIeHNE.

9.2. Batchbook. Ilonnomara CbBMECTHOTO YIIPaBJICHHE Ha KOHTAaKTUTE B
paMKHTe Ha LisjaTa OpraHu3alys U IoIbpka HCTOPHATA Ha BCIKO B3aUMOJIeCTBHE.

9.3. Assistly. OcurypsiBa Bb3MOKHOCT 3a KOHCOJIMJIMPAHE Ha pa3roBOpH,
CBBbp3aHU C 00e3NevyaBaHe Ha MOJIPHKKATA HA KIIMEHTUTE B JaJIeH PETHOH.

9.4. Optify. JlaBa BB3MOXHOCT Ha OpraHuM3alMsITa Ja Hperiexiaa
MHOXECTBO MHTEPHET Tpa(uK, U3MOJI3BAWKH KIIOYOBU JyMH, KaKTO Ha KOPIOpPATHBHHUS

CaﬁT, TaKa U B COOUAJTHUTC MPCIKH.

1% [1Jo e To conmanen CRM codryep 3a Gusneca?
<http://effective-web-collaboration.blogspot.com/2010/07/crm.html>

199 JleceT HauMHAa COLMATHUTE MENUH 1a IpoMeHAT Bamure nmpomax6u u CRM. // IT Manager, 2011, 6p. 69.
200 10 Social CRM Tools. <http://www.crmsocialmedia.com/2011/07/10-social-crm-tools> 18.01.2012
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9.5. BuzzStream. Criomara 3a W3rpaXJaHe Ha JOBEpUE OHJIAWH upe3
Ipocie/iBaHe Ha BCUYKM B3aMMOOTHOIICHHUATA, KAKTO C KJIMEHTUTE, Taka M B camara
OpraHu3aIus.

9.6. SproutSocial. Yeb 6a3upaHo NPUIIOKEHUE, KOETO OCUTYpsIBa TTOTOIH
OT JJaHHU 3a MOTEHIIMATHUTE KIUEHTH.

9.7. Konekmueen unmenexkm. AKIEHTHpPAa BBPXY aHajiu3a Ha TEKCT B
peasiHo BpeMe upe3 MHCTPYMEHTH 3a W3BJIMYaHe Ha 3HAHUS OT JIaHHU, C IIeJT ]a C€ OTKPOST
NOTPEOUTETICKUTE HAMEPEHUS, IPEATIOYUTAHUS U ChbOOPAKECHHUSL.

9.8. KickApps. llonxon 3a Hachbp4yaBaHE Ha pPa3BUTHETO Ha COOCTBEHA
colMagHa OOIIHOCT Ha JaJ€HOTO TMpEANpUATHE U HeWHaTa HHTErpalus C Bede
CBHILICTBYBAIIIUTE CAalTOBE.

9.9. Salesforce.com.

9.10. SugarCRM - npunoxenus oT tuna SaaS, kouto umar Social CRM
(bYHKIIMOHATHOCT.

Crniopen u3cienaBaHe Ha Gartner?®!

, mpe3 2012 r. npogaxxobute Ha cormaieH CRM ce
OYaKBa Jla HapacHaT 0 1 Mumapa moiapa, KoeTo npeacTaBissa 8% oT o0IuMTe npoaaxon
Ha CRM codryep.

Hsma u3mucnena ToyHa perenTa 3a ycrnexa B Ioaxoja U paboTaTa ChC COLIMATHUS
CRM. BaenpsiBaHeTo WM H30STBAHETO HA COIMAIHHUTE MPEXH camMo 1o cebe cu He e
rapanius 3a ycrnex. Heobxonuma e crpaterus u anraxupanoct ot crpana Ha UT otaena 3a
TIOCTUTaHE Ha JBITOTPAHHY MOTOKHTEIHN pe3ynTaTn'?,

OcBeH TOpEenoCOYCHUTE TEXHOJOTHYHU TeHaeHIud, pu e-CRM cucremure ca
Hanuie U GyHKIIMOHATHH TakuBa. Hall-nomymsipaute 5 GyHKIIMOHATHHU TEHICHIINH 32
2012 roxguna ca:

1. OnTuMHu3anuss HA CONMAJHHMTE MeIMHM. T BKIIOYUBA ONTHMH3AIMA Ha
ThPCAYKUTE B COLIMATHUTE MEANH, TOBUIIIaBaHe e(DEeKTHBHOCTTA HA COIIMATHUS MapKETHHT,
WHTETpaIis Ha UTPOBU MEXaHW3MH B MapKETHHTa, C 1Ie] M0-3a0aBHOTO U MO-aHTKUPAHO
oOIlIyBaHe B COIMATHATA MpeXKa.

2. MHOKeCTBO KaHAJIM 32 B3aHMOAEHCTBHE, BKIIFOYUTSIHO MOOVIIHH.

3. Bb3xoa Ha KOMIaHUMTE OT THII ,,Datarati”. Tosa ca mpeanpusATHs, KOUTO KMAT
norJiel BbPXY TOJIIM 00eM TMOTPEeOUTENICKH [aHHU, HaOpaHW MO €BTUHHU KaHAIUd 3a
B3aMMOJICHCTBHE KaTO COLMATHUTE MEANH U MHOXKECTBO aHATUTUYEH HHCTPYMEHTAPUYM, C
KOHTO 1a i oOpaboTBat. [Ipu TAX OCHOBHA pOJIs UTPAE CTATUCTUKBHT HA OpPTraHU3AIUATA.

4. MorpeduTesncku onut. KueHTHTe MMaT MHOTO TIOBEUe M300p OT BCSAKOTa U ca

BCC IMO-IPCTCHIIMO3HU TIPU (I)opMyanaHeTo Ha CBOUTC M3HMCKBAHU. HCO6XOI{I/IMO € Ja C€

201 Subramanian, Kr. Gartner Says Social CRM Market Will be $1 Billion in 2012. 2011.
<http://www.cloudave.com/10164/gartner-says-social-crm-market-will-be-1-billion-in-2012/>

202 Crosinosa, A. Unrerpupanero Ha conranuute mwiargopmu B CRM - npenussukaresncrso na 2011 r. //
CIO , 2011, N 6, c. 58-60.
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UICHTU(PUIMPAT OYaKBAHUATA HA KJIMEHTUTE Ha 0a3a MPEAMIITHI OMUT C TIX. 3a IeNTa ce
U3CIIe[Ba U B3aUMOJICHCTBUETO, OCHIIECTBABAHO Uupe3 MOOMIHYU U connainu CRM cucremu.
5. Ilepconaam3amusi. 3a Ja MOBUIIIAT CBOSITA €PEKTUBHOCT, TPEANPHUATHATA TPSIOBa
Jla ce CTPeMAT Jla HaydaT IOBEYe 32 CBOMTE KIMEHTH M Ja M3IOJ3BaT HAy4YeHOTO, 3a Ja
MOBHINAT YECTOTaTa Ha B3aUMOJCHCTBUETO C MOTPEOUTENUTE, BKIIOYUTEIHO U TIO
VHOBATHBHHU HAYMHHU (IMHAMHYHO ChIbPKAHKE, OJIOTOBE M APYTH COLMATHN MPexH)>02,

B 3akuaouenne MoxeM Ja KaxkeMm, ue uirpaxnaHero Ha €-CRM cucrtema e enna
CJIOKHA, MallabHa W CKbIla MHHUIMATHBA, CHIIPOBOJICHA C peaMiia MpoOieMHu, KOATO B
KJIACHYECKHsI CH BapUAHT € TPYAHO MPUIOKHAMA B TIO-MAJIKUTE opraHu3aiuu. Te TpsOBa aa
THPCAT aNTEPHATUBHU TEXHOJIOTHUYHH PEUICHUS, KOUTO J]a OoCTaBsAT HeoOxoaumara e-CRM
(YHKIIMOHATHOCT Ha IO-HUCKA IICHA. 3a FOJICMUTE OPTraHU3aIluU OT CHIIECTBEHA BAYKHOCT €
BHEJIpCHATa CHCTEeMa Ja ObJiec MAaKCUMAlHO aJanTUpaHa KbM TEXHHUTE WHIMBHYaTHU
HYKIH M OCOOCHOCTH, a B3aUMOJICHCTBUETO C KJIMEHTUTE Ja ObJIc HEMPEKBCHATO, ISUIOCTHO
Y TIOBCEMECTHO.

Cpen Hali-Ba)XHUTE TEXHOJIOTHYHHU IEPCIIEKTUBU B 00JacTTa ca: aHATUTUYHHAT
CRM, mo6unnust CRM, unrerpupanust CRM, perymupyemusr CRM, ayTcopcuHrsr,
seprukaaauar CRM, Cloud CRM, SaaS u couunanuust CRM.

CwBpemennutre CRM cuctemu ca cHaO[eHH U ¢ MO-pa3inyHa (YHKIUOHATHOCT OT
TEe3U Npeay roauHu. ETo 3a11o opranuzanuute TpsoOBa J1a CIeIsST 1 HOBOBBBEICHHTA B Ta3H
o0JacT, 3a J1a ce Bb3I0JI3BaT B MAKCHMaJIHA CTETICH OT Bh3MOYKHOCTHTE, KOMTO MPEIOCTaBs
e-CRM cucremara 3a ONTUMH3UpAaHE M YCHBBPIICHCTBAHE Ha OH3HEC MPOIIECHUTE,

OPUCHTHPAHU KbM KIIMCHTUTC.

OcHOBHM U3BOIM:

1. Buenpsisanero Ha e-CRM cucrema e 00ycloBeHO OT HENPEKbCHATO
HapacTBalaTa KOHKypeHTHa 60p0a 3a BCEKH KIIMEHT, YBEIMUEHUAT Opoii Ha KaHaluTe 3a
KOMYHHKAIIUS C KIMEHTUTE, TPOMEHSIINTE Ce KOPIMOPATUBHU MPUOPUTETH, HApacHAIUTE
WH(OPMAIIMOHHUTE MOTPEOHOCTH Ha OW3HECa, THPCEHETO Ha HOBU HMKOHOMHUYECKH U
nazapHH MpeArNMCTBA.

2. Cpen OCHOBHHUTE MPEATNOCTaBKH 32 BHEAPSBAHETO HA CHCTEMATa ca: HACHUII[aHE Ha
nazapa ¢ Tpagunuonnu ERP cuctemu, mHpopManmoHHata peBOIONNS, ChKpaIlaBaHe Ha
JKU3HEHUS LIUKBI Ha MPOIYKIUATA U U30CTPSIHE HAa KOHKypeHTHata 6opOa, [JmpomMeHU B
OUYaKBAHMITA HA KIUEHTHUTE, HATPYMAHUSIT OTPOMEH MacUB OT WH(OpMAIIUA 32 KIMEHTHUTE.

3. BbB BHenpsiBamaTta MHCTUTYIHS CJelIBa Ja ca HAIWIE W Peaula YCIOBHUS -
TEXHOJOTUYHA UHPPACTPYKTYypa, PpOHT-0PUC CUCTEMH, TEXHOJIOTUH 32 CHOMPaHE HA TaHHU

U reHepupaHe Ha uHpopmarus, 6ex-ouc cucTeMu, HacTpoika Ha OM3HEC MPOIECUTE.

203 Top 5 CRM Trends for 2012. 2011. <http://www.crmtrends.com/crm.html> 1.12.201 1.
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4. M360pbT HA IPaBWJICH MTOJXO]] 3a U3TpakaaHe U BHenpsiane Ha e-CRM cucrema
UMa KJIIOYOBO 3HaYeHHWe 3a ycmexa Ha msutoctHara CRM crparerumss w mpenmnasBa
MPEIIPHUATHITA OT MO-HATATHIITHU MPOOJIEMH, CBBP3aHU C €KCILIOATAIUATA HA CHCTEMAaTa.
OpraHu3anuuTe MOraT Jia Ce Bb3I0JI3BAT OT MPEIBAPUTEIHO JeUHUPAHNUTE TPOICTYPH I10
BHenpsiBane Ha €-CRM cucrema wim na pa3paboTsaT COOCTBEH IMOAXOMA, ChOOpa3eH ¢
WHMBUIYAITHUTE 0COOCHOCTH HA MPEANPUATHETO.

5. B pesynrar ot npuiaranero Ha e-CRM ce nposiBsiBaT pa3HOOOpa3HU MaTepHAITHU
U HeMaTepHaIHU ¢(PEKTH, KOMTO CE yBEJIMYaBaT ¢ TCYCHHE Ha BPEMETO, BCJICICTBHE OT
HENPEKbCHATOTO 00OraTsABaHe Ha 0a3ara OT JaHHH 3a KIMCHTHUTE.

6. MaBectuniuure B CRM u e-CRM cucreMmu u codryep ce yBenuyaBaT
HENPEeKbCHATO. ['0JIIMa YacT OT MPEANPHUATHATA B PA3BUTUTE CTPAHU Ca CHAOJICHU C TaKbB
Bl OM3HEC WHPOPMAIIMOHHA CUCTEMa, Hali-4eCcTO 3aKyIeHa OT BOJCIIUTE MPOU3BOIUTEIH
B oOyactra. beiarapus cieiBa Ta3u TCHACHIUS U CHIO OTYUTA PHCT B OTHOCUTEITHMS JSUT Ha
opranuzaruute, BHenpsaBam CRM u e-CRM cucremu. YacT oT ObJIrapcKuTe MpeIIpUsThS
ce JIoBepsIBaT Ha MECTHH pa3pabOTKH, aJallTHPAHH KbM HalllaTa HKOHOMHYECKA PEaTHOCT.

7. Hamunie ca MHOXECTBO TPYOHOCTH M TpoOJIeMH TpU Pa3pabOTBAHETO,
BHEJPSBAaHETO M ekciuioaranusara Ha €-CRM cucremara, Haii-Beue OT OpraHU3allMOHHO,
TEXHOJIOTMYHO U (DMHAHCOBO €CTECTBO, 3a PEIIABAaHETO HA KOUTO OpraHU3aIMuTe TpsOBa J1a
chOJII0IaBaAT OIPEJICIICHH ITpaBuIIa Ipy BHeapsBaHeTo Ha e-CRM cucremara cu.

8. 3a ma Obae MakCHMaIHO aJIeKBaTHA Ha IIPOMEHSIIATA CE Ma3apHa cpea U Ja CU
OCUTYPH KOHKYPEHTHH IMPEIUMCTBA IPH MPHUBJINYAHETO U 33bPKAHETO HA KIMCHTHUTE,
MPEANPUITHETO TPAOBA Ja ObJIe CHAOACHO C Hali-HOBUTE JIOCTHXKEHUs B oOactTa Ha CRM
cuctemure. Cpen Hali-Ba)KHUTE TEXHOJIOTUYHU MEPCHIEKTUBU B 00JIaCTTa ca: aHATUTUYHUST
CRM, moOunnusat CRM, unrterpupanustr CRM, perymupyemust CRM, ayTcopcuHIbT,
seprukanHuaT CRM, Cloud CRM, SaaS u connanaust CRM.
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Fnasa 3. MPUNOKEHNETO Ha ENEKTPOHHMTE CUCTEMM 33
ynpasaeHWe Ha B3aMMOOTHOLLIEHUATA C KAMEHTUTE - GpaKTop 3a
YCbBbPLUEHCTBaHE Ha AEAHOCTTa Ha NpeanpuUATUATa OT PUHAHCOBUA
CeKTop

3.1. acnepsaHe 1 aHaNU3 Ha NPUIOKEHUETO N CbCTOAHMETO Ha
cucTeMuTe BbB GMHAHCOBUTE OpPraHM3aLMK B CTPaHaTa

3.1.1. AprymeHTupaHe Ha n3bopa Ha uscneaBaHUA CEKTOP

[IbpBUTE ENEKTPOHHU CUCTEMH 32 YIIPaBJICHUE HA B3AUMOOTHOILICHUSTA C KIIMEHTUTE
B CBETA Ca BHEJPSIBAHU B OAHKH U JIPYTrd (PUHAHCOBU MHCTUTYLIUU, B3aUMOJICHCTBAIIN ChC
CTpaTernyecKy BaXKHU KJIMEHTH, HA KOUTO TPsIOBa Jja ce€ 00bpHE MHANBUIYATHO BHUMAHUE.
[To-KbCHO KBM T€3M CUCTEMHU MPOSIBABAT UHTEPEC U TEIEKOMYHUKAIMOHHUTE KOMIIaHUU. B
bearapus mporechkT € Mmo-ckopo oOpaTeH — MbpBOHAYaNHO BHeApsiBaHeto Ha e-CRM
CUCTEMH CTaBa B cepara Ha TEICKOMYHHKAIMHUTE, a MPUJIAraHeTO UM BbB (PUHAHCOBHS
CEeKTOp CTaBa Mpe3 IMOCJICAHUTE HSIKOIKO TOIWHU, MPUOPUTETHO B 3aCTPAXOBATCIHUTE
npyxectBa. CeKTOphT MMa 3HAYUTEIICH MOTEHIMAN 3a BHeapsBaHe Ha e-CRM cucremure,
KOETO € MPSIKO CIIEACTBHE OT HABIM3aHETO HAa IU(PpPOBATa UKOHOMUKA.

[Tpu aHanM3MpaHe Ha MPEIU3BUKATEIICTBATA TIpe]] PUHAHCOBUS CEKTOP B yCIIOBHUSATA
Ha IUQPpoBa UKOHOMHUKA, CJIe/IBa Aa ce 00bpPHE BHUMAHUE Ha!

1. MlpomeHUTe B MOTPEOUTEICKOTO NMOBeeHNe. [IoBeIeHNETO HA MTOTPEOUTEITUTE
Ha (MHAHCOBH YCIIYTH CE€ MTPOMEHS KOPEHHO: HApacTBAT HYXK/IMTE HAa KIIMEHTUTE, YBEJINYaBa
Ce€ TOTOBHOCTTA MM JIa MPOMEHST 00CTy>KBaIaTa r'd MHCTUTYITUSL.

04 HOBUTC TCHACHIWH B ITa3apHOTO MOBCACHUC

Cropenr Knopuep n Ilumepman?®
Ha KJIMEHTUTE Ce U3pa3siBaT B:
® HE0OXOAMMOCT OT HH(POPMAIIMOHHO 00CITyKBaHE 0 BCIKO Bpeme (24 yaca
Ha 7eH/ 7 1Hu B ceaqmuniata/ 365 qHU B TOIMHATA);
® OCHUTYpsIBaHE Ha Bb3MOXKHOCT 332 CaMOOOCITy)XKBaHE;
® JIOCTaBSHE Ha WHIWBHAyalIW3uWpaHa uWHOOpMaIus, MEpPCOHATHU
KOHCYJITAIIMH ¥ pelllaBaHe Ha YHUKAJHU MOTPEOUTEIICKU MTPOOIeMu;
® U3MOJ3BaHE HA AJITEPHATUBHM KOMYHHMKAIIMOHHU KaHAIM KaTo: BHJIEO
KOH(EepeHIIMH, KOHTAaKTHH IIEHTPOBE, MOOWIHH TelehOHM H T. H., TOCTABEHH Ha
WHIUBUTyaTM3UpaHa OCHOBA.
TpamuMOHHO BpPB3KUTE MEXIY KIUEHTUTE M OOCTyXXBAalUTEe TH (DUHAHCOBH

HHCTUTYLIUN Ca JOBJITOCPOYHU, OOMKHOBEHO npoabJKaBalll A1 KHUBOT. ,ZIHeC Ta3u

204 Kérner, V., Zimmermann, H.D. Management of Customer Relationship in Business Media — The Case
of the Financial Industry. // 33" Hawaii International Conference of System Sciences. -2000.
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CHTYyaIHs ce MPOMEHS — B YCJIOBHATA HA Ta3apHa KOHKYPEHIHS BCEKH MOTPEOHTEN ThPCH
Haii-T00pPOTO pelleHne, KOeTo Ja yAOBIETBOPH BCHUKHTE My M3MCKBaHHs. Hamanmenara
JNOSTHOCT M TIPHBBP3AHOCT € CIIEICTBHE OT M3MOI3BAHETO HA HOBH €JIEKTPOHHHU KAaHAJH KaTo
GaHKOMATH, €IeKTPOHHO OAaHKMpAaHe, HHTEPHET 3acTPaxOBaHE M T. H., KOMTO YJIECHSBAT
JOCTBIA 10 QU3MUECKH OT/aNeueHnTe QMHAHCOBU OPTaHM3aIHH.

2. HapacrBamara koukypenuus. Cropen optep?®® xonKypeHInaTa Ha Ta3apa
Ha (MHAHCOBM YCIyTH € 00yCIOBEHA OT:

e CTpeMexa Ha TPAAMIMOHHHUTE ,Mrpadn’ 1a 3aAbpiKaT CBOMTE KIHEHTH,
ONUpAiiKH ce Ha TAXHATA JOSITHOCT;

e GopOaTa 3a KITMEHTH OT CTPaHa Ha HOBHUTE MPETIPHSATHS Upe3 Ch31aBaHETO
Ha KJIOHOBE B OJIM30CT 10 HOTPEOUTENHNTE MM M3TPAKAAHETO HA BUPTYATHH OPTaHU3aIHH;

e HOBHTE METOM 3a PA3MAIIaHE KaTO eJeKTPOHHHUTE Mapy MM KPeIuTHH
KapTH, KOUTO 3aMeCTBAT TPAIUIIMOHHHUTE TIIATEKHN CPECTBA;

e UuTepHeT, upe3 KOWTO (GHUHAHCOBHMTE OPraHM3ALMH MOTAT Ja JOCTHTHAT
0 TO-TOJNAM KpPBI MOTPEOMTENN M 10 MOBEYe Ta3apu, Thil KaTo HE € HeoOXOAMMO Ja
KOMYHHKHPAT IUPEKTHO C TIOTPEOUTENINTE CH;

e BCe NO-TONSIMATa CKIOHHOCT Ha KIMEHTUTE J1a MPOMEHAT 00CTyXBarara
Il MHCTUTYLHS, BCIEICTBHE HA KOETO HAMalsBa M IIOANHOCTTAa HA IOTPEOHTENHTE B
ceKTopa.

B pe3ynTar Ha TOBAa NPEANPUATHATA B OpaHIIA YeCTO OMEpPUPAT B YCIOBHATA HA
HACHUTEHH Ta3apu U yBeIMYeHa KOHKYPEHTHA 60p6a.

3. HoBu cTpyKTYypHH U Ou3Hec MoJeHu B ceKkTopa. OOIUMKBT Ha (PMHAHCOBUTE
VHCTHTYIIMM JHEC ce o(popMs TOA BBH3JACHCTBHETO HA WHPOPMAIMOHHHTE M
KOMYHHMKAIIMOHHH TEXHOJOTHH, KOETO Ce OTpa3siBa Ha TpOLECHTE, CTPyKTypaTa,
TIPOYKTUTE 1 KaHAINTE 3a B3auMoeiicTBre B cexTopa’®®,

BenesncTBHe Ha M3NOXKEHHTE MMO-Tope (aKTOpH, ce Hamara (DMHAHCOBHTE
TIPEANPHUATHS A YIIPABJIABAT 10 HOB, TOJOOPEH HAUMH BPB3KHTE ChC CBOMTE KITHEHTH, C LIEN
Ja TH 3amasaT 3a OPOJBIKUTENEH MEpHoJ OT BpeMe OT eHA CTPaHa M Ja OTTOBOPAT Ha
HapacTBAIIUTe UM HHPOPMAIMOHHH TOTPEGHOCTH, OT JPyra. 3a OCHIIECTBSIBAHETO HA Ta3H
11e71, OpraHM3alMKTe ceaBa 1a BHeApaT e-CRM cucrema.

Kakro Beue yTO"IHI/IXMe207

, CbriaacHo Teopusita Ha Yepkammu, e€-CRM
CHCTEMUTE He ca MPUJI0KHUMHU BbB BCUUKU OTPAC/IM HA MKOHOMHKATA, & CAMO B OHE3H, KOUTO
UMart ONpeeTIeH! XapakTepUCTHUKU. DUHAHCOBUSAT CEKTOP € CpeJl TE3H, B KOUTO € Bh3MOKHO

H3TPAXKIAAHCTO HA e-CRM CHUCTCMA, ITOpaJiv CJICAHUTC ITPUINHU:

205 porter, M. Competitive Advantage. New York, 1985.

206 Kérner, V., Zimmermann, H.D. Management of Customer Relationship in Business Media — The Case
of the Financial Industry. // 33" Hawaii International Conference of System Sciences. -2000.

27 Tnaea II, 1.2.2., map. 2.2.1.
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1. CRM ctparerusita € npuioKUMa B OTPACIA C MHOKECTBO KOHKYPEHTHU MTpayu,
BCEKHU OT KOUTO MMa JIOCTBII 10 €IHAKBH WJIM CXOJHH MPOIYKTH U ycinyru. DuHaHcoBUTE
MHCTUTYLMU C€ Pa3BUBAT B CHUJIHO KOHKYpPEHTHa cpela, a AOCTBIIBT UM J0 Ia3zapa He e
OTpaHUYEH, KOETO IMpaBU CTpATeTHUTE, HACOUYEHHW KbM MPUIOOMBAHETO HA HOBU H
3aIbP’KAHETO HA CHIUIECTBYBAIUTE KIMEHTH OCOOCHO MOIXOSIIN 3a TAX.

2. CRM crparerusara HAMa CMHCBHJ, KOraTO KJIMEHTHT € MOTOK OT MHUHYBayu U
MOKyTNKaTa € eqHokpaTtHa. OOUKHOBEHO (PMHAHCOBHUTE OPraHU3AIMU B3aWMOJEHUCTBAT ChC
CBOMTE IMOTPEOUTENN MPOABIKUTENEH MEepUuoa OT BpeMe, Mpe3 KOWTO Ce OChILEeCTBABAT
MHOKECTBO CJICIKM, a CaMUTEe KJIMEHTH ca TpalHO OOBBp3aHM € OOCIyXBallara T'H
UHCTUTYILUSL.

3. CRM crparerusiTta He € MPUIIOKUMA, aKO HAMa HHTEPEC KbM pa3BUTHE Ha OM3Heca.
OUHAHCOBUAT CEKTOP € Cpell Hal-0bp30 pa3BUBALIUTE Ce MPE3 MOCIEIHUTE IeCETUIeTHS, a
caMHUTe OpraHU3alllK HEeMpPEeKbCHATO CE CTapasT Ja pa3IiupsAT oOxBaTa Ha IpeJjiaraHuTe
MPOIYKTH U yCIyTH, KJIOHOBaTa CU MPEXKa, Kpbra Ha MOTCHIIMATHUTE KIIUEHTH.

4. CRM ctparerusita u3ucksa omnpeaeneH Mamad. OOUKHOBEHO MPEANPUATHITA OT
CEKTOpa ca CpeJHH WM TOJIEMU, a MO-MAJKUTE MO pa3Mep OpraHu3aluyd MOorar Ja ce
BB3IOJI3BAT OT HOBUTE BH3MOXKHOCTH 32 YIIPaBJICHHE HA KIMEHTUTE, TOCPEACTBOM SaaS uiu
Cloud CRM.

5. CRM ctparerus € HeBb3MOKHA 0€3 HaTMUUeTo Ha UHPOPMAIIHOHHU TEXHOJIOTHH.
bpaHmsT e cpex Hail-BUCOKO TEXHOJOTHM3WPAHHUTE B Hamiata crpaHa. OpraHuzanuuTe He
MOTaT Jia OCBHILECTBSABAT CBOSTA ACHHOCT 0€3 HATMYMETO Ha U3KIIOYUTEIHO T00pe pa3BUTa
uH(popMallnoHHa UHPPACTPYKTYpa, BKIFOUBAIA MPEXHU, Xapayep u copryep oT Hail-HOBO
MOKOJICHHE.

OT Ka3aHOTO 710 TYK, MOKEM Jla CH HamlpaBUM M3B0OJA, 4e (UHAHCOBUST CEKTOpP Ce
HY’KJ]a€ OT HOBH WH(OPMAIIMOHHH TEXHOJIOTUH 32 YIPaBIeHUE HAa B3AUMOOTHOIIECHUSTA ChC
CBOMTE KIHMEHTH, Tmonaxoismr e 3a npunarane Ha CRM crparerusita, pa3BUT € B
TEXHOJOTUYHO OTHOIIEHHE W € Cpell OHE3M OTpaciii, B KOUTO BHeApsBaHeTo Ha €-CRM

CHCTEMH OM OMJI0 M3KITFOUUTEITHO YCIICHIHO.

3.1.2. U3cnepgaHe n aHanu3 Ha pasnpocTpaHEeHUEeTO Ha CUCTEeMUTE B CeKTopa

Pa3paborBaneTo u BHeapsiBaHeTo Ha €-CRM cucremu BbB (hMHAHCOBUS CEKTOD B
P. bbarapust € cpaBHUTETHO HOBA TEHJEHIIMS, HO T€ Ce paJiBaT Ha IMIMPOKO OJ00peHHue u
HOIYJIIPHOCT CpeJl MPEINpUATHITAa B HETO, 2 TOBCEMECTHOTO UM M3I0JI3BaHE € BBIIPOC HA
BpEME.
Hanpasenoro npoyuBane o6xBaia 24 ¢UHAHCOBH MHCTUTYLIMHU, TEHEPUPAHU HA CITyyacH
OpUHIA, B T.4. 9 6ankH, 11 3acTpaxoBarenHu apykecTBa, 1 31paBHOOCUTYpUTENEH (HOHN

U 3 mnpeanpusATHsS OT Kareropus ,JApyro” (B KOHKPETHOTO H3CJIEIBAaHE TOBa ca
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3aCTPAaxOBaTeHH OpPOKEpH) M € IpOoBeJeHO B mepuoaa foHH-aBryct 2011 rommHa?%®,

M3non3BaHuTe METOAOJIOTUN HA U3CIICJBAHE Ca: aHKETHO MPOYYBAHE Upe3 WHIAMBHyaTHA
aHKETHA KapTa, ChIbpiKalia 36 BhIIpoca 3a yCTaHOBSBAaHE TEKYIIOTO chcTostHue Ha e-CRM
cucTeMaTa B M3CIIEIBAHOTO MPEANPHUITAE U 8 ONMIIMOHATIHU BBIIPOCA 32 UIACHTU(UKAIUS HA
OpraHu3aIUiaTa; JIMYCH pPa3roBOp C YIPABHTEIM W JUPEKTOPU HA IOJPA3/ICICHUS Ha
U3CIICIBAHUTE UHCTUTYITUH.

BriocnesictBue pesyiratuTe ca aHANU3UPAaHU C IOMOIITA Ha CICMUAIM3UPaH
aHAJTUTHYCH CO(PTyep M ca MPEICTAaBCHH BHB BUJ Ha TAOJIUIM U KPBIOBU H CTHIOOBUIHU
JarpamMu.

Cucremure 3a yrnpaBJieHUE Ha B3aMMOOTHOIICHHSTA C KIIMEHTUTE CE BHEAPSBAT C 11T
Jla ce MOAO0OPAT MPOIECHTE, HACOUYCHH KbM TOTPEOMTENHNTE M Ja Ce peliaT MmpodJemMH,
MOPOJICHH OT HEA0OPOTO MM yrpaBieHue. B ronsmara cu yact pUHAHCOBUTE OpraHU3aIMU
CIOJIENST, Y€ TakuBa mpoOiemu mpu TAX juncsar (25%) wnu ca manku (38%), karo
MOBEYETO, OTTOBOPWIIM IO TO3W HauWMH MHCTUTYIMH ca BHeapuwiu CRM cucrema. 33% ot
NPEANPUATHITA CpEIIaT HSIKOW TPYIHOCTH MPH YIPABICHUETO HA KIUEHTHUTE KaTo
npeJMMHO ToBa ca opranmzanuu 0e3 CRM cucrema, 3a pemiaBaHeTO Ha KOUTO Te
npenpueMar CThIIKY 110 BHEAPsIBaHEeTO . EHa opraHu3anus cpeia rojieMu 3aTpy/THeHUs
110 OTHOIICHUE YIPABJICHUETO Ha MOTpeduTenuTe, Bhlipeku Ham4yuero Ha CRM cucrema,
KOETO JI0Ka3Ba, Y€ CaMOIIEIHOTO BHEIPSIBAHE HA TO3U TUII OM3HEC HH(POPMAIIMOHHA CUCTEMA
HE BHHATH € YCIICNIHO U PEHTaOWIIHO, aKO TO HE € ChOOPa3eHO C ISIOCTHATA KOHIICTIIIHS,
cTpateruss U ¢Guiocopus, HACOYCHA KbM KIMCHTHUTEC M JKCIAHHETO Ja CE YCTAHOBST
JBJITOCPOYHU OTHOIICHUS C TSX.

Bcuuku uHTEpBIOMpaHM TMPEANPUATHS C€ CTPEeMST Ja HU3TPaaaT IBJITOCPOYHU
OTHONICHUS] C KJIMEHTUTE CH, KOETO UM TrapaHTHpa HM3BECTHA CTA0WIHOCT B CJIOXHaTa
MKOHOMMYECKA CUTYyAIls OT €Ha CTpaHa U TH IIPaBH 0COOCHO MOAXO/SIIH 32 IIpHIaraHe Ha
e-CRM cucremara, ot apyra.

CnenBanero Ha ¢uiaocopusaTa M KOHUENIUSITA 32 yOpaBIeHHWE Ha
B3aMMOOTHOIICHHSITA C KIIMEHTUTE, TOCTABSIIA B IEHTHhpa Ha OU3HEC IEWHOCTTA KIHEHTHUTE,
TEXHUTE HYXIU U TPEANOoYnuTaHus, Bh3NpueTa B 83% OT aHKETHpPAHUTE OpTaHHU3aIUH, €
CIeBalIUAT KIFOUYOB (hakTop, crocoOcTBaIl He caMo 3a HaBnu3aHeTo Ha CRM cucremute
(u B yactHOCcT €-CRM cucrtemuTe) B CEKTOpa, HO U 32 U3BIMYAHETO HA MAKCUMAIIHU TOJI3H
u edpekTu oT TaxHara ynorpeba. Crnensa ma orbenexkum, ue cropeq CRM crparerusita
VOpaBIEHUETO HA KJIMEHTUTE € Tprbka Ha IslaTa OpraHu3alus, a He Ha ONpeesieHU

noapa3aciiICHUA OT HCA KaTO BCUYKU Ou3HeC nponecu, OpuCHTUPAaHU KbM HOTpGGI/ITeHI/ITC,

208 [TpoyuBaHeTO € peanu3upaHo B paMKuTe Ha poekT Ne 4 , M3cieqBane HA ChCTOSHUETO, BH3MOKHOCTHTE
U TIEPCTIEKTUBUTE 32 BHEIPSIBAHE Ha €IEKTPOHHUTE CHCTEMH 3a yIpaBJIeHHE Ha B3aMMOOTHOIIICHHUATA C
kiaueHTuTe”, puHancupa ot Goup ,,Hayunu n3cnensanus” kbM MHCTHTYT 3a Hayunu n3cneasanus, CA «/I.
A. Llenos» - CBumios

112



TpsiOBa na ObJAT M3MEHEHHW ChOOpa3HO cTpaTerusra. ToBa € mocTturHato B 17 ot
aHkeTupanurte npeanpusatus, 11 ot kouro umar CRM cucrtema, a B 5 mpeacTon CKOPOIITHO
BHeApsaBaHe. OCTaHAIUTE MOAETAT OTTOBOPHOCTTA 32 BPB3KUTE C KIUEHTUTE MEXIY €THO
WJIM TIOBEYE ToipasieieHus — otaen ,,[Ipogaxou”- B 7; otaen ,,O6cmyxBane”- B 6; oTAen
,Mapketunr” — B 5 u ,,UT” otnen — npu 4.

Jloru4HO ClEACTBHE OT Taka HU3J0KEHUTE (aKkTH € CPABHUTEJTHO TIOJISIMOTO
pa3npocTpaHeHHe Ha CHCTEMHU 3a YIpPaBJIEHHE HA B3aMMOOTHONICHUSTA C KIMEHTHUTE
(CRM) kato msto, 1 Ha e-CRM cucremure B yactaoct?®. 18 opranmsarmu ot obmo 24
(75%) ca Buenpuiu CRM cucrema, a npu 17 ot Tax (71%) 14 e u enekrponna. B 5
npeanpusTs npeacron u3rpaxaane Ha CRM unm e-CRM cucrema wim T ce BHEIpsiBa KbM

MOMEHTa Ha u3cieaBaneTo. [10-KOHKpEeTHO ToBa MOKe Ja ObJIe MITFOCTpUpaHo Ype3 ¢wur. 11
u ¢ur. 12.

HNmate mu CRM cucrema?

He nue

He, Ho npejcron
BHE/IPABAHE
21%

®ur. 11 Paznpocrpanenue Ha CRM cucremure

2091 npoBesieHoTO u3cieaBane, e-CRM cucremute ce pasmexaar kato Tunn CRM cucrtema, Kosto e
cBbp3aHa ¢ IHTEpHET M 4acT OT MPOLECUTE U IEHHOCTHUTE, KOUTO 00e3IedaBa ce U3BbPIIBAT B UHTCPHET
cpena.
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PasnoJiarare gu ¢ e-CRM cucrema?

He e Bp3moxxeH

He
17%

®ur. 12 Pasnpocrpanenue Ha e-CRM cucremure?’’

[To-3agpnbodyeHuTe aHaIM3M CcoOYaT, Y€ IO OTHOLIEHME Ha Tuna (uHaHCOBa
uHctutyuus, CRM cucremure ca BHeIpeHH MpU BCUUKH 3aCTpaxoBaTesHU Opokepu, 78%
oT 6ankute u 73% ot 3acTpaxoBarenHute JapyxectBa. E-CRM cucremure ce nmpuiaraT B
100% ot 3actpaxoBarennute Opokepu, 78% ot Oankute u 64% OT 3acTpaxOBaTEIHUTE
npyxectBa (¢ur. 13 u ¢ur.14). [Ipencrou BHeApsBaHE BbB BCUYKU OCTaHAIN OpPraHU3alun
C M3KIIOYEHHE Ha eAHa 0aHKa, KOSTO CUMTa, Y€ B OJIM3KUTE HSIKOJIKO TOAMHU HEe U e

HeoOxoauMa 1o1I00eH PoJI CHCTEMa.

9
8
® 7 -
= 7
z 6 - ¥ Banka
S
=5 -
=
D
g 4 1 3acTpaxoBaTeHO
= 3 - TIPY’KECTBO
L%' 2 - ¥ 31paBHOOCUTYPUTETIEH
1 - ¢doHI
0 - : . W 3acTpaxoseTeneH Opokep
Ja He, 1o Henue
MIPECTOH HeoOXoamMMa
BHE/IPSIBAHE

Haaununa ju e CRM cucrema?

®@ur. 13 Pasnpocrpanenue Ha CRM cucremurte BB (priHAHCOBHS CEKTOP
CIIOpe/t THIIA HA U3CJIeABAHATA OPraHU3ALMUSA

210 Yacr ot HWHTCPBIOMPAHUTE Ca OTTOBOPUJIM Ha BBIIPOCA, HMaWKH npeaBua U CUCTEMUTE, KOUTO CC
H3rpaxxzaat KbM MOMCHTA Ha U3CJIC/IBAHETO, 0e3 Jla ca BHEAPCHU U IleﬁCTBHTCJ'IHO (I)yHKLII/IOHI/IpaH.II/I.
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HaJymuna g e e-CRM cucrema

®ur. 14 Pasnpocrpanenne Ha e-CRM cuctemurte BbB (UHAHCOBHUS CEKTOP
CIope/ THIIA HA U3CJIeBAHATA OPraHU3ALHUA

CRM wununuatuBara € CpaBHUTEIHO HOBO SIBJI€HHE B CEKTOPA, KOETO CE JI0Ka3Ba U
OT BPEMEBHUSI OTPSA3BK, B KOMTO ca BHEIPEHH CHCTEMHUTE. 12 opraHu3aluu ca U3rpaauiu
cucreMara cu ciea 2004-ta roguHa, 3 OT KOUTO ca MpEeANpUer TaKaBa MHULIMATHBA IIPE3
2011-ta ronuua. 3a 5 uHCTUTYLMHU puiaranero Ha e-CRM cucremu e cpen mpuopuTeTuTe
3a pa3BuTHE Ha HMH(OpPMaLMOHHATa UM HUHQPPACTPYKTypa Mpe3 CJeIBaLIUTEe HIKOIKO
TOJTUHHU.

Msrpaxnanero Ha e-CRM cucremara Moxke /Ja CTaHe MO HAKOW OT CIEIHUTE
MOAXO/IM:

» Jla ce 3aKyIly TOTOBO PEIICHUE Ha €IUH MPOU3BOIUTEN U TO Jla ce BHeApHU Oe3
W3MEHEHUS;

» Jla ce MHTErpUparT MOJYJIH WIM WHCTPYMEHTH Ha NPWIOKEHHS OT Pa3JInYHU
MIPOU3BOIUTEIH;

» na ce paspaborn cobctBeHa €-CRM cucrema oT BBTpemHO 3BEHO Ha
OpraHMU3aIHiTa;

» J5a ce pa3pabOTH MHIMBHIYATHO PEIICHHE, PEaTH3UPaHO OT CICUAIN3UPaHa
coryepHa KoMIaHus (ayTCOPCHHT).

Maxkap u 00mu, Te3u MOAXOIM Ca B CHJIA B €IHA WU Apyra CTENeH U MpHU
mrpaxkaanero Ha e-CRM cucremute BBB (puHaHCOBUS cekTop. Hali-mpenmodyntaHusT
Bapuant ¢ e-CRM cucremara na Obne coOctBeHa paspabotka Ha WT otmen Ha
npennpusaTuero — 7 opranuzanuu (29%) ce moBepsBaT Ha COOCTBEHHUST CH IEPCOHAI.
AnTepHaTMBa Ha OMHCAaHUS TMOAXOJA € pa3paboTBaHETO Ja ce IMOBEepH B phIETe Ha
CHEIUaM3UPaHO TpeanpusTue (ayTcopcunr) - 17% oT aHKeTHpaHUTE ce BB3MOI3BAT OT
Ta3u Bb3MOXHOCT. 3aKyIlyBaHETO Ha TOTOBU PEIICHUS OT €IUH MPOM3BOAMUTEN CHIIO UMa

cBoute noaapbxkuuIy. Lllect opranmuzanmu (25%) ca cu Habasunu cBosita e-CRM cucrema
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mo to3u HaynH. Camo 2 WMHCTUTYHHH ca kKomOmHupamu moxynun Ha CRM cucremm ot
pa3IMYHA TPOU3BOJMTENN, KOUTO Ca KOMIUIEKTYBAIM CHOOpPA3HO CBOUTE OCOOCHOCTH.
[Ipeanountanure npousBoauTesn Ha e-CRM codryep ca: "Fadata", "JIHH Enextponukc",
“ISG”, “Microsoft”, “Open CRM”, “Sugar CRM”.

Pesynrarure oT aHKeTaTa MOKEM J1a IpeCcTaBuM Ha ¢wur. 15.

He e Bb3MOxHE
OTrOBOp
21%

TotoBo pemenne Ha
€IUH [POU3BOUTEIN
25%

Hnrerpupane na
HHCTPYMEHTH OT
PasIHYHU
TPOU3BOAUTEIIH
8%

Ayrcopennr
17%

oTka Ha T
oTzena
29%

@ur. 15 IMoaxon 3a usrpaxaane Ha e-CRM cucrema
Camoto BHeapsBane Ha €-CRM cucTema Moxke J1a mpoTede 110 Ba HaunHa!l:

» NSAJOCTHO BHEJPSIBAaHE HA CHCTEMATA - “roJIieMHUsiT B3pUB”. 3ciieiBaHEeTO BbB
(buHAHCOBHSI CEKTOp MOKa3Ba, Y€ HUTO €HA OT aHKETHpPAHUTE MHCTUTYIMH HE BHEAPSBa
cBosita e-CRM cucrema mo To3u HauMH, Thil KaTO TOBa OM MPETU3BHKAIO MHO>KECTBO
3aTpyHEHUs, CBbP3aHU C MpPEeHOca Ha JaHHU, WHTETrpalusaTa MeXIy MNPUIOKEHHUITa U
TPYJIHOTO OINEpHpPaAHE ChC CUCTEMATa OT CTPAaHA Ha CIIY)KUTETUTE.

> TIOCTeNEeHHO BHEAPSABaHe, 3aMEHSI0 cTapa WHpOpMAaNMOHHA cHCTeMa. 3a
¢buHAHCOBHUTE OpraHU3alMd TOBAa € MPEeANnoYuTaHusAT moaxon —50% oOT BCHUYKH
WHTEPBIOUPAHU TIPEIIPUATHS Ca 5 U3TPATIIN IO TO3U HAUKH.

CnenBa na otOenexuMm, ue mpu 29% OT OpraHu3alUUTe HE € ChIIeCTByBajia
npenuiHa vHpopMaloHHa cucTeMa 3a paboTa ¢ KIIMEHTUTE, BBIIPEKH, Y€ MPEeANPUATHITA
He ca HoBochopmupanu. [lpu 21% He e BB3MOXKEH OTroBOp, Thil KaTO KbM MOMEHTa Ha

M3CTIEIBAHETO JIUTICBA TAKhB THUI CHCTEMA.
JlaHHWTE OT MPOYYBAHETO MOXKEM JIa WIFOCTpUpame upe3 ¢ur. 16.

211 Foss, B., Stone, M. CRM in Financial Services. A Practical Guide to Making Customer Relationship
Management Work. 2002. pp. 529-533.
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He e Bp3moOxkeH
OTroBOp
21%

Hee
ChIIECTBYBaja
npenumaa MC 3a
pabora ¢
KJIMCHTHUTEC

29%

@®ur. 16 Hauun Ha BHeapsiBane Ha CRM (e-CRM) cucremara B
Obarapckute pUHAHCOBY MpPeANPUSITHS

Nsrpanenute CRM u e-CRM cucremu morar 0b1aT KiacupuIpany Ha 0a3zara Ha
pa3IUMYHU NpU3HALM C LEN Ja CE ONPENeNAT TEXHUTE WHIAUBUAYATHH BB3MOXKHOCTH U
00J1aCTH HA PHIOKEHNE 2,

Criopes; paBHUINETO HAa OChIecTBABaHUTe Ou3Hec mpouecu, CRM cucremure
OuBaT: CTpaTernyecKky; ornepaTUBHU; AHAJTUTUYHU; KOJIa0OpallMOHHU (MHTEPAaKTUBHN).

Haii-mmpoko pasnpocrpanenue B ObJIrapckuTe GUHAHCOBH NPEANPHUATHS HAMUPAT
oneparuBHuTe €-CRM cucremu - B 11 uncturynuu (46%), Thil KaTo B3aUMOJIEHCTBUETO
Mexly O0aHKaTa, 3aCTpaxoBaTEeHOTO JAPYKECTBO MIIM OpoKepcKkaTa Kbllla U KIMEHTUTE Ce
OCBUIECTBSIBA BbB PPOHT-O(UCHUTE HA IPEANPUATHETO U UMa ObP3 U ONEPaTUBEH XapaKTep.
Haii-BaxxHara (QyHKIIMOHAIHOCT Ha MPEANPUATHATA B CEKTOpa € HaOMpaHETO Ha JIaHHU 3a
KJIIMEHTUTE Ype3 MPSKO U KOCBEHO B3aUMOJICHCTBHUE C TAX U 00CITYKBAHETO UM JIMYHO WM
OHJIAlH TpU OCBHIIECTBABAaHE Ha Ipolleca Ha TOKyNKa Ha (UHAHCOBaTa YycCIyra.
OneparuBaute e-CRM cucremu ca Hali-pa3npoCTpaHEHU B 3aCTPAXOBATEITHUTE JIPYKECTBA
—Tpu 7 OT TSIX U HAMHUpAT c1abo NpUIoKeHue B OaHKUTE — caMo Mpu 2.

Crparernueckute €-CRM cucremm ce mnpumaratr B 6 mupenmnpustas (25%),
PaBHOMEpPHO pa3lpbCHATU CpeJ TUIOBETe (UHAHCOBHM HHCTUTYLHUU M HPHIOKUMU
IPEIMMHO B FOJIEMUTE 110 Mallad OpraHu3aiui.

Camo 4 ot npeanpusitusta (17%) nepuHupar cBosita cucTeMa KaTo aHAJIMTUYHA, T.€.
MOCTaBIT AaKLUEHT BbPXY aHAJUTHUYHUTE BB3MOXKHOCTM Ha CHCTEMara 3a CMEeTKa Ha
ONEPATUBHUSA U XapakTep.

WHTepakTUBHUTE CUCTEMU HSIMAT HUKAKBO MPUJIOKEHUE B CEKTOPa, Thil KaTo HE ce

[end Mogo0eH pojJ JABYCTPAHHO B3aMMOJIEWCTBHE — HE CE€ H3I0J3Ba PEBEPCHUBHO

212 33 noseue unpopmanus px. [nasa I, . 1.1., naparpad 1.1.4.
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[IEHOOOpa3yBaHe, YCIOBHATA Ha JIOTOBOPUTE CE€ NPEIOCTaBAT €IHOCTPAHHO H PSIKO
MOJIJIC)KAT HA MPErOBOPH, HE CE Ch3/1aBaT MHAWBHIyATU3UPaHU (DMHAHCOBH IPOAYKTH H T.
H. ToBa e u cpen ocHoBHHTE npoOemu Ha €-CRM cucremute B cektopa, KOWTO TpsiOBa 1a
ObJIc aHAJIM3MPAH M pa3pellieH C e 1a Ce ONTUMHU3Hpa padoTaTa Ha cHucTeMaTa.

[Ipu 7 opranu3anuu HAMa OTTOBOP, MOpaau (akTa Ye Te He MPHUTEKABAT TAKHB THIT
nH(pOpMaIMOHHA chcTeMa. YacT OT MHTEPBIOMPAHUTE Ca MTOCOYHIIM ITOBEYE OT €UH BEPEH
0oTroBoOp, 3amoTo TsaxHata €-CRM cucrema obenunsBa QyHKIIMOHAIIHATA HACOUYCHOCT HA

noBeye oT eauH Tur (¢wur. 17).

Kbm Koa ot cnegHute Bugose CRM cucrtemu
cnopej, paBHULLLETO Ha OCbLLECTBABAHUTE
npouecu buxte npuuncannm Bawara cucrema?

He e Bbamosxen/nama otrosop [N 7

KonabopauunoHHa (MHTepakTMBHa) = 0
Ananvrvuna [ 4
Onepatvera [N 11
Crpaternuecka [N ©

®ur. 17 Bungose e-CRM cucremu cnopea paBHHIETO HA OCHIIECTBSIBAHUTE
npoiecu

B 3aBHCHMOCT OT TEXHOJIOTHSAITA 32 OChIIECTBSIBAHE HA B3aMMO/IEHCTBHETO C
kJaneHTuTe, pazaensime CRM cucremute Ha: TpaJuIMOHEH (BBTPEIIHO KOPIIOPATHUBEH)
CRM; enekrporen CRM (e-CRM); mobuien (M-CRM); CRM codryep karo yciyra (SaaS),
B 1.4 Cloud CRM.

W3cnenBaHeTo moka3Ba, ye OpraHU3alMHUTe CPEIIaT TPYAHOCTH MIPH OTpeAeTIsTHE Ha
TEXHOJIOTUYHATa Iardopma, Ha Oa3ara Ha Kosto e m3rpageHa CRM cucremara um.
Bonpekn, we mpu 17 mpennpustus CRM cucremata mpuTekaBa BCHUYKH Oene3wm Ha
€JIEKTPOHHA CHCTEMa, caMo 15 oT Tsx m30upar ToBa onpenenenne. OCHOBHATa IPUYHHA 32
TOBA € HAJMYMETO Ha CUCTEMH OT THIa SaaS, KOUTO Ha MPAaKTHKA ca W eNeKTPOHHU. [IBe
opranmzaiun m3nomBar CRM karo yciyra, KoATo ce ochlecTBsiBa MMEeHHO B MIHTEepHET
cpena. lNomsama dact oT opraHuzamuuTe (8 OT TAX) MOCOYBAT, Y€ CHCTEMaTa UM € U
TPaaUIMOHHA (BBTPEIIHO KOPIIOpAaTHBHA), Th KaTO MHOTO Majlka d4acT OT OHM3HecC

mponecuTe, OpUCHTUPAHU KbM KIIMCHTUTE, CE€ OCBUICCTBABAT C IIOMOIITA Ha CICKTPOHHUTE
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KOMYHHMKAIIMOHHU KaHAJIM, a aKLEHTHT C€ MOCTaBs Ha (YHKIMOHATHUTE B3MOXKHOCTH Ha
cUCTeMaTa B paMKUTE Ha opraHuzanusra. Tpu npeanpusitus umar u moomnnu CRM
CUCTEMH, KOUTO Ca JOCTBITHH MO BCSIKO BPEME OT BCAKO MSCTO C IOMOIINTa HAa MOOWJIHH
ycTtpoiictBa. ToBa e enHa go0pa BB3MOKHOCT M IEPCHEKTUBHA TEHACHLUSA IPHU
pa3paboTBaHETO Ha MPWIOKEHUSTa TO TO3u Tul. llpu 6 opraHmzanuu He € BB3MOMKEH

OTrOBOp, Thil KaTo JiniicBa kakBato u g1a € CRM cucrema (¢ur. 18).

Kbm kos ot chegHute Bugose CRM cucremm
cnopep, TeXHONOrnATa 3a OCbLEeCTBABAHE Ha
B3aMMOLENCTBUETO C KNNeHTUTe buxre
npuunucaunm Bawara cucrema?

He e BbamoskeH/Hama otrosop [N ©
CRM kaTo ycayra (SaaS) 1 2
MobunHa (mCRM) I 3
EnektponHa (e-CRM) NI 15
TpaguumoHHa (BbTpewHokopnopaTtveHa) NG 3

0 2 4 6 8 10 12 14 16

®ur. 18 BugoBe CRM cucremu cropea TeXHOJIOTHATA HA B3aUMO/eiiCTBHE C
KJIHEHTHTE

Cropen; cTemeHTa HA AKTHBHOCT HAa KJHWEHTAa TPU OCHINECTBIBAHE Ha
B3aMMOJIEHCTBHE C HETO, ce 000co0sBaT nmacuBeH U akTuBeH e-CRM.

Cropen maHHUTE OT mpoyuBaHeTo, e-CRM cucremuTe B mo-rojisiMara CH 4acT ca
akTUBHU — B 63% OT mpeanpuaTusTa, KOETO € HWHIUKAIMS 32 BB3MOXHOCTUTE Ha
OpTaHM3AIMHUTE JIa Ce aJaNTHPAT U JIa U3MEHST CBOUTE MPOIECH, ChOOPa3HO MMPOMEHUTE B
MOTPEOUTEIICKOTO TIOBEACHHUE, TPEIOCTABINKA Ha KIWCHTUTE BUHATH aKTyalHU U
choOpa3eHn C Ta3zapHaTa KOHIOHKTypa ¢uHaHCOBM yciuyrd. Camo B 2 OpraHusaiuu
CUCTeMaTa € TacHMBHA M T€ HE Ca CKJIOHHHU J]a M3MEHST CBOUTE OM3HEC JEWHOCTH CIPSMO
KITUEHTCKUTE HYXIH U TipeAnodnTanms. KOHKpEeTHO pe3yNTaTuTe ca WIFOCTPUPAHH Ha (UT.
19.
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IlacuBHa

He e Bp3MOxeH
OTroBOp
29%

AKTHBHA
63%

®ur. 19 E-CRM cucremu cnopej cTeneHTa HAa AKTUBHOCT HA KJIMEHTHTE

Borpeku mmpokoro pasnpoctpaneHue Ha €-CRM cucremutre BBB (pHHAHCOBHUS
CEKTOP, BCE OIIIE ChIECTBYBAT OPraHU3aIlUK, KOUTO He ca TH BHEJPHJIM KbM MOMECHTA Ha
MPOBEXKIaHEe Ha u3cienBaHeTo. Cpe OCHOBHUTE MPUYMHH 32 TOBA, AHKETUPAHHUTE ITOCOYBAT
pa3IMYHHUTE TIOJIXO/IU, KOUTO OPTaHU3AIHsITa € Bh3IIPHEIIa JIa YIIPaBIIsiBa B3aUMO/ICHCTBHETO
ChC CBOUTE KIMEHTU. EJHO OT MpenpusTHsITa YIIpaBisiBa OTHOIICHUATA C KIIMEHTHTE CH Ha
TEpUTOPHUAJICH TIPUHIIMIT U JIUTICBA KAKBATO U JIa € CETMEHTAIUs HA TOTPEOUTEITUTE 110 APYTH
NIPU3HAIY, KOETO OW MOTJIO JIa IOBEJIE 10 MHIMBUAyJIM3UPAHE HA MAPKETUHTa, TIPOIAXKOUTE
u o0ciy)xBaHeTO WM. J[pyro Ipy>KeCcTBO CIIOJENs, Y€ MpPUTEKaBa COOCTBEH (GHITHD 3a
TreHEepHpaHe Ha KJIMEHTCKa WHQOpMAIUs, KOWTO OCBIIECTBSIBA 4YacT OT (YHKIMHUTE Ha
onepatuBHaTa €-CRM cucrema, 0e3 1a uMa BHEIPEHO MPUIIOKEHHE OT TO3M THUIL. YacT oT
OPEINPUATHITA HE Ca HAaMEPWIM CBOM AQITEPHATHBHH PEHICHHS M B TAX IPEICTOH
BHepsBaHe Ha -CRM cucrema, a 1pyru ce JAoBepsBaT €IMHCTBEHO Ha 0azara JaHHM 3a
CBOMTE KIMEHTH U HE U3MUTBAT HEOOXOAMMOCT 32 U3TPaKIaHETO Ha KOMILJIEKCHO PEllIeHUE.

Wutepecen e ¢akrwT, ue numncata Ha e-CRM cucrema psiako e cienctsue ot
(dbuHaHCOBHUTE OrpaHUYeHUs Ha MpeanpusTuero. Camo 2 opraHu3aluy ca MOCOYMIH, Ue ca
W3MUTBANHU MOA00CH poja 3aTpyaHeHus. ToBa wBa Ja MOKaxke, Y€ OCHOBHATA MpedKa 3a
BHEJPSBAHETO i HE € BUCOKATA IIeHA Ha BIOXEHHETO, a HEeXEJIaHWeTO Ha MEHUKbPUTE U
OTTOBOPHUTE JIUIIA J]a C€ MPOMEHU HAYMHBT HA paboTa C KIUEHTUTE, KOHCEPBATU3MBT IO
OTHOIICHHE Ha TaKbB KJIaC CUCTEMH, TOMMbITHUTETHUTE yCUITUS, KOUTO TpsOBa J1a ce HacoJar
KbM pa3paboTBaHe, BHEIpsIBaHE, HACTPOWKAa Ha cHUcTeMaTa M Haii-Beue 3a oOydeHHe Ha
nepcoHana.

B 0600menne moxeMm aa nocounm, ye €-CRM cucremute ca MojiepHa cTpaterus u
WHUIMATHBA, J00Ope MPUIOKUMa B ObIATapcKuTe (PMHAHCOBU OpraHU3alliy, Haii-Bedye Mpe3
MOCIEAHUTE OCeM TOJAMHHU. Te ca IIMPOKO 3acThIIEHH B OaHKUTE, 3aCTPaxOBATEITHUTE
IpyKecTBa W OpOKepCKUTE KbIIM M HAMHUPAT IO-OTPAHUYEHO pa3MpOCTpaHEHHE B

3apaBHoocuryputenuute Gouaose. Hait-uecto e-CRM cuctemara e co6ctBeHa pazpaboTka
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Ha WUT ormena Ha opraHM3anusiTa WM Ha CIEUATU3UpaHa copTyepHa ¢upMa U €
choOpa3eHa B MaKCUMaJTHA CTEIICH C MHIMBUAYATHUTE i 0COOEHOCTH.

CucremMuTe ca OPHEHTUPAHU KbM OCBIIECTBSIBAHE HAa ONEPAaTUBHHUTE (DYHKIUH TIO
00CITy’)KBaHETO Ha TIOTPEOUTEIUTE, HO HE JIMIICBA U aHAJIMTHYEH HHCTpyMeHTapuyM. He ce
npuiarat kojabopanuonHu e-CRM cucremu, koeto m OCHOBEH mpoOiieM B cektopa. B
penuIa cirydau CUCTEMHTE ca M3pa3 Ha riio0aiHaTa OM3HEC CTpaTerus, OpUCHTUPaHa KbM
e(EKTUBHOTO YIIPABJICHHUE Ha B3aMMO/ICHCTBHETO ¢ KineHTuTe. Haii-uecto CRM cucremara
€ eJICKTPOHHA U C Hesl ce IIeITH JIa Ce HAChPUYU aKTHBHOTO B3aUMOJICHCTBUE C TOTPEOUTEIISI.

OcHOBHaTa NpUYHMHA 3a JIMIICATa HA TO3M POJ W € HAIMYMETO Ha BEYe HM3TpalicH
MOJIXO/I ¥ CTEPEOTUI Ha padoTara 1Mo YIpaBICHUE Ha BPB3KUTE C KIMEHTUTE, KOHTO €
NPEIOCTaBKa 3a MO-HATATHIIHU TPYAHOCTH IO OTHOIICHHWE HAa OTCTOSIBaHE HA Ia3apHUTE

MMO3UIMN HAa KOHKPETHOTO MPCAIIPUATHA B HApaCTBAIllaTa KOHKYPCHTHA 60p6a.

3.1.3. ApXMTEKTYPHU KOMMOHEHTU Ha npoyyeHuTe e-CRM cucremu

[Tpu u3cnenBane Ha apXUTEKTYpHHTe KommoHeHTH Ha €-CRM cucremure BBB
(uHAHCOBUS CEKTOp, 3a 0a3a ce B3MMAT APXUTCKTYPHUTE M TEXHOJOTMYHHU PEIICHHS,
onucanu B ['maBa I, T. 1.2. Ha Ta3u ocHOBa ce pa3riexaar TUIIOBETE XpaHHUIIHIIA 33 JaHHH,
AQHAJUTUYHUS WHCTPYMEHTapUyM KaTo ILSUI0 M CPEJICTBATa 3a W3BIMYaHE HA 3HAHMS OT
JAaHHU B YaCTHOCT, ()POHT-O(HCHUTE NPUIIOKEHNS M MHTErpalusiTa Ha CUCTeMara ¢ OeK-
oducHUTe OM3HEC NHPOPMAITMOHHU CUCTEMHU.

XpaHHJIMIIETO 32 JaHHU MOXe J1a ObJie BbB BUJ Ha: 0a3a OT JaHHU, BUTPHHA 32
JaHHU U cKJIaf 3a naHan?t®, Cropes pasmepa Ha IPeANPUATHETO € BH3MOKHO B HETO 12 HMa
caMo €IMH OT NOCOYEHUTE KOMIIOHEHTH WM J1a ObJie MPeJICTaBeH MOJET Ha MHTEeTrpUpaHa
cucTeMa 3a CbXpaHEeHUe Ha JaHHUTe.

HanpageHoTo u3ciensane cpesl Obarapckute (pUHAHCOBU MPEANPHUATHS TIOKA3Ba, e
63% ot Bcuuku aHketupanu (88% ot opranuszauuute ¢ e-CRM cucrema) cwpxpanssar
JTAaHHWUTE 3a CBOUTE KJIMEHTH B 0a3a OT JaHHU, KOETO s MpaBU U HaW-NPEIIOYUTAHOTO
ApXUTEKTYPHO pelIeHue OT TO3H THIl. B romsimara cu yact 0a3uTe OT JaHHU ca U3TPAZCHU
ome mnpeau BHeApsiBaHeTo Ha €-CRM cucremata M Ha cieiBaimy eram Te caMo ca
UHTETPUpPaHU ¢ Hesl. ToBa nmoauepTana, 4ye Makap U CbC CPAaBHUTEITHO FOJIEMH Bb3MOXKHOCTH,
OpraHU3alMUTE B CEKTOPA THPCAT €BTUHO, JIECHO 32 BHEPSABAHE pPELICHHE, TPeHeOperBaiku
y100CTBOTO 3a paboTa M I'bBKABOCTTA HA MPUIIOKEHHUETO.

Butpunute 3a JaHHM M CKJIQJ0OBETE€ 3a JAaHHM ca €1a00 pa3nmpoCTpaHEHU BbB
(MHAHCOBHSI CEKTOp — M3MOJ3BAT c€ caMo B MO | OT aHKeTHpaHHUTe opraHuzanuu (4% ot

BcUUKM mpeanpudatus u 6% ot te3u ¢ e-CRM cucrtema), Karo OCHOBHaTa NMpUYMHA 3a

213 Payne, A. HANDBOOK OF CRM: Achieving Excellence in Customer Management. L, 2005. p. 233.
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OTPaHMYEHOTO UM IMPHIOKEHHWE € TPYJHOCTTa Ha BHEIApsIBAHE U HEOOXOJUMOCTTa OT
JOTIBJIHUTEITHO O0yYeHHEe Ha TIepCOHalIa 3a paboTa ¢ TAX.

Haii-noOpoTo TEXHOJOTMYHO pelieHne 3a ChbXpaHCHHE Ha MHOTOOPOWHHTE U
MHOT000pa3HH JaHHU 3a KJIUEHTHUTE, € JIa C€ U3rPaau €MHHA 1 HHTerPUpaHa cUcTeMa 3a
CbXpaHeHHE Ha JaHHHUTE 3a KIWEHTUTE 3a ChXKAJICHHWE IMPOYYBAHETO IIOKa3Ba, 4Ye
Obarapckute (UHAHCOBU MHCTUTYIIMM HE Ca Y3pelId 3a TO3U ILSUIOCTEH M HUHTErpupaH
MOJIXOJ U B HUTO €[Ha OT MHTEPBIOMPAHHUTE OPraHU3AIMH HSMa HAITbJIHO WHTETPHUPAHO
pelleHne 3a CbXpaHeHue Ha IaHHUTE.

Pesynrarure oT M3ciaeBaHETO MOXKEM J1a WitocTpupame ¢ ¢ur. 20:

He e Bp3moxen
OTroBOp

Burpunaza
JIaHHH
4%

®@ur. 20 U3n0/13BaHu XPAHWININA 32 TAaHHU B OBJTapcKuTe (PMHAHCOBH
npeAnpUusATUSA

Camute maHHUW 3a KJIMEHTUTE MOraT Jia ce HabepaT ¢ MOMOIITa Ha pa3HOOOpa3HU
KOMYHMKAIIMOHHU KaHAJIM: JINYEH KOHTAKT 1oj (opMaTa Ha UHTEPBIO WK Pa3roBOp, Upe3
xapTueHu ¢opMynsapH, upe3 yed Oasupanu (opMH Ha KOpPIOPATUBHUSA CaWT, IO
€JICKTPOHHATA To111a, 1Mo TenedoHa, B T.4. upe3 VOIP 1 KoHTakTeH HEeHTHp U Jp.

Pesynrarure oT mpoydBaHETO MOKa3BaT, Y€ BCE OILlE€ HAaW-NIPEANOYUTaH METO] 3a
HaOWpaHe Ha KIIMEHTCKa HHPOPMAIHS € TMYHUIT KOHTAKT U TIOMBJIBAHETO HA TPATUIIHOHHH
xapTueHu ¢opmu. 13 opraHuzanuu ce JoBepsBAaT HA KOMyHUKAlUATa ,JIdlE B jiuie”, a 9
U3IMOJ3BAaT MPUOPUTETHO XapTueHure Gopmymsipu. JoObp BapuaHT e ymnorpedara Ha
TeneQOH U KOHTAaKTEH LEeHThp — 11 MHCTUTYIMM chbOMpar JaHHU 3a MOTPEOUTENNUTE CH Ha
0a3a TeneoHHO B3aMMOJEICTBHE C TAX. YeO Oa3upaHuTe GopMyJspyd U €JIeKTpOHHATa
TOII[a CE€ M3IOJI3BAT CPAaBHUTEIHO PSIIKO MPU HAOMPAHETO HAa IbPBUYHU KIMEHTCKH JIaHHHU,

CBOTBETHO MpH 7 U nipu 6 opranu3zanuu (¢ur. 21).
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No Kon KomyHUKauMOHHU KaHanu Bawata CRM
cuctema Habupa nHpopmauua 3a KameHturte?

He e BbamoxeH/Hama otrosop NN 7
Apyro M 1
Mo TenedoH, B 7. u. Call Center n VoIP IS 11
Mo eneKkTpoHHa nowga (e-mail) N 6
Ypes web-6asuparu dopmynspy Ha... NI
Ypes TpaanumoHHu (xaptueHn) dopmynspr NN o
JInyeH KoHTaKT (MHTepsto, pasrosop) NN 13

0 2 4 6 8 10 12 14

@ur. 21 U3no0a3BaHN KOMYHHUKANIMOHHU KAHAJIM 32 HA0OUPaHe HA KIHEHTCKH
JTaHHHU

B xpanwmmara 3a JaHHM TOCTHIIBAT Pa3HOOOpA3HU IO CBOSI XapakTep JaHHH 3a
KIIMEHTUTE HA OpPraHW3alWsATa: JIUYHHU JTaHHU, KOHTAKTHa WHQopMaIus, oOpa3oBaHHE H
KBaJTM(HUKAIHS, MECTOPadoTa, COMAIEH U CEMEEH CTaTyC, XOOW M MHTEPECH, U3IOJI3BAHU
JI0 TO3W MOMEHT IMPOIYKTH W YCIYTH W T. H. [loYTH BCHUYKU OpraHW3aluu ChOMpaT U
cexpansBaT B e-CRM cucremarta cu koHTakTHa MH(pOpManms 3a morpedurenute - B 16

NPEANPUSITHS U TUYHU TaHHU — B 14 oT Tsix214

. U3non3BanuTe 10 TO3U MOMEHT NPOAYKTH U
YCIIyTHU OT CTpaHa Ha KJIMEHTUTE ChIIO ca 0OEKT HA 3aCUJIEH MHTEpeC — 8 MHCTUTYLUH Ce
MHTEpPECYBaT 32 MMHAJIOTO KJIMEHTCKO MOBEICHHUE C 11EJ1 1a HacoyaT MOTPeOUTeNsl KbM TE3U
(uHAHCOBM YCIYrd, KOMTO B Hail-roisiMa cTelmeH ca CcboOpa3eHW C HETOBUTE
MIPEANIOYNUTAHUS.

[To-nmoapoOHO pe3yaTaTuTEe OT MPOYYBAHETO MO OTHOUIEHHE HA IOCTHIIBAILIUTE

naHHu 3a KeHTuTe B -CRM cucrtemara ca witoctpupanu Ha ¢ur. 22.

214 HpI/I YacCT OT aHKCTUPAHUTE OPraHUu3alliy JUYHUTE JaHHU 3a KIIMEHTHUTE HE MOCTHIIBAT B e-CRM
CHUCTEMATA U HE Ca NOCTBITHU JO BCUYKUTC UM CITYKHUTECIIN, C’BO6pa3HO 3akoHa 3a 3aluTa Ha JTUNYHUTC JaHHU.
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KakBa nHpopmauma 3a kameHtute Bu nocronsa B
CRM cucremara?

He e B'b3M0)K8H/HHMa OoTrosop

Opyro
M3non3saHn 40 TO3M MOMEHT NPOAYKTU U YCAYTH

Xobu u nHTepecu
CemeeH cTatyc
CoumaneH ctaTyc

MecTtopaboTa

|
]
-
I
I
]
ObpasoBaHue M KBannbUKaLmA
KoHTaKkTHa MHPopmauma (agpec v TenedoH) I
|

JInyHa nHdopmayma (Mme, non, Bb3pacT, EMH)

@ur. 22 /lannu, nocrbnBamu B e-CRM cucremara

JlanHuTE, ChXpaHEHH B XpaHWIMIIATA 32 JaHHU, TPsIOBa Ja ObJaT aHAIM3HPAHU C
el J1a ce JIOCTaBU MoApoOHa MH(OpMaus 3a MHHAIOTO IOBEJICHUE HA KIUCHTUTE B
pa3MyHU pa3pe3, KOETO Ja CIOCOOCTBA MPOTHO3MPAHETO Ha OBACHINTE TEHICHIMH B
NOTPEOUTEIICKUTE KETAaHHUS U TPEATIOYNTAHHUS.

B u3cnensanero ce pasriiex1aT MHCTPYMEHTHUTE 32 H3BIMYaHE HAa 3HAHUS OT JaHHH,
OHJIAMH aHAIMTHYHATAa 00pa0dOTKa Ha JAHHUTE U CPEICTBATA 32 OM3HEC aHANMN3.

WHCcTpyMeHTHTE 32 M3BJMYAHE HA 3HAHMSA OT JAAHHM C€ PA3JICIAT B JBE OCHOBHH
TpyNH: CTAaHIAPTHU U CHCUU(DUIHH.

CTaHapTHUTE TTAKETH ChIBPIKAT CIICAHUTE CPENICTBA:

> 32 BH3yaJM3auMs — XUCTOTPaMH, JHarpaMu, TpapuKd U APYTH CPEACTBa 3a
3puTenHa mpe3eHTanys. HacTosmoro mpoydBaHe TOKa3Ba, Y€ Te3W HMHCTPYMEHTH Cca
pasnpoctpaHeHu B 4 oT aHketupanute npeanpusatus (17%), koero o3HauaBa, 4ye Te ce
U3II0JI3BAaT MHOTO PSIIKO M OTPaHUYEHO M HE Ca TOAXOJIAIIN 332 aHAJIN3U BbB (PMHAHCOBHS
CeKTOp, ThH KaTO MPEJOCTaBAT MHOTO O0Ila M TPEANMHO CTaTHYHA WHQPOpManus 3a
NOTPEOUTEIICKOTO IOBE/ICHUE;

» 3a KJIbCTepU3anus/cerMeHTalusl, KOUTO CIOCOOCTBAT 3a pa3lelisTHETO Ha
JAHHWTE Ha Pa3JIMYHa OCHOBA, 000CO0SBAIIA TPYIH KIMEHTH ChC CXOHH XapaKTEPUCTHKH.
ToBa e Haif-pa3mpOCTPaHEHOTO CPEJICTBO 3a M3BIMYAHE HA 3HAHWS — IMpujara ce B 6 oT
UHTEpBIOUpaHUTe opraHu3anuu (25%). MHCTpyMEeHTHTE OT TO3U THN ca HaH-TOMYJISpHU
Cpel TOJIEeMHTE TI0 pa3Mep OaHKH, HO OMXa MMM TO-TOJISIM €EeKT B 3aCTPaxOBaTEIHUTE
IPY’KeCTBa, TIPH KOUTO TIOTPEOWTEICKOTO CETMEHTHpaHe W TIpenjaraHe Ha
WH/IMBUIyaTH3UpaHd (UHAHCOBH TPOAYKTH HA OTACITHHUTE TOTPEOUTEICKH TpynHu Ou
JIOBEJIO 70 yBeNWYaBaHe Ha oOmms Opoil Ha OCHIIECTBIBAHUTE CHCIKA B CEKTOpa.

[Ipunaranero B MaJKMUT€ IO pa3Mep OpraHu3alMy HE € JOCTaThb4HO €()EeKTHUBHO H
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pPEHTAOMIIHO, MOpaaud MayKus Opol KIMEHTH W OTrpaHMYEHHUTE BB3MOKHOCTH Ja ce
VH/IMBUyalIU3UpaT MpeUlaraHuTe yCIIyTH;

> 3a NMPOrHO3HpaHe — CIIOMara Ja ce MPeIBUAAT NPOMEHHUTE B pEKIaMHAaTa
KaMIaHWsl U NPEACTaBIHETO Ha HOB IPOJIYKT, Bb3 OCHOBAa Ha MHUHAJIOTO IOBEIECHUE HA
KJIMEeHTUTe. Beipeky, ye 3Ha4eHNeTo Ha TO3U THIl CPEACTBA € M3KIFOYUTEIHO IoJIsIMO 32
BCsika OusHec cepa, BbB (PMHAHCOBUS CEKTOP TE€ €A CPABHUTEIHO PAJKO CPELlaHH — 5
UHCTUTYLUH (21%) MMaT NPOrHOCTUYEH UHCTPYMEHTApUyM, KaTo IPUIIOKEHUETO My HeE ce
BJIMsI€ OT THIA U Malada Ha u3cieBaHaTa OpraHu3als;

» 3a H3MepBaHe HAa OTKJIOHEHMsI, KOMTO JONBJIBAT TE3M 3a CErMEHTalus Ha
JAHHUTE, aHAIM3UpalKK OHE3W JaHHM, KOMTO IONajgaT M3BbH BCAKO rpynupane. He ce
npuiarar B ObiArapckure (hUHAHCOBU MPENNPUATHS, KOETO € HMHIUKAIMs 3a HUCKHUTE
BB3MOKHOCTH 3a (hOpMHUpaHE HA MHIUBUAYaATHU OPEpTH U MPOIYKTH 32 BCEKU KIIHUEHT,
OTYUTAHKN BCUUKUTE MY XapaKTepHU 0COOEHOCTH;

> 3a aHAJIM3 HA BPB3KHTE, KOUTO YCTAaHOBSBAT Pa3JIMYHU CBBP3BAHUS MEKIY
MacUBUTE OT JaHHU B KOPIOPAaTUBHOTO XpaHuiumie. VHCTpyMEHTHTE ca ¢ HHCKO
pasnpoctpanenue u camo 3 (13%) oT MHTEpBIOMPAHUTE OPraHU3aALMM, CIOACIAT 4Ye
aHaAJIM3UPAT BPB3KUTE MEXKIY MOTPEOSIBAHUTE OT KIUEHTUTE YCIYT'H, KaTo TOBA Ca rOJEMH
0 pa3Mep OpraHu3aluu, Py KOUTO UMa rojsiM 00eM MOTPeOUTEICKH JaHHU U MHOXKECTBO
BPB3KHU U 3aBUCUMOCTH MEXY TX;

> HEeBPOHHH Mpexku. Te ca KOMIIOTbPEH MOJEN, OCHOBAaH Ha IMpPOIECUTE B
YOBEIIKHUs MO3bK. M3m0a3BaT ce TaMm, KbJIETO € HEBb3MOXKHO Ja ce OOSACHAT pa3IuyHHUTE
3aBUCHUMOCTH, 3al]OTO TE€ CE€ OCHOBaBaT HA CKPUTH, BBTPELIHM cXoacTBa. Kmar
U3KIIIOYUTETHO HHUCKO pa3NpOCTpaHEHHEe — B eJHa rojsMa mo pasmep Oanka (4% ot
aHKETHpaHMTE);

> IbpBETAa Ha PelIeHHsATa MOJIPEXIaT JTaHHUTE ChOOpa3HO no0pe aAeuHHpaHU
npaBuwia. Te pa3fensT AaHHUTE, KOMUTO CE€ pa3NpbCKBAT MEXIY PA3JIMYHUTE MPOJIYKTH,
KJIMEHTH, TpaH3aKUuH U T. H. He ce n3non3Bar BbB (PMHAHCOBHS CEKTOP MOPAIN BUCOKATA
CH LIeHa U HEOOXOJMMOCTTa OT KBaNU(UIIUpPaH MepcoHall, KOWTO Ja CIKMCBa IMpaBuiIaTa U aa
aHaJIU3Upa MOJYyUYSHUTE IbPBETA.

Cnenga na orGenexuM, ye 9 ot aHkeTupanure npeanpusatus (38%) He npuTexaBaT
CTaHJapTeH coTyep 3a J00MBaHE Ha JJaHHH, a HAKOH Cca MOCOYMIIM MIOBEYE OT €IUH BEpeH
OTrOBODP.

ITo-KOHKPETHO pe3yiTaTUTE OT U3CIEABAHETO MOrar J1a Ob/1aT NpeICTaBeH: Ha (uT.
23.
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Kom oT cnegHuTe CTaHOapTHU cpeacTBa 3a AobusaHe Ha
AaHHU u3nonssarte?

He e Bb3mOsKeH/HAMa OTroBop
JbpBeTa Ha pelweHunATa
HeBpOHHU Mperkn

3a aHanuM3 Ha BPb3KUTe

3a uamepBaHe Ha OTK/JIOHEHUA
3a nporHo3supaHe

3a KnbcTepmsauma (cermeHTaums)

3a BM3yanunsauma

@ur. 23 U3n0/13BaHu CTAHIAPTHU CPEICTBA 32 U3BJIMYAHE HA 3HAHUS OT
JTaHHHU

CneuudguyHuar copryep KOMOMHUpAa OCHOBHMTE CpEACTBAa 3a aHalu3 C
MapKETUHTOBU UHCTPYMEHTH, IIPOSBSABAIIIHN CE B:

> aHAJIN3 HA NAa3apHUTEe CerMeHTH. Te aHanu3upaTr KIMCHTUTE 0 Ma3apHH
CerMEHTH, M3MOJI3BAallkKi HHCTPYMEHTH 3a BHU3yadu3alMs U 3a aBTOMaTU4yHaTa
UJCHTU(PUKALMS HA KITbCTEPH.
CodTtyepsT 3a aHaNN3 Ha Ma3apHUTE CETMEHTHU € Hal-pa3NpOCTPaHEHUAT CpeJl CpelcTBaTa
3a U3BIMYaHE HA 3HaHUA OT AaHHU. 10 oT 15 mpennpusTHsa, MpUTEKaBalld TaKbB THUII
UHCTPYMEHTH, CIIOAENAT, Y€ MMaT coTyep 3a aHaJIM3 Ha Ma3apHUTE CerMeHTH. ToBa
ChCTAaBJISIBA 3HAYUTEIIEH MPOLEHT — 67% OT OpraHM3alMUTe ¢ TAKbB TUII CpeacTBa Ui 42%
OT BCHUYKM aHKETHpaHHM, KOETO [0Ka3Ba, Y€ 3a (MHAHCOBUTE MPEANPUATHSI € OT
U3KIIOYUTEIHA BAXKHOCT Ja CErMEHTHpaT J00pe CBOWUTE KIMEHTH U JAa HpUiIoxkar
WHAVBUAYaJIEH NTOAXO0/ 3a YIIPABICHUETO UM, B 3aBUCUMOCT OT I'pynara, B KOSTO I10najaar.
AHanU3bT Ha NAa3apHUTE CETMEHTU € NPWIOKHUM B IOJEMHUTE IO Pa3MEpP OpPraHU3aLMH C
MHOT'0 Ha Opoil KIIMEHTH, KOUTO MoraT Jia ObJ1aT 100pe CETMEHTUPAaHU B Pa3IMYHU IPYIH;

» TPyNHpaHeTO0, OCHOBAHO HAa CXOACTBA CE€ W3MOJ3Ba 3a OINpeleNsHe Ha
OTJENTHUTE 00EKTU OT JaHHHU, KOUTO TpsiOBa Ja OBbJAT acolMMpaHM C APYTH TakuBa. Tpu
anketupanu npeanpusatus (13%) cnonensr, ye npuiiarat rpynupane Ha 6a3a cXoJCTBa U
OYaKBaT OT CBOUTE KIHEHTH Jla C€ BB3NOJI3BAT OT CBBP3aHU YCIyTd (HampuMep Ha
KIIMEHTUTE, 3aKyNUIN 3acTpaxoBka “I'paxmaHcka otroBopHocT” ce npeara “Kacko” Ha
npedepenimanyu 1eun). [lopagu Ta3u npuunMHa T€ ce U3MON3BAT OT 3aCTPaxOBATEIHUTE

Opoxepu;
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> ynpapjieHHe Ha HepeHTaOWJHMTe KJaueHTH (Churn management) e
XapaKTepHO 32 OHE3W OTPACIH, B KOUTO MOTPEOUTEIUTE ca CKIOHHH JISCHO Ja CMEHST
CBOWTE JIOCTABYMIIM, KAKHBTO € (DMHAHCOBUAT CEKTOp. UeTUpH OT BCHYKU OpraHU3alMd
(17%) mpurexaBaT MHCTPYMEHTH 3a YIpPaBJICHHUE HAa HEPEHTAOWIHUTE CH KIMEHTH, KaTo
TOBA Ca MPEIUMHO TOJIEMU TI0 pa3Mep MPEIIPUSTHS,

» NpoQUINMPaHeT0 HA KJIMEHTHTE € OT TOJIsIMO 3HAa4YeHHE 3a (UHAHCOBHTE
WHCTUTYIINH, ThI KaTO 3a TSIX € MHOTO BaXKHO J1a IPEIOKAT aJICKBAaTHU H JIOCTBITHH YCIYTH
Ha cBoute mnorpedutenu. Ocem ot pecnonjeHtutre (33%) mnputexaBar crenupuyeH
codtyep 3a HM3roTBSHE Ha TOTPEOMTEICKH NPO(GHUIM KAaTO H3IOJI3BAHETO My HE Ce
nrQepeHIrpa ¢ orJie]] Ha THIIa Ha OpraHU3alusITa,

» aHAJU3bT HA PEeHTAOWIHOCTTA HAa BCEKH CUH KJIHMEHT WJIHM MOTPEOUTEIICKU
CErMEHT € CKBII0 U TPY/IHO 3a U3I0JI3BaHe cpecTBO. ETo 3aio He e u3HeHaaBaml u GakThT,
ye camo 4 ¢uHaHcoBu opraHm3anmu (17%) mpurexkaBaT WHCTPYMEHTH 3a aHAIHM3 Ha
PEHTAOMITHOCTTa Ha KIMEHTUTE CH. Pa3mpocTpaHeHM ca PaBHOMEPHO CIPSMO TUNA H
pa3Mepa Ha UHCTUTYIIUUTE.

[To-KOHKPETHO PE3yJITaTUTE OT HANPAaBEHOTO MPOYYBAHE OTHOCHO HW3IOJI3BAHUTE
CrelMaTM3UPaHA MAPKETHHIOBU HHCTPYMEHTH 3a JIOOMBaHE Ha JIAaHHHM, ca TMPEJICTAaBEHH Ha
¢ur. 24.

KakbB cneymanmsmpaH codptyep 3a MapKeTUHIoB aHa1u3
usnonssare?

He e B'b3MO)+(eH/HF|M3 OTrosop

Apyro

3a aHanu3 Ha pEHTa5VI}1HOCTTa

3a npoduanpaHe Ha KANEHTUTE
ynpaBneHme Ha HepEHTaﬁlAnHMTe KAINEHTMH...

3a rpynupaHe Ha 6a3a cxoAcTBa

3a aHanuM3 Ha NasapHUTE CerMeHTH 10

0 2 4 6 8 10 12

®ur. 24 U3no/3BaHe HA cienaau3upaH copryep 3a MAPKETUHIOB aHAJIH3

AHaJIM3BT HA PE3YJITATUTE OT MPOYIBAHETO 3a CheTosiHMEeTO Ha e-CRM cucremure B
OpnarapckuTe (UHAHCOBM WMHCTHUTYIMHM TI0Ka3Ba, Y€ WHCTPYMEHTUTE 32 OHJIANH
aHaJIMTHYHA 00padoTka Ha naHHuTe (OLAP) ca pasmpoctpaneHu B 8 OT U3CIIEABAHUTE
opranuzanuu (33%), KOeTO € HHANKAIKS, Y€ aHAJIU3bT B PEATHO BPEME € MHOTO TIOJIXOISIII

3a Mo00€H TUIl OpraHU3AIUH.
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KiueHtuTe B ceKTopa ce Hy»aasT oT Obp30 00CITyKBaHEe, CBOEBPEMCHHHU CIIPABKU
3a TAXHOTO ChCTOSHHE, CIeICHE Ha BA)KHUTE CPOKOBE, Thil KATO (PMHAHCOBUTE IPEANPHUATHS
OpSIKO WM KOCBEHO OIEpHpaT C TEXHHTE IMapH, KOETO € IMPEANOoCTaBKa 3a OYpPHOTO
HaBJIM3aHE Ha OIepaTHBHATA aHAIIMTHYHA 00paboTka B 0Osactra. I10 OTHOIIEHHE Ha THIA
Ha wu3cienaBanute opranusanuu, OLAP ce u3mosisBa mpeauMHO B 3aCTPaxOBaTEIHHTE
JPY’KeCTBa — B 4 OT TsIX, Clie[iBaHo OT OaHkuTe — B 3. OnepaTHBHATA aHATMTHYHA 00paboTKa
¢ 100pe IpUIoKKMa B MAaJKHUTE [0 pa3Mep MPEANPHUATHS MMOPaId OTHOCHTEIHO HUCKATa
[ICHAa HAa MHCTPYMEHTapHyMa U JIEKOTaTa Ha HeroBara ymnorpeoa.

Bu3Hec aHAAM3BT € pasnpocTpaHeH Jg00pe BB (uHaHcoBHS cekrtop. Cemem
npeanpusatust (29%) cromensr, ye W3IM0JA3BaT MHTCIUIEHTHH CPEACTBA, 3a Ja M3CICABAT
OTPEOUTENCKOTO MoBeaeHue. [IpHOPUTETHO HHCTPYMEHTHTE CE€ M3IIOJI3BAT B FOJECMHUTE T10
pasMep OpraHu3aliui ChC CEPHO3HU (DUHAHCOBH BH3MOKHOCTH U JOCTATHYHO TOJIIM Maliao,
3a J1a ce ompasjae moaoOHa uaBectuisa. Cepro3Ha Mpedka Ipel pa3lIpoCTPaHEHUETO Ha
TO3H THI COPTyep € BHCOKATa My II€Ha, KOSTO HE € M0 Bb3MOKHOCTHUTE Ha MMO-MAJIKHUTE
OpraHu3aIim.

CreaBanuaT OCHOBEH KOMITOHEHT Ha apXUTEKTypaTa Ha CHCTEMaTa 3a YIpaBJIeHUE
Ha B3aMMOOTHOIICHUATA C KIHEHTHTE € Ha0OPhT OT MPHIOKCHHS, ITOA0OpABAIIN
B3aUMOJICHCTBUETO C KiIMeHTUTe. Haii 001110 Te Ce MoAeAT B IB€ OCHOBHU TPyIH: (PPOHT-
oduc u 6ex-opuc copTyepHU CpeCTBa.

®poHT — ohuc IPOrpaMHTe Ce U3IOJI3BAT, 3a J1a MOANOMAraT OHEe3H ICHHOCTH, TIPU
KOHWTO MMa TPSAKO B3aMMOJICHCTBHUE ¢ KiIMeHTUTE. Hall-onyssipHUTE TPUIIOKESHUS OT TO3U
THII ca:

» CHCTEeMHM 3a aBTOMAaTH3aIus Ha npoaaxkouTe (Sales Force Automation). Te ca
yJIa4HU 32 M3M0JI3BaHEe BbB (PMHAHCOBHS CEKTOP, Thi KaTo TOJIIMA YacT OT JCHHOCTHUTE TO
OCBIIECTBSIBAHETO Ha CJIEJIKATa MOTAT Ja CE U3BBPILBAT aBTOMATHYHO, O3 YOBEIIIKAa HaMeca.
JloruuHo cienctBue € GakThT, Y€ TO3HM TUI CUCTEMH Ca PA3MPOCTPAHEHU B 6 IPEIIPUITHS
(25%), OCHOBHO MaJIKH IO pa3Mep 3aCTPaxOBaTEIHH JAPYKECTRA,

> woutakteH nentnp (Call Centre). Hamupa mupoko npuiokeHnue B CeKTopa —
13 (54%) ot u3cneBaHUTE OpraHU3al|K MPUTEKABAT KOHTAKTEH IEHTHP, C YHSITO TTOMOIIT
KOMYHUKHUPAT MO-e(EKTUBHO ChC CBOMTE KIIMEHTH, CHOMPAT JaHHU 3 TAX WJIH OTTOBApPST
Ha OTIIPaBEHU BBIIPOCH, JKAJIOU U OIUIaKBaHUs. Pa3mpocTpaHeH € BbB BCUYKU aHKETHPAHH
OpPOKEPCKH KBIIU U TOJISIM MIPOIICHT OT 3aCTPAaXOBaTEIHUTE APYIKECTBA M OAaHKHUTE O3 OrJie]T
Ha TEXHUS pa3Mep U Mainao;

» HHCTPYMEHTH 32 KOH(pUTypHpaHe HA MPOAYKTH. PAa3HOBHIHOCT HA TO3H THII
Cpe/ICTBa ca MHCTPYMEHTHTE 3a KOH(DUTYpHpaHe Ha yCIYT'H, HAMHUPAIU MPUIOKEHUE BbB
¢uHaHCcOBaTa cdepa, Thil KaToO MO3BOJSABAT Ja C€ Ch3JaJic YHUKAIHA yciyra Ha 0Oa3za
XapaKTePUCTHKATa HAa BCEKM KJIMEHT W HETOBUTE JIMYHU Mpeanodyutanus. Yerupu

opranu3zaiui (17%) u3non3sar TakbB TUI COPTYep, KOETO TH MPaBU 0COOEHO I'bBKABU MIPU
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yIOpaBlieHUE Ha CBOMUTE KJIMEHTH, MPEJOCTaBAWKM WM Hail-aJleKkBaTHAaTa 3a KOHKPETHUS
cy4ail yciyra;

» NPOrpaMu 3a aBTOMATH3AIHsi HA MAPKETHHI0OBAaTA JAeiiHOCT. V3non3Bar ce 3a
aBTOMAaTHU3MpaHe Ha Pa3HOOOPa3HU MAapPKETHUHIOBH MPOLIECH KaTO: KIIMEHTCKA CErMEHTAalINS;
MHTETpalys Ha JaHHUTE Ha KIMEeHTUTEe U Ap. M3mons3Bar ce camMo B 2 OT aHKETUpPAHUTE
uHcTUTYLUH (8%);

» NPUJIOKEHHS 32 ynpaBJjieHHe Ha kKamMnaHun. Te na Obaat 0coOeHO MOJIE3HU B
3aCTPaxOBaHETO, KBIAETO € Halule ONpelelieHa KAaMIIAHUWHOCT MO OTHOLICHHE Ha
3acTpaxoBka “I'paknancka orropopHocT’. Cenem opranuzanuu (29%) u3noss3saT TO3U BUL
porpaMu, HO B TOBA YHMCIJIO BIM3a CaMO €IHO 3aCTPaxoOBaTEIHO JpyxecTBo. OCHOBHATa
IPUYMHA 32 TOBA € 3aJBJDKUTEIHUAT XapakTep Ha 3acTpaxoOBKaTa, KOETO Ha MpaKTHKa
eMMHUHHUPA HEOOXOAUMOCTTA OT IOMBJIHUTEIIHATA i peKiiama.

PesynTarure ot mpoy4BaHeTO 3a MpUTEKABAaHUTE (PPOHT-OPUCHH MPUIIOKECHHUS

MoOraT Jia ce WIoCTpHpar ¢ ¢ur. 25.

Koun ppoHT-0PUCHU NpUNOKEHUA ca HaAuLe BbB
Bawara e-CRM cucrema?
He e B'b3M0)+(EH/HF|Ma OoTrosop
MpunoxkeHna 3a ynpasneHne Ha KamnaHum
3a dBTOMaTM3aUuMA Ha MapKeTUHIoeaTa...
MHCTpYyMeHTH 3a KoHUrypmpaHe Ha...
KoHTakTeH ueHTbp (Call Center)

3a aBTOMaTU3MpaHe Ha I'IpOLI,a)-K6MTe

0 2 4 6 8 10 12 14

@ur. 25 U3noa3Bann GpoHT-0PMCHU MPUITOKEHUS

Bek-oduc cucremure panuoHaNM3MpaT BBTPEIIHUTE OHM3HEC NPOLECH Ha
opranuzaiusTa. E-CRM cucremara ce onpenens kato gpoHT-oduc cuctemMa, HO HEHHOTO
I'BJIHOLIEHHO (DYHKIIMOHUPAHE € HEBb3MOXKHO 0e3 TsAcHaTa i mHTerpanus ¢ 6ex-opucHuTe
NPUIIOKEHHUS, ThI KaTO MEX/1y TSAX MMa HEIIPeKbCHATa ABYCTPaHHA BPb3Ka M KOMYHUKAIIHSL.

B wuscnenBanute (UHAHCOBM MPEANPUATHS CHIIECTBYBa BHCOKAa CTENEH Ha
uHterparuss Mexnay e-CRM cucremure u Oek-opucuure cucremu. Ilpu 13 (54%)
OPEINPUATHS HHTETpaLUATa € ITbJIHA, IpU 3 - YyaCTUYHA U caMo 1 opraHu3aius ¢ BHEIpeHa

e-CRM cuctema He e U3BbpIINIIA TO3U Ipouec (BX. Gur. 26). HTerpanusra e Hail-roiasma
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IIpU TroOJICMUTE 110 pasMEp OpraHu3alnuu oe3 OrJIEA Ha THUIla Ha OCBhINCCTBsBaHaTa OT TAX

¢dbuHaHCcoOBa yciyra.

HNuterpupana au e Bamara e-CRM cucrema ¢
O0ex-oducHuTe Bu 6u3Hec nHPOPMANIUOHHHA
cucremu?

He e Bb3MOXKEH
OTTrOBOP
29%

Ha
54%

Ot4vactu
13%

He
4%

®@ur. 26 Unrerpauus Ha e-CRM cucremara ¢ 6exk-opucuure bBUC

B 3ak/0uenne MoxxeM sa 0600mmM, 4e (PMHAHCOBHTE OpraHU3alMH H3TPaKaaT
CPaBHHUTEITHO OOPH B apXUTEKTYPHO U TEXHOJIIOTUYHO oTHOIIeHHE e-CRM cucremu, HO He
BUHATrW CJI/IBAT HAall-HOBHUTE MOCTIKEHHUS HA HH(OPMAIIMOHHUTE TEXHOJIOTHH B 00JIACTTA.

Tunuynata e-CRM cucrema BbB GHUHAHCOBHS CEKTOP C€ CHCTOM OT 0a3a TaHHH 32
ChXpaHEHHE Ha KIMEHTCKaTta WH(popMamus, WHCTPYMEHTH 3a HOOMBaHE HA JTaHHU U 3a
olepaTuBHA aHATMTHYHA 00pa0OTKa M KOHTAKTEH IEHTHP, MHTETPUPAHA € C OCTAHAINUTE
OouszHec uHpOpMaMOHHM cUCTeMU. CTaHHAPTHUAT U CHEIUATU3UpPAHUAT codryep 3a
NoOMBaHE HA TAHHH YECTO ca OTPAaHUYCHH JI0 IPUIIOKEHHUS, TTOIIOMAramii CEerMEHTHPAHETO
Ha MOTPEOUTENNTE U U3TOTBIHETO Ha KIMEHTCKU MPO(UIIHN, KOUTO ca JI0CTa MPUMUTHBHU
CpezAcTBa 3a aHaIu3 Ha (JOHA HAa HEBPOHHUTE MPEXH U JbPBETATA 32 PEIICHHS.

MoxeM Jja OTYeTeM U TeHAEHIHUsATA, e ce 00phIlla 3aCHIEHO BHUMaHue Ha (PpOHT-
oucHUTE PUIIOKEHUS 32 pab0Ta C KIIMEHTUTE U HAW-TIOMYJIIPHUTE MIPOTPAMH OT TO3H THIT
ca MUpOKO 3acThleHH. HabmionaBa ce MOBUIIABAaHETO Ha B3aUMOJICHCTBUETO YpeE3
M3IOJI3BAHETO Ha yebd caiiToBe 3a paboTa ¢ KIMEHTH, HalpuMep 3a €JIeKTPOHHO OaHKHpaHe
win online 3actpaxoBaHe, B OCHOBaTa Ha KOUTO CTOSAT MPOTPAMUTE 33 aBTOMATH3AIlMs Ha
npojiaxOeHaTa JIeMHOCT.

OcnoBaute ciaadocru Ha €-CRM cucremute B cekropa ca MO OTHOIICHHE HA
TEXHOJIOTUUTE 3a ChXpaHEHHE Ha JaHHUTE. Bbrnpeku, e Oa3uTe NaHHHU ca JOCTHIICH H
CpPaBHUTEITHO JTOOBP MOIXOJ, T€ Ca C OTpaHUYCH 00XBaT U MpuiIoxeHne. Heobxoammo e na
ce IpeANpUeMar CTHIIKH KbM BHEAPSBAHE HA ApXUTEKTYPHU MPHIIOKEHHSI OT ITO-BHCOK KJIAC

WIA KbM CBH3JJaBaHETO Ha eIWHHA WHTerpupaHa kopropatuBHa €-CRM cucrema,
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o0eMHsBAIIA HE CaMO Pa3HOOOpA3HU XpaHWJIMINA 32 JAHHW, HO W BCHYKH OCTaHAIIU
MIPUJIOXKEHUS 110 ChOMpane, o0paboTKa M Mpe0CTaBsiHe Ha TOTpeOuTeICKa HH(pOopMaIus.
HuTerpamusiTa MeXxay KOpIopaTUBHUTE OM3HEC HH(OOPMAIIMOHHH CUCTEMH TPsIOBa
na ObJie MhJIHA M MOBCEMECTHA, KOETO € MPEIIIOCTaBKa 3a MO-A00pOTO yIpaBicHUE Ha
NPEINPUATHETO KaTO IS0 M HETOBHTE KIUEHTH B YACTHOCT, IPEIOCTABIWKH Ha
MEHHDKMBHTA OBbp3a, TOYHA W aJeKBaTHa WHQOpMAIHUs, CIIOCOOCTBAIa B3EMaHETO Ha

000CHOBaHHU YHOpaBJIC€HCKU U OpraHu3allMOHHU PCIICHMA.

3.1.4. busHec aeniHoctu n dyHKUMK, obesneyaBaHu ot e-CRM cuctemute

EnexTpoHHHTE cHCTEMH 3a yNpaBJIICHHE Ha B3aMMOOTHOIICHHATA C KIMEHTH IIO
CBIIECTBO C€ MPOCKTHUpPAT M M3rpPaKIaT ¢ Iien jga obe3medyar OW3HEC ACHHOCTUTE W
byHKIIUUTE, XapaKTepHH 3a OTAEIUTE MO0 ,,MapkeTHHr” (mpeanpoaakOeHu IeHHOCTH),
Hpogax6u” wu ,,O0ciayxBaHe” (caeAnponaxxOeHu JeHHOCTH), HO 3a ChKaJeHHEe
W3CIICIBAHETO II0Ka3Ba, Y€ HE BCHYKM OpraHU3alWM M3IMO0JI3BaT CHCTeMara 3a
aBTOMATH3aIlMsl Ha OHE3H MPOIIECH, OCHIIECTBABAHU OT IOPa3/ICICHUATA HA KOMITAHUATA,
JTUPEKTHO B3auMozeicTBamny ¢ kinueHTute. Ipuopuretno e-CRM cucremara ce u3rpaxia
3a MmoJrnoMarase Ha npojax6ara Ha (UHAHCOBU yCIYTH U J1a OMIOCPENICTBA TO3H MPOLIEC — B
16 ot 17-Te opranuzanuu ¢ BHeApeHa e-CRM cucrtema T5 € HacO4YeHa KbM OCHIIECTBSIBAHE
Ha ChIIMHCKaTa caenka. CpaBHUTETHO J00pO € MPUIOKEHHETO Ha CHUCTeMaTa 3a
aBTOMaTH3aIMs Ha 00CTY>KBaHETO Ha KIMEHTHUTE CJe]l OChUIECTBSIBAHE Ha Mpojaxbdara, c
1[eJ1 OTTOBOP HAa BB3HHKHAIU BBIIPOCH, pa3peliaBaHe Ha MpoOieMu, OTTOBOP Ha MOAaIeHU
*anbu u T. H. — 10 mpennpustus usnonssar €-CRM cuctemara cu u 3a nmoamoMarane Ha
TO3W POJ ACWHOCTH. 8 OT aHKETUPAHUTE OpPTaHU3alMK MocouyBaT, ue e-CRM cucremara um
crioMara 3a OCBIIECTBSIBAHETO Ha TroiiiM HabOp OT AEWHOCTHUTE, MPUCHIIA Ha OTIENT
,,MapKeTI/IHl"”ZlS.

E-CRM cucremute BbB (MHAHCOBHS CEKTOp MPUOPUTETHO C€ H3IOJI3BAT 32
OCBIIECTBSIBAHE HA CIICTHUTE MAPKETHHIOBH (TIPEANpo1ak0eHn) 1eHHOCTH:

> ynpaBJjieHHe HAa KPbCTOCAHUTE MPOIaK0H, TPH KOUTO Ha KITUEHTA Ce TIpeiarat
CBBbP3aHU MOMEXKTY CH (PMHAHCOBHU YCIYTH Ha npedepeHIrantu neHu. Tosa e u 1eifHoCTTa,
Haif-yecTro O0OeKT Ha aBTOMaTu3upaHe oT cTpaHa Ha e-CRM cucremara — B 9 or

AHKCTUPAHUTC OPYIKECTBA. HpI/IOpI/ITeTHO CC OCBHUIIECCTBABA B TOJCMUTEC II0 pPa3sMEp

215 YacT OT OCTaHAIUTE aHKETHPaHM opraHusanuu msnonspar e-CRM cucTemaTa cu 3a OCBIIECTBABAHE Ha
TUIHYHO OOCITYXKBAaIll ¥ MAPKETHHIOBU ICHHOCTH, HO T€ HE aKIIEHTHUPAT Ha BE3MOKHOCTHUTE i B Ta3U HACOKA.
ITopaau Ta3m mpuunHa OPOSIT Ha OpPraHU3AIHUUTE, OMUCBANIN KOHKPETHUTE MapKETHHIOBU JEHHOCTH M TIpeJ
NpOJaKOEHH U Clie]l MPOAaKOSHN EIEMEHTH € MO-TOJISIM OT TO3HM, ITOCOYEH NPH Je(HUHUPAaHE HA OCHOBHUTE
OM3HEeC IeHHOCTH, OCBIIECTBABAHH OT CUCTEMATa.
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MPEITPHUATHS, C PA3IINPCHU Bh3MOKHOCTH 32 aJTaITUPAHE Ha IIEHATa CIIPSMO KOJIMYECTBOTO
Y BUJIa HAa OCBHIICCTBIBAHU YCIYTH OT CIMH KIIUCHT.

» ynpaBjieHHe HAa MAapPKeTHHTOBM ChOMTHS, OCBIICCTBIBAHM BBHB BHPTYyallHa
cpena. [eitHoctTa ce u3BbpiBa ot e-CRM cucreMarta Ha 7 OT aHKETUPAHUTE MPEATPUATHS,
PEIUMHO OT OaHKH.

» 3aabp/KaHe HA KJIHEHTH 4Ype3 aHAJMTHYHH HHCTPYMEHTH, C IICJI TIOBTOPHO
B3aMMOJICHCTBHE C TAX, € MapKETHHIOBa JCHHOCT, OCBINECTBSIBAHA B S5 OpraHU3aIldy.
XapakTepHa € 3a 3aCTPaxOBaTeIHUTE JPYKECTBA, Thil KATO B3aUMOJICHCTBUETO MEKIY TAX
U MTOTPEOMUTENIS € CPABHUTEIIHO PSJIKO M IIOCTUTAHETO Ha ABJITOCPOYHH B3aMMOOTHOIICHHUS
C KJIMEHTA € OT ChINECTBEHA BAYKHOCT 33 TCHEPUPAHETO HA TTOCTOSTHHH MPUXOIH.

» ynpaBjieHHETO HA OTrOBOPHTE HA BB3HHKHAJIH BBIIPOCH 32 IPE/IJIaraHuTe
YCIYTH, CE U3BBPILBA ChIIO OT 5 MPEIAIPUATHS.

» e-mail MapkeTHHI — TMPOBEXJaHEC Ha MAapKETHHIOBH KaMIIaHHM, Ype3
enekTpoHHa noma. CpaBHUTEIHO ¢1ab0 pa3npocTpaHeHa JeHHOCT 3a MPUBIWYaHE HA HOBU
KJIMEHTH — CaMO IIpH 4 OpraHu3aluu.

E-CRM cucTeMara  IpUTeXaBa  MHOXKECTBO  €JIeMeHTH,  CIIOMaraiiu
OCBIIECTBSIBAHETO HA MAPKETUHIOBATa ICHHOCT Ha OpraHu3anusaTa. Haii-nonynspaure cpen
TAX ca MEPCOHAIM3UPAHUAIT yeO caiiT 3a paboTa C KIMCHTUTE W EJICKTPOHHATA Molla 3a
KOMYHUKaIus ¢ Tax — rpu 10 oT npeanpusitusta B cekropa. Ha ciieapario Msicto ce Hapexia
HAJIMYMETO Ha TeleOH Ha KIMEHTa, Ha KOWTO TOW MOXE Ja IOJyYd JOIMBIHUTEIHA
uH(popMalvs 3a MpeasaraHuTe NpOoAYKTH U yCIyru — npu 7 opranuzanuu. CpaBHUTEIHO
PAAKO Pa3MpOCTpaHEHUETO Ha (pakca, ThpcavykaTa U BbBEJACHHETO 32 HOBH IIOTPCOUTEIHN Ha
caiita — camo mpu 5 oT pecnonAeHTUTe. OcTaHANUTE H3CIEIBAHU MPEANPOAAKOCHH

eNIeMEeHTH ca ci1abo 3actbienu npu e-CRM cucremute ot cekropa (Bk. ¢wur. 27).
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Kou enemeHTH, 06CcnyKBawm npeanpogakbeHara
¢a3a, npurekasa Bawara e-CRM cucrema?

He e Bb3amMoOKeH/HAMa 0TroBop
Apyro

EnekTpoHeH 6toneTuH

Yat

BbBeaeHune 3a HOBM NoTpebutenm
KapTa Ha caiiTa

Perncrpauma n uneHcTso
Tbpcayka

VolP

ByToH 3a 06paTHa Bpb3Ka
TenedoH Ha KANeHTa
EnekTpoHHa noua

Pakc

MepcoHanusnpaH yeb cant

I 8
0
I 4

. ]
I 2

12

®@ur. 27 EneMeHTH, 00CIYyKBAIlM MAPKETHHIOBATA /IeiiHOCT HA GUHAHCOBHUTE

OpraHu3anuu

E-CRM cucremara o6e3neuyaBa mpoaak0uTe HA MMOYTH BCHUKHA OT aHKETUPAHUTE

OpraHu3anmru. ToBa ce OChIIIECTBABA C IIOMOIITA p33H006pa3HI/I CJICMECHTHU, I1oAIIOMAaraiimn

npojaxkOeHata ¢aza or OM3HEC MPOIECUTE, HACOUYCHU KbM KiueHTHTe. Hali-momymsipexn

cpea 14X € OHJIAMiH KaTaloI'bT C YCIYTuTC HAa MPEATIPUATUCTO — 9 oT TIX npeajiarat TakaBa

BB3MOKXHOCT Ha KOPIIOPATUBHUSA CU caiit. Ha cJeaBalio MACTO CE HAPCKIAT UHCTPYMECHTUTC

3a OCBUIECTBSABAHE HAa OHJIAWH TOPBYKH (CIAENKHM) M ToapoOHaTta WHopManus 3a

KOPIIOPaTUBHUTE YCIyru — cpen 8 oT opraHuzauuure. CpaBHUTENHO M0-ciabo ca

pa3npoCTpaHeHH KOMIIOHEHTUTE 3a OOydYeHHE Ha MOTPEOUTEIMTE W MyOJMKYBaHETO Ha

yCJIOBHUSTA Ha JOTOBOpPa Ha caidTa — rmpu 6.. OcTaHAIMTEe eICMEHTH CE CPEIIaT CPABHUTEITHO

PAAKO U HE MPEACTABIIAAIBAT UHTCPEC 3a NPCANIPUATHATA OT CEKTOpPA.

KoHkpeTHO pe3yaraTtute oT mpoy4YBaHETO ca WIIOCTpUpaHu Ha ¢ur.28.
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Kou enemeHTH, o6e3nevasawm npogakbeHara
¢a3a, npurexkasa e-CRM cucremara Bu?

He e Bb3mosKeH/HAMa oTrosop I 8
Apyro 0
[OvHaMMYHO LeHoobpasyBaHe I 4
MHCTPYMEHTM 3a CpaBHABaHe Ha CXOA4HM ycnyry N 3
M36op Ha meToA 33 NalllaHe INEEEEEEEEEEEE
MybavKyBaHe Ha ycnoBMATa HA AOroBopa NN 6
O6byyeHne Ha NoTpebuTenMTe NIEIEEEEEEIEENEE— 6
[ocTbn Ao cneunanmsmpaHu cTatvy I 3
OHnaliH NpoyyBaHus NN )
NHbopmaLma 3a KopnopaTMBHUTE yCiyry I 8
MpoduanpaHe Ha KAMEHTMTE I 7/
OHNaiH KoHdUrypmpaHe Ha ycayry I 2
OHNaliH NopbYKK (caenky) NN 3
OHNaWH KaTanor ¢ ycnyruTe Ha opraHvsauuata I 9

@®ur. 28 EeMeHTH, 00CIYyKBAIM MPOJAKOEHATA JeHHOCT HAa (PUHAHCOBHUTE
OpraHu3anuu

OO0cJiy:KBaHeTO ChHIO € Cpel MPUOPUTETHUTE AeHHOCTH, o0e3nevyaBanu ot e-CRM
cuctemara. Haii-nmomymsipHUST 00CITyKBalll €JIEMEHT, ¢ KOMTO pasnonaraT peCloHICHTUTE €
KOHTaKTHUSAT LEHThP — Mpu 14 OT TAX, KOETO MOKa3Ba, 4e TOW € cpell 3aAbIKUTEITHUTE
enemeHTH Ha Becsika €-CRM cuctema. TscHO CBBp3aHO C HEro € aBTOMAaTUYHOTO
paszmpenensHe Ha TeneOHHUTE 0O0aKIaHHUS KbM OHE3H CIIyKOU, KOUTO OMXa pa3pernin
MOCTaBEHUTE BBIPOCH IO Hal-aJeKBAaTHUS HAuyuH — Npu 8 opranmzanuu. OcTaHaAIUTe
U3CIIEIBAHM KOMIIOHEHTH ca TMo-cjaab0 3acThEHH U Ce€ TOsABSIBAT B Mallka 4acT OT

uscnensanure e-CRM cucremu. ITo-noapo6HO MoXkeM Jia ' mokakeM Ha ¢ur. 29.
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C Kou cnepnpopaxbeHu (obcnykBawm) enemeHTur
pa3snonara Bawara e-CRM cucrema?

He e Bb3MOKeH/HAMA OTroBop I O

Apyro 0
ABTOMaTMYHO NOAAaBaHEe Ha OMAaKBaHMA M Kanby I 6
ABTOMATMYHO pa3pellaBaHe Ha Npobremy —— 2
YecTo 3apgaBaHu Bbnpocu - FAQ w1
Knbep areHtu, 6otoBe, aBaTapu 0
BytoH “Callme” 0
MHTepaKTMBEH r1aCOB OTrOBOp I 2
ABTOMaTMYHO pasnpegensHe Ha TenedoHHMTe... IR 3
KoHTakTeH LueHTbp (Call Center) S 14

0 2 4 6 8 10 12 14 16

@ur. 29 EjieMeHTH Ha 00C/IyKBAIIATA JeHHOCT HA (PMHAHCOBHUTE OPraHU3aIUH

Monymure Ha €-CRM cucremara TpsioBa ga obesmeuaBar ocHoBHHTE €-CRM
¢ynkuuu, 0606menn or Axmen?*® u onucanu B rnasa I, 1. 1.1., maparpa¢ 1.1.3.

[IpoBeneHoTo mpoyuyBaHe M3CIE[Ba BaKHOCTTA HA M3ITBJIHABAHUTE OT CHCTEMaTa
(GyHKINY 32 BCsIKA €JHa OpraHU3alys 1 Ha Ta3u 0as3a ce ompeaess KO OT TAX 3aIbJDKUTEITHO
TpsiOBa 1a 6paat obe3nedaBanu ot e-CRM cucremara i.

3a menra e pa3paboTeH KOCPUIMEHT 3a OICHKAa Ha CTETNCHTa HAa BA)XKHOCT Ha
¢yukuute — Crenen Ha BaxHocT Ha GyHkius (Importance of Function - IOF). Toii ce
dbopMupa 1Mo CIICTHUS HAYUH:

1. Baxxnocrra Ha (pyHKIUSATA HA CUCTEMaTa MOXKe Ja OBbJie OIICHEHa C 5 CTEINeHHU:
MHOT'O BUCOKa; BUCOKA; CpeHAa; HUCKA; Oe3 3HaYeHHE.

2. Ha Bcsika rpyna ce prcBOsIBa OMPEENICHO TETJI0: MHOTO BUCOKA — 4; BUCOKA — 3,
cpenHa — 2; Hucka — 1; 6e3 3HauenHue — 0.

3. BposT Ha cpenlaHusATa BHB BCSIKA TPyIa 3a ChOTBETHATA (DYHKIHS C€ YMHOKaBa
110 CHOTBETHOTO TETJIO U PE3YNITATHT CE CyMHPA.

4. PesynTarhT ce pa3ziens Ha MaKCHUMaJlHO Bb3MOXKHaTa CTOMHOCT - 64, 3a na ce
nomyun [OF?Y,

Pesynrarure oT npoyuBaHeTo Ha Oposl PECIOHACHTH, OLUEHWIN (YHKIMUTE Ha €-
CRM cucremara u 3nauenuero Ha |OF, moapeneHo mo HamamnsBami pen, ca TOKa3aHU B

Tabiuuma 3.

216 Ahmed, T. Electronic Customer Relationship Management in Online Banking. 2009. p.29.

217 TIpu opMUpaHeTO Ha Koe(UIMEHTA CE U3TION3BAT JaHHUTE OT AaHKETHUTE KapTH Ha 16 opraHusamuu.
OcraHaimiTte 8 He ca OTTOBOPHIIM Ha IIOCTaBEHHs BBIIPOC NMOpajau jurcara Ha e-CRM cucrema (ipu 7) uinu ot
ChOOPBKEHMS 32 KOHPUICHIMATHOCT (TIpH | MHCTUTYIHS).
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Tadauma 3
CTeneH Ha Ba’)KHOCT Ha (PYHKIHS

«
- )
§ < s s = -
DOyHKIus 2 2 5 5 = g LL
=} g =y = g (=) (@)
E /M (@) = ) = -
[ap]
= 2
TerJo: 4 3 2 1 0
ITonoOpsiBane Ha
10 5 1 0 0 57 | 0.891
00CITy>)KBaHETO
IToBumasane Ha
YIOBJICTBOPEHOCTTA HA 6 10| O 0 0 54 | 0.844

KIIMCHTUTC

OnpenensHe Ha TOYHUS
8 6 1 0 1 52 | 0.813
MPOJYKT 3@ TOYHHSI KIIMEHT

ITazapHa cermeHTanus 7 6 2 0 1 50 0.781

[TpoBexmane Ha MOIXOIAIITN

3 12 | 1 0 0 50 | 0.781
MapKETHHTOBH KAMIIAHUH

WHnuBuayaaeH MapKETHHT 5 7 3 1 0 48 0.750

VYrpaBneHue Ha CACIKUTE 2 12 | 1 0 1 46 | 0.719

[IpocnensBane Ha
4 7 2 3 0 44 | 0.688
NOTPEOUTENICKOTO MOBEICHUE

[Tepconanm3arus 3 8 3 1 1 43 | 0.672
[Tpodwmmpane 1 10 | 4 0 1 42 | 0.656

dopmMupaHe Ha

2 9 2 2 1 41 | 0.641
MIPONOPLIMOHAIHU 0epTH

VYBeauuaBaHe Ha
2 5 7 2 0 39 0.609

KJIMEHTCKaTa CTOMHOCT

Camoo0cyxBaHe 3 4 6 1 2 37 | 0.578

CepriiacHO mNpeaokeHaTa METOA0JIOTHS, MOXKEM Jla YCTaHOBHM, Y€ Hali-BaKHUTE
¢bynakun, obesneuaBanu ot e-CRM cucrtemara criopesi aHKeTHpaHUTE OpraHU3AIlUU Ca:
noxo0psiBaneTo Ha obcmyxsanero ¢ |OF 0.891, moBumaBaHeTo Ha yIOBIETBOPEHOCTTA HA
knuentute (0.844), onpenensHe Ha TOYHUS NPOAYKT 3a Tounus kiaueHT (0.813), mazapHara
cermenTanus (0.781) u mpoBex1aHeTo Ha MOIXOAIIM MapKeTuHroBy kammanuu (0.781).

Pesynrarure ot u3cineaBaHETO MOKAa3BaT, Y€ MPEANPUATUATA OT CEKTOpa LENIT Ja
MOCTUTHAT MO-100pO B3aWMOJAEWCTBUE ChC CBOMTE KIMEHTH Npe3 BCUYKU ¢a3u Ha

MPOIAXOSHUS IIUKBJI, ]a HacoYaT MOTPEOUTENIUTE CH KbM HAN-TIOIXOAAIINS TTPOIYKT WIIH
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yciiyra, HO Ha 0a3za ma3apHHsl CErMEHT, KbM KOWTO T'M TNPUYHCISABAT, a HE CIPSAMO
WHAMBUAYAIHUTE UM ocoOeHocTU. Bee ole ¢puHaHCOBUTE MHCTUTYIIMH HE Pa3BUBAT Ha
HEOOXOJUMOTO HHUBO [EpPCOHANU3ALMATA W CH3JAaBAHETO HA EAMHHU M ISUIOCTHH
NOTPEOUTENCKU NPOPMIK.. Y KIHMEHTUTE Ha MpEeANnpusATHsATa B OpaHIla BCe MO-PSAKO Ce
Ch3/1aBa yCEIIaHeTo, Y€ Ca YHUKAIHHU, KeJIaHU U BaKHU 3a 00CTy)KBallara ra MHCTUTYIHS,
KOETO € MPEeII0oCTaBKa 3a JICCHOTO UM IIPEMUHAaBaHe KbM JIpyra OpraHu3aiusi.

TpeBoXHO HUCKO 3HAYEHUE CE€ OTJaBa Ha cCaMOOOCTYKBaHETO U Bb3MOXKHOCTUTE HA
e-CRM cucremaTa B Ta3u Hacoka, KOETO € MHIUKalUA, 4ye OaHKUTE, 3aCTPaxOBATEIHUTE

APYXKECTBA U T. H. HC Ca CKJIIOHHHU J1a C€ BUPTyaJIU3UpaT HAIIBJIHO.

3.1.5. Bb3BpblaemocT Ha nieectuuumte B e-CRM cucrtemu

BuenpsBanero Ha €-CRM cuctema e npoabKUTENEH, CIOKEH U CKBIIOCTPYBAII]
nporec. BrnojkeHneTo ce oTaMyaBa ¢ BUCOKA IeHA (HE caMO 3aKyIlyBaHE HAa ChOTBETHHUS
codTyep, HO U Pa3xoJH MO HErOBOTO BHEApsBaHE M OOyueHHE Ha MEpCcoHalla) U HHUCKA
KpaTKOCpOYHa BB3BpbInaeMocT. ETo 3amio 3a ¢uHAHCOBHUTE OpraHU3alMU € MHOTO Ba)KHO
Ja ce 3all03HasT C EBEHTyaJHUTE MaTepualiHd M HemarepuanHu edektu ot €-CRM
cucTemara.

Haii-o0mo MarepuajHuTe (MKOHOMHYeckHTe) eeKTH OT BHEAPSBAHETO HA E-
CRM cucremara B npeanpusaTue oT GUHAHCOBUS CEKTOP ca:

> HapacTBaHe Ha o0mMs Opoii Ha caejakuTe. [Ipu puHAHCOBUTE OpraHU3aNuy ce
MOCTHTA I10 JIBA HAUMHA: OCHIIECTBSIBAHE HA CACIIKH C PETYJISIPEH XapaKTep Karo pa3KprBaHe
U o0cimyKBaHE Ha pa3IUlaliaTeHa CMeTKa, (OpMUpaHE Ha JEMO3UT, CKIIOYBaHE Ha
3aIJDKUTETHA 3aCTPAXOBKH, 33BIDKUTEIIHO JOMBIHUTEIHO MEHCUOHHO OCUTYPSBAaHE OT
BCE MO-TONSIM OpOi KIIMEHTH; MPEeIOCTaBsSHE Ha MO-TOJSM HaOOp OT YCIYyrH, KOUTO Ja
noTpebsABaT KJIMEHTUTE Ha OPraHU3alUATa;

> yBeJM4yaBaHe Ha o0muTe mpuxoau or Kiaumentute?®, Ha Bcekn enuu or
MOKA3aTeINTE MOXKE J1a C€ OKa)XXe BIMSHHE MO0 pa3iNieH Ha4lH, C KOETO Ja Ce MPOMEHST U
00IINTE MPUXOAH OT KIMEHTHUTE.

> yBeJIMYaBaHe HA 001IUsI Opoii Ha KiIMeHTHTe. OOMKHOBEHO HOBOIIPUBIICUCHUTE
KITMEHTH 3alo4yBaT CBOETO B3aMMOJEWCTBUE ¢ (MHAHCOBaTa OpraHH3aIls, NoTpedsBaliku
eIMHUYHA yCITyTa, Hail-uecTo ChC 3aabJDKuTENeH xapakrep. Llenta na e-CRM cucremara e
Ja TOKaXe KOHKYPEHTHHUTE IMPEIMMCTBA MO OTHOIIEHWE HA yCIyraTta, KOUTO MOXe 1a
MPEIOCTaBH KOHKPETHOTO MPEANpPUATHE: TTO-ONarONpUsTHU JIMXBEHH MPOIICHTH, IMO-HUCKA
IIeHa, M0-BUCOKA CUTYPHOCT.

> yBeJiMuaBaHe Ha CToiiHOCTTAa Ha KJneHTHTe. E-CRM cCucremara naBa

BB3MOKHOCT 3a IPCHU3HO U3CJIICABAHC HA HOTpe6I/ITCJ'ICKOTO IMMOBCACHUC U MPOTHO3UPAHC HA

218 3a moeue nndopmanus px. [nasa I, 1. 2.1., maparpad 2.1.3.
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€BEHTYaJIHH TIOCTIEABAIN CASNKU. Ha creaBany eranm Ha BCEKH €AWH KJIMEHT C€ Ipejiarar
TakuBa ((MHAHCOBH YCJIYTH, KOUTO TOW OM TOTPEOMIT ¢ Hali-rojisiMa CTEIIEH Ha BEPOATHOCT.

> NMOBHMIIABAHE HA JIOSJIHOCTTA HAa KjaueHTHTe. OCHOBOIIOJAraIara uaes Ha e-
CRM cucremute € ga OCUTYPSAT ABJITOTPARHN OTHOIIEHUS HA B3aMMOM3TOTHO TAPTHLOPCTBO
MeXay (uHaHCOBaTa MHCTUTYHHS W norpedutenute. [Ipmmaranero Ha e-CRM cucrema
MoJIoMara ToBa 1o pa3JIMyH{ HAYWH — U3TOTBSIHE HA PA3JIMYHH ITPOTPaMHU 3a JIOSUTHOCT KaTo
npedepeHIMaaIHy JIMXBH 10 JAETO3UTH WM OTCTBIIKH MPH CKIIOYBAaHE Ha TOBEYE OT €Ha
3aCTpaxoBKa, MHANBUYAJM3UPAHE HA TPEJIaraHUTE YCIYTH B 3aBUCUMOCT OT Pa3JIMYHUTE
0CO0CHOCTH Ha KOHKPETHUS KJIMEHT, IEPCOHAIHO OTHOIIIEHUE KbM BCEKH MTOTPEOUTEN | JIp.

» HapacTBaHe HAa CTOWHOCTTA HA KJIMEHTA 32 MepPro/ia Ha ;KU3HEHUSI MY MK,

» oNTHMHU3apaHe Ha O0IIMTE PA3X0IH 3a MPUTEKAHHE,;

> BHCOKA Bb3BPBIAEMOCT HAa HHBecTHIHHTE? ™Y,

» HaMaJIsiBaHe Ha Pa3XoJuTe 3a MAPKETHHI H peKJama,

> HaMajigsBaHe Ha pa3XxoauTe MO ocblmecTBsiBaHe Ha caeaxara. Online
OaHKUPAHETO M MHTEPHET 3aCTPAXOBAHETO Ca CThIIKA KbM PEAYILUPAHE HA PA3XOAUTE, KaTo
IIPHU TAX C€ SIIMMHHHUPAT HE CaMO TE€3U 1O CHIIMHCKOTO OCBIIECCTBIBAHE HA CIENIKATa, HO U
pa3XxoaMTe 3a IEPCOHAN, CTPa/IH, TEXHUKA BbB ()pOHT-O(HCA U T. H.;

> yBeJiMUaBaHe Ha Medajdara, KOETO € NPSKO CIEACTBUE OT HapacHAIUTE
MPUXOJIY OT €J]Ha CTpaHa U HaMaJICHUTE Pa3Xo/u, OT JApyTa.

Crnopen HampaBeHOTO NMPOYYBaHe, HAM-4ECTO CPEUIaHUAT MarepualieH e(eKT OT
npunaranero Ha -CRM cuctemara e yBenuuyaBaHeTo Ha o01us Opoii Ha caenkute (mpu 13
OpraHu3aIyi, pecrneKTuBHO 54%), mopakaamM W HapacTBaHE Ha OOIIUTE MPUXOIU OT
knueHTuTe — npu 12 npeanpusitus (50%). Mexay nBeTe BEIUYNHU MOXKE J1a C€ YCTaHOBH
npsika 3aBUCUMOCT, KOETO € JO0Ka3aTelICTBO, 4e ()MHAHCOBHUTE OPTaHU3AIMU pa3uuTaT Ha
MHOTO Ha OpOH, peryisipHd CAETKU W He M3MOJ3BAT MBJIHOIECHHO BBH3MOKHOCTHTE 3a
MOBUINIABaHE HA OONIMTE MPUXOAU Ype3 yBelWdyaBaHe Ha KIMEHTCKaTa JOATHOCT H
CTOMHOCTTa Ha €JWHWYHATAa TpaH3aknus. ToBa € MpeAnocTaBKa 3a MO-HATATBIIHO
3aIbpKaHe WIM HaMalsiBaHe Ha OOIIMTE MPUXO/IU, Thid KaTO B ABITOCPOYEH IJIaH MOJ00eH
POJI CIENKM HEMPEeKbCHATO HaMallsBaT ¢ M34YepIIBaHEe Ha BH3MOXKHOCTTA 32 MPHUBJIMYAHE HA
HOBH KJIHEHTH.

CrpKpalaBaHeTo Ha pa3IMYHUTE BUJOBE Pa3XoOJu CHINO € cped e(eKTUTe, KOUTO
HAMUpAT TpUioKeHUue BBB (uHaHCcOBHUS cektop. Iler opranmzanuu (21%) oruurar
HaMaJIIBaHEe Ha Pa3XxoJuTe 3a MapKETHHT U pekiama, a 3 (13%) — mo ochblecTBsiBaHE Ha
caenkara. CpaBHUTEITHO MAJKHUSAT MPOIEHT MOKa3Ba, 4e MPEANPHUATHATA HE CE CTPEMST KbM
WKOHOMHMSI, 2 HACOYBAT CBOUTE yCHUIIUS KbM yBelMYaBaHE Ha MPHUXOAUTE, KOETO € Ciado

IMMPUIIOKUMO B YCJIOBUATA HA KPpU3a U HE oun AOHECCIIO OYaKBAHUTEC IBbJITOCPOYHU C(bCKTI/I.

219 3a moeeue nndopmanus px. [nasa I, 1. 2.1., maparpad 2.1.3.
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JloruuHO CJEACTBHE OT YBEJIWYCHHUTE TIPUXOAM W HAMAJCHHUTE pa3Xoau ¢
HapacTBaHETO Ha olmaTa nevanda Ha GUHAHCOBUTE MHCTUTYIMH. [[€BeT OT PeCIIOHICHTUTE
(38%) otumrar, ue neyasnbaTta uM cien BHeApsBaHeTo Ha e-CRM cuctemara ce e yBenuuuia
3HAYHUTEITHO.

OcraHanuTe NKOHOMHYECKH e(DeKTH ca ¢ MHOTO MaJlka MPHIIOKUMOCT B €IIMHUYHU
ciydau. CnesiBa 1a oTOENE)KNUM, 4e § OpraHM3aluy HE ca Jalld OTrOBOpP, KATO OCHOBHHTE
MIPUYHMHM ca 2 — KbM MOMEHTA Ha U3CJIeJIBAHETO Te He pasmnonarar ¢ e-CRM cucrema umnm e-
CRM cucremara e BHeIpeHa 3a€IHO CbC CHOPMHUPAHETO HA MHCTUTYIHATA U HE € BE3MOKHO
Jla ce HAIlPaBH CHITOCTABKA MPEIU ¥ CJIE]] IPUJIAraHeTo H.

[To-kOHKpeTHO pe3ynaTaTuTe OT OTroBopa Ha BbIpoca ,,Kom or ciegHure
MaTepuaHu eeKTu ce HaOroaaBaT ciiesl BHeapsBaHeTo Ha e-CRM cucremara?” moxkeM
na uinroctpupame Ha ¢ur. 30. BposT Ha OTroBOpUTE HAAXBBPISL OPOSAT HA AHKETHPAHUTE,

TBH KaTO HIKOH OpraHusanuu ca IoCO4YHJIM IMOBCUYC OT €IMH BECPCH OTIOBOP.

Kou ot chegHute matepuanHu epeKkrtu ce
HabnlopaBar cneg BHeapAaBaHeTo Ha e-CRM
cuctemarta?

He e Bb3amoKeH/HAMa oTrogop I 3
YBenunyaBaHe Ha Neyanbata I O
HamanasaHe Ha pa3xoauTe No ocbliecTBABaHe Ha... I 3
HamanasaHe Ha pa3xoguTe 3a MapKeTUHN M peknama I 5
Bucoka Bb3BpbLLL@EMOCT Ha MHBeCTULMATa Il 1
YBenuyaBaHe Ha o6LMTe pa3xoam Ha npuTexkaHveto M 1
HapacTBaHe Ha CTOMHOCTTA Ha K/IMEHTA 3a Nepuoa Ha... I 2
YBe/iMyaBaHe Ha 06LWMTe NPUXOAM OT KAveHTV I 12
HapactBaHe Ha 0bwusa 6poit Ha caenkvTe I 13

0 2 4 6 8 10 12 14

®ur. 30 MaTtepuannu edextu oT BHeApsaBaHe Ha e-CRM cucrema

[Ipu BHenpsiBaneto Ha e-CRM cucrema ce HaOmomaBaT CIIeIHATE HeMaTePHATHU
o131 32 GUHAHCOBATa MHCTUTYIIUS:
» pa3BHUTHE HA KOHKYPEHTOCHOCOOHH GUHAHCOBH MPOJAYKTH;
> mpocjeasiBaHe HA JUKBHIHOCTTA B peajiHo Bpeme. Hamupa npuinoxenue Haii-
Beue B OaHKHTE H C€ Hn3passdgBa B II0JIydaBaHC Ha CIIpaBKa 3a BCHUYKHW TpaH3aKIUH,
BKJIIOUMTETHO W OT OHJAWH OaHKHMpaHETO, BEAHAra cjej Karo Te ObJaT OTpa3eHH OT

MH(pOpMaLlMOHHATA CcTeMa Ha opranu3anusaTa. Ha Ta3u ocHoBa OaHKaTa MOXe 1a IPELeHN
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BBB BCEKH €MH MOMEHT JaJId MOJKE J1a MOCPEUIHE BCHUYKUTE CH IJIAlIaHus U Ja 00CIyXn
JICTIO3UTHUTE CH;

> noao0peHa JioKaau3anus Ha caeakuTe. OCUrypsBa ce Bb3MOXKHOCT CHEIKHTE
Jla ce OCBILECTBABAT TaM, KBIETO CE HAMUPA KIMEHTHT, HE3aBUCHMO B KOE HACEJIEHO MSICTO
€ HEroBUAT OaHKOB KJIOH WJIM 3aCTpaxoBaTeleH o(uc, 4pe3 M3I0JI3BaHe HA eUHHA 0a3a oT
JIaHHY 33 KJIMEHTHUTE;

» HamaJleHa aJIMHHHCTPATHBHA padoTa, BCIEICTBHE OT €AMHHOTO OOXBAIllaHEe Ha
BCHYKH JaHHH 32 KJIIMEHTUTE U MHOTOKPAaTHOTO MM H3IIOJ3BAHE OT pa3jIM4HU OTAEIH Ha
HPEANIPUATHETO;

> TMOBHIIEHA CHTYPHOCT HAa JaHHWTE 3a KiueHTuTe. Haii-uecto curypHocTra ce
OCHUTypsiBa KaTO C€ M3IOJI3BAT MOTPEOMTEIICKO MME M Mapoia 3a JOCTBII JO0 CHCTEMAra,
WHIMBH/TyaJTHU KOJIOBE Ha IIEPCOHANa, CepTU(UKATH 32 CHTYPHOCT, apXUBUPaHE Ha JaHHUTE;

> chb3/aBaHe HA HSJI0CTHA BU3HS 32 KIUEHTA;

» Cchb3/1aBaHe HA eIMHHA TOYKA 32 KOHTAKT ¢ KJIMEHTHTe, KakBaro ¢ VIHTepHerT;

» pa3padoTBaHe Ha I'bBKaBa eHOBA MOJHMTHKA, CboOpa3eHa ¢ 0COOCHOCTHUTE Ha
OT/IEJIHUS KIIMEHT WX Ma3apeH cerMeHT. [IpuMep 3a ToBa ca: yBelM4aBaHe HA JIMXBUTE 110
JICTIO3UTUTE Ha JIOSUTHUTE KIMEHTH Ha OaHKarta, mpedepeHInaIHy yCIOBUS M0 KPEAUTHTE 3a
HOTpeOUTENHUTE C J00BP KPEIUTEH PEUTHHT, OTCTBIIKA OT [IEHATa Ha MOCJIE/IBAIa CKIIIOUCHA
3aCTpaxoBKa U T. H.;

» USAJI0CTEH MOrJIe] BbPXY C/1eJKaTa;

» nopodpeH uMuIK. [IprchcTBUETO Ha KOMIaHusTa B VIHTEpHET JONBIHUTEITHO
NOBHUINIaBa MMH/PKAa Ha (PMHAHCOBaTAa MHCTUTYLHMS M 3aCHIIBAa JIOBEPUETO OT CTpaHa Ha
HOTPEOUTENHTE;

> TOBHIIABAaHEe HA KAYeCTBOTO HA YCJIYIHTe, KOETO € pe3ylTar OT Mom00peHOTO
B3aMMOJIEHCTBUE C KIIMEHTUTE U OOJIeKYeHaTa aIMUHUCTpaTuBHA paboTa Ha CIYKUTEJINTE;

> yJecHeHa KOMyHHKanus. [locTura ce upe3 MHTErpUpaHETO Ha MHOXKECTBO TOUKHU
3a B3aMMOJCICTBHE C KIMEHTUTE, B T.4. TPAAUIMOHHM U eNeKTpoHHU. Haii-yecto
OpUjaraHuTe ca: JIMYeH KOHTAaKT (MHTEpPBIO, pasroBOp); XapTHEHH GopMyssipu; yed
6a3upaHu GOpMyJSpH Ha KOPHIOPATUBHUS CailT; elekTpoHHa moma; tenedon, B T.u. Call
Centre u VoIP.

> JleCHO pa3Mo3HaBaHe HA HAall-peHTAOMJIHMTe KJIMEHTH, M HAcCOYBaHE Ha
YCUJIUSATA Ha MIPEIIPUATHETO KbM TIXHOTO 33bpKaHe 3a IPOABIKUTENIEH IEPUO/] OT BpeMe
U eJIMMUHUpPAaHE HAa OHE3M, KOMTO HE HOCAT OYaKBaHaTa peHTaOMIHOCT. DUHAHCOBHSAT
CEKTOp CHaJia KbM OHE3U OTPAaCiId, B KOUTO MOTPEOUTENUTE ca CKJIOHHU JECHO Ja CMEHST
cBoute jaoctaBuuiy. CpaBHUTEIHO MalbK € OposAT Ha OaHKHUTE, 3aCTpaxOoBaTEIHHUTE
JPY>KeCTBa U OPOKEPCKUTE areHLInHU, KOUTO 33 IbPKAT CBOUTE KIMEHTH 3a IEPHOJ] MO-TOJISIM

OT €1Ha roJuHa,
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> yBeJIMYeHa KJIMeHTCKa JIOSUTHOCT, U3pa3sBailia ce B yAb/DKaBaHe Ha eproja Ha
JKU3HEHUS UKBJI Ha KITUEHTA.

[Ipu u3cnenBane Ha HemaTepuaJaHuTe edekTH OT BHEApsiBaHeTO Ha e-CRM
cucTemara, ce HaOJltoaBaT CICIHUTE Pe3yITaTu:

1. Haii-uectro mposiBsaBamata ce e¢geKkT € Bb3MOXKHOCTTa 3a pa3BUTHE Ha
KOHKYPEHTOCIIOCOOHU (hrHaHCOBH NpoaykTu. [looBrHATA OT aHKETHpPAHUTE OPraHU3ALNH
CIIOJICJIAT, Y€ CHCTEMATa CIIOCOOCTBA J1a C€ OTKPOST peHTaOUIHUTE (PUHAHCOBU MPOLYKTH U
Jla ce Hacoyar yCHINATA KbM TSIXHOTO HOMYIsSpU3UPAHE.

2. 3HayuTelleH 51 3aeMarT: HaMaJleHaTa aIMUHUCTPAaTUBHA paboTa; Ch3AaBaHETO HA
IS7I0CTHA BU3HS 32 KJIMEHTA; MOBUIIIABaHE KAY€CTBOTO HA YCIYTUTE, KOUTO Ca ITOCOUYEHHU OT
no 9 npennpusitust (38%), KOUTO ca CIeACTBUE OT CPABHUTEIHO JOOPOTO M3IMOJ3BAaHE Ha
€IMHHUTE KOPIOpAaTHBHHU XpaHWIMWIIA 3a JaHHU U cBbp3aHute ¢ e-CRM cucremara
aHANMUTUYHU U (PpoHT-0duCcHU TpuiokeHus. ToBa e arectamus 3a 100pe U3rpajeHa U
e(dekTuBHO (QYHKIIMOHUPAIA APXUTEKTypa Ha CUCTEMATa.

3. Ocrananure edextu ca orueTreHH npu mox 30% OT pecrnoHAEHTUTE, KOETO
MOKa3Ba, Y€ T€ HE C€ MPOSBABAT YECTO B MpeanpusaTusta oT ¢uHaHcoBUs cekTop. [lo-
KOHKPETHO pe3yJITaTUTE ca: YIIeCHeHa KOMyHUKalus — 7 opranuzanuu (29%); mpocieasBaHe
Ha JIMKBUIHOCTTA B peajiHO BpeMe, LAJIOCTEH MOIIe BbPXY CAeNKaTa, IECHO pa3lo3HaBaHE
Ha PeHTAOMIIHUTE KIUEeHTU — B 6 mpeanpustus (25%); MoBUIIIEHAa CUTYPHOCT, Ch3/1aBaHEe Ha
€IMHHA TOYKA 32 KOHTAKT — B 5 (21%).

4. Hali-HUCBHK MPOLIEHT UMAT pa3pabOTBAaHETO Ha I'bBKaBa 1eHOBA monutuka (17%)
u nonoOpeHara nokanuzanus Ha caeikute (13%), koeTo e 10Kka3arencTBo, 4e Te3u edexrTu
HE Ce MPOsBSIBAT C OUaKBaHATa YE€CTOTa M OPTaHU3AI[MUTE MOTaT Aa padoTAT B IOCOKA HA MO~
rojsiMa T'bBKaBOCT CIIPSIMO KJIMEHTCKUTE JKeTaHusl, OUI0 TO MO OTHOIIEHHE Ha YI0OCTBOTO
Ha MOTPeOUTENNTE WM TT0 OTHOIIIEHHE Ha IIEHOOOpa3yBaHETO HA YCIyTUTE.

KonkpeTHO pe3ynrature oT OTTOBOpa Ha BbIIpoca ,,Kou OT ciiefHuTe HemaTepuanHu
MIOJI3U Ce MPOosABsIBaT BbB Bamata opranuzaius cien BHeapsiBaHneTo Ha e-CRM cucremara?”

ca npeJcTaBeHu Ha ¢ur. 31.
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Kou ot chegHuTe HemaTtepuanHu NOA3U Ce NPOABABAT BbB
Bawara opraHusauua cnep BHeapABaHeTo Ha e-CRM
cucremara?

He e Bb3MOKeH/HAMa OTrogop NN 3

Dpyro 0
YBennyeHa KAMEHTCKa 10ANHOCT I g

JlecHo pasno3sHaBaHe Ha Hal-peHTabuUAHWTE KAVEeHTV I 6
YnecHeHa KOMyHMKaLMA I 7
MoBuMiIaBaHe Ha KAYeCcTBOTO Ha yC/IyrUTe I 9
MogobpeH MUK I 3
LlanocteH nories BbpXy cAenKaTa IS 6
PaspaboTBaHe Ha rbBKaBa LIeHOBa MOIMTMKE | /
Cb3gaBaHe Ha eAMHHA TOYKA 3@ KOHTAKT C K/IMeHTUTe I 5
Cb3faBaHe Ha LUANOCTHA BU3MA 33 K/IMeHTa I 9
MoBuIIEHa CUTYPHOCT I 5
HamaneHa agMMHUCTPaTMBHA paboTa NN O
MoaobpeHa NoKanM3aumMa Ha CAeNKuTe I 3
MpocneassaHe Ha IMKBUAHOCTTA B peasiHO BpeMe IS 6
Pa3BuTME Ha KOHKYPEHTOCNOCOBHM GMHAHCOBY... I 12

0 2 4 6 8 10 12 14

®ur. 31 Hematepuainu edexTu oT BHeaApsiBaHeTo HA e-CRM cucremara

B o0000menune, Ha aHKETUpAaHUTE MpeanpuaATHs Osfxa 3alajeHu 2 BbIPOCA,
OTHACSILM Ce JI0 LAJIOCTHATA OLIEHKa, KosATOo Te naBaT Ha e-CRM ununmaTtuBara — namu ca
JOCTUTHATH OYaKBaHUTE €(hEeKTU U JaJIU € ONPABIAHO BIOKEHHUETO.

Ha Bompoca ,,KakBa o011a orieHka JaBare Ha e()eKTUTE U MTOJI3UTE OT BHEJPSBAHETO
Ha e-CRM cucremara?”, Bcuuku npeanpusTus, B kouto uMa e-CRM cucrema nasat 1o06pa
WJIY TT0-BUCOKA olleHKa. HuKos opranusanus He 1oco4Ba, ye MOoI3UTe U ePEeKTUTe ca CpeHn
WK cJ1abM, KOETO € JIOKA3aTeJICTBO, Ye CUCTeMaTa 1Moo0psiBa 1eHHOCTTa Ha MHCTUTYLUATA
B €/IMH WU HAKOJIKO aCMEKTa U MMa MOJOXKHUTEIHO Bb3/ICHCTBHE.

ToBa ce mOTBBpKAaBa MU OT OTrOBOpUTE Ha BbIpoca ,,OmnpasraBa iau e-CRM
CHUCTEMATa BJIOXKEHUTE B M3IPAXAAHETO W CpeacTBa?”’, Ha KOWTO HHUTO €IHO OT
aHKeTHpaHMTE JIpy’KecTBa He oTroBaps ¢ ,,He”, a monoBuHaTa HHTEPBIOMPAHH OTTOBAPST C
KaTeropuyHo ,,J1a”.

HOJ'IyLIeHI/ITe PE3YJITAaTU Ca UIIOCTPpHUPAHU CHC CICIHUTC (bHprI/II
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OtmnnaHa
Hee 21%
BB3MOKEH/HsIMa

0TroBOp
33%

@ur. 32 O01ma oneHka Ha epekTUTe OT BHeApsiBaHeTO Ha €-CRM cucremara

Hee

BB3MOKEH/HSIM:

OTrOBOp
42%

Ja
50%

®ur. 33 OnpaBaana jau e e-CRM nnnuuarusara?

3.2. Bb3MOXHOCTM 332 YCbBBHPLUEHCTBAHE Ha eNIeKTPOHHUTE CUCTEMU 33
ynpasneHne Ha B3aMMOOTHOLWUEHUATA C KIMEHTUTE BbB d)MHaHCOBI/IFI CEKTOp

3.2.1. Npobnemu Npu N3rpaxxaaHeTo U ekcnaoataumaTa Ha e-CRM cuctemute BbB
dMHaHcoBUTE NpeanpUATUA

Ha 6a3a HampaBeHOTO u3CieIBAaHE OTHOCHO TPYAHOCTUTE W MPOOJIEMHUTE NpPU
pa3zpaboTBaHeTO, BHEIPSBAHETO M eKciuioaranusata Ha e-CRM cucremara, MoxkeM Jia v
cucTeMaTH3Upame 10 CIeIHUS HaUHMH:

» JMnca Ha rjodajHa OM3Hec cTpaTerusi 3a pa6ora ¢ KJIMEHTHTE, KOSITO Ja ©

OCHOBa 3a usrpaxkaanero Ha e-CRM, a He 06patHOTO;
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» He ce 0OTYNTAT OCHOBHUTE MPOO0JIeMH HA OPraHU3aIUsTA OT IJIelHA TOYKA HA
cayxurteaute. He OuBa na ce nmpeHeOpersa MHEHUETO Ha PAOOTHHIIMTE U CIYXKUTEIIUTE,
KOHTO Il OIIepUpaT ChC CHCTeMaTa. B Xxo/1a Ha MpOy4YBaHETO YacT OT AaHKETHUTE KapTH ca
MOITBJIHEHH OT PBKOBOJUTENM HA CHOTBETHUTE OPraHU3alud, a Jpyra OT IPEKUTe
noisBarenu Ha e-CRM cucremara. Ilo-3anp/i00ueHUTe aHAJIM3KM TOKA3BaT, Y€ IPEKHUTE
MOJI3BATENIM Ha CHCTEMara CpelmaT MHOrO IOBeYe 3aTpyAHCHHs IMpU paborara ¢ Hes,
OTKOJIKOTO IPEAIoaraT TeXHUTe HadyaIHHUIM. B o0Imus ciaydyail MEHUIKBPBT HA BHCOKO
HHBO CUMTA, Y€ BHeApsaBaHeTo Ha e-CRM cuctema camo 1o cebe cu € pelieHne Ha mpooieMm,
HO Ha NMPaKTHKa HAJUYMETO HAa CUCTeMaTa MOKE Ja Mopoad U npodiemu. Heobxomumo e
PBKOBOJUTEIINTE JIa CICAAT PEAKIMUTE Ha paOOTHUIIUTE, OMIEPUPALITU ChC CHCTEMATa, U MPU
3aTpyIHEHUS 3a paboTa ¢ Hesl 1a peBU3UPAT IIPOCKTA;

» aKIeHTHpa ce BBPXY TEeXHOJIOTHSITAa, a He BbPXY OPraHM3anHfATa HaA
JeHOoCTTA,

> JUIcaTa HA YMEHHsl W 3HAHHMS 32 BHeIpsiBaHe Ha cHcTeMarta. Macoara
npakTuka ¢ e-CRM na ce BHenpu mpenu Jia ce M3BBPIINM PeopraHU3aIis Ha KIIOUYOBHUTE
OM3HEC MPOIIECH B KOMITAHUATA,;

» CJI0JKHA WHTerpanusi ¢ JApyruTte WHQOPMAIMOHHH CHCTEeMH Ha
OpraHu3anMsTa, Hali-BeYe ChC CUCTEMHTE OT OeK-oduca;

» TPYAHOCTH MPHU WHTETPAllMSATA HA ChIIECTBYBAIINTE JAHHU 32 KJIMEHTHTE C
HOBOChOpMHMpAaHATA CHCTEMA;

> TPyAHO ymnpapjeHHe Mamada Ha mpoekta. E-CRM cucremara oOxBama
MHOXECTBO apXUTCKTYPHH KOMIIOHCHTH, KOMYHHMKAIIMOHHU KaHAJIHW, AaHAJIUTUYHU
MIPUIIOKEHUSI, KOETO IIPaBU CUCTEMATa U YIPABICHUETO i CIIOKHU U KOMILIEKCHU;

> HHCKA CTeleH Ha TIbBKAaBOCT HA TOTOBUTE CO(PTYepHM PpelIeHHST —
HE00X0UMO € J1a ce u30upar copTyepHU MPUTOKEHUS, KOUTO UMAT aJIeKBaTHA TEXHUYECKa
MOJIPHKKA U ca CIIOCOOHU J1a MPEHACTPOHBAT B peaiHo Bpeme odepTara KbM KIUEHTHUTE;

> TPYAHOCTH TIPH pPadoTa HA CJIYKHTEJIUTE ChC CHCTeMaTra — JIMICa Ha
JOCTaThYHO YMEHUS U 3HaHUs 3a paboTa ChC cUcTeMaTa OT CTpaHa Ha HEWHUTE MOJI3BATENH.
HeoOxomumo e na ce mpoBexaa oOydeHre Ha MOTpeOUTeTNTe KaTo 3aKIounTeNHa (a3a Ha
BCSIKO €IHO BHEPSIBAHE;

» (puHaHCOBH, BpeMeBH H IPYI'H OTPAHHYCHUS,

> HEeBB3MOKHOCT /a Ce NONAbPKAT IbJITOCPOYHH OTHOIIEHHS C
NnoTpeduTeIUTE, Hali-BEYE KATO MPSKO CIEACTBHE OT JUICATa Ha BHTPEIIHO KOPIOPATHBHA
CTpaTerus 3a yrpaBJieHHe Ha B3aUMOOTHOIIIEHUSTA C KITUEHTHUTE.

[Ipu npoBeneHOTO U3CIeIBaHe Ca KOHCTATUPAHH CIEIHUTE Pe3yITaTh:

Haii-ronemusar mnpoOnem, KOWTO cpelar aHKETHPAaHUTE OpTraHU3aluh € 10
OTHOIIIeHHE Ha uHTerpanusaTa ¢ octananute bUC. JleBeT oT pecrioHAeHTUTE MOCOYBAT, 4e

Ta3W UHTCrpanus € ouna A0CTa CJIOKHA U UM € KOCTBAJIa MHOTO YCUJIUA U CPECACTBA. B no-

144



royisiMara 4act ot npeanpustusata e-CRM cucremara e cpaBHUTEITHO HOBA U BHEPSIBAHETO
i creqBa ToBa Ha OCHOBHUS Habop Oek-oducHU cuctemMu. B monmbiaHeHue Ha ToBa, e-CRM
cUcTeMara TpsOBa J1a € TSICHO CBbpP3aHA C BCUYKU OCTAaHAIA CHCTEMH, MMl OTHOLICHHE
KBM IPOJIAKOCHHUS IUKBJ U B3aUMOJICHCTBUETO C TIOTPEOUTEIHTE, C IEJ Ja Ce OCBHIICCTBH
HENPEeKbCHATA JBYCTPAHHA KOMYHHUKAITHUS.

Manka dYacT OT OpraHu3alldUuTe CpellaT 3aTPyJAHCHHUS NpPH HWHTErpamus Ha
CBINECTBYBAIIUTE JIO TO3M MOMEHT JJaHHH 3a KIIMEHTUTE C HOBOM3rpajJieHaTa cucreMa. Tpu
HOPEIPHUATHS CIOJCIAT Y€ ca MMald MPoOJeMH OT TaKoBa €CTeCTBO. PeleHue B Tasm
MOCOKA € Jla C€ M3TPaJH SIMHHO XPaHWJIUIIE 32 JJAHHU, KOETO Jia ChXpaHsABa JAHHHUTE OT
Bcnukd BUC u Te 1a 0b1aT HENMPEKbCHATO JOCTHITHHU 3a BCUYKH CITY)KHUTEIIH.

HuckoTo HUBO Ha I'bBKABOCT HAa TOTOBUTE COPTYEPHH PELICHUS, KOUTO U3ITOJI3BAT, €
npoOyieM, KOHCTAaTUpaH OT 3 opraHu3anuu. 3a peliaBaHeTo Ha Ta3d TPYAHOCT,
OpraHU3aIMUTE MOTaT J1a pa3padbotar coocTBeHn e-CRM pemieHus, He3aBUCUMO J1aju T€ ca
JICJIO Ha BHTPEIIHO 3BEHO MJIM Ha BHHIITHO IPEIIPUITHE.

OcrananuTe M3CeIBaHU MPOOJEMH ca HAJIWIE B Majlka 4acT OT aHKCTHUPAHHTE
npennpusTs. aTepeced e GpakThT, ye caMo 2 OpraHu3alyy ca OCOYMIIH, Y€ ¢a H3IMUTBAIH
(UHAHCOBH 3aTpyJHEHUs NPU HM3TPAKIAHETO HA CHCTEMAara CH, KOETO € aTecTalus 3a
MOTECHIMAIHUTE BB3MOXXHOCTH 3a IMO-TOJIIMO pasnpoctpaHeHue Ha e-CRM cucremure B
CeKTOopA.

HO-KOHerTHO pPE3YITATUTC OT U3CICABAHCTO MOXKEM [a UIIIOCTpUpPAME YPE3 (I)I/Il".
34.
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Kou ot cnegHuTe TpyaHoCcTM M npobaemum ce HabaogasaT
npu paspaborBaHeTo, BHEAPABAHETO U €KCN/I0aTaLMATa Ha
CRM cucrtemara BbB Bawara opraHmsayua?

He e B'b3MO)KeH/HﬂMa OoTroBop

HeBb3MOMKHOCT 33 NOAAbPYKAHE HAa AbAFOCPOYHM
OTHOLLEHMSA C KIUEHTUTe

duHaHcoBM, Bpemesun n apyrm orpaHn4eHunAa

TpyaHOCTM Npy paboTa Ha CAYKUTENUTE CbC
cucTemara

HucKa cTeneH Ha MbBKaBOCT Ha rOTOBUTE
codTyepHU peLleHns

TpyaHo ynpasaeHue Ha Mawaba Ha NpoeKTa

TpyAHOCTU NpY UHTErpaumaTa Ha
CbLLECTBYBALLMTE AAHHM 33 KMEHTUTE CbC...
CNno¥KHa MHTerpauma ¢ apyrmte MHGOPMALMOHHM
cucTemu

Jlvnca Ha ymeHuA 3a BHegpABaHe Ha cucTemaTa 0

AKUEHTUPa ce BbPXY TEXHONOMMATA, @ HEe BbpXy s
opraHv3aumaTa Ha geiHocTTa

He ce B3nma npeasua MHEHMETO Ha CAYKUTennuTe 0

JNnnca Ha rnobanHa 6usHec cTpaTerua 3a paboTa ¢
KIMEeHTUTE

o 1 2 3 4 5 6 7 8 9 10

@®ur. 34 TpyaHocTu ¥ npodieMH Npu pa3padboTBaHETO, BHEAPSIBAHETO U
exciuioaranusaTa Ha e-CRM cucremurte BbB (pUHAHCOBHS CEKTOP

3.2.2. Mogen Ha ycbBbpLlIeHcTBaHa e-CRM cuctema

Haii-o0mo enexkTpoHHaTa cucTeMa 3a YIpaBlIE€HHWE HAa B3aMMOOTHOIICHHSTA C
KJIIMEHTUTE MOKeE J1a ObJie WIIOCTPUPAHA Ype3 MoJiesa, MpeaiokeH oT XeTux (¢ur. 7, cc.
70-72). Onmcanata OT aBTOpa CHCTEMa C€ CBHCTOM OT MOJIYJIH Ha KOJIaOOpalHoHHA,
aHaMTHYHA U onepaTuBHa e-CRM cucteMu, B3anMo ielicTBaIM akTHBHO ¢ GPOHT odrca U
Oekx-ouca Ha mpenmpusTHero. Ha mnpaktuka TS He e NPUJIOKHUMA B OBIrapcKuTe
(GUHAHCOBH TPEeNNpUATHS TOpagu (akTa, 4e MpH OpPraHMU3aANUUTE OT CEKTOopa JIUIICBA
KomabopatuBHUs xapakrep Ha e-CRM cucremara.

EnextponHara cucrema 3a yIpaBieHHE Ha B3aWUMOOTHOIICHHUSTA C KIMEHTHUTE

TpsiOBa 1a ooe3neuaBa ocHoBHUTe CRM ¢yHKIMHU. 32 TOBa pH pa3pabOTBaHETO HA BApUAHT

146



Ha ychBBpuIeHcTBaHa €-CRM cucrtema 3a QuHaHCOBUS CEKTOp, € HEOOXOAMMO 1a ce
U3CJIe/IBa BAKHOCTTA HAa M3IBJIHABAHUTE OT CHCTeMaTa (DyHKIIMU U J1a CE ONpeJesId KOU OT
TSIX 33ABJDKUTEITHO TPsIOBa 1a OBJIAT OCHIECTBIBAHH OT HEs.

3a menra ce aHANM3MPAT MOJYYCHUTE KOS(PHUIMEHTH 33 CTENEeH Ha BAaXHOCT Ha
dbynkuuure (Tadn.3, ¢. 172). Ilo-HataTbk nmpremMame, 4e B MOJIeNIa Ha YChBBPIIICHCTBAHA €-
CRM cucrema tpsidBa 1a uma Moayiu, ooesnevaBamy oHe3u Gpynkuu, ynuto IOF e > 0.7.
ToBa ca: momoOpsiBaHe Ha O0OCITY)KBAaHETO; IOBHIIABAaHE HA YAOBIECTBOPEHOCTTAa Ha
KJIMEHTHTE; OIpEJesiHe Ha TOYHHS HPOIYKT 3a TOYHHUS KIMEHT; Ma3apHa CErMEHTAlus;
NPOBEXIAaHE Ha MOAXOIIIIM MAapKETHHIOBH KaMITaHUH; WHAWBUAYaJeH MapKETHHT;
yIpaBJICHUE HA CICIKUTE.

3a OCBILECTBABAHETO HA T€3M (DYHKIUH B CUCTEMATa € HEOOXOJMMO J1a C€ U3rpajsiT
CIICTHUTE MOMYJIH:

» 3a mojoOpsBaHe Ha OOCTY)KBaHETO — MOXIYJd 3a aBTOMAaTU3UpaHE Ha
00CITyKBaHETO;

» 3a [IOBUIIABAaHE HA yIOBJICTBOPEHOCTTA Ha KIIMEHTUTE — MOJTYJIH 32 IpOoQHIHpaHe
Ha KJIMEHTH, BU3YyaJIN3alHs, IIPOTHO3UPAHE;

» 3a omnpeAessiHe Ha TOYHUS MPOIYKT 32 TOUHHS KIMEHT — MOJYJ 332 NpoduiInpane
Ha KIIMCHTH;

» 3a rasapHa CErMEHTAlUsl — MOJYJIM 32 CETMEHTAlMs U 3a aHAJIN3 Ha Ma3apHUTe
CETMCHTH;

» 3a MPOBEXKIAaHE HA MAapKETHHIOBU KaMIIaHWW — MOJYJ 332 aBTOMaTH3HMpaHE Ha
MapKETHHTOBUTE KaMITaHHH;

» 3a WHAMBUIYaJCH MapKETHHI — MOJYJHM 3a MPOTHO3MpaHe, MpopHINpaHe Ha
KJIMEHTH;

» 3a ymnpaBlICHHE Ha CACIKHTE — MOJAYJIM 33 aBTOMaTH3HpaHE Ha MPOJAKOHUTE U
00CITyBaHETO.

B®3 ocHOBa Ha HaNPaBeHOTO NMPOYUYBAHE 33 PA3NIPOCTPAHEHUETO Ha APXUTEKTYpHUTE
pemenus 3a e-CRM cuctemara u cboOpa3sHo (QyHKIMHMTE C Hall-BUCOK KOE(PUIMEHT 3a
TSAXHaTa BXXHOCT M B3uMaiiku 3a ocHoBa €-CRM cucremata, npenioxeHa oT XeTux u jp.
(ur. 7), mMoxkeM naa HpeIOKUM MoJiell Ha ycbBbpllieHcTBaHa €-CRM cuctema 3a
(UHAHCOBHSI CEKTOP, MOKa3aH Ha ¢ur. 35.

Haii-o6mio ycsBbpiiencTBanara e-CRM cucrema ce cbCToM OT JBE OCHOBHHU YacTH:
oneparuBeH U aHanuTuyeH e-CRM. OnepaTtuBHara cucrema obe3neuaBa B3auMoJIeHiCTBUETO
C MOTPEOUTENINTE, OCHIIECTBSIBAHO Upe3 pa3HOOOpa3HU KOMYHUKAIIMOHHHU KaHAIU U (PPOHT-
oducHu npunoxkeHus. B ananuTHyHaTa yacT ce BKIIIOUBAT 0azara OT JaHHHU 3a KIIMEHTUTE U
IpUJIeKallns Ha CUCTeMaTa aHAIUTHYEH HHCTPYMEHTAPHYM.

JlaHHUTE 3a KJIMEHTHTE ce€ ChOMpaT no 4 OCHO6HU KaHuana: TUYEH KOHTAKT,

BKJIFOYBAl pa3roBop, UHTCPBIO, IIOII'BJIBAHC HA TPAAUIIUOHHH XapTUCHU (I)OpMyJI}IpI/I HUT.H.,
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tenedon, B T.4. Call center u VOIP (mpuopurerno usnonssane Ha Call center); Murepuer -

Haii-Beue Ype3 eNCKTPOHHH (OPMYIISIpH Ha caiiTa Ha MPeaIpUsITUETO; 1Mo e-mail.

®dpourt-oduc (Front- office)

Bek-oduc npumwioxkenust (Back — office)

JInyen xoutakt, B | Tenedon (Call | Hnrepner, web o
T. 4. Cpelna, center, VolP) bopmyspu e-mail =
=
=]
-
=
w
o
=
I t ?
0
ABTOMaTH3UpaHe Ha | ABTOMarHU3alus Ha ABTOMaTH3aIUs HA g
MapKETHHTOBUTE npoJaxxouTe 00CITyKBaHETO
7y
1
v
W3BiinyaHe Ha 3HAHUS OT JJAHHU Onvaitn busnec
Data mining aHAJIUTUYHA aHajus
00paboTka Bl
>
=
4 ) =
=
CranpaptHu Crnenunanusupann =
=
HHCTPYMEHTH WHCTPYMEHTH 3a: =
=
3a: - aHaJIU3 Ha (4
= CeFMeHTI/IpaHe Ma3zapHUTE CETMEHTH C;a
- IIPOTHO3UpaHE - npodunmpaHe Ha <
\— BH3YAITH3AIIUSI / !omenm /
A 4
1
( |
» ba3za or nannn !
1
1
' v

®ur. 35 Moaea Ha yebBbpIeHcTBaHa €-CRM cucrema 3a ¢punancoBus

CEKTOp
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[To-HaTaTbk NaHHUTE CE€ BBBEKIAT B eOUHHA Oa3za om OAHHU WA JAPYT THII
XpaHWIMILE 3a JaHHU, OT KBJETO Morar Ja ce H3Moia3BaT oT Oek-oduca HIM OT
aHanutuyHata vyact Ha €-CRM cucremara. J[aHHuTe ca Ha pa3NoJOKEHHE HA BCHUYKU
MoJipa3JieliecHus Ha OpraHu3alusATa, a JOCTBHIBT J0 TSAX C€ OCHIIECTBABA HEMPEKBHCHATO,
MOCPEACTBOM NOTpeOUTEICKO MMe U maposia. Ha ciyxkutens ce mpenoctaBs LsiaTa
nH(popMalLrs 3a KITMEHTA, C KOSITO TOM € OTOPU3UPaH J1a ONeprpa B 3aBUCUMOCT CBOETO HUBO
HA JIOCTBII U KOMIETCHIIHS.

Ananumuunama €-CRM cucmema ot cBOsi CTpaHa ce ChbCTOU OT MPUIIOKEHHS 32
U3BJIMYaHE Ha 3HaHUA OT AanHu (Data mining), onnaitn aHamuTHYHA 00pabOTKA Ha JaAHHUTE
(OLAP) u 6usnec ananus (Bl), ¢ uusiTo momori JanuuTe ce 00paboTBaT ¢ 1el J1a Ce MOIyYn
HeoOXxouMaTa ynpasiieHCKa HHGopMaIusl.

3a aHanM3 Ha JJaHHUTE B CEKTOpa C€ W3MOJI3BaT CTAHIAPTHHU U CHEIHAIU3HPAHU
MHCTPYMEHTH 3a W3BIMYaHE Ha 3HaHUA, CHOOpa3eHU C TNPUOPUTETHUTE (YHKIUH,
obe3neyaBanu ot e-CRM cucremara.

Hucmpymenmume 3a cezmeHmupane TO3BOISABAT KIMEHTUTE Ha (DUHAHCOBHUTE
WHCTUTYLMU J1a OBbAaT pa3/ielieHu Ha 0a3aTa Ha pa3TU4HU KIaCU(PUKAIMOHHU MPU3HALU U
na 6baaT o0cimykBaHu cripsMo TsX. CerMeHTHpaHEeTo roMara Jia ceé OTTOBOPHU Ha CIETHUTE
BBIpOCH: ,,Kou ca Hali-goOpute motpedutenu Ha opranuzamuaTa?”’; ,,OT KoM IPOAYKTH U
yciyru ce Hyxknasat?”’; ,,Kora ca um Heooxoaumu?”’; ,I1o kakbB HAUMH B3aUMOJACHCTBAT C
NpEaNPUIATHETO?” .

Ilpocno3nuam uncmpymenmapuym B CEKTOpa clomMara Ja ce pasKpHsT
TEHJCHIIMUTE B MOTPEOUTEICKOTO MOBEJCHHE Bb3 OCHOBA HAa (PMHAHCOBUTE MPOAYKTHU U
YCIIyTH, KOUTO KIMEHTUTE ca moTpedsiBasii B MuHaino0To. CopTyepbT AaBa BH3MOXKHOCT Ja
Ce IPeIBUIN KaKBa 4acT OT KIMEHTUTE MOraT Jia 00CIy>KaT CBOUTE KPEIUTH, JIa TTOJTHOBST
3aCTpaxoOBaTEIIHUTE CH MOJIUIIY, 12 TIOJI3BAT HOBUTE MPOIYKTH Ha OpraHU3aIUsaTa, KOUTO TS
oOMuCIIs 1a mpe3eHTHpa U T. H.

Cpeocmeama 3a eusyanuzayus TOJNNOMAraT aHaiu3a BBB (PUHAHCOBUTE
OpTraHHU3aIMH 10 HIKOJIKO HAIPaBICHUS:

» TaONMUIMTE CrOMarar JaHHWTE Ja Ce aHaIM3MpaT Ha 0a3ara Ha €JIMH MPU3HAK.
Haii-uecto Tabnummre ce M3MON3BAT 3a: OMpeAeNsiHE Ha MOTPEOUTENCKUTE CETrMEHTH;
nojipeni0a Ha CETMEHTHUTE; HaTM4Ke Ha MabJIOHU U MOJIeNIH, KOUTO Te clieaBaT u T. H. Cinabo
MPUIOKHUMH Ca B CEKTOPA.

» TOUYKOBHUTE JUArpaMH C€ M3IOJI3BAT 3a U3MEPBaHE Ha CTEIEHTA Ha OTrOBOP OT
CTpaHa Ha KIUEHTHTE, KPEOUTHHUS PEUTTHHT, YCIIeBaeMOCTTa Ha MOTPEOUTENUTE 1a
oOciyaT TMJallaHusATa CH, CKOPOCTTa Ha JBWKEHHE Ha (HMHAHCOBUTE WM CpECTBa,

CpCOAHUAT pasMEp HA ACTIO3BUTUTC U T. H.
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» OaJOHHMTE AMArpaMu ce M3MOJ3BAT 3a YSTHPH M3MEpEH aHaiau3. Baumar ce tpu
0T U30poeHHTE No-rope GPUHAHCOBU MIOKA3aTENN U Ce IpUIaraT KbM Hail-1o0puTe, cpeiHuTe
¥ Haii-nommuTe notpeburenm®,

Cneyuguunume uncmpymenmu 3a W3BIMYAHE HA 3aKOHOMEPHOCTH OT JAaHHU
N00aBAT JOIIBJIIHUTEIHO 3HAaHUE KbM II0JIy4YeHaTa OT CTaHJAApTHUTE CPeICTBA MH(OpMAaIus.
OcBeH noTtpeburenure, T€ CIOCOOCTBAT Jja Ce aHAJIM3Upa HACTOsIIATa Ia3apHa cpea 1 ja
ce MporHo3upa HeiHoTo n3MeHeHue. Ha 6a3a Ha 1BaTa Buaa aHaJIU3 MOKE Ja CE€ ChCTABST
e(eKTUBHH, LI€JICHACOYEHU U B KpailiHa CMETKa yCIIEHIHU MapKEeTUHIOBU KaMIIaHUH, KOUTO
Jla IPUBJIEKAT BCE [IOBEYE KIMEHTH.

WNudopmanusra, mojgyyeHa Ha OCHOBA Ha aHAJIM3a OT CBOsI CTpaHa ce TpaHcepupa B
JIBE IIOCOKHU — KbM @ponm-opucnume VHCTPYMEHTH 3a aBTOMaTH3alMs Ha
MapKETUHTOBUTE KaMIIaHUH, MPoJaXOuTe U 0OCITyKBAaHETO OT €]lHa CTpaHa, U KbM 0OeK-
oguca, ot apyra.

Ilpunoscenuama 3a aemomamuzayusa  10700psBAT  OOCIYKBAaHETO U
B3aUMOJICHICTBUETO C KIIMEHTHUTE, U3IO0I3BAKU rOperocOYeHUTE KaHAIN 3a KOMYHUKALUS.

Taka onucanaTta cuctema 61 HaMepusa rojsiMo MPHJI0KeHne B MH(POpMalMOHHATA
UHPPACTPYKTypa Ha OpraHU3aluuTe OT ((UHAHCOBUS CEKTOP MOPAAU CICAHUTE NIPUUHHU:

1. Orpa3siBa B mbJHA CTENEH TUIMYHATA CTPYKTypa Ha Ou3HeC MHPOpPMaLMOHHATA
cucrema 0e3 1a npeHedpersa HUTO €IUH OT OCHOBHUTE i MOIYJIH.

2. JlecHo uHTerpupyema c 6ek-ouca — Bpb3KaTa ce OCHILIECTBSBA CaMmoO IO JIBE
HafpaBlIeHUuss — OOMEH Ha JAaHHU 3a KJIMEHTUTe W OOMEH Ha IOJy4yeHara OT aHaju3a
nHpopMmarus.

3. 3acTplieHM ca  Hail-uecTo  W3MOJI3BAHUTE BbB  (DUHAHCOBUS  CEKTOP
KOMYHUKAI[MOHHHU KaHAIU U QPOHT-O(PHUCHU MPUIIOKEHUS.

4. Bpanpuero € Hail-MonyJsIpHOTO CIOPE] PECIOHCHTUTE XPAHUIIMIIE 3 JaHHU —
6a3ara OT aHHHU.

5. OTpa3eHn ca OCHOBHUTE AHAIMTUYHU MHCTPYMEHTH CIIOpE] aHKETHPaHWUTE
OpraHu3aIuy.

6. AKIEHTHpaHO € Ha MHCTPyMEHTapuyMa 3a U3BJIMYaHEe Ha 3HaHUS OT JIaHHU B JIBE
HalpaBJIeHUs] — CTaHAAapTeH M cnenuanusupad. [lonObpanu ca Te3m cpencTBa 3a aHAIU3,
KOMTO B MaKCHUMaJlHa CTENEeH oOe3rneyaBaT (PyHKIUHUTE ¢ HAll-rojasMo 3HaYeHue 3a OpaHIa
cnopen koepunmenta |OF.

7. IlpemaxHnata e konaboparuBHaTa €-CRM cucrema nopaan HENPUIOKUMOCTTA U
Ha TO3M eTan BbB (pruHaHCOBaTa cdepa.

8. OHTI/IMI/BI/IpaHI/I Ca BPB3KUTC MCKAY OTACIIHUTC MOYJIN.

220 Rinkus, A., Skee, Ch. Data Visualization From a Financial Services Perspective, Data Visualization From
a Financial Services Perspective
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9. IlpeayoxkeHUSIT MOAEN € JOCTaTHhYHO YHUBEPCAICH 3a CEKTOpa, ThH KaTo
o0e3revaBa OChIIECTBSIBAHETO HA BCUYKHM OM3HEC MPOIIECH, HACOYCHU KbM KIMEHTHUTE, Ha
aBTOMaTH3UpaHa OCHOBA.

10. MonymnHara CTpyKTypa JaBa Bh3MOXKHOCT BCSIKA OpPTaHU3aIys Jla IPEeHACTPOU
cucTeMaTa B 3aBHCUMOCT OT WHIMBUAYAIHUTE W HYXIU, MPEMaxXBaKu WU 100aBIHKA
MO/TYJIH, TIOJTbPIKaIIM CleU(DUIHNTE 32 Hest OM3HeC IEHHOCTH U TIPOIIECH.

MooxeMm Aa 06001MM, Ye TaKa MPEeCTaBEHUSAT MOJIE Ha YChBBpIIeHCTBaHa e-CRM
cucreMa 3a (DUHAHCOBUSI CEKTOP B HaW-IbJIHA CTENCH WIIOCTPUPA IMPEIIOYUTAHUTE
ApPXUTEKTYPHU KOMIIOHCHTH Ha CHCTEMaTa, BPB3KUTE MEXKIY TSIX, HH()OPMAIMOHHUS TIOTOK
U JIBYCTPAHHOTO B3aUMOJICHCTBUE C TOTPEOUTEIUTE, KATO CE B3UMAT 110]] BHUIMAHUE U Haii-
BOKHUTE (YHKIHMH, KOUTO Om3Hec WHPOpMAIMOHHATa cUcTeMa TpsOBa na obe3medw,
n3mepenu 1o koeduimenta |IOF. MoaensT ¢popmupa 0oCHOBA 3a MO-HATATHIIHO Pa3BUTHE

Ha e-CRM cucremara.

3.2.3. Mogaen 3a uHTerpauma Ha e-CRM c ueHTpoBeTe 3a 06paboTka Ha
DaHHU

LlenTpanu3upanara oOpaboTka Ha JaHHHTE C€ H3MOJ3BA 3a oOe3ledyaBaHEe Ha
KPUTUYHUTE 33/1a4H, KaTo 3a [eNTa [su1aTa HeoOxoquMa HH(pacTpyKTypa ce pasmoiara Ha
€IHO MsICTO, Hape4yeHo IEHThp 3a obpaborka nHa manuu (Data Centre, Data Processing
Centre). Toit cmyxu 3a 00paboTBaHe Ha MKOHOMHYECKH JaHHH C IIeJ TOJyYyaBaHE Ha
uHpopmanus 3a 6u3Heca. XapakTepHa 0COOCHOCT Ha T€3U LIEHTPOBE € BUCOKATa CTENEH Ha
3amMTa M 0€30MacHOCT, TrapaHTHpalla LelocTTa M paboTaTa Ha ChOPBHKEHUSATA.
M3rpaxk1aHeTo UM 3arouBa Ollle NMpeayd HaBIU3aHETO Ha VIHTepHeT W MpoabKaBa U JI0
JTHEC, KaTo Te CTaBaT BCE MO-KOHLUEHTPUPAHU U CHELUATU3UPAHH.

B nentwpa 3a 06paboTKa 3a JaHHU TpsAOBa Jja ObJie U3rpajicHa BbTPElIHA MpeKa, a
CBIIO TOM TpsAOBa 1a Oblie CBbp3aH U KbM MHTepHET. B pamKkuTe Ha IIeHThpa ca HAJTMYHU
MHOXECTBO ChbPBBPH € pa3IMYHO MpeIHa3HauYEHUE - 3a [IPEeIOCTaBsIHE Ha eJIEKTPOHHA oA,
npokcu cbpBbp, DNS, daitnoB u T. H. 3a obe3neyaBaHe Ha CUTYpHOCTTa Ha Mpexara ce
U3I0JI3BaT 3allUTHU CTEHH, BHUPTyaJlHa YacTHA Mpexka, CHUCTEMH 3a OTKpPHUBaHE Ha
IPOHUKBAHUS U JIp.

LenTppbT 32 00paboTKa Ha JaHHU MMa (YHKUIHMOHAJIHOCT B JIBE HANpaBJICHUS —
o0padomka Ha OaHHu U npPedocmasane Ha me3u OAHHU KoM OPy2U 36€HA U CUCmeMU . 32
00paboTKaTa Ha JaHHU Ce U3IO0JI3BAT MPHIOKEHHS, pa3NpeaeeH! Ha HAKOJIKO KOMITIOTHPA

KaTO BCCKHU OT TAX pa60T1/1 BBPXY U3IBJIHCHHUCTO HA 4aCT OT Aa/ICHA 3aj:[aqa221.

221 What Is A Data Processing Centre (Data Center). < http://blog.eukhost.com/webhosting/what-is-a-data-
processing-centre-or-data-center/> 25.10.2011 r.
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Cpen Hali-ICHO U3pa3eHNUTE U BAKHHU TEHJACHIIUH 110 OTHOLIEHHE HA TEXHOJIOTMUTE
3a U3rpaKJaHe U pa3BUTUE HA CbBPEMEHHUTE LIEHTPOBE 3a JJAHHU MOKEM J]a OTKPOUM:

1. Bupryanu3zauus. Ts npeanosiara BBpXy €1HO (U3MUECKO YCTPOMCTBO Aa Obaat
Ch3JaJICHU WK Ja ObJaT CTapTHUpPaHU HIKOJIKO BUPTYAIHH MPOrPAMHU CPEIH, C KOETO ce
JlaBa Bb3MOXHOCT 3a I'bBKABO MPEpa3NpeielisiHe Ha PECYPCH, HEOOXOAUMH 32 U3ITBIHEHUETO
Ha pa3HooOpa3Hu OwusHec 3amauyd. Ype3 Ta3u TEXHOJOTHS C€ IOCTUra Hai-rojsiMa
ONTUMU3ALMSA Ha LEHThpa. lIpenopbunTenHo € TeXHOJOTMHMTE 3a BUpPTyald3alus Jia ce
BHEJIPSABAT, KOI'aTO BUPTYAJIU3UPAHUTE CHPBbPU Ca CPABHUTEIHO HOBHU. Bupryanusanusra
€ MPWIOKHMa 3a CHUCTEMH C HE MHOIO0 BUCOK KOe(UIMEHT Ha HaTOBapBaHE WM 3a
KOPIOPAaTUBHU CUCTEMH C BUCOKO HATOBApBAaHE, KOUTO MMAT Pa3lpbCHATH BbB BPEMETO
MMKOBE Ha u3noi3BaHe. Ts € eIHO OT cpeacTBaTa 3a OCUTYpsIBaHE Ha HENPEKbCHATaTa
pabota Ha mnpuwiIOKEeHHATa. VIMEHHO Ta3M TEXHOJOTHS I[I03BOJIsIBA IIPEHACSAHE Ha
MPUJIOKHUTE CUCTEMH OT ChbPBBHP Ha CHPBBP 0€3 crupaHe U MpeKbcBaHe Ha paboTaTa Ha
notpeburenute. [lpu mnanupane Ha BUpTyanu3alusaTa TpsOBa Aa ce OOMUCITH, KAaKBO Ja
O'b1e BUPTYaTHU3UPAHO M KAaKBO J1a OCTaHe BHPXY (u3muecka miatdopma’??,

2. Koncosmnaauus. TexHOIOTUUTE OT Ta3u Ipyna ocurypsBaTt odeaunsBane Ha UT
pecypcu Ha 0a3arta Ha enHa TexHosoruyHa miargopma win UT pemenue. [1o To3u HauuH
ce peayuupa OposT Ha U3MOI3BAHUTE (PU3UUYECKH CHPBBPU U CHILECTBEHO CE HaMAaJABaT
pasxoauTte 3a noaapbxkka Ha UT undpacrpykrypata. Pabotara na UT agmunucTtparopute
CTaBa MO-MPOU3BOAUTENHA, Thil KATO HaMallsiBa 00eMbT Ha YNPABISBAHUTE OT TIX PECypPCH.

3. Cranpapruzanus Ha UT pecypceure. [[eliHocTuTe B TOBA HalpaBjeHUE AaBaT
BB3MOXKHOCT Jla C€ OCUTypud HeoOXoAumara T'bBKaBOCT Ha ILEHTbpa M IMpernasBa OT
TPYIZHOCTH TPHU HHTErpalMsATa HAa PEHIeHUsS 32 BUPTyalu3alus OT pPa3IudHU
MIPOU3BOAUTENH.

4. OTka3zoycToHUMBOCT. ['apaHTHpa ce HEeMPEeKbCHATOCTTa Ha OM3HEC MPOIECHTe,
MIOCPEACTBOM M3TPAXKIAHETO HA PE3EPBEH LEHTHDP, BH3IPOU3BEKIAL] KPUTUYHO BAXKHUTE
YCIYTH U OCUTYPSIBAHETO HA IIOCTOSIHHA PEIUIMKALMS HA JAaHHUTE MEXKIYy OCHOBHHUS U
pe3EpBHUS LIEHTHD.

5. EnepruiiHa e()eKTHBHOCT, KOSITO CE€ IIOCTUra Ype3 OTCTPAHSIBAHE HA BCUYKHU
M3IUIIHA KOMIIOHEHTH U ¢ MHCTAIMpaHe Ha ChbBPEMEHHO 000pY/IBaHe.

6. ILtbTHO pa3noJsiarane Ha 000PYABAHETO, KOETO € MPEANOCTaBKa 3a M0-100poTO
OXJIQX/JAaHE Ha LEJIEBUM Y4YacThUM M TOPEIIM 30HUM M CHKpAIAaBAaHE HA NIbTUIIATA HA
BB3yIIHUTE ITOTOIM, KOETO TOHMKAaBa MOIIIHOCTUTE, KOHCYMUPAaH! OT BEHTHJIATOPUTE.

7. Uudopmannonna curypuoct. OchbliecTBsiBa ce Guurpamnus Ha Tpaduka, KakKTo
OT BBHIIIHMS EPUMETHP, TaKa U MEXAY ChbPBBPUTE B LIECHTHPA 3a IaHHH.

W3non3Banero Ha LEHTHP 3a 00pabOTKa HAa JaHHM € €JHA OT HMHOBAaTUBHUTE

BB3MOKHOCTH 3a pasnonarane Ha €-CRM pemenne, Hapen ¢ Cloud CRM wu cucrema,

222 CrBpeMEHHHUAT JIeiiTa IEHTHP — BbIpocH u otrosopu. // C10, 2011, 6p.4.
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pa3moJIokKeHa B CaMOCTOSTENHA crpaja. L[eHThphT € MEeXIUHHA TOYKa MEXIy oOiaka u
KopriopaTuBHata Mpexa. [lpeampusituero 3akymyBa €-CRM codryepa m ro xoctsa
CaMOCTOSITEITHO HJTM C TIOMOIITAa Ha CIICIUAJICH ChbPBBP Ha XOCTHHT KOMITaHUs. BapuaHThT
€ IPEIIOYUTaH OT OPTraHU3aIMH, KOUTO Ca CKIIOHHH J1a 3aKyIST coTyepa CH 3a yIpaBlieHHE
Ha KJIMEHTHUTE, a He J1a TO U3MO0JI3BaT MO/ HaeM>%>, KaKBUTO ca (PMHAHCOBUTE HHCTUTYIINH.

Enno or roroutre CRM mpuiioskeHusi, KOWTO HAMHpAT pPeajHO MPUIIOKCHUE B
Obarapckute GUHAHCOBU MHCTUTYIIUM U UMAT COOCTBEH MPOTpPaMeH MPOIYKT, Mpejiaral
uHTerpamnus mexay e-CRM cucremara ¢ ieHTHp 3a 00padboTka Ha nanHu € SugarCRM. 3a
cpaBuenre Microsoft Dynamics CRM ngaBa BB3MOMKHOCT Ja C€ H3II0OJ3Ba LIEHTHD 3a
00paboTKa Ha IaHHH, TTOMECTEH B MyOIMYHMS 001aK Ha SaaS BepcusaTa Ha MPOIYKTa, a IPH
OCTaHAIIUTE PEIICHHS JIUIICBA BH3MOXHOCT 32 HHTETPALIHSI.

[Tpe3 2008 SugarCRM mipeacTaBsi CBOETO MPUIIOKEHUE 3a LIEHTHP 32 00paboTka Ha
nannu, uarerpupad cb¢ CRM cucremara it - Sugar Data Center Edition. Tosa e mbicH
Ha0Op OT CHCTEMH 3a yIpaBJICHUE, IOCTABKA U MOHUTOPUHT, KOUTO J]aBaT Bb3MOXKHOCT Ha
JOCTAaBYMITUTE HA YCIYTH W TOJIEMHUTE OPraHU3allMH Ja YIPaBISBAT HAKOJIKO BEPCHU HA
SugarCRM, wu3mon3Baiikk IIGHTpadu3upaHa KOH30Ja 3a ympamieHue. I[IpoayKTeT e
NPEJICTaBEH B 2 BEPCUH — 3a MIAPTHBOPH U 32 MIPEIIPUSITHSL.

[TpunoxeHneTo BKIOYBA MOTYJIH, 0Oe3IeyaBamy QyHKIUUTE:

> 3a AM3ailH HA WA0JIOHHU

» 3a MPOrpPaMHO OCHTYpPsIBaHe

> 3a MEHHJIKMBHT — 32 Ch3JlaBaHC Ha Ka3yCH 3a W3IUTBAHE, YIPABICHHE Ha
JIMIICH3HU, OJIUT, Ch3/laBaHE HA apXUBHO KOIUE H JIP.

> 3a JOKJaJBaHe - HAONIOJICHUE HA W3IMOJI3BAHETO HA Pa3JIMYHUTE CIIydyaw,
BKIIFOUUTENHO Opoil Ha MOTpeOUTEeNnTe, MPOU3BOIUTEIHOCTTA HA CHCTEMaTa U BPeMeTo 3a
peaxrma’?,

Apxutektypara Ha Sugar Data Center Edition e moka3zana Ha ¢ur. 36.

223 Chipman, S., Cloud CRM vs. On-Premises CRM vs. Data Center CRM.
<http://lexnetcg.com/blog/buying-crm/cloud-crm-vs-on-premises-crm-vs-data-center-crm/>25.10.2011 r.
224 SugarCRM Introduces Sugar Data Center Edition for Partners and Enterprises.
<http://www.sugarcrm.com/crm/about/press-releases/20080521-dce.htm> 26.10.2011 r.
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CBb31ABAHE: YIIPABJIEHUE: | HABJIIOJAEHUE: OTUYUTAHE:

© a0JIOHH 3a ® TOTpeOUTENHTE ® YIIPaBJICHUETO Ha ® OIUT
IIPUIIOKCHUA ® TCCTBAHETO Ha JIMICH3U ® JJOKJIaau 3a

® OTJICJTHU CITy4an MIPHIIOKEHUS e paborara Ha cucremara

® MEXaHU3bM 32 ® AKTyaJIN3aI[NTE cucremara e TabIo ¢

pasnpeersiae ® APXUBUPAHETO e Ou3Hec W3BBPIICHATE

k. aboHaMeHTH JIEMHOCTHTE IIEHHOCTH /

IIpousBoacTBO Teae- TexHosnorus Menus My6oauuen
KOMYHUKaIUHA CEeKTOp

®ur. 36 Apxurexrypa Ha Sugar Data Center Edition??®

Msrounuk: Greenberg, P. CRM at the speed of light: social CRM strategies, tools, and
techniques for engaging your customers. 2010

LlentpoBere 3a 00paboTKa Ha JaHHU Ca OT M3KIIOYHTEIHO TOJSIMAa BAXXHOCT 32
¢dunaHcoBHsI cekTop. OOEMBT M IIEHHOCTTa Ha MH(OPMAIIUATA HAPACTBAT JJABUHOOOPA3HO U
'bBKABOTO M3MOJ3BaHE Ha WH(GOPMAIMOHHHUTE PECYpCH BBB BCE IO-TOISIMA CTENECH
oTpenes KU3HECTIOCOOHOCTTa Ha e1Ha (PMHAHCOBATa MHCTUTYLIHSI.

»IIpoKpeaut bank” e nroHep B M3rpa)kAaHETO Ha COOCTBEH LIEHTHP 3a 00paboTKa
Ha JIaHHU cpe]] ObarapckuTe (PUHAHCOBM WHCTHUTYIHH, KOHTO € OTKPUT Npe3 CENTEMBpPHU
2009 r. B nentspa onepupat 4 ot ornenute Ha 6ankata — "[lnamanus”, "Onnaitn 6aHKOBH
yenyru", "WHbopmanmonnu texHonoruu" u "PaspaborBane Ha codtyep". ToBa ca
TEXHOJIOTUYHUTE U OeK-OopHC 3BEHA, KOWUTO OCBHIIECTBSIBAT BCHUYKH BUIOBE IUIAIIAHUS,
Tese()OHHO M MHTEPHET OaHKHpaHe M CHCTEMHA MOIPHKKA Ha KOMITIOTBPHUTE CUCTEMH B
nHCTHTYIHATa>?®. CnenBa 1a oTOeneknM, ye GaHKaTa HAMA M3TPajieHa CaMOCTOSTENHA €-
CRM cucrema, koeTo TOBOPH 3a JIUTICA HA WHTETPAIMs MEXKIY IEHThpa 3a 00paboTKa Ha
manan u €-CRM cucrema. OcraHamuTe (QUHAHCOBH NPEINPHITHS BCE OIIE HE ca
IpeanpueNnd WHUIMATHBA IO ch3gaBaHeTo Ha coOctBeH Data Centre kato ocHoBHarta
NPUYHMHA 32 TOBA € BUCOKATa I[eHa Ha NHBECTHIINATA.

Bwrnpekn ToBa, M3rpaXkIaHETO HA EHTHP 32 00pabOTKa HA JaHHHW M MHTETPaIUiITa

Ha CbhOICCTBYBaliaTa e-CRM cucrema ¢ Hero e €aHa ICPCICKTHUBHA BB3MOXHOCT 3a

225 Greenberg, P. CRM at the speed of light: social CRM strategies, tools, and techniques for engaging your
customers. 2010. p. 460.

226 TIpoKpenut Bank oTKpH CcBOii IEHTBD 3a 06paboTKa Ha nanHu. 2009.
<http://www.fincity.bg/show.php?storyid=1638>
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pa3BuTHE Ha WH(POpPMAIMOHHATa WH(PACTPYKTypa Ha MPEANPHUATHATA B cekTopa. st Ou
JIOBEJIa JI0 HaMaJsIBAaHE Ha Pa3XOJUTE 32 EIEKTPOCHEPTH s, ONITUMHU3UPAHE Ha MPOILIECUTE IO
00paboTKka Ha JaHHUTE, CHUTYPHOCT NMpPH CHXPaHCHHETO Ha TOJIEMUTE WH(POPMAIMOHHU
MacuBH. TOBa ca ChIIECTBEHU MTPEIMMCTBA 32 TakaBa cepa OT MKOHOMHKATA, KOSITO OOpaBH
C 0COOCHO Ba)KHU KJIIMEHTCKH JTAHHH, KAaKBaTO € (PMHAHCOBATA.

YewBeprieHcTBanata e-CRM cuctema mMoxke n1a Oblie MHTETpUpaHa ¢ IMEHThpa 3a

00paboTKa Ha JJaHHH, KaKTO € TIOKa3aHo Ha ¢wur. 37:

Tenedown (Call WurepHer,
JInyeH KOHTaKT center, VolP) web dpopmu e-mail o
3
T
0 o -
= O =
= i KomyHukanus ¢ KJIMeHTHTE =
¢ 5 / &
! =
z o 4 ®
e 5 O
5‘ o ABTOMaTHU3MpaHe HA Py
MapKETHHTOBUTE ABTOMaTH3a1Ms HA ABTOMaTH3aUs Ha <
KaMIIaHU N HpOI[a)K6I/ITe O6CJ’Iy>KBaHeTO
/ SUGARY DATA CENTER EDITION \
CBb31ABA: YIIPABJISIBA: HABJIFOJABA: OTYUTAHE:
® 11a0JIOHU 3a e ioTpeduTenuTe ® yIIPpaBJIICHUETO  Ha ® OJIUT
MPUITOKCHUSA ® TCCTBAHETO Ha JIMIICH3U ® JJIOKIaax 3a
® OTJEIIHHU Clly4Yau NPUIIOKEHUSA ® paboTara Ha cucreMara
® MEXaHU3BM 3a ® AKTYAJIU3AIMUTE cucréMara ® Ta0JIo C
pasnpeaciisiHe ® ApXUBHUPAHETO e OM3HEC U3BBPIICHUTE
e a00HAMEHTH JIEHHOCTHUTE JIEHHOCTH

= —

Tene-
KOMYHHKAIHHA

TexHosorus Meaus

®ur. 37 Moaen 3a unterpauusi Ha e-CRM c¢ nenrpoBere 3a 00padoTka Ha
JTAHHH

HaHHI/ITe 34 KIIMCHTUTEC, KOUTO 10 Tpaaulusd C€ HaMupaT B 0aza oT JaHHH, MOorart Ja

O0paar excrioptupanun kpM Data Centre, xoiTo ga ce TPHKM 3a TSIXHOTO ChXpaHsSBaHE U

155



o0paboTtka. LIeHTHPHT MOKE Ja M3MECTH YaCTHYHO WJIM HAMBJIHO aHamMTHYHaTa e-CRM
cucTeMa, ChOOpa3HO MPHIIOKEHHTA 32 00padOTKa, KOUTO MO IbPIKA.

B 00001menne MoxeMm Ja KaxeMm, 4e IICHTPOBETE 32 00pa0OTKa HA JaHHU ca OT
U3KIIOYUTETHO TOJSIMO 3HA4YeHHE 3a (DUHAHCOBHUS CEKTOpP IMOpaJd HENPEKbCHATO
HapacTBalUs 00eM JIaHHU 3a KIMEHTUTE M HEOOXOIUMOCTTa Te Ja OBbJAT ChXpaHsSIBaHE
CUTYPHO M HaJCKIHO. TAXHOTO NMPHIOKEHHE BHB (DMHAHCOBHS CEKTOP € MHOIO Ci1abo
nopajyd BUCOKAaTa I[CHa HAa WHBECTUIMATA. EHA OT TMEpPCIEKTHBHUTE BBH3MOXHOCTH €
uHTerpanusaTa Ha e-CRM cucremara Ha opraHu3anusTa ¢ HIEHThPA Hali-Be4e 110 OTHOIICHUE

Ha CbXPAHCHUCTO U aHAJIM3a Ha HOTpe6I/ITeJ'ICKI/ITe JaHHH.

3.3. NMepcneKkTnBK 3a pa3suTue Ha e-CRM cuctemute BbB GUHAHCOBUA
CeKTop

3.3.1. Bb3amoXHOCTM 3a nonynspusmpaHe Ha e-CRM cuctemute 8 6paHwia

BbB ¢unancous cextop Ha P. bparapus ce HaOmonaBa 3HAUUTEIHO
pasnpocTpaHeHHE Ha E€JIEKTPOHHM CHCTEMHU 3a YIpaBJIEHWE HA B3aUMOOTHOIIECHHUATA C
KIueHTuTe — 71% OT aHKeTHpaHWTE OpraHM3aluu pasmnonarat c zaeiictBama e-CRM
cucrema, a 21% crozesst, ue uM mpencTou moaoouo Bueapsisane (¢pur.10 u ¢ur. 11).

Brbrpeku ToBa U3rpaxiaHeTo Ha cucTeMaTa € elHa MalladHa U CKblla MHUIIMATHBA,
KOSITO B KJACHMYECKMs] CH BapMaHT € TPYJHO MNPWIOXKHMA B IO-MAaJKUTE IO pasMep
npeanpusTas. B nonsiHenne Ha ToBa TpaaunmonauTe €-CRM cucremu ca mHCTaIMpaHu Ha
KOPIIOPaTUBHUSI ChPBBP U Ca OOBBP3aHH C PaOOTHOTO MSCTO Ha CIIYKUTEIUTE, KOETO TH
IIPaBM HE JOCTaThUHO I'bBKABH B ChBPEMEHHATA JMHAMHYHA OU3HEC cpera.

[IpennpusTusTa OT CEKTOpa MOraT Jia C€ BB3MOJ3BAT OT HOBHTE TEXHOJOTHH H
crauzapTu B pa3putuero Ha CRM cucremurte, oTpa3siBalid chbBpeMEHHUTE
TeHaeHunu B pasputuero Ha UKT, u3dbpoenu no-nomny:

1. Moouaen CRM. Ilpu Hero ¢uHaHCOBaTa OpraHM3alusi BHEAPSBA DPa3TUYHU
MOOWJTHY TPUIIOKEHUS JOCTHIIHU 3a notpedutenure. Kinentute Morar 1a ce CBbp3BaT C
KOpIOpaTuBHUS ye0 calT HOCpeACTBOM MOOUJIHUTE CcH TeinedoHM U TabieTu U Ja
OCBUIECTBSIBAT CHEIKUTE, HE3aBUCHMO KbJI€ CE HAMHUpAT B JaJeHUs MOMEHT. baHkute u
3acTpaxoBaTeIHUTE APYKECTBA OT CBOS CTpaHa m3noia3BaT SMS u3BecTsBaHe: 3a JBIKEHUE
[0 JENO3UTHUTE CMETKH, MajJeX, CPOKOBE 3a IUIal[aHE Ha TOTacCUTEIHUTE BHOCKH IO
KpeAWTH, HAllOMHSHE 3a W3IJIAllaHe Ha 3aJbJDKEHUS MPH pa3CpOuYeHH 3acTpaxoBaTeHU
JIOTOBOPH U T. H.

2. Ayrcopcunr Ha e-CRM. Ilpwioxum € 3a OHE3W OpraHu3aluu, MPU KOUTO
TOTOBUTE MPOTPaMHU PEIICHUS HE ca B3MOXKHU [TOPaIy HUCKATa CH CTENEH Ha I'bBKaBOCT,

a MPeNPUATHETO HAMA JOCTaThYHO CpeAcTBa Ja nmoaabpxka UT otaen, koitTo ga pazpadbotu
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cobctBena e-CRM cucrema. [IpoBeneHoTO M3caeaBaHe MOKa3Ba, Y€ ayTCOPCUHTHT HA e-
CRM ce npuiiara B 4 ot aHkeTupanurte opranuzanui (17%), koeTo e no-majiko, OTKOJIKOTO
MPUIOKEHUATA, COOCTBEHA pa3paboTKa Ha MPEANPUSTHETO.

3. Beprukaien CRM. Cucremara € u3MeHeHa ChOOPa3HO PA3IMYHUTE HYKIIU Ha
OpraHu3alMUTe OT PA3IUYHUTE ceKTopu. [Ipminokum e B OaHKUTE U 3aCTPaxOBATEITHUTE
npyxkecrBa. IIpu Oankure BepTtukamHuatr CRM cmocoGcTtBa 3a MHOTOKaHAJTHOTO
oOciyBaHe Ha KIMEHTUTE, MoAoopsBaHe Ha VHTepHEeT OaHKUPaHETO U YIPaBJICHUETO Ha
KIIMEHTCKUTE Cpe/CTBa. B 3acTpaxoBareinHuTe Ipy>KECTBA TOM MOIIoMara yrpaBieHHETO Ha
*KanOu, AUCTpUOYLHUATAa HA 3aCTPaxOBAaTEJHU MPOAYKTH 4pa3 areHTd, yIpaBlieHHE Ha

KOJICKTUBHUTEC 3aCTpaxOBKH, CICKTPOHHOTO 3aCTpaxXxOBaHE, 3aCTPaxOBATCIIHUAT aHAINW3 U

Ilp-227

4. Cloud CRM (o0i1auen CRM). B 3actpaxoBaresHUTE ApPYKECTBA MOXKE Ja Ce
usnomsBa EnunHaTa uHGopManMoHHA CHUCTEMA 32 OLleHKA, YPaBJieHHe U KOHTPOJI Ha
pucka (EMCOYKP)??8, HOBaMOHHOTO pPELICHUE 3a U3JaBaHE HA €JIEKTPOHHHU IOJIUIH
»| pOKIAHCKa OTrOBOpPHOCT’ € pa3paboTeHo oOT ,,MoOuiaren” B CTpaTeruyecko
napTHBOPCTBO C ,,Mycana Codt”. IlpunoxxeHneTo mo3BoisABa U3/laBaHE HA EICKTPOHHUTE
MOJIMIU TIOCPEJICTBOM €IUHEH MHTepdeiic 3a CBbP3aHOCT KbM BCUYKU 3aCTPaxOBaTEIHU
koMmmnaHuu. To Moske [1a ce u3MoI3Ba KakTo Ha CTAllMOHAPEH KOMIIOTHP B oprica Ha Opokepa,
Taka 1 4pe3 MOOMIJIEH TepMUHAII 33 JaHHHU Ha MACTO Ipu KineHTa. HoBaTta cuctema mpomeHs
U3LISUI0 OOJIMKA Ha 3aCTPaxoBaTeNHUs Ma3ap U Mpeajgara BUCOKOTEXHOIOTHUHU TOIXOH 32
npojaxxOu U oOCiIyXBaHe Ha KpaHUTE KIMEHTU. B CHIIOTO Bpeme 3acTpaxoBaTEeITHUTE
OpokepH HSIMAaT HYKJa OT HauaJdHa UHBECTHUILIUS, PECYpC U MapH.

OCHOBHHTE XapaKTePUMCTHKH Ha PEUICHHETO ca: MOOWIIEH MPEHOC Ha JaHHU;
paboTa BbpXy 7-WHYOB Ta0JET C ONEpalMoHHa CUcTeMa AHJIPOU] U Bb3MOXHOCT 3a Teyar
Ha MOJHUIIUTE Ha MOOUITHY MPUHTEPH; HATMYKE Ha JToKaHa 6a3a naHHu ¢ orpannyeHn CRM
BB3MOKHOCTH, KOMTO Mo3BoysiBar off-line cmpaBku 3a mopTdonanoro Ha mpojaaBauya,
MOJICEIIaHE 3a U3THYAIIH MTOJIUIU U TeHEpUpPaHE HAa OTUETH.

[IpunoskeHneTo ocUrypsiBa CaeIHUTE NPeIUMCTBA!

> HYJICBH pa3XxoAW 3a WHBECTUIMS - MeECeYHH aOOHAMEHTHH Takch 0e3
JTOMBIHUTEITHU Pa3XOAH 3a MOIIPHKKA U KOHCYMaTHBH;

» JIECCH U MHTYUTUBEH UHTepQeiic 3a KpaitHUs OTpeOuTe;

» BHCOKa HAQJICKTHOCT Ha coPTyepa U OTepallMoHHATa CUCTEMA;

» yBeIWYeHa YCTOMYMBOCT Ha araparypara,

» BrpajicHa B TabJieTa KaMepa ¢ BHCOKa PE30JIIOIIHs, KOSTO IToMara 3a 00CyKBaHe

Ha mponeca Ha 3aCTPpaxOoBaHC UJIN 3aBCKAAHC HA MICTA,

227 <http://www.oracle.com/us/products/applications/siebel/051285 .pdf>

228 Heiikon, M. Tlpunoxenne Ha Cloud computing B 3actpaxosaneto.// Hugopmayuonnume mexnonouu —
cmpamezuuecku npuopumem 6 UKOHOMUKAMa na suanuemo.: Medicoynapoona nayuna Kongepenyus. —
Caumios, 2011, c. 72.
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» BrpageH B TaOimera GPS, koHTO yilecHsBa HaMHUpaHe Ha ajpeca 3a cpemia c
KJIMEHTA;

> enuHeH uHTepdeiic 3a paboTa ¢ MPOAYKTUTE HA BCHUKH 3aCTPAXOBATEIN 2.

Ot mayamoro Ha 2011 1. ¢ Hammie BH3MOKHOCT 3a HM3IIOJI3BaHE M HAa OCHOBHA
0aHkoBa cucTema 1o ¢popmara Ha o0J1auHa ycayra. TakaBa e pazpadoTeHa oT copTyepHHUs
npou3BoauTeN Temenos, KOHTO BKItOYBA ocHOBHara cu O6ankoBa cucreMa TEMENOS T24
(T24) B nnardopmara Ha Microsoft — Windows Azure. Ts npeacrasisBa myoanyueH o0Jakx,

230 B cucremara e BHenpeno u pemennero TEMENOS ARC.,

KaTo ce u3noi3Ba u SQL Azure
oOe3neyaBamo ¢poHT-opucHUTEe PYHKIMHU 0. MHOTOKAHAJIHO OaHKUpaHe; OnepaTHUBEH
CRM; ananutuuen CRM; oTunTane Ha mapuyHUs MOTOK.

OcHOBHHTE MpeIUMMCTBA Ha CHCTEMaTa Ce M3pa3siBaT BbB: BUCOKA €()EKTUBHOCT B
peanHo BpeMe; HeMPeKbCHAT IOCTHIT; MHOTOKaHAJTHA MHTETPALHs; ABITOCPOUHO 33aIbpiKaHE
HA [0-TOJISAM OPOil KITMEHTH; IPUBJIMYAHE HA [OBeYe KIIMEHTH; HaMaJABaHe Ha pa3xoauTe’sl,

5. CRM karo ycayra. Yact or oGmaynure uzuucienus (Cloud Computing) e
codtyepbT KaTo yciyra (SaaS), KOWTO € Hali-pa3BUT MPU CUCTEMUTE 3a yNpaBieHHE Ha
B3aMMOOTHOUIICHHSTA C KIUEHTHTE.

EnHo ot Haii-monyisipHUTE MPHIOKEeHNUs 3a (huHaHcoBus cextop ¢ Oracle CRM on
Demand Financial Services Edition — Insurance Solution. Tosa e nspBusT SaaS CRM,
IpelHa3HayeH CIENMaTHO 3a 3acTpaxoBaTeIHHUTE cleuuainucTd. PerneHuero aaBa
BB3MOKHOCT Ha 3acTpaxoBaTeIHUTE areHTH W OpoKepH Ja OChINECTBABAT IO-A00pO
yOpaBlieHUE Ha KIMEHTUTE CH, Ja aHalu3upaT MOoTpeOuTesckuTe mnoprdeinu, na
uAeHTU(UIHPAT KPHCTOCAHUTE IPOAAKOH, 10 MOJAOOPAT 3abPKAHETO HA KIMEHTH.

OCHOBHHTE XapaKTEPUCTHKHU Ha MPUIOKEHHETO Ca: aBTOMAaTUYHO YIpPaBIICHUE;
CIIOCOOHOCT J1a Ce MPOCTEAIT BCUUKH JCHCTBYS HAa €1H KIIMEHT; IPOCeIIBaHe Ha PUCKOBH
noptdeinu; cieeHe Ha MHBECTULIMOHHUS NMOpTQeiin; On3Hec npocne/sBaHe; Ch3AaBaHe Ha
KiacupUKalMd Ha KIWEHTHUTE, MpOCIesIBaHe Ha MPHUXOAWTE; Cb3/JaBaHEe Ha EIUHEH
ISJI0CTEH TOTIIe]] BbPXY KIMEHTa; ChCTaBsHE HAa (DMHAHCOBU M WHBECTUIIMOHHU MPOGUIH
Ha notpebutenure; e-mail unrerpamums ¢ Microsoft Outlook u Lotus Notes; aBTomaTuyHo
CBBP3BaHE HA BXOJASAIIUTE U U3XOISIINTE UMEHIIN CbC CBHP3aHU KOHTAKTH.

IIpenuMcTBaTa Ha PEIICHUETO CE U3PA3SIBAT B!

» TOBHIIIABAHE HA MPUXOAUTE 10 Pa3IMYHK KaHAIIH;

> HOI[O6p$IBaHC 3aIbPIKAHCTO HA KIIUCHTH;

229 Mo6unten 1 Mycana CodT IIpeJcTaBsT Npej] 3aCTPaxoBaTelH| OPOKEPH MHOBATHBHA CHCTEMA 34
enekTpoHHu moymny. 2011.
<http://www.mypr.bg/news/communications/Mobiltel-i-Musala-Soft-predstavyat-pred-zastrahovatelni-
brokeri-inovativna-sistema-za-elektronni-politsi-1474/> 13.01.2012 r.

230 Tapymesa, C. [TpuI0KUMOCT U IIPOOJIEMH Ha 06JIa4HUTE YCIYTH B GAHKOBHS CEKTOP.

I Hupopmayuonnume mexnonocuu — cmpameuieckit RPUOPUMen 6 UKOHOMUKAMA HA 3HAHUEMO:
Medicoynapoona nayuna konghepenyus. — Ceumos, 2011, c. 181.
Zl<http://www.temenos.com/Documents/Files/Software/T24/ARC%20Brochure%20V5%20for%20electroni
c%?20distribution.pdf> 13.01.2012 .
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» monoOpsBaHe Ha €(PEKTUBHOCTTA OT paboTara Ha KJIUCHTHTE;

» HaMmallsiBaHE Ha Pa3XoluTe;

> yBenmuaBane Ha ROIZZ.

6. Counasen CRM (Social CRM). Conmanauar CRM Moke nma ce mnpuiara
e(EeKTUBHO U BbB (DMHAHCOBHS CEKTOP.

B 6ankure Social CRM mnepconanusupa oOmryBaHeTo ¢ KimeHTa. IloTtpedurensrt
BIDKJA B JIUIETO HAa OaHKaTa CBOW MpUATEN M MapTHHOP, HA KOMTO MOXKE J1a ce JIOBEpH.
[Tpunara ce HOB crnoco0 3a paboTa ¢ KJIMEHTUTE Ype3 BHBIMYAHETO MM B Ipolleca Ha
ch3naBane Ha ¢puHaHcoBU NpoaykTH. Comumanausatr CRM cvbupa, o6paboTBa u aHanmmu3upa
rojsiM Habop oT uHbopMaIus, KOSTO HEMPEKbCHATO ce yBenaudara. [1o3BossiBa mo-TouHa
OLIEHKA Ha TPY/a Ha BCEKH CITy’KHTEN U HETOBUAT IIPHHOC 32 NPEANPUATHETO S,

[Tpu 3acTpaxoBaTtennute aApyxecrsa Social CRM moxe na 6b/ie MHTETpUpaH ChC
cuctemara 3a oOpaOoTka Ha >KajuOW M OIUIAKBaHUS, C IEJN Ja ce MOJy4YHd MO-Tojsima
uHbopMallMsg 3a UIIela, MOCPEACTBOM COIMATHUTE MEIWH, KOWTO IIOCellaBa.
3acTpaxoBaTeHaTa KOMIIAHHUSI MOXKE J1a IPEIOCTaBH Bb3MOXKHOCT Ha KIMEHTUTE CHU Jia Cce
NPUCHEIUHAT KbM HSKAaKBa OOIIHOCT, B KOATO Ja OOCHKAAT 3APAaBOCIOBHUS HAaYyMH Ha
JKUBOT, Oe30macHOTO modupaHe, Bpb3KU C areHIUU 3a HEABMXKUMU UMOTH U T. H. Tazu
CTpaTerusi € ChIPOBOJCHA C peaulia MpoOIeMH W MpEeAU3BUKATEICTBA: ONpelessHe Ha
peaHuTe KIIMEHTH OT BCUYKU B OOIIHOCTTA, IIOTPEIIHH IaHHU 32 TOTPEOUTENNTE, TPOYyUEHU
OHJIaliH, aHalM3 Ha OHJIAWH TMOBEJCHUETO HAa KIMEHTUTE, HaChpuaBaHE HA KIUEHTHUTE
JI06POBOITHO /1A CIIOENAT CBOMTE COLMANHY mpodumu u ap.23*

Hpyr nonxon 3a momyJsipu3upadHe Ha e-CRM cucremure € MpoBEXIAHETO Ha
dbopyMH U U3NOKEHUS 32 MPEICTaBsSHE HA MPHUIOKEHUATA HAa PA3TUYHU MPOU3BOAUTENH,
TEXHUTE BB3MOXXHOCTH, MHEHHMETO Ha Ou3Heca 3a TAX W T. H. TakoBa cwhOutHe Oe H
nposeneHoro npe3 okromspu 2011 r. CRM Expo 2011.

Ha wusnoxenuero e mnpeacraBeH CRM u e-CRM codtyepa, mpemnaran oOT
pa3paboTuuIInTe, 1aBa c€ Bb3MOXKHOCT TOM J1a ce M3MpoOBa B peaHoO BpeMe, OCHIIECTBIBA
Ce JBYCTpaHHAa KOMYHHUKAIlUs MEXAYy MPOU3BOJUTENUTE U MOTpeOUTENUTEe HA TO3U THII
Ou3HeC MHPOPMAITMOHHU CHCTEMHU.

B pamkuTe Ha M3NOKEHHETO € IMpoBeleHa KOoH(epeHIHs, oOXBaliama CiIeIHuTe
OCHOBHU HaIPaBIICHUS:

1. OGchxaaHe Ha peaqHO BHEAPEHU B Pa3IMuHU OW3HEC CEKTOPU peIIeHHs Ha
OBNTapCKU TPOU3BOAMTENH, MPEIU3BUKATEICTBATA, C KOUTO ca Ce€ CONbCKald H

MMOCTUTHATUTEC OT TAX PE3YJITATH.

232 <http://www.oracle.com/us/products/applications/crmondemand/industry-solutions/insurance/crmod-
insur-distmgmtsolution-401363.pdf> 13.01.2012 .

233 Mpynnuxos, An. Conmansaas Cers u CRM. < http://www.slideshare.net/GeneralDevelopment/gd-social-
crm-banking-info-31052011>13.01.2012 r

23 Kaushal, R. Social CRM in Insurance: a Deeper Dive... <http://www.infosysblogs.com/
oracle/2011/08/social_crm_in_insurance_a_deep.htmI>13.01.2012 r.

159



2. JlemoHcTpHpaHe Ha cohTyepHU pelIeHMs], TpeIjiaraHy Ha HaIlus mas3ap.

3. OrtuuTaHe Ha pe3yiaTature OT mnomaieHu npoektd 3a CRM cucremu 1mo
OnepaTtuBHa nporpama ,,KoHkypeHTocrocooHoCT".

4. TlpencraBsHe Ha NMPUMEPH 3a Ch3JaBaHE HA CUCTEMH 3a MPOJaxOu, cxeMu 3a
OOHYCH U JApYru JIEHHOCTU MO YNPaBICHHETO HAa ThPrOBCKUTE €KUIU M OTHOIICHUATA C
KueHTuTe?,

Jlpyra BB3MOXKHOCT € OpPraHM3MpPAHETO Ha HAYYHH U HAYYHO-TIPAKTHYECKU
KOH(epeHIIUM, HA KOUTO Ja c€ OOCHIAT pe3ylTaTUTe OT M3CJeIBaHUs B 00JacTTa Ha €-
CRM cucremure, 1a ce mpeIcTaBsAT TEXHUTE Bb3MOKHOCTH U MPEJUMCTBa 3a OU3Heca, /1a
Ce JlaJlaT MHEHHUS U HACOKH 3a TSIXHOTO Pa3BUTHE U PA3IPOCTpaHEHUE.

B 3akimi0uenmne MoxeM Jja MOCOYHMM JIB€ OCHOBHU HaIpaBIICHUS 3a MOMYJIsIpU3HpaHe
Ha EJICKTPOHHUTE CHUCTEMH 3a YIIPaBJICHHE HAa B3aUMOOTHOIICHUATA C KIHEHTUTE CpEX
¢bunancoBute opranuzanui. OT eHa CTpaHa Ha MPEIIPUITUATA MOTAT J1a C€ MPeJIoKaT
MO-€BTHHU, TMO-JIECHU 3a BHEApPSBAHE W U3IMOJI3BaHE U MO-PEHTA0WIHM BapHaHTH Ha
cuctemara, kakButo ca Cloud Computing, SaaS u Social CRM. Ot npyra ctpana morar na
Ce OpraHu3WpaTr CcrHenuamu3upaHd QopyMH, KOUTO Ja CcpellaT HWHTepecuTe Ha
MIPOU3BOIUTEINH, TOCTaBUMIIM U oTpeduTenu Ha e-CRM codryep, kakbBTO € CRM Expo

HJIM HAYYHU KOH(i)epeHLII/II/I 3a HpO6HeMI/ITe oT obnacrra.

3.3.2. [penopbKku 3a pellaBaHETO Ha pPa3KpUTUTE OT U3cieaBaHETo Npobnemu

Cren ananu3a Ha pe3yJITaTUTE OT IPOBEAEHOTO aHKETHO NPOYUYBAHE 32 ChbCTOSHUETO
Ha e-CRM cuctemute BbB (PMHAHCOBHS CEKTOp, OfXa KOHCTAaTHPAaHU peaulla TPYIHOCTH,
npoOjJeMu M OrpaHHuYEHMs], BB3NPEMATCTBAIIM JOOPOTO yINpaBIE€HHE Ha BPB3KHUTE C
KJIMEHTUTE B YCIOBUATA HA U3rPajieHa U peaiHo ¢pyHkunonupama e-CRM cucrema.

Ha Ta3u ocHOBa MokeM J1a HabeneKUM Bb3MOXKHOCTH U J]a MPeJI0OKUM HAUYMHH 3a
noJ00psSBaHETO Ha 0OCITY’KBaHETO HA KIIMEHTHUTE B OBJIrapcKuTe (PMHAHCOBU MHCTUTYLIUU U
ycbBBpIIeHCcTBaHE He e-CRM cuctemure B cekTopa, B CI€THUTE HApaBICHUS:

1. Be3npuemane Ha cCTparerusra 3a YOpaBICHHE HAa B3aHMOOTHOLICHHATA C
KJIMEHTUTEe OT CTpaHa Ha npeanpusthero u m3rpaxkiaane Ha CRM cucrema, nensma
NOBMIIaBaHEe €(PEKTHMBHOCTTa Ha OM3HEC NpPOLECUTE W MNPHUBIMYAHE M 3aabpXKaHE Ha
KJIMEHTUTE, C KOWTO OpraHU3alMsiTa KOHTaKTyBa Ha BCEKM €JIMH eTall — MAapKeTHHT,
nponaxOu u obOcmyxkBaHe. OOBBp3BaHe Ha cucreMara c MHTepHeT KaTo eaUHHA

KOMYHHKAIITMOHHA nnaT(bopMa, B pE3YJITAaT Ha KOCTO CC BHCAPABA CIICKTPOHHA CRM cucremMa
(e-CRM).

235< http://www.econ.bg/news/article207343.html > 18.01.2012 r.
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2. OcHOBHATa TpeYKa 3a BHEIPSBAHETO HA CHCTEMaTa € ChIIPOTHUBATA KbM MPOMSHA
Ha HAYMHA Ha paboTa ¢ KIIMEHTUTE, KOHCEPBATU3MbT 110 OTHOILLIEHUE HA TAKBB KJIAC CUCTEMH,
JTOMBIHUTEIHUTE YCUITUS, KOUTO TpsiOBa Ja ce HacoyaT KbM pa3paboTBaHe, BHEAPSBAHE,
HACTpOIiKa Ha cUcTeMaTa 1 Hali-Beue 3a 00y4yeHue Ha repcoHaia. Pelenruero B Ta3u HacoKa
€ MpeMUHAaBaHEeTO KbM HOBaTa CHUCTEMa Jia CTaBa IJIaBHO M MOETAIHO, Hali-Hampel B €IHO
nojipa3jielieHue, a cje/l TOBa U B OCTaHAJIUTE U Jla ObJe ChIPOBOJAEHO C HEOOXOIMMOTO
oOydeHure U KBaJdu(pUKalus Ha AaHTQXKUPAHUS C Hes IePCOHA.

3. Usrpanenara cucrema cieiBa jga o0esledaBa KaKTO OIEPATHBHHTE, Taka U
QHAIUTUYHUTE (QYHKIUH, HACOYEHH KbM KiIMeHTUTe. OpraHuszaluuTe B CEKTOpa He
npunarat uHTepaktuBHU e-CRM cucremu, Thil KaTo camaTa UM MOJUTHKA HE MpeAroiara
npoMsiHa Ha OM3HEC NPOIECHUTE UM B CHOTBETCTBUE C pEATHHUTE MPEAJIOKEHUS Ha
knuenture. Matepaktupuute €-CRM cuctemu ca Bb3MOXKHHU €7iBa e/l KaToO Ce IPOMEHHU U
HAYMHBT Ha paboTa Ha 3aCTPaxOBATEIHHUTE JpyXkecTBa U OAaHKUTE M T€ Ca CKJIOHHHU Ja
MPUIIOKAT PEBEPCUBHO IIEHOOOpa3yBaHe WM JBYCTPAHHO JOTOBapsiHE, KOUTO ca pe3ynTar
0T K0J1a00palliOHHOTO B3aMMO/ICHCTBHE ¢ KIueHTuTe. Ha To3u eTam TakbB POJ] CUCTEMU HE
caMmo, 4€ He ce M3MOJ3BaT, HO Ha MPAKTHKA HE Ca U MPUIOKUMHU.

4. Cpel TEXHOJIOTHHUTE 3a ChbXPaHEHUE Ha JaHHH, Hall-pa3pOCTPaHEHH ca 0a3uTe OT
JaHHU, KOUTO HMMAT OrpPaHHYEHU BB3MOXKHOCTH 32 NPOGUIMPAHETO HA KIHUEHTHUTE.
HeoOxoaumo e 1a ce u3rpaisit no-BUCOKO TEXHOJIOTHYHU PEIIeHHs KaTO BUTPUHU 32 JaHHU
CKJIaJIOBE 3a JAaHHM WJIM MHTETPUpPAHU CHCTEMHU 32 CbXPAaHEHHWE Ha JIAHHUTE, KOUTO
MO3BOJIABAT OOXBAIlAaHETO HAa MHOXECTBO JAaHHHU 3a TMOTPEOUTENUTE OT PazTuYHU
TpPaH3aKLUMOHHHU U3TOYHUIIM, TAXHOTO MPOQIIMpaHe U Ch3/IaBaHETO HA €AMHHA U LSJI0CTHA
BU3US 32 KJIIMEHTA.

5. ITo otHoIeHre Ha codTyepa 3a M3BIUYAHE HA 3HAHUSA OT JaHHH ce 3abenss3Ba
HHACKO HHMBO Ha pa3pOCTPAaHEHHME Ha MHCTPYMEHTUTE 3a CErMEHTAlUs Cpel
3acTpaxoBaTEIHUTE APYKECTBA, PU KOUTO MOTPEOUTEICKOTO CETMEHTHPAHE U MIpeiarane
Ha UHJIMBUyaTU3UpaHy (PMHAHCOBU MPOJIYKTH OU JOBETIO 0 yBeIn4YaBaHe Ha OOIIHs Opoit
Ha ochliecTBsIBaHuTe caenku. CopTyepsbT 3a u3MepBaHEe Ha OTKJIOHEHHUS, KOHUTO JOIMbJIBa
TO3U 33 CETMEHTAllMs Ha JaHHUTE, aHATU3UPAiKU OHE3U JJaHHU, KOUTO MTONaAaT U3BbH BCAKO
TpynupaHe, ChII0O HE Ce€ mpuiaraT B ObArapckuTe (PUHAHCOBU MPEANPHATHS, KOETO €
WHAWKAIMS 33 HHUCKUTE BB3MOXKHOCTH 3a (opMupaHe Ha WHAMBUAyAIHH OQEepTH U
OPOAYKTH 3a BCEKH KIMEHT, OTYUTAMKM BCHUYKUTE MY XapakTE€pHH OCOOCHOCTH.
[TpunoxkeHusaTa 3a ympaBlieHHE Ha KaMIaHUM MOraT Ja ObJaT OCOOCHO TMOJIE3HH B
3aCTPaxOBAaHETO, KBJETO € HAJMIE OIpeJesieHa KaMIaHUHHOCT 1O OTHOLIEHHWE Ha
3acTpaxoBka “I'paxaaHcKka OTTOBOPHOCT ’, HO T€ C€ MpUjiaraT caMo B €IHO 3aCTPaX0OBaTEIHO
JIPY>KECTBO, Thil KAaTO 3aCTpaxOBKaTa € ChC 3aJbDKUTENICH XapakTep M HE ca HYKHU
JOMBJIHUTENTHA YCWIIMS 3a HEWHOTO MOMYJISIpU3UPAHE W MPUIIOMHSHE Ha CPOKOBETE 3a

cxirouBaneTo . Karo msso mpunmaranero nma Data Mining, OLAP u Bl-codryepa 6u
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OCUTYpWJIO OBP3 JOCTBII 10 TOYHA M 000OImIeHa WH(popManus 3a KIUEHTUTE, MO-T00po
pa3OupaHe Ha OJTYYCHUTE PE3YJITaTH U OTKPHBAHE HA CKPUTHU 3aBUCUMOCTH U TCH/ICHIIUH B
NOTPEOUTEIICKOTO TOBE/ICHUE, C IeJl B3UMaHe Ha aJICKBaTHU YIPABICHCKH PEIICHUS Ha
BCUYKH HUBA.

6. IMomoGpsiBaHETO Ha B3aUMOJICHCTBHUETO C KIIMEHTUTE MOXKE J1a CE OCBIIECTBH Upe3
usnoia3BaneTo Ha koHrtakTHH HeHntpoBe (Call Centre) u caiiToBe Ha HHCTHTYIHHTE,
oOe3revaBan GyHKIMUTE XapaKTEPHU 32 CICKTPOHHUTE Mara3uHu — OHJIAH OaHKUpaHe,
3aCTpaxoBaHe U T. H.

7. W3cnenBaneTo Ha Hal-Ba)KHWTE 3a OpraHM3alMuTe (DYHKIMH I[MOKa3Ba, ue
(UHAHCOBUTE WHCTUTYLIMU HE pa3BUBAT HAa HEOOXOJIUMOTO HHBO ITEPCOHAIM3AIUATA HA
CBOWTE TMOTpeOUTENH. Y KIMSHTUTE Ha IPEANPUATHATA B OpaHIia Bce MO-PSIIKO CE Ch3/aBa
YCEIIaHEeTO, Ye ca YHUKAIIHU, J)KEIaH! U BaXHU 33 00CITyXKBallaTa 'd UHCTUTYIIUS, KOETO €
NpeocTaBKa 3a JIECHOTO MM IpPEMHUHABaHE KbM Jpyra (UHAHCOBA OpraHU3allvsl.
HeoOxonumo € jga ce mpeanpueMaTr CTBIKH B MOCOKAa HA BCE IMO-HHIUBHIYaTU3UPAHO
o0ciTy’)kBaHe Ha KiMeHTa. TPeBOKHO HUCKO 3HAYCHHUE CE OT/IaBa Ha CaMOOOCITYy)KBaHETO H
BBb3MOkHOCTUTE Ha €-CRM cucremara B Ta3u Hacoka, KOCTO € WHAMKALUS, Y€ OaHKHUTE,
3aCTPaxoBaTECIHUTE JAPYKECTBA U T. H. HE Ca CKJIOHHU JIa C€ BUPTYAJIU3UPAT HAITBJIHO.

8. HyHo e mpeanpusTsTa Ja HarmpaBsAT [peJABapUTEIHA OIlEHKa HA OYaKBaHUTE
MaTepHaliHi U HemarepuaiaHu edektu oT npuiaraHero Ha €-CRM cucrema ¢ men na ce
MUHHMH3HPA PUCKBT OT BIOKCHUETO. AHAIM3HT HA MATEPUATHUTE CPEKTH OT MPUIIATAHETO
Ha e-CRM cucremara nokasBa, 4e OpraHM3alMUTE Pa3unuTaT Ha MHOTO Ha OpOH, peryJisipHU
C/ICJIKU M HE M3TI0JI3BAT IIBJIHOIICHHO Bh3MOKHOCTHUTE 32 TIOBHIIIABAHE HA OOLIUTE IPUXOIN
Yype3 yBeJIHuaBaHe Ha KIMEHTCKATa JIOSUTHOCT M CTOWHOCTTA Ha €AMHMYHATA TPAH3aKIIHSL.
ToBa e mpennocTaBka 3a MO-HATATHIIHO 33AbP)KaHe WM HaMaJlsiBaHE Ha OOIIUTE IPUXO/IH,
ThI KaTo B IBJITOCPOYEH IUIAH TMOAOOEH pPOJ CHAENKH HEMPEeKhCHATO HaMamsBaT C
M3UeprBaHe Ha BB3MOXKHOCTTA 3a MPUBIMYAHE HA HOBU KiueHTH. OT Jpyra cTpaHa
OPEeNNpUsATHITa HE C€ CTPeMsIT KbM HWKOHOMHS, a HAaco4BaT CBOUTE YCHIUSA KbM
yBeIMYaBaHE Ha MPUXOJUTE, KOETO € caabo MPHUIOKKMMO B YCIOBUSITA HA KpU3a U HE OU
JIOHECTIO OYaKBaHUTE ABITOCPOUYHH edekTu. JloOpara mpakTuka € J1a ce yBeIudu OposT Ha
TpPaH3aKIMUUTE C €UH KIMEHT U TOM Ja ce 3abpKH 3a MPOABIKUTENICH TIEpUOJ OT BpeMe,
KOETO IIle HaMaji 3HAYUTEITHO W Pa3XOAMTE 3a MapKeTHHT U pekiiama. OpraHu3anuure
TpsiOBa a paboTAT M B MOCOKA HAa MO-TOJSMA I'bBKABOCT CIPSAMO KIMEHTCKUTE KEJaHUs,
OWJI0 TO MO OTHOIIEHHWE Ha YyI0OCTBOTO HA MOTPEOUTENUTE WM TO OTHOIICHHWE Ha
[IEHOOOpa3yBaHETO HA yCIyTHUTE.

9. Heobxomumo e npeanpustusara aa BHeapssar e-CRM cucrema, obe3neyasaiia B
Hali-ronsiMa creneH (YHKIMOHATHUTE OCOOEHOCTM Ha OpraHu3ausaTa W oOXBaliaia

0Oa3zoBaTa CHCTEMHA APXUTCKTYpa, XapaKTCpHA 3a CCKTOpa. TakaBa e cucreMara, KosaTo MOXKE
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na ObJe M3rpajieHa Bb3 OCHOBA Ha MPEAOCTABEHHS MOJEN Ha ychBBpIIeHCTBaHA €-CRM
cucTeMa.

10. IMepcriekTHBHA BB3MOKHOCT € U3TPaXKJAHETO Ha [ICHTHP 32 00paboTKa Ha TaHHH
v unTerpanuaTa My ¢ e-CRM cucrema. ToBa 61 OBENO 10 HaMaJIsBaHe HA Pa3XOJIUTE 3a
CNIEKTPOCHEPIHs, ONITHMU3UPAHE Ha MPOIIECHTE 10 00paboTKa Ha JaHHUTE, CUTYPHOCT TIPH
ChXPAaHEHUETO Ha TOJIEMHUTE MH(POPMAIIMOHHA MaCHBH, KOUTO Ca CHINECTBEHU IPEIMMCTBA
3a TakaBa cdepa OT MKOHOMHKATa, KOSTO OOpaBH C OCOOCHO YyBCTBHUTEIHH W BaKHH
KJIMEHTCKH JIaHHHU, KaKBaTo € (pUHaHCOBATa.

11. Tpennpustusita OT CEKTOpa MOTaT Jia ce BB3MOJI3BAT OT BH3MOKHOCTUTE Ha
Cloud Computing, SaaS u Social CRM kato eBTHHM U PEHTAOUIHK PEIIECHHUS 3a YIIPABICHHE

Ha BSaHMOHCﬁCTBHCTO C KJIMCHTUTC.

163



3AK/TIOMEHUE

N3cneaBaHeTo Ha €1EKTPOHHUTE CUCTEMU 3a YIIPaBICHUETO Ha B3aUMOOTHOIIEHUATA
C KJIMEHTUTE M TAXHOTO MPHJIOKEHHE BbB (pMHAHCOBUs ceKkTop Ha P. bwirapus nenu ga ce
pa3KpuUAT Bb3MOKHOCTH Ha CUCTEMATAa 32 YChbBBPIICHCTBAHE HA BPB3KUTE C KIIMEHTUTE Ha
(UHAHCOBUTE HMHCTUTYLUMH W J1a C€ MNPEAJIOXKH YCHBBPIICHCTBAH MOJEN Ha OH3HEC
uH(pOpPMaLlMOHHA CUCTeMa, OOCITy’)KBallla B Hail-rojisiMa CTETEH TOBa B3auMoJeiicTue. B
Ta3u Bpb3Ka aBTOPBT CH IOCTaBU 3a pElLIaBaHE HIKOJKO OCHOBHM 33/aud, CBBbP3aHM C
U3SICHSIBAaHE Ha CHLUIHOCTTA, UKOHOMHUYECKATa POJis, PEAIHOTO MPAKTUYECKO MpUIIaraHe U
BBH3MOKHOCTHUTE 32 MOIYJIIpH3UpaHe U yecbBbpuieHcTBaHE HAa 6-CRM cucremure B cexTopa.

BcrnencTBue Ha M3BBPUICHOTO MPOYyYBAaHE HA TEOPETHUYHHTE OCHOBHM Ha e-CRM
CHCTEMUTE U U3CIIEIBAHETO B MPAKTHUKaTa Ha ObArapckuTe GUHAHCOBU OpraHU3ALlMHU, MOTAT
Jla Ce HalpaBAT CJEJHUTE HU3BOAM, ChOOpPa3HO CTpPATErMYECKUTE LEeIU U 3ajauyd Ha
pa3paboTkara:

1. Crparerusita 3a U3rpaKJaHe Ha CUCTEMHUTE 3a  YIpaBIE€HHE Ha
B3auMooTHomIeHusTa ¢ kauenture (CRM) B cekropa € peakiusi Ha yBEJIMYABAIUTE CE
HY)KIY, 3alUTBaHMsI M M3UCKBAHUSA Ha KiIHeHTUTe. T mpenocTaBs KOHKYPEHTHH
IIPEIMMCTBA Ha OpraHU3alusATa, U3pa3sBalli Ce B yBEJIMYaBaHE HAa IEHHOCTTA HA KIIMEHTA,
MIOBUILIAaBaHE Ha YJOBJIETBOPEHOCTTA MY, BOAU O NPUBIMYAHE HA HOBHU U 3aJbpXKaHe Ha
BEUE CHIIECTBYBANINTE KIMEHTH. VIHTepHET ¢ OraronpusiTHa Cpeaa 3a OCHIIECTBABAHE HA
IIPOLIECUTE, CBBP3aHU C IPOIaXOUTE, MapKETUHIa U 00CITY’KBAaHETO HA KIMEHTUTE, KOETO €
IpeanocTaBka 3a usrpaxnaanero Ha enekTpoHHu CRM cucremu. Te ce ompenensat karo
OusHec MHGOPMAIMOHHU CHCTEMU OT TuIa (QpPOHT-O0dUC, KOUTO CHOMpAT, ChXpaHSBAT,
00paboTBat, aHAIM3UPAT W EKCIIOPTUpAT IpsjIaTa HaTM4YHA MHGOPMAIMS 32 KJIUEHTUTE Ha
MPEANPUITUETO, U3TOI3Baliku MIHTepHeT KaTo o01ia miatdopma 3a padoTa.

2. B apxXuTeKTypHO M TEXHOJOTMYHO OoTHoIIeHne e-CRM cucremara ce cbCcTOM OT:
XpaHWIMILE 3a JaHHM, AHAJIUTHUYEH HWHCTPYMEHTApUYM M pELIeHHs, o0e3redaBalu
B3aMMO/IEWCTBUETO C KIMEHTUTE. BCHYKM T€3M KOMIIOHEHTH UMaT CBOUTE Pa3HOBUJIHOCTH
u crneuuguunn ¢yHkuu. HeoOxoqumo € apXUTeKTypHHUTE €JIeMEeHTH Ja Oblar
UHTETPUPAHU TIOMEXJY CH, KOETO € MpEeIrocTaBKa 3a M0-100poTO yHpaBiIeHHE Ha
OPEeIIPUITUETO KaTo ISUI0 U HEroBUTE KIUEHTH B YaCTHOCT, NPEJOCTaBSIMKKM Ha
MEHUDKMBHTA Obp3a, TOYHA W aJeKBaTHa WHOOpMAaIMs, CIOCOOCTBaIla B3€MAaHETO Ha
000CHOBAaHM YIPABIECHCKU M OPTaHU3ALMOHHH PEIIECHNUS.

3. Bueapseaneto Ha e-CRM cucrema € 0O0yCIIOBEHO OT HEMPEKbCHATO
HapacTBallara KOHKypeHTHa 60p0a 3a BCEKU KJIMEHT, YBEIMYEHUST Opoil Ha KaHaJIuTe 3a
KOMYHHUKAIUS ¢ KJIMEHTUTE, MPOMEHALIUTE C€ KOPIOPATUBHU MPUOPUTETH, HApaCHAIUTE
MH(OPMAIIMOHHUTE MOTPEOHOCTH Ha OW3HEeca, ThPCEHETO Ha HOBU WKOHOMHYECKH U

Ma3apHU NPEAUMCTBA.
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4. B pesynarat ot npwiaradeto Ha e-CRM cucremute ce mposBsSBaT pasHOOOpa3HU
MaTepUaIHu U HeMaTepuaaHu epektu. C Hal-ToIIMO Pa3lpOCTPAHCHUE € YBEINYaBAHETO
Ha oOImMs Opod Ha CIEIKUTE, KOETO € MPEIIOCTaBKa 3a HapacTBaHE Ha NMPUXOIUTE OT
KIMECHTUTE, HaMajsBaHE Ha pa3XOJUTE IO OOCIY)KBaHE M KATO CIEACTBHE OT TAX —
yBelMYaBaHe Ha medanbara. Hali-pa3npocTpaHeHuTe HeMaTepuaaHud e(eKTH ca
BB3MOKHOCTTA 3a Pa3BUTHE Ha KOHKYPEHTOCIIOCOOHU (PMHAHCOBH MPOAYKTH, HAMajeHaTa
aJMUHHCTpPaTHBHA paboTa, Ch3JaBAHETO HA IJIOCTHA BH3WS 32 KJIMCHTA, TOBHIIABAHE
KayeCTBOTO HA YCIYTMTE, KOUTO ca aTeCTalHs 3a JOOpPOTO H3IOJI3BAHE HA CIUHHUTE
KOPIIOPAaTHBHM XpaHWIWINA 3a JaHHW (HAW-4ecTO BBB BUJ Ha 0a3W OT JaHHH) M Ha
omeparuBHaTa W aHaiuTHyHata dacT Ha €-CRM cucremara. Onenkara Ha eekTuTe H
MOJI3UTE OT BHEAPSBAHETO HAa CHCTEMara KaTo 1[I0 € MHOTO J00pa M MPH MO-TOJIIMa 4acT
OT OpPraHU3aIMUTE UHBECTUIMATA CE OTPEICs KaTo YCIelIHa U TIeUeIUBIIA.

5. Hanmumie ca MHOXKECTBO TPYOHOCTH H MNpOOJIeMH TpU Pa3pabOTBaHETO,
BHEJIPSABAHETO M eKcruioaTanusara Ha e-CRM cucremara, Haii-Be4e OT OpPraHH3allMOHHO,
TEXHOJIOTUYHO M (PMHAHCOBO ecTecTBO. OCHOBHATA IIPEYKa 3a BHEAPSIBAHETO HA CUCTEMaTa
€ CBIPOTHBAaTa KbM NPOMsSIHA Ha HAYMHA HAa pabdoOTa C KIMEHTUTE, KOHCEPBATU3MBT II0
OTHOIIICHUE HA TAKbB KJIAC CUCTEMH, IOMIBJIHUTCITHUTE YCHIIUS, KOUTO TPSIOBA J1a e HacoJar
KbM pa3paboTBaHe, BHEAPSBAHE, HACTPOWKA HA CHCTEMaTa W Haii-Bede 3a OoOyveHHE Ha
nepcoHalIa.

6. E-CRM cucremute ca MojepHa WHHUIIMATHBA, ITUPOKO 3acThIicHA B OAHKUTE,
3aCTpaxoBaTCIHUTE JIPYKECTBA M OPOKEPCKUTE KbIIH, Hali-Beue Mpe3 MOCICIHUTE CeIeM
roaunau. 75% oT u3caeaBaHuTe opranu3anuu npurexxasar CRM cucrema, a mpu 71% 14 € u
enekTpoHHa. E-CRM cucrtemara e opueHTHpaHa KbM OCBHIIECTBSIBAHE HAa OMEPATUBHU H
AHATUTUYHHU (YHKIMH, HO JIUIICBA KONAOopaTuBeH MHCTpyMeHTapuyM. [1o-KOHKpeTHO TS
TpsiOBa ma oOesneyaBa (yHKIMHUTE C Ha-rONsIMAa BAXKHOCT CHOpPEA aHKETUPAHUTE
OpraHu3alyy: nogo0psiBaHe Ha OOCIY)XKBaHETO; MOBHINIABAHE Ha YJIOBIETBOPEHOCTTa Ha
KIMEHTHUTE; OMpeJeNisHe Ha TOYHUSA MPOAYKT 3a TOUYHHUS KJIMEHT; MazapHa CerMEeHTAIlWs;
MPOBEXKAAHE Ha TMOAXOMAIIM MApPKETUHTOBH KaMIIAaHWHW; WHJIWBUIYaJeH MapKETHHT;
yIOpaBleHUE Ha CICIKHUTE.

7. IlpencraBeHusT mMonen Ha ychbBbpiieHcTBaHa e-CRM cucrema 3a (huHaHCOBUS
cekTop, oOxBallla B Hai-rolsiMa CTENEH MPEANOYUTAHUTE APXUTEKTYPHH KOMIIOHEHTH,
BPB3KUTE MEXKAY TIX, MHOOPMAIMOHHHUS TOTOK M JIByCTPAHHOTO B3aUMOJCHCTBHE C
noTpeduTenuTe, B3eMalku TMOA BHUMaHHE M TopenocodeHute ¢yHkuuu. Cucrtemara,
U3rpajieHa Bb3 OCHOBA Ha MPENJIOKEHHUS MOJe], OM HaMepuiia TONSMO TMPUIOKEHUE B
uH(popMaImoHHaTa HHGPACTPYKTYypa HA BCsKa (PMHAHCOBA OpraHMU3aIlMs, 3aI0TO OTpa3siBa
B MbJIHA CTeNeH TunuuHata apxuTektypa Ha BUC 6e3 mga mpeHeOperBa HUTO €AWH OT
OCHOBHHTE i MOAYIIM U C€ MHTETpHpa JecHo ¢ O6ek-oduca. OCBeH TOBa ca 3aCThIICHU Haii-

YCCTO M3IOJJ3BAHUTC KOMYHHKAIIMOHHU KaHAJIM, XpaHWJIWIIA 3a JdHHW, aHAJIUTUYHH
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WHCTPYMEHTH U (poHT-0drCcHU NpmwiokeHus. [Ipemaxnara e koiaboparuBHaTa 4acT Ha e-
CRM cucremara nopaiy HEMpUIOKHUMOCTTAa W Ha TO3U eTam BbB (uHaAHCOBaTa cdepa.
OntuMHu3MpaHu ca BPb3KUTE MEKY OTACIHUTE MOAYIIH.

8. E-CRM cucremara Ha opraHu3anusTa MOXE Ja C€ MHTErpupa ¢ LEHTHP 3a
00paboTKa Ha JaHHU, KOeTo ce o0yciaBsi OT HEMPEKbCHATO HapacTBalusi 00eM JaHHU 3a
KIIMEHTUTE U HEOOXOAUMOCTTa Te Aa ObAaT ChXpaHsIBaHU CUTYPHO U Haaex1HO. [Ipeacrasen
€ MOJeN Ha HUHTEerpamus MeXIy CUcTeMara M LeHThpa 3a o0paboTka Ha JaHHU Ha
SugarCRM.

9. 3a monynspuszupane Ha e-CRM cuctemute cpen (GUHAHCOBUTE OpraHHU3aAIlUU
MOTar Ja ce MpeArnpueMaTr peauua MEpKHU: Ja C€ IPeasoKaTr IMO-€BTUHHU, MO-JECHHU 3a
BHE/PSBAHE U U3IOJI3BAHE U MO-PEHTA0MIHA HTHOBaTUBHU BapUAHTH HA CHCTEMAaTa, KAKBUTO
ca Cloud Computing, SaaS u Social CRM, ocuoBan Ha ye06 2.0; ma ce opraHusupar
creruanu3upanu GopyMu, KOUTO Ja CpelaT HHTEPEeCUTe Ha MPOU3BOIUTENH, TIOCTABUNIIU U
notpeburenn Ha e-CRM codryep, xakpBTO ¢ CRM Expo; ma ce mpoBeaaT HaydyHU
KOH(epeHIIUU MO NpoOJeMHUTEe OT 00JacTTa C ydYyacTHETO Ha HayyHaTa OOLIHOCT U
MIpaKTUKaTa.

Karo ce oruuta mpunaraHeTo Ha CHCTEMHHUs MOAXOJA MpU pa3pabOTBaHETO Ha
JUCEPTALMOHHUS TPYJ U OTHOCUTEIHO OIPAHUYEHUS MEPUOJ 32 U3CIEABAHE U aHAIU3 HA
JAHHUTE OT MPOYYBAHETO, MOXKE Ja C€ CHUCTEMATH3UpaT CIEIHUTE OCHOBHU IPUHOCH U
pe3yaTaru:

1. U3cnenBanu ca u ca o0OOOIIEHHM TEOPETUYHUTE OCHOBU 3a CBHIIHOCTTA,
byHKIMOHATHUTE U apXUTeKTypHHU ocoOeHocTr HA CRM u e-CRM cucremute. Pazpaboten
e kputepuii 3a knacudukanus Ha CRM cucremute - Bb3 OCHOBa Ha TEXHOJIOTHATA 32
B3aUMOJICHCTBHE C KIIMEHTA.

2. HeduHupanu ca HEOOXOIUMOCTTA U OCHOBHHUTE MIPEANIOCTABKY 32 U3TPaKIaHe Ha
e-CRM cucremara. B3 ocHOBa aHanu3a Ha OAXOAMTE 3a BHeApsiBaHe Ha e-CRM cucremara
€ MPEeJIOKEH €IMHEH IOAXOJ, KOWTO BJUs€ B TojisiMa CTeneH BbpXy ycnexa Ha CRM
WHUIMaTHBaTa. V3cnenBanu U aHAMM3UPAaHU Ca MAaTEPUATTHUTE U HEMATepUaIHU e(PEeKTH OT
IIPUJIATaHETO M.

3. Bb3 0cHOBa Ha aBTOPOBO AHKETHO MPOYYBAHE € AHAIIU3UPAHO MPUIIOKEHUETO Ha
e-CRM cucremure BbB ¢uHaHCOBUs cekTop Ha P. bwarapus. Ilocouenu ca u ocHOBHHTE
npuunHu 3a Jjwuncara Ha e-CRM cucrema. JlepuHupanu ca apXUTEKTypHHUSIT W
dbyukroHaHUIT 00xBaT Ha e-CRM cucremuTe, KaTo € nmpenyokeH KoeUIIMEeHT 3a OIICHKa
Ha CTETEHTa Ha BaXKHOCT Ha (pyHKImuTe Ha cuctemara (Importance of Function - IOF).

4. Cp3maneH M TpeIOKEH € Mojen 3a ycbBbplieHcTBaHa e-CRM cucrema,
MOJXOJIAIIIA 33 ObJTapCKUTE PUHAHCOBUTE MPEANIPUATHS. MonensT € pa3padoTeH Ha 6a3a Ha
e-CRM cucremara Ha XeTuX, KOATO € MOAU(HIIMPAHA CHITIACHO PE3yATATUTE OT AaHKETHOTO

MMPpOYy4YBaHC 3a pa3npOCTPAHCHUCTO HA ApXUTCKTYPHUTC PCILICHUA 3a e-CRM cucremara BbB
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(MHAHCOBHSI CEKTOp M € ChoOpa3eH ¢ (PyHKIIMUTE C Hali-BUCOK KOS(MHIIMEHT 3a TSIXHATa
BaXHOCT. Pa3paboTeH e BapuaHT 3a MHTErpanusi MeXAy ycbhBbpuieHcTBaHata e-CRM
CUCTEeMa Ha OpraHM3alusaTa U HEeHThpa 32 00paboTKa Ha JaHHUTE.

5. Ilpennoxkxenu ca cpeactBa 3a nomnyisipusupaHe Ha e-CRM cucremute BbB
(buHaHCOBUS CEKTOpP, KJIacUUIUpPAHU B 2 TPYNHU: MpHJIAraHE HAa HOBUTE TEXHOJOTHH U
cTaHaapTy B pazsuruero Ha e-CRM cucremure, oTpassBaiiyu cCbBpeMEHHUTE TEHACHLIUHU B
pazsutuero Ha KT u nmpoBexaane Ha popyMu, U3T0KEHHS U KOH(DEPEHITNH 110 BHIIPOCUTE

u HpO6J'IeMI/ITe, CBBbpP3aHH C TO3U BUJ CUCTCEMHU.
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CNUCBK HA N3MNO1I3BAHUTE CbKPALLLEEHUA

A/l - AKIIMOHEPHO PYKECTBO

BUC - buznec undopMaiyionHa cucreMa

HUKT - NadopmManmoHHN 1 KOMyHUKALIMOHHU TEXHOJIOTUU
UT - UadopManoHHN TEXHOIOTHU

B2B - Business to Business

B2C - Business to Consumer

BI - Business Intelligence

BPL - Business Process Reengineering

BPM - Business Process Management

CLV - Customer Lifetime Value

CPI - Continuous Process Improvement

CRM - Customer Relationship Management

DNS - Domain Name System

e-CRM - Electronic Customer Relationship Management
EDI - Electronic Data Interchange

ERP - Enterprise Resource Planning

FAQ - Frequently asked questions

IOF - Importance of Function

IT - Information technology

MCRM — Mobile Customer Relationship Management
OLAP - OnLine Analitical Processing

ROI - Return of Investment

Saas - Software as a service

SFA — Sales Force Automation

SCM - Supply Chain Management

SOA - Service-Oriented Architecture

TCO - Total Cost of Ownership

VoIP - Voice over Internet Protocol
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MPUNOMEHUE 1

KAPTA 3A AHKETHO NIPOYYBAHE

1. Kak ouensiBate npodjemure BbB Bamara opranu3anusi, nopoaeHu oT Hex00poTO
ylpaBJ/ieHHe HA B3aMMOOTHOLIIEHUATA C KIUeHTuTe?

A. 00 MHoro ronemu

b. O Cpemar ce HIAKOM TPYAHOCTH

B. O Manku

I'. O Hsama TakuBa

2. Bb3npuema sin Bamara MHCTUTYIMS KOHIENUUATA U puiaocopusaTa 3a ynpaBJjeHue
HAa B3aMMOOTHOLICHUSITA C KJIMEHTUTE, MOCTABANIA B EHTbPAa HA OM3HeC JeiiHOCTTA
KJIMEHTHTEe, TEXHUTE HYKAH U NPeInoYuTaHus?

A. 0O Jla

b. O B u3BectHa cTeneH

B. O He

3. OpuenTupana jgu e Bamara opraHuzanusi KbM YCTAHOBSIBAHE HA JbJITOCPOYHU
OTHOLIEHHS ¢ KJIHEHTHTE cH?

A. 0O Jla

b. OO He

B. O 3a Hac e 6e3 3HaueHue

4. 3a nmomoOpsiBaHe Ha YNPABJCHHETO HA B3aMMOOTHOLICHHMATA C KJHMEHTHTE Ca
AHTa)KMPAHU OTAEJIUTE 1O:

A. O MapkeTtunr

b. O Iponaxou

B. O O6cnyxBane

I'. O UT oramen

JI. O Toa e rpmxa Ha 1s71aTa OpraHU3aLus

5. Uma ju Bamara opranusauus HMH(OPMALMOHHA CHCTeMa 3a YNpaBJeHHE Ha

B3aUMOOTHOIIeHUATA ¢ kiauenture (CRM cucrema)?

b. O He, Ho mpencrou BHenpsBaHe

B.O Heo6xoauma HU €, HO HAMaMme (PMHAHCOB PECypC 32 HEHHOTO U3rpaKIaHe
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I'. O He Hu e HEOOXOAMMA

6. IlogabpikaTe JM eAUHHA 0a3a JAaHHM 32 KJIHEHTHTE CH?
A.0O Ja
b. OO He, Ho oOMucasiMe Ch31aBaHETO U

B. O He u ne oOMucisiMe 1moo0Ha HHTETPaLns

7. Bamata CRM cucrema cBbp3ana ju e ¢ HUnrepHer (1.e. e ejekrponHa CRM
cucrema)?

A.0O Ja

b. O He

8. 1o kakbB HaunH e pazpadorena CRM cucremara Bu?
A. O I'otoBo pemieHre Ha €MH TPOU3BOIUTEI
b. O UnTerpupane Ha MHCTPYMEHTH OT Pa3jIMYHK IPOU3BOIUTENHN, ChOOPa3HO
WH/IMBUTYy AJTHUTE HYXKIU
B. O Co6ctBena pa3paborka Ha UT otaena
I'. O UnauButyamHo pelieHue, pa3padoTeHo OT Crielualin3upana pupma

(ayTcopcuHr)

9. Ako e pa3padoTeHa no sapuantu A u b, copryep Ha Koii mpon3BoaUTE]I € 3aKyIIeH

M KAKBO € HETOBOTO HAMMEHOBAHHME? ..........ccoviieiiiiiiiineeeeeessiiininneeeaaesnnns

10. ChriacHo koii noaxox e BHeapena CRM cucremara Bu?
A. O BresanHo BHepsiBaHe Ha cucTeMaTa — “["onemusr B3puB”
b. O IloeranHo BHeApsiBaHE, 3aMEHSIIO CTapa HHGOPMAIIMOHHA CHCTEMa
B. O He e cepoiectByBana mpeauiiHa WHPOpPMAIMOHHA CHCTeMa 3a pabora C

KIIMCHTUTC

11. Ilpe3 komn eTanu e NPeMUHAJIO BHEAPSBAHETO HA cucTeMaTa Bu 3a ynpasienue Ha
B3aHMOOTHOIICHHUATA C KJIMCHTUTE?
A. O IlpenBapurenHa olieHKa Ha ChIIECTBYBAIINTE KJIMEHTH U HEOOXOIMMOCTTA OT
cucreMara
b. O Ouenka Ha CXOHU CUCTEMH HAa KOHKYPEHTHH OpPTaHH3aLluH
B. O JlonrbiHeHne Ha Beye CHIIECTBYBAIIUTE CUCTEMH C MOJYJIH 32 YIIpaBJIeHUE Ha
B3aMMOOTHOUIEHUATA C KJIMEHTUTE

I'. O OGyuenue Ha nepcoHana
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J1. O Pa3paboTBane Ha cucTeMa, ChOOpa3eHa ¢ MHIUBUIYATHUTE 0COOEHOCTH

12. Kom ot cjexHuTe TPYAHOCTH U MPOOJeMH ce HA0I01aBaT Npu pa3padoTBaHeTo,
BHeJpsiBaHeTO U ekciuioaTanusita Ha CRM cucremara BbB Bamara opranusanusi?
A. O Jlumca Ha rinobanHa Gu3HEC cTpaTerus 3a paboTa ¢ KJIMEHTUTE
b. O He ce B3uMa npeaBuI MHEHHETO Ha CIYKUTEIIUTE
B. O AkuenTrpa ce BbpXy TEXHOJIOTHTA, @ HE BbPXY OpraHH3alusiTa Ha
IEeHHOCTTA
I'. O JIunca Ha yMeHHUs 3a BHEAPSIBaHE Ha CHCTEMATa
J. O Cnoxna uHTErpanus ¢ Apyrure HHPOPMaIHOHHN CHCTEMH
E. O TpyaHocTH pH HHTErPAIUATA HA CHIIECTBYBAIIUTE JaHHHU 3a KIIMEHTHTE ChC
chcTeMara
K. O TpynHo ynpasiienue Ha Mamada Ha IPOSKTa
3. O Hucka creneH Ha I'bBKaBOCT HA TOTOBUTE CO(MTYECPHH PEILICHHSI
. O TpynHocTtH npu paboTa Ha CIYKHUTEIUTE ChC CHCTEMATa
K. O ®unancoBH, BpeMEBU U IPYTU OTPAHUYCHUS

JI. 00 HeBw3MoKHOCT 3a noaAAbpPIKaHE Ha IbJIOCPOYHHU OTHOIICHHUSA C KIIMCHTUTC

13. IIpu ycnoBue, ye BbB Bamara opranmsaumus Juncea CRM cucrema, mous

MOCOYETEC OCHOBHHUTEC MPHUYMHHU 34 TOBA: ...t

14. Kbm kosi ot ciaeanute BuaoBe CRM cucremm cnopea paBHHMINETO Ha
OCBhIIeCTBAABAHUTE NMpouecu Ouxre npuuucanian Bamara cucrema?

A. O Crparernuecka

b. O Oneparusna

B. O Ananutnyna

I'. O KonaGopannoHHa (HHTEpaKTHBHA)
15. KbM ko1 ot caegnute BugoBe CRM cucremn crnopen creneHTa Ha AKTMBHOCT HA
KJIMEHTHUTe OuxTe npuuncanau Bamara cucrema?

A. O IMacuBHa

b. O AktuBHa

16. Kpm kos ot ciaennute BuaoBe CRM cucremu cnopea TexHoJiorusita 3a
OCBhIIIeCTBAIBAHE HA B3aUMO/EiCTBHETO C KJMEHTHTe OuXTe mpuuuMcauian Bamara
cucrema?

A. O TpaguumonHa (BbTPEIIHOKOPIIOPATHBHA)

b. O Enekrponna (e-CRM)
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B. O Mo6unaa (MCRM)
I'. O CRM karo ycnyra (SaaS)

Cnedsawume 6vnpocu ce OMHACAM 34 eNeKMPOHHUMe CUCMeMU 34 YNpasienue Ha
e3aumoomuowenusma ¢ xkiuenmume (e-CRM). Mons omeosopeme camo 6 cruyuail, ue

Bawama opzaruzayusl pasnosaza ¢ maxkaea.

17. Ilo kou komyHukanuoHHU kanagau Bamara CRM cucrema Hadbupa nndopmanus
3a KJIMeHTHTe?

A. O JInyeHn KoHTaKT (HHTEPBIO, Pa3rOBOP)

b. O Ypes tpaauiinonnu (xapTreHn) GopMyIIspu

B. O Ype3s web-6a3upanu GopMysisipu Ha KOPIIOPATUBHUS CAT

I'. O ITo enexTponna morma (e-mail)

J. O ITo renedon, B . u. Call Center u VoIP

18. KakBa nundgopmanus 3a kauenture Bu mocronBa B CRM cucremara?
A. O JInuna undopmanus (ume, o, Bb3pact, ET'H)
b. O KonrakTHa nHpopmanus (aapec u TeaedoH)
B. O O6pazoBanue u kB pUKaIus
I'. O Mecropabora
J. O Conmanen cratyc
E. O Cemeen cratyc
K. O Xo6u n uaTepecu

3. O M3non3Banu 10 TO3M MOMEHT NMPOAYKTH U YCIYTH

19. Kbae ce cbxpaHsiBa KJIHEHTCKATa HHpopManus?
A. O baza nannu (Database)
b. O Burpuna 3a nannu (Data Mart)
B. O Ckunan 3a nanau (Data Warehouse)

I'. O Hnrerpupano penienue

20. Kak pemaBare mnpodjeMHTe CbC CHIYPHOCTTA Ha JaHHHUTE 32

T 07 ) 4 N 7 ALY
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21. C noMomTa HA KOM AHAJUTHYHH MHCTPYMEHTH Cce M3BbpHIBA 00padoTkara Ha
JAHHHUTE 32 KJINeHTuTe?

A. O Uncrpymenrtu 3a noobuBane Ha gannu (Data mining)

b. O UucTpyMeHTH 3a oriepaTHBHA aHaIUTHYHA 00paboTka Ha manHu (OLAP)

B. O UnctpymenTu 3a 6usnec ananus (Business Intelligence)

22. Kom 0T ciieIHNTE CTAHJAAPTHH CPeCTBA 32 JO00MBaHe HA JaHHM U3M0J3BaTe?
A. [ 3a Busyanu3zanus (XUCTOIpaMH, JHarpaMu, rpadukm)
b. O 3a kbcrepusanus (cerMeHTars)
B. O 3a nporuosupasne
I'. O 3a u3mepBaHe Ha OTKJIIOHCHUS
J. O 3a ananu3 Ha BpB3KHUTE
E. O HeBpouuu Mpexu

K. O IspBera Ha peuieHusTa

23. KakbB cnenuajJu3npan copryep 3a MAPKETHHIOB aHAJIM3 U3I0JI3BaTe?
A. O 3a ananu3 Ha nma3apHUTE CETMEHTH
b. O 3a rpynupane Ha 6a3a cX0JCTBA
B. O Ynpasnenue Ha nepentabunnute ket (Churn management)
I'. O 3a npodunupane Ha KIMESHTUTE

J1. O 3a ananu3 Ha peHTaOWIHOCTTA

24. Kon ¢ppoHT-0puCHM NPUJIOKEeHHs ca Hasnle BbB Bamara e-CRM cucrema?
A. O Cucrema 3a aBTroMaTtu3upane Ha npojaaxoute (Sales Force Automation)
b. O Konrakren nenatsp (Call Center)
B. O UHcTpyMeHTH 3a KOH(pUTYpUpPaHE HA MPOLYKTH (YCIYTH)
I'. O Iporpamu 3a aBTOMaTH3aIHsI HA MAPKETHHIOBaTa JACHHOCT

J1. O Ipunoxenus 3a ynpaBlieHHE Ha KaMITaHUH

25. Huterpupana au e Bamara e-CRM cucrema ¢ Oex-opucuure Bu Omsnec
HH(OPMALIMOHHH cHCTeMu?

A. 0O Ja

b. O He

B. O Oryactu
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26. OueHere cTeneHTa HA BAXKHOCT Ha cieaHuTe pyHkuuu Ha e-CRM cucremara:

DOyHKUMUA

Muoro

BHCOKA

Bucoka

Cpeana

Hucka

be3

JHAYCHHUC

Ha3apHa CCTMCHTal A

dopmupaHe Ha OPOMNOPLUUOHAIHU

odeptH

[IpocnensBane Ha MOTPEOUTENCKOTO

ITIOBCJICHHUC

VBenuuaBaHe Ha KIIMCHTCKaTa

CTOMHOCT

[ToBuiaBane Ha yJ10BJIETBOPEHOCTTA

Ha KIIMCHTUTC

[Tepconanu3anus

[Ipodunupane

OmpenensHe Ha TOYHHS MPOIYKT 3a

TOYHUS KIIMCHT

[Tono6psiBaHe Ha 0OCITYKBAaHETO

[IpoBexmane Ha IIOIXOSIIHU

MApKCTHUHI'OBH KaMIIAHUH

I/IHI[I/IBI/II[yaJ'IeH MAapKCTHHI

praBHeHI/IC Ha CACIKUTC

Camoo0bciyxBaHe

27. Kou 6usnec neiitnocru ooesneyasa Bamara e-CRM cucrema?

A. O MapxketuHr (npeanpoaax0eHu IeHHOCTH)

b. O Ipoxax0Ou (ChIMHCKA CIEIKA)

B. O O6cnysxBane (crneanponax0eHu IeHHOCTH)

28. Konm mapkerumHrosm (nmpeampona:k0eHu) aeiiHocTtu ce noaabpxkar or €-CRM

cucremara Bu?

A. O Ynpasnenue Ha KpbCTOCAHUTE MPOJAKOH

b. O Ynpasnenue Ha MapKETUHTOBUTE CHOUTHUS

B.O 3aI[’bp)KaHC Ha KJIMCHTHU IMOCPCACTBOM AHAJIMTHYHU UHCTPYMCHTH

r.da praBJ’IeHI/IC Ha OTTOBOPUTEC HA Bb3HUKHAJIN BBIIPOCU

J. O e-mail mapkeTunr
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29. Kou esieMeHTH, 00CJHYy:KBallM npeanpoaakoeHara ¢gasza, npurexapa Bamara e-
CRM cucrema?
A. O Ilepconanusupan Web caiit
b. O AntepHaTtiBHM KaHaIM 3a B3auMo eiicTBue — dakc, e-mail, tenedon Ha
KJINEHTa, OyTOH 3a 00paTHa Bpb3Ka, VOIP (Moss, momguepraiTe H3MoI3BaHUTE OT
Bac)
B. O Tepcauka
I'. O Perucrpanus 1 4IEHCTBO
J. O Kapra Ha caiita
E. 0 BeBenenue 3a HOBH OTPEOUTETN
K. O Yar

W. O EnextpoHeH Or0JIeTHH

30. Kou egemeHTH, oOe3meuaBamu npoaaxoeHara d¢aza, npurexkaBa e-CRM
cucremara Bu?

A. O Onmnaiin kaTanor ¢ ycIiyrute Ha OpraHu3anusTa

b. O Onnaiin mopbYKH (CHEITKH)

B. O Ounaiin koHpUrypHpaHe Ha yCIyTu

I'. O Ilpodunupane Ha KIMEHTUTE

J. O Nudopmanus 3a KOPIIOPaTUBHUTE YCIYTH

E. O Ownnaita npoy4BaHus

K. O Hdocten 10 cienuaiu3upanu CTaTuu

3. O Obyuenue Ha moTpeduTenUTE

W. O [Ty6nukyBaHe Ha yCIOBHATA Ha IOTOBOpa

K. O U1360p Ha MeTox 3a ruiamiaHe

JI. O HUucTpyMeHTH 3a CpaBHSIBAaHE Ha CXOJIHH yCIYTH

M. O JIlunamuuHO 11IeHOOOpa3yBaHe

31. C xom caennpoaaxoenn (o0caykBalim) ejileMeHTH pasmnoJara Bamara e-CRM
cucrema?

A. O Konrakren nieatsp (Call Center)

b. OO ApromaTnuHO pa3npeaensHe Ha TeleHOHHUTE 00K TaHHsI

B. O MHTepakTHBEH TIacOB OTTOBOP

I'. O Unrepner ynpasienue Ha pasropopute (Oyron “Call me”)

J1. O Kubep arentu, 60oToBe, aBaTapu

E. O Yecro 3agaBanu Benpocu - FAQ
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K. O ABTomaTnuHO paspelnaBaHe Ha MpodIeMu

3. OO ABromarnuHo ImogaBaHE Ha OIINIaKBaHUA U JKajou

32. Kom o1 cjienHuTe MaTepuajHu eekTH ce HAO/I04aBaT cJie]l BHeAPABAHETO HA €-
CRM cucremara?
A. 00 HapacrBane Ha oOm1ust Opoii Ha CIEIKHUTE
b. O YBennuaBaHe Ha OOLIMTE IPUXOAM OT KIHCHTH
B. 00 HapacTBaHe Ha CTOMHOCTTA Ha KIIMCHTA 3a MIEPHO/a HA )KU3HEHUS MY [IUKBJI
(Customer Lifetime Value - CLV)
I'. O YBennuaBane Ha ToTanHara (00mia) riena Ha nputexanuero (Total Cost of
Ownership - TCO)
J1. O Bucoka Bb3BpBIIAEMOCT Ha HHBECTHUIUATA
E. 00 HamansBaHe Ha pa3xoauTe 3a MAPKETUHT U PeKJIaMa
K. O HamansBane Ha pa3xoJIuTe MO OCBHIICCTBSIBAHE HA CJC/IKATa

3. O VBennuaBane Ha revanbara

33. Kou oT ciiefHUTEe HEMATEPHAJIHY MOJI3H ce MPOsABABAT BbB Bamara opranusanust
cjien BHeaApsaBaHeTo Ha 6-CRM cucremara?

A. O Pa3BuTHe Ha KOHKYPEHTOCIIOCOOHU (DMHAHCOBH MTPOAYKTH

b. O [pocneasiBane Ha TUKBUIHOCTTA B PEATTHO BpEMe

B. O [MonoOpeHa yiokanu3anus Ha CACTKUTE

I'. O Hamanena anmMuHHCTpaTHBHA paboTta

J1. O IoBumena curypHocT

E. O Cs3naBane Ha ISI0CTHA BU3HS 32 KIIMEHTA

K. O Ce3naBane Ha eqMHHA TOYKA 32 KOHTAKT C KIIUEHTUTE

3. O Pa3paboTBane Ha rbBKaBa IIEHOBA MOJIUTHKA

W. O LsanocreH moriea BbpXy caenKaTa

K. O IMoxoOpen umumx

JI. O IoBumaBane Ha KAYECTBOTO HA YCIyTUTE

M. O Ynecuena koMmyHHKanus

H. O JlecHo pasno3HaBaHe Ha Hail-peHTAOMITHUTE KIMSHTH

O. O YBenuueHna KIMEHTCKa JIOSITHOCT (yABJDKaBaHE Ha MEPHUOJIA HA )KU3HEHUS

OHUKBJ Ha KJIN CHTa)
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34. KakBa o011a oneHka jaBate Ha eeKTUTE H MOJI3UTE OT BHeApsiBaHeTo HA e-CRM
cucremara?

A. O Otnnuna

b. O Muoro go6pa

B. O do6pa

I'. O Cpenna

. O Cnaba

35. OnpasaaBa ju e-CRM cucremara Bi1o:keHHTe B M3rPakIaHeTo if cpeacTBa’?
A.0O Ja
b. O He
B. O Ot yacTu

36. QuepraiiTe nepcneKTUBHUTE HACOKM Ha pa3Butue Ha Bamara e-CRM

L0

Hoenmuduxauus na gpunancoeama opzanuzauus (no rxeeaanue):

bpoii Ha nepconasa
A. 0O <100
b. O <250
B. O <500
I'. O <1000
1.0 >1000

Bua Ha puHaHCcOBaTA MHCTUTYLUSA
A. O banka
b. O 3actpaxoBaTeiHO JPYyKECTBO
B. O 3npaBHOOCHTYpUTENEH POH
I'. O TleHcHOHHO — OCUTYpUTENIECH (HOH]T

JI. O MuBecTunmoHeH nocpenHuk (Opokepcka Kbiia)

AHKETHPAHA OPTAHMBAIMS ......ouvieiiiisiiesieiatie st sise st sisessseessnessresssnsssnesssneesressinn e
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TOIMHA HA OCHOBABAHE: .. .....uuiiievriieeietiniesestnseststansesteransessstassessstnsesestnsesssrinresees

Anpec Ha web-CcalT 32 PA00TA C KIMEHTHTE: .........ceeeriurrreeeiiirreessineeesssnneeessnsnneess

TTOIBITHMIL BBIIPOCHTE: .....ccciiiitiieeiiiteteaatteteessntneeessnssseeesssteeeessstnsesssssseessasseeessnnens

B S (1T o SRR

Ceuuioe, mait 2011 zoouna
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Cnucbk Ha aHKeTHPaHUTEe GUHAHCOBH OPraHU3aANUM

1.

A A T o

[\ I\ R NS R N R NS R S e e e e T e . S
A LW = O O 0N N R WD = O

MPUNOMEHUE 2

"Kuhen Leasing Bulgaria"
"ProCredit Bank"

"banka JICK" EA/J]

"Byn bpokep" OO/]

" I>xenepann"

"I31-03" EA/L, 3A/ "131"
"Edxo rpyn" A/l

"OBbb"

"OOmmHacKa Oauka"

. "Ilomencka 6anka" - UED [[xu FOpobank A/l
. "Ilpodu Kpenut buarapusa" EOO/]

. "Paitdaiizentank" EAJ]

. "Cubank" EA]J|

. "YuuKpenut byn6ank"

. "HKB" AJ]

. ”’3IpaBHOOCUTYpPUTENIEH NHCTUTYT A]]
. 3AJ1 "Apmeen"

. 3AJl "Buxropus"

. 3bK "bankan" AJ]

. 311 "byn Uuc" AJl

. 311 "EBpounc" A/l

. 3K "bparapcku umorn" AJ|

. 3K "JleB Unc" AJ]

. Th "UnBectOank" A/l
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